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The Ticker makes no promises/ 


a single Adair investor has suffered loss. 


HE recent slump in the stock market caused 

a total loss of approximately $60,000,000 
to stockholders. The ticker makes no promises. 
It says nothing of tomorrow, yet tomorrow is 
what every man invests for. Statistics show that 
only one out of a hundred men can speculate 
successfully—and that one must make a busi- 


ness of it. 
Why take chances? Why be 


continually harassed—tied to a 
constant vigil over fluctuating se- 
curities? Why lose time from 
your business or profession? 
Why risk your money when the 
chances are a hundred to one 
against you? 

You can build your fortune 
surely and swiftly by investing 
systematically in Adair Guaran- 
teed 614% Bonds. These bonds 
are considered among the safest 
investments obtainable. They 
are owned by investors residing 
in every state in the Union and 


thirty-nine foreign countries. During the entire 
existence of this company, over 6! years, not 








The Sure Way 
to WEALTH 


An initial investment 
of $5,000, plus an annual 
investment of $1,087, | 
with interest compound- 
ed semi-annually, will | 
produce a fortune of | 
$40,000 in 15 years. The | 
income alone will then | 
be $2600. 


























Mail 


mation, 


Adair Guaranteed Bond issues are secured 
by a first mortgage upon a selected income- 
producing property. The margin of safety is 
ample and earnings from the property are sub- 
ject to the mortgage. 


A definite portion of the loan 
is retired annually, so that the 
bonds actually grow more secure 
as time passes. 


Principal and interest of every 
Adair Bond is guaranteed in writ- 
ing on the face of the bond by the 
Adair Realty & Trust Company. 


Any Adair Bond willbe insured 
against loss by one of the strong- 
est Surety Companies in America 
—positive proof of the complete 
safety of these bonds. 

Impregnably safe, non-fluctu- 
ating, these bonds offer a sure 
way to wealth. 


the coupon today for full infor- 


ADAIR GUARANTEED 6%% BONDS 


62% more than 4% 
44% more than 414% bonds 


Denominations: $1000, $500 and $100. 


PHILADELPHIA 
Packard Building 


in principal cities 


yield 
bonds 


8% more than 6% bonds 


Attractive Tax Refunds 


ADAIR REALTY 
& TRUST Co. Founded 865 


30% more than 5% 
18% more than 51,% bondg 


bonds 


Serial Maturities. 


CAPITAL, SURPLUS AND ProrFits $2,500,000 


Healey Building, ATLANTA 


Please send me without obligation your booklet, ‘* Why Your Real Estate Bonds Should Be Guaranteed.” 





NEW YORK 
Adair-Realty& Mortgage Co., /*¢. 
270 Madison Avenue 
Ownership identica! 
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Investigation 


is wisely urged upon every investor as a prerequis- 
ite to permanent success. 
{ 
i 


rf 
Investigation is made easy for you by our Statistical and 
Information Department covering any listed securities. i 


Consult us freely as to your present holdings or contem- 
plated purchases. 


Handy booklet on Trading Methods tree on request 
Ask for Booklet MG 


(HisHOLM & (HAPMAN | | 
Members New York Stock Exchange 
| 
| 
| 


52 BROADWAY, NEW YORK CITY 
PHILADELPHIA OFFICE, WIDENER BLDG. 























Sound Development 
Assures Safety 


The sound, rapid development of Miami, “The Concrete 
City,” doubly assures the safety of our $100 to $1,000 First 
Mortgage Bonds, secured by income-paying business prop- 
erty, independently and authoritatively appraised at approxi- 
mately twice the amount of mortgage loan. Do not accept 
less than 8% interest—the prevailing, legal rate in this sea- 
soned investment field. Interest payable semi-annually. 
References: All Miami Banks. 













Write or use coupon for “8% aNnp SaFEtTy” booklet 
ait explains how bonds are underwritten and safe- 
guarded and gives complete details. Send for the booklet 
today. 






_ "JHE FILER-[LEVELAND PoMPANY 
304 BEDFORD BLDG., MIAMI,FLA. 
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ONSIDER 
the SAFETY 
of Bonds 


Bonds which are 
safe as to principal 
and income, in the 
long run are more 
remunerative than 
speculations. 


This is a good time to 
consider Bonds. 


Let us send you a list of 
Investment Bonds which 
we consider attractive. 


A.B.Leach&Co.,Inc. 


62 Cedar St., New York 
105 S. La Salle St., Chicago 


Boston Philadelphia Cleveland 
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CARL H. PFORZHEIMER & CO. 


Specialists in Standard Oil Securities 
25 Broad Street New York 
Phone, Hanover 5484 
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These Two Booklets | 
How To Invest Safely at 7% 


“Where can I find an investment 
that is safe and dependable; that 
will not fluctuate; and that will 
bring me a satisfactory income?” 


HOUSANDS of investors, in 48 

states and 32 foreign lands, have 
found that SmitH Bonps provide the best answer 
to this important investment question. The reasons 
why these investors have chosen Smith Bonds are 
set forth in our booklet, “Fifty-three Years of 
Proven Safety.” 


Will Tell You - - - 


,, How To Invest Small Sums at 7% 


If your savings average $10, $20, $50 

or more a month, or if you frequently 

have interest and dividends from se- 

curities, we suggest that you read our 

booklet, “How to Build an Indepen- 

dent Income.” This booklet ex- 

‘ plains our Investment Savings Plan, 

under which you may invest small sums in 7% SmitH 

Bonps and get the full rate of bond interest on every 
payment. 


You may buy a single $100, $500 or $1,000 Smith 
Bond by payments over 10 months, or 





This booklet shows you how every 


invest systematically and get compound 


NO LOSS 


To Any Investor 
IN 53 YEARS 


SmitH Bonn is a strongly secured First 
Mortgage Bond, protected by safeguards 
that have resulted in our record of no 
loss to any investor in 53 years. 


THE F. H. SmitH COMPANY 


Established 1873 
Smith Building, Washington, D.C.—582 Fifth Avenue, New York 


ALBANY BOSTON PHILADELPHIA PITTSBURGH MINNEAPOLIS 


bond interest over a longer period. 

* * * 
Copies cf our two booklets will be sent to you, 
without any obligation on your part, if you will send 
your name and address on the form below. 
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10,000 Investors 
Have Found the Bond 
That Pays “‘Stock”’ Profits 


These shrewd men and women, after getting small returns or losing money in various stocks and 
bonds, have turned to Profit Sharing Bonds—the Ideal Investment. It is the only type of bond 
which pays extra profits in addition to regular 6% or 7% bond interest. Doctors, clergymen, teachers, 
merchants, salaried men and women, bankers and capitalists are making their savings grow surely 
and rapidly, without the slightest worry. 

This large and ever-increasing army of conservative investors enjoy Bond Security, Regular Interest 
and a Generous Share of the Profits besides. Many started with one $100 Profit Sharing Bond 
and now have holdings of thousands. A number hold $50,000, $75,000, $100,000 and larger blocks 
of this excellent security. 


PRorir QUARING Bonps 


Original purchasers of one issue of Profit Sharing Bonds have 
received a total of 734% in interest, and have cut profit sharing 
melons totaling 46%, or a total of 11934% on par and they still 
have 12 years more of interest and profit sharing ahead of  . > 
them, with their principal intact. You now have an even 

better oppo ity. Send the coupon for details. 


Clarence Hodsons ( 


ESTABLISHED 1893 === INC 
PECIALIZE IN SOUND BONDS 
YIELDING ABOVE THE AVERAGE 


| 135 Broadway New York | 
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Send for One 
of these Books 
FREE 


“Financial 
Independence 
at Fifty” 

New Revised Edition 
(Retail value—$3.25) 


Partial Contents 





Plans for Initial Saving. 

First Aid Suggestions. 

How to Distinguish good, 
bad and _ indifferent In- 
vestments. 

Acid Test for Stocks. 

Insurance as an Investment. 

Can a Woman Become In- 
dependent from Invest- 
ing? 

When to Take a Chance. 

Group Investments. 

The Nickle Makes 
a “Muckle.” 





Simple Methods of 

Determining Buying 

and Selling Points in 
Securities 


This is a practical book written 
in simple terms explaining the 
fundamental principles that gov- 
ern accumulation and distribu- 
tion. The rules are stated so 
clearly that you can immediately 
start applying them to your 
own investing. This Book is 
not For Sale. You can only se- 
cure it through our SPECIAL 
FREE OFFER, 

















Get the Most Out of Life 


T? secure the happiness of family and self, to get the most 

out of life as we go along, to enter mid-life with decent 
provision against the uncertainties that bedevil 90 men out 
of 100—is the aim of every man! 


Our Slogan: Financial Independence at Fifty merely sets the Goal! 


In the meantime, you benefit every month in the year by 
the income from a carefully worked out investment plan: — 


Accumulated income in the spring buys that ‘Spring Bonnet”— 

Accumulated income at vacation time buys the trip you have been dreaming about— 
October’s income can pay the school tuition of your son and daughter— 
Accumulated income in December buys a joyous Christmas for your family. 


To attain this goal, you must prepare in the same 
manner as you prepare yourself for earning a living. 


Study sound methods of investment. Learn how to avoid the pit-falls—find 
out how you can obtain the greatest profits on the money you put into securities. 


—Learn how first 
—Invest afterwards 
—Then WATCH Your Holdings 


AGA ZINE @WALL STRE 


will guide you right 











It will establish you on the right course—and keep you in touch with the con- 
ditions and position of the securities you hold. Coupled with this, the FREE 
PERSONAL INQUIRY SERVICE gives you the privilege of requesting 
a personal opinion as to the status of a reasonable number of your holdings or 
the standing of a broker. In order to assure prompt replies to all subscribers 


- each communication must be limited to three securities. 


Why not become a permanent subscriber? Carry 
THE MAGAZINE OF WALL STREET as your 


investment insurance at a cost of only $7.50 a year. 


On receipt of your subscription, we shall send you, Free of charge, a copy of 
either “Financial Independence at 50” or “Simple Methods for Detecting 
Buying and Selling Points in Securities.” 


ed MAIL THIS COUPON TODAY-———-—-—-—-—— 


The Magazine of Wall Street 
42 Broadway, New York 
Gentlemen: Enclosed find $7.50. Send me The Magazine of Wall Street 
for one year (26 issues), including full privilege of your FREE Personal 
Inquiry Service. 
Also send me FREE a copy of 
(] “Financial Independence at Fifty’’ 


or 
1 “Simple Methods for Detecting Buy- 
ing and Selling Points in Securitics.” 


(Check the One You Want) 
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HE recent case in which a 
trust company was severely 
condemned in Court for hav- 

ing taken refuge in the principle 
of “caveat emptor,” when ac- 
cused of having sold a worthless 
bond issue to the public, is re- 
freshing evidence that some mem- 
bers of haute finance have no 
greater sense of responsibility 
than the ordinary stock crook 
or slickster. The only difference 
is that the one may wear a high 
hat and belong to fashionable 
clubs while the other languishes 
occasionally in jail. Both types 
ought to be there—permanently. 
On the whole, it is possible that 
the ethics of the downright crook 
may be better than those of the 
high-hatter who parades his vil- 
lainy under a cloak of virtue. 
It is not the less ironical that 
these gentry of the high finance 
should seek to draw a red herring 
over their trail by joining the hue 
and cry after the fake stock sales- 
man. We certainly do not intend 
to hold a brief for the latter but 
for the former we have the ut- 
most contempt. Anyone who will 
take advantage of the public’s be- 
lief in his integrity and who will 
offer the public securities which 
he knows are not worth the price 
is not only violating ordinary 
codes of decency but is a disrupt- 
ing influence of the first order. 
It is commonly said that it is 
not so much the millions stolen by 
fake stock salesmen that subjects 
them to condemnation as the fact 


Calling a cap a Spade 





From One of the World’s Great 
Financiers 


Vickers House, 
Broadway, Westminster 


Vickers Limited 
Londen, S.W.1., 
Editor, 
The Magazine of Wall Street. 
Dear Sir: 


You ask me to comment on the 
advance print of your article on 
‘Fake Official Announcements.” 

Every country has its own laws 
and customs, and the crooks in every 
country have to adjust their methods 
to suit them. I do not think that 
the methods that you describe gen- 
erally, and under the particular case 


17 February, 1926. 


of the supposed ‘Artificial Leg 
Corporation,’’ are so prominent on 
this side of the water. Other 


methods of getting at somebody 
else’s money are probably more con- 
venient here! 

It is recognized here that firms of 
good standing do not make semi- 
Official or unofficial statements, and 
that when official announcements are 
necessary they make them through 
the Stock Exchange or proper press 
channels. Hence a reputable news- 
paper would not publish an unau- 
thenticated announcement; all these 
are left to publications of the ‘‘share- 
pushing’ type. Not many people 
are caught by the latter more than 
once: they are easily recognized. 

However, much of the good advice 
in the latter part of your article 
is applicable here, but it should be 
remembered that we have _ few 
trades, and few companies in those 
trades, of which regular returns 
could be published like those of the 
Steel Corporation or of a railroad. 
When individual sales are of a large 
amount as compared with the total 
amount, weekly or monthly returns 
would be liable to mislead. 


Yours faithfully, 
Douglas Vickers. 











that they shake public confidence 
in investments. How much more 
true is this of men who may hap- 
pen to occupy high positions yet 








who do not. hesitate to violate 
their trust. 

In the final analysis, the invest- 
ment world could not exist with- 
out public confidence in its essen- 
tial integrity. Those who shake 
this confidence commit a very 
serious offense not only to them- 
selves and their associates but to 
the public to whom they are re- 
sponsible. 

We believe the time will come 
when it will be considered as 
much a crime to sell highly in- 
flated securities to the public as it 
is to sell them gold bricks. For- 
tunately, there is a growing ten- 
dency in this direction among the 
investment houses who realize 
that it is not only good ethics but 
good business to play fair with the 
public. Reputable bankers frown 
upon the sharp practices indulged 
in by those on the outer fringe of 
finance for they realize that the 
criticism which falls on _ the 
wrong-doers may be _ reflected 
even on these firms which are’ 
guiltless. Of course, the investor, 
on his part, should realize that 
essentially dishonest security of- 
ferings are relatively few. Repre- 
sentative bankers make every 
possible effort to safeguard their 
customers. Hence one should not. 
jump to the hasty conclusion that. 
because there is wrong-doing in. 
a few quarters, it is typical of the. 
general situation. Still, the fact 
that there are still some cases 
which are reprehensible shows 
that improvement is needed. 


Making Profits ie Any Kind of a Market 


XPERIENCED investors learn how to take advantage of all types of market conditions. 


Speak- 


ing of the present, the fact that stocks have been weak does not preclude the possibility of making 


commitments of a type that are bound to bring profits. 
not mean this nor do we encourage small investors to sell short. 
money even though stocks may be declining and that is in the preferred stocks and bond groups. 
are not talking about i income, which is a self-evident feature of bonds and preferreds. 


Of course, there is short selling but we do 
There is another way of making 


We 
We are talking 


about PROFITS. There is a way of making very substantial profits in bonds by adopting methods em- 


ploy ed only by the most astute and experienced investors. 


in our next issue. 


What this method is will be revealed in full 
We will show you how by judicious use of capital, it is perfectly possible to make 


from 20 per cent and up on purchases of sound preferred stocks and bonds—without assuming a large 


degree of risk. 
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Watch for the April 24th Issue 


























Location 


The location of the property securing a 
bond issue is a fundamental factor in de- 
termining the soundness of the bonds. For 
example, an office building should be in a 
section of a city where there is a real de- 
mand for space of the type the building 
has to offer. It should be so located that 
its tenants can easily reach it and their 
customers can easily find it. It should have 
plenty of sunlight and protection against 
loss of this advantage through the erection 
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NO INVESTOR EVER oar 
A DOLLAR IN MILLER BONDS 








of other structures. 


Recently we underwrote an $850,000 issue of First 
Mortgage 642% Leasehold Bonds on the 41st Street 
and 7th Avenue Building in New York City. 
Hundreds of Miller customers, recognizing the advan- 
tageous location of the security for this issue, pur- 
chased these bonds in $1,000, $500 and $100 denomi- 
nations. They appreciated the soundness of locating 
an office building one block south of Times Square— 
midway between two great railroad terminals and 
convenient to the leading hotels. They saw the ad- 
vantages of subway connection to all parts of the city 
and of a corner where the offices will always have 
plenty of daylight. And the income from this build- 
ing has demonstrated the wisdom of its location. Be- 
fore the building was completed, the owner had 
signed leases from tenants at rentals sufficient to cover 
all operating expenses, including the interest on the 
bond issue. 


Creating Good Investments 


Location is but one important factor in determin- 
ing what constitutes a good real estate first mortgage 
bond. All the elements that contribute to the sound- 
ness of a bond issue are fully explained in the book- 
let, “Creating Good Investments.” This booklet con- 
tains information valuable to every investor, whether 
or not he is a buyer of first mortage bonds. Send 
for your copy today. 





G. L. Miller & Co., Incorporated 216-MD 
3¢ East 42nd Street, New York City. 


Please send me a copy of your booklet 
“Creating Good Investments” 


Street 











G.L. MILLER & CO. 


INCORPORATED 
Telephone, Vanderbilt 5490 


30 East 42nd Street, New York City 
Offices and representatives in Principal Cities 
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HE severe decline in stock prices 
is naturally causing misgivings as 
to the business outlook.: Unfor- 
tunately, most of those who are 
now expressing doubts as to the 
future of business were the ones 

who only a few weeks ago were certain that 
nothing could stop a boom. Consequently, 
their testimony and, in fact, most of the 
opinions in the daily newspapers, are prob- 
ably of little value. 

The more honest course is to acknowledge 
that for the present the business trend seems 
obscured by a mesh of conflicting factors. 
Probably, if a list of the favorable and 
unfavorable factors were drawn up, there 
would be a balance. Furthermore, com- 
parisons between this period and the one 
just preceding or with any other period 
of last year do not cast much light. 

The facts seem to be something as fol- 
lows: the actual rate of production, includ- 
ing service by railroads, is still quite 
satisfactory. Labor is still very well em- 
ployed at good wages. Credit is reasonably 
abundant though rates have been slightly 
advanced. It is possible to cite further in- 
stances of favorable significance. The least 
encouraging phases of the situation are al- 
most wholly of an intangible nature. Cer- 
tainly, among responsible business people, 
there is considerable doubt as to the course 
of the business in which they are engaged. 
This has even reached the point, in some 
cases, of reduction or even cancellation of 
orders. In this country, business sentiment 
plays not an inconspicuous part. There- 
fore, while the present general average of 
business is satisfactory, it is quite possible, 











that the wave of pessimism now sweeping 
the country may actually bring about a con- 
siderable decline in business. 


sesfesf 
THE FOREIGN HE unfortunate 
CRISIS ending of the 
Geneva  Confer- 


ence clearly indicates that the same an- 
imosities which have marked European 
dealings since the war are still present, 
though perhaps in a less aggravated form. 
One of the immediate effects was a decline 
in foreign exchange and a recession in the 
price of foreign bonds. 

It does not follow, of course, that the 
failure of the Geneva Conference means the 
break-up of the League of Nations, or the 
ending of economic progress in Europe. It 
is significant that at almost the same 
time the Geneva Conference fell down, it 
was announced that the leading steel manu- 
facturers of Europe had agreed to a definite 
export policy in steel. Evidently, what 
statesmen and politicians can’t or won’t do, 
individuals in Europe are willing and able 
to do. One must not make too much of 
newspaper headlines or lose sight of these 
less conspicuous economic developments in 
Europe. It is claimed that some American 
steel manufacturers have indirect represen- 
tation in the new steel export policy of 
Europe. Without it, they would be at a dis- 
tinct disadvantage in world markets. In 
any case, it is indisputable that the leading 
financial and industrial interests abroad are 
making very vigorous efforts: toward re- 
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capturing their former position in foreign 
markets. 
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BUSINESS EGARDLESS of the 
PROFITS course of business, it 

seems inevitable that 
the development of waste cutting which has 
been in progress for several years in this 
country will continue. Analysis of a num- 
ber of income statements for 1925 indicates 
clearly that while the increase in gross 
business played a part in profits, of not 
less importance was the steady progress 
many representative companies made in 
cutting down unnecessary expenses. This 
has been either in the form of installing 
labor-saving devices or in greater care for 
existing equipment or in increasing labor 
efficiency. 

The railroads furnish a good example of 
what has been accomplished in the direction 
of economical operation. This is none the 
less true of our leading manufacturing and 
commercial companies. That many com- 
panies in 1925 were able to report a con- 
siderable increase in net income despite the 
fact that gross business did not increase 
proportionately is testimony to the growing 
efficiency of American business. 
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NEW NE of the interesting 
FINANCING developments arising 


from the stock mar- 
ket decline is that there has been com- 
paratively little corporate financing in the 
past few weeks. Investors are difficult to 
interest in new securities at a time when 
prices are declining. In fact, they are more 
concerned with their present holdings than 
in adding to them. It is always a con- 
comitant feature of a protracted stock de- 
cline that offerings of new issues should 
fall off. The present is not likely to be an 
exception in this instance. 
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BONDS AND THEIR 
OPPORTUNITIES 


HE future of 
the bond mar- 
ket is inextri- 
cably woven together with the money rate 
outlook. Hence, in order to determine the 
position of bonds, it is essential to have 
some idea of the trend of money. For the 
present, rates are somewhat higher as noted 
by the advance in call money. Still, the real 
barometers, time money and commercial 
paper, have not advanced. 


Credit is fairly abundant. Liquidation in 
securities, the passing of the income tax 
period, and arrangements completed for 
Government financing seem to herald a 
period of declining rates, especially as soon 
as preliminary credit requirements for sea- 
sonal agricultural purposes are met. In the 
near future, money rates should decline and 
if the volume of business drops, rates will 
be still easier. In any case, the outlook for 
the bond market insofar as it may be 
affected by the money rate situation, seems 
satisfactory. High-grade and the better 
class of medium-grade bonds should soon 
invite the attention of experienced inves- 
tors. The more speculative types of bonds, 
naturally, would be’sympathetically affected 
in the event of continued stock market 
liquidation. 


sfesfes} 
MARKET HE extreme severity 
PROSPECT of the decline since 


the end of February 
is unparalleled for so brief a period. Never- 
theless, it has not surprised close observers 
of the market situation. The decline may 
be ascribed to two causes: first, the exceed- 
ingly over-boomed condition of the market 
itself, prior to the break and, second, the 
evident fact that irregularities in the busi- 
ness situation are increasing. It is still too 
early, however, to say that the decline in 
stock market values heralds a major down- 
ward movement in business. Before such a 
conclusion can be reached, we need further 
data on the condition of retail trade, the out- 
look for steel orders, rail traffic and, par- 
ticularly, the agricultural prospects. A 
clearer idea will be had in a few weeks. In 
the meantime, it is noted that generally 
speaking there is somewhat less confidence in 
the business outlook than at the commence- 
ment of the year. In this connection, the 
persistent decline in commodity prices 
throws an interesting light on the situation, 
especially since it is the first time since 1923 
that prices have declined for three months in 
succession. 

From an internal viewpoint, the market 
offers little assurance that a broad upward 
movement can be sustained at this time. The 
speculative public through incurring severe 
losses has had its buying power impaired, 
and there is a formidable volume of stock 
which will be pressed for sale on any rallies. 
Though a number of stocks are now at 
attractive levels, it is still good policy to wait 
until there are clearer indications that 
liquidation has run its course. 

Monday, April 5, 1926. 
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| With Stocks in Many Cases Selling at Prices Half 
those of a Few Weeks Ago— 


@ With Favorable and Unfavorable Factors Still 
Pretty Well Balanced— 


With Business Men Uncertain as to the Outlook— 
@ The Question Now Uppermost in the Minds of 


Investors 1s: 


- 


What Will the Next Market 
: Move Be? 


A Symposium—By Leading Wall Street Experts 


HE accompanying statements give the views 

of nine leading Wall Street experts who repre- 

sent varied interests such as newspapers, 
banking, brokerage and investment firms. Ob- 
viously, all these views are not in agreement as to 
the future of security prices; nevertheless, the 
reader will find much in them of interest and value. 
It should be understood, of course, that the market 
views here expressed do not necessarily concur 
with those held by this publication which are given 
in our regular Market Prospect on page 1078. 





Future of Security Prices as Seen by Finan- 
cial Editor of a Leading Newspaper 


HE major influence in the stock market is 
one to bring values more nearly in line 
with earning power, but for the immediate 
trend I look for a brisk rally that will carry prices 
higher. Speaking of the immediate trend, the bear 


crowd have found it too easy going during the past 


few weeks and have been in no hurry to cover their 
short positions. Of course, a substantial part of 
the selling represented real liquidation and there 
has been some covering on the way down. A point 
has been reached, however, where prices appeal to 


discriminating buyers and stocks are passing into 


strong hands. With a general movement to run 
to cover (and I believe that this is likely to 
materialize at any time within the next few weeks), 
we might look for quite a sharp upward technical 
rally. 

For the longer outlook, I doubt very much 
whether the peak of prices reached around March 
third of this year will again be witnessed this 
year. After the froth has been taken off and prices 
settle down to a more normal level, the major trend 
of the market will then be dictated by earnings. 
At the moment it is just a little bit too early to 
forecast what business will do throughout the year 


but there are some signs already visible that sug- 


gest a picture of business that is not entirely favor- 
able. The margin of profit in business is becoming 
narrower and a distinctly downward trend in com- 
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modity prices have been noticeable for almost six — 
weeks. With foreign competition becoming keener, 
it is getting increasingly difficult for the business 
man to make a dollar of profit in many lines of 
industry. 

The abnormal price structure on the stock ex- 
change that has already been corrected in part was 
due to a large degree to the abundance of money, 
over and above the normal requirements of busi- 
ness and investment, and the upward movement 
was carried much higher than warranted by earn- 
ings. Although there is nothing in sight to sug- 
gest a tight credit position, the inflated price level 
has proved vulnerable to attacks of the professional 
crowd, and the bullish argument of abundant money 
supply is not as virile as it has been in the progress 
of the upward move.—P. W. G. 


Research Expert Anticipates Further Decline 
in Stocks 


HE initial difficulty in the market was the 
moderate advance of business as compared 
with the hectic advance of the stock market. 
Instead of the market being sound because busi- 
ness was sound, as many were inclined to argue, it 
seems to have been the case that the fairly good 
level of business during the time that stocks 
boomed was really the undoing of the market. 
Efforts to keep business on an even keel were so 
successful that the pent-up speculative enthusiasm 
was diverted into stocks and real estate. This de- 
flection of the whole speculative cayacity of the 
nation into these two markets pushed them up all 
the more. In the past, the contemporary specula- 
tive situation in business and stocks was competi- 
tive and prevented too great a rise of either in rela- 
tion to the other. The tendency to decline, in such 
cases, hence was arrested far sooner than has been 
the case last month. It is obvious that just because 
business is not now declining the stock market will, 
under such circumstances, decline all. the more 
severely, as a natural reflection. 
A further consideration is the old saw that in 


1081 


proportion as stocks have been pushed in a violent 
bull market to a point far above their true value, 
to that extent will they decline far below their true 
value in a bear market. But this does not mean 
that during the next few months the fact that any 
stock is intrinsically cheap is any reason for buy- 
ing it. Its long pull recovery, while certain and 
ultimately profitable may be long delayed. Despite 
intrinsic cheapness there is little in the present 
market to indicate that a stock so undervalued may 
not be still further and more completely under- 
valued. Generally I am pessimistic as to the im- 
mediate market. 

Those who argue that railroad common stocks 
should do well in the near future forget that in this 
bear cycle, they, in accordance with other meri- 
torious common stocks, will fare badly until the 
cycle has ended. Among the lower-priced stocks, 
those representing companies which are sound and 
solvent on an assets basis, though without much 
earning power, and which are now in the doldrums, 
should eventually pay handsomely. 

Undoubtedly the best opportunities at present 
are in the high grade preferred stocks whose quo- 
tations have suffered in sympathy with the com- 
mon stocks of the same companies. The pre- 
ferreds, as fixed-income stocks, will part company 
with the commons for the basic reason of cheap 
money, and the fact that there is no comparison in 
merit. It is often noted that a preferred stock will 
earn its dividends seven times while the common 
earns nothing. When this is recognized, they will 
no longer rise and fall together.—B. G. 


Bonds and Preferred Outstanding Oppor- 
tunities According to Investment House 
Partner 


HE market smash-up was a simple result of the 
excesses of last year but the largest part of 
these excesses have by now been corrected. 

In the better stocks, the reaction has gone too far, 
and even in the case of the market pluggers the 
decline has pretty well corrected the over-valua- 
tions of last year. Some sore spots, however, re- 
main, and they will affect sections of the market. 
The logical deduction from the foregoing is that 
the next three or four months will see the market 
much quieter all around, not only without as much 
activity, but with prices at pretty much their pres- 
ent level. In the sore spots, though, there will 
always be weakening tendencies. Slackened pub- 
lic interest will impede recovery. 

Business generally is not only good, but the out- 
look is fine. There is no relation whatever between 
the present price of stocks and the future of busi- 
ness. Credit position is sound and business funda- 
mentals, O. K., so what is to bring bad business 
right now? The only possible damage could be the 
losses and pessimism resulting from the break in 
the stock market itself. Its action would then be 
not so much a prophecy as a cause of of poorer 
business. 

All this barometer talk is wrong, as it has been 
proved time anc again that the stock market is 
not a barometer. Stocks are bought because there 
is plenty of money around, and plenty of people 
have that plentiful money. When these buyers be- 
come foolishly excited you have a bull market, busi- 
ness or no business improvement in the offing. 
When they are over extended and pessimistic, you 
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have a bear market. The market is not closely 
related to commercial developments. : 

The most significant fact for the investor is the 
tremendous strength that will from now on accrue 
to all fixed-income securities such as good bonds 
and good preferred stocks. They are exceedi: gly 
attractive at present prices. We are not long 
going to see excellent preferred stocks on a $7 
basis, selling at $90. They are going to sell from 
$105 and upwards, even though they may slide a 
little below $90 in the next few months. They are 
outstanding commitments for long-range invest- 
ment purposes.—F. E. 


Financial Editor of Newspaper Predicts 
Higher Stock Prices 


HE present market does not represent that 

barometric variation that swings over long 

periods do—and this gives it a special char- 
acter. Significant long swings in the market are 
a true barometer of business, even though it is 
getting to be fashionable to deny it. This market 
is purely technical, or better still, psychological, 
and has no significance as a barometer of future 
business. 

Present index figures of declining commodity 
prices have been considered important with rela- 
tion to the turn the market has taken. While 
such indices may have value over a long period, 
they are of no importance for any short period. 
Right now business is undeniably slackened. The 
principal reason for this is that we have the most 
unseasonable weather all over the country. Retail 
buying has been put back for weeks. Bargains in 
spring merchandise are appearing at the onset of 
Easter. Such a tendency, while to be noted, should 
not be considered a harbinger of bad business. 

The stock market was over-appraised—that is 
all. The public was betting on the biggest business 
boom that ever was. Business men were betting 
on no such thing but merely on continued good 
business. Investors were judging stocks not on 
their book values but on their dream-book values. 
At peak prices the bears were feeling for the top. 
They explored unsuccessfully until at one point 
they got to it. A scared market took on a bad 
case of nerves and now they are all feeling for the 
bottom. They will find it soon. 

There is too much money in the country for a 
panic to take place. Bank clearings are standing 
up well. The negative stories about the automobile 
industry’s future for 1926 are all without founda- 
tion. All indices of business are good except the 
stock ticker. The ticker will soon exhibit itself in 
its long-range barometric form. It will predict 
good business.—S. F. 


Partner of Stock Exchange Firm Finds 
Motors in Acutely Weak Position 


AILROAD common stocks are in the strongest 
market position of any group. of securities. 
They should register advances within the next 

few months, and are the only group of which this 
may be confidently asserted. No industrial groups 


are sure of any such advance. In fact, the funda- 
mental situation in the market is now definite. 
There will be a sliding off, fundamentally, and no 
real recovery before mid-summer. The motor 
stocks, while they may show some technical rallies 
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during spring, are in a fundamentally weak 
position. 

These fundamentals of the market are clear and 
definite. Other tendencies are much more obscure 
and do not lend themselves so easily to interpreta- 
tion. However, the bearish situation generally, the 
relative robustness of the rails despite the mar- 
ket, and the foundational weakness of the motor 
shares constitute a really valuable guide—J. C. 


Railroad Statistician Expects Rail Shares to 
Do Much Better Than Industrials 


OMMITMENTS should be confined to dividend- 
paying rails among the common stocks, or 
other good standard rails. The rail situation 

is the opposite of the industrial. The rails are in 
a position now to adjust maintenance expense to 
variations in gross revenues. Their net is bound 
to increase. Non-dividend merger rails should be 
the last of the rails to be bought though there is 
much to be said even for this group. 

I confidently expect a revival of the so-called 
McKinley market of 1901-3 when industrials con- 
sistently declined and rails as consistently ad- 
vanced. Oils will not decline with the other in- 
dustrials this year, and they ought to hold their 
gains and go up later. One certainly cannot look 
for much further decline in the coppers and sugars. 
Both commodities are skirting their cost of produc- 
tion, which sets a downward long-term possibility 
to their decline. 

Industrials generally sold high, even the twenty 
best stocks on selected averages have sold at over 
11 times their earning power. These best indus- 
trials now average 10 times their earnings. Rails 
of the same calibre sell for about 9 times earning 
power. Industrials will decline to a point under the 
more stable earning rails. 

Fixed-income securities, whether bonds or pre- 
ferred stocks, are attractive. The principal reason 
is that investment demands will not be satisfied 


by the outstanding amount of investment securi- 
ties. Investment demand as a result of the losses of 
stock speculators will be directed into high-class 
channels. People will not touch the spectacular 
common stocks and will prefer investment to spec- 
ulation, until the effects of this declining market 
will have worn off. 

All stocks that have stable earning power will 
reflect the favorable situation in fixed income 
securities and this applies to the best railroad com- 
mon stocks. It would not be surprising to see 
Atchison, Illinois Central, Union Pacific, etc., sell 
on their 1902 basis of 414-5%. 

Generally speaking, then, rails will advance and 
industrials decline, and the general average of in- 
dustrial stocks will be noticeably lower at the end 
of 1926 than at the present, unless it goes down so 
fast in the near future that the end of the year 
will witness a correction of this exaggerated re- 
action.—J. A. P. 


Still Lower Prices Expected by Financial 
Statistician 


HE market has reached a point, where, within 

a very brief period there should be a substan- 

tial rally in the better grade stocks. The dras- 

tic declines within the past few weeks have almost 

entirely cleaned out weak-accounts. Although 

there has been considerable short covering dur- 

ing this period, at the moment there appears to be 

an excessive short interest in the market. There 

seems to have been very good scale buying even 
during the weakest days of last week. 

Looking ahead for the longer range I believe that 
we are in a bear market—one, however, which is 
entitled to a sharp recovery from this level just as 
bad breaks occur in a bull market. I feel that this 
substantial rally in prospect should be utilized to 
liquidate holdings carried on the long side. 
Although it is impossible to be timed exactly, the 

(Please turn to page 1158) 
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Have Leading Companies Handled 
Inventory Situation Wisely? 


Disquieting Tendencies Revealed in 1925 Reports 


gw” N its trade questionnaire sent 
s to thousands of business 
men, the results of which 
were published in the January 
2nd number of THE MAGAZINE OF 
WALL STREET, it was noted that 
few business men intended to in- 
crease their inventories in 1926. 
This was justly considered to be 
of good omen for commerce this 
year. So long as they were not to 
increase either inventories or 
bank loans unduly, it would be impossible for the 
inflation mania of 1919-20 to be repeated. 

This questionnaire reflected principally, of 
course, the attitude of comparatively small pro- 
ducers and distributors, rather than the official 
opinion of gigantic corporate enterprises, whether 
manufacturing or selling companies. Hence, their 
annual reports have been awaited with great in- 
terest as revealing whether or not what was true 
of oo business was true of big business as 
well. 





Annual Reports Show Some Increase in Inventories 


A detailed study of 70 large reporting companies 
reveals an increase of from 930 millions to 1.075 
millions in inventories, from December 31, 1924, 
to December 31, 1925. This represents an average 
increase of 15 per cent. On the whole, commodity 
price levels were not much higher at the end of 
1925 than at the end of 1924, so that any increase 
would represent primarily an increase in volume 
of goods rather than in value. The reported in- 
crease in physical volume of business during 1925 
was not open to real doubt, so that an increase in 
physical inventories by 15 per cent may be con- 
sidered, by itself, as indicating little inflation. It 
is true that there were spectacular gains in 
rubber prices, but there were equally sensational 
declines in sugar, so that, as a whole, while the 
price situation may have led to spotty inflation, 
there was no general inflation. 

The most casual investigator of business condi- 
tions must have noticed the great difference be- 
tween inflation of inventories due to augmented 
price levels and that due to increase in physical 
goods. In the former case a concern may have 
been tempted to speculate on a rise in prices which 
is naturally a risky proposition. In the latter case, 
the goods may have been accumulated in the hope 
of a genuinely increasing business. Consequently, 
the results of such inventory increase, if the in- 
crease in business did not materialize, while not 
pleasant in any case, are not likely to be so dis- 
astrous as when the motive is outright speculation. 


What Bank Loans Reveal 


An interesting sidelight on the inventory situa- 
tion is cast by Federal Reserve statements, now 
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available, as to character of bank loans in 1925, 
These show that 90% of the increase in such loans 
made in 1925 were made against stock and bond 
collateral. While a small part of such accommo- 
dation may have been incidental to commercial 
advances, by far the greater part of such loans 
were made in assisting security operations. 

That the admittedly excellent business of 1925 
functioned with only a slight increase in bank 
loans is thus made clear. Such a situation would 
have been impossible in former times. Obviously, 
the relation of business and credit has undergone 
some fundamental change, and with it have gone 
some time-honored “barometers” of business con- 
ditions. The secret of this change has been the 
shifting of the inventory situation. 

Hand-to-mouth buying on the part of retailers 
has graduated from a tendency to a habit. In- 
creased efficiency of the rails in making quick 
deliveries has had a great deal to do with this 
development. But, primarily, it must have been 
due to the greater bargaining power of the retailer 
as opposed to jobber, wholesaler and producer. 

Instead of carrying dead inventories over long 
periods, paying for all of them when only part 
were sold, and appealing to the banker to carry 
him for the rest, he now prefers to have the whole- 
saler appeal to his banker to carry over the sup- 
plies, which the retailer orders several weeks 
before wanted. The wholesaler and jobber are in 
very much the same strategic position so that the 
whole weight of this new tendency is being shifted 
to the producer. It is the manufacturing com- 
panies which now bear the brunt of financing 
inventory increases. 


Manufacturer Able to Bear the Burden 


Primarily, this loading up of the manufacturer 
would appear unfortunate and seem to lead to his 
increasing dependence on the banks. Had there 
been no volume of sales comparable to such in- 
creases in physical inventory, such would well be 
the case. But it is now obvious that fundamentally 
the situation is not bad, and that the volume of 
sales has been able to take care of increased inven- 
tories. For only slight gains are reported in bank 
indebtedness. These gains are not at all compar- 
able to gains in inventory. On the basis of past 
sales, accordingly, the manufacturers have had 
enough working capital to take care of the 
situation. 


Which Companies Can Meet the Test of Poorer 
Business? 


It is generally agreed that 1926 is not likely to 
be as good a business year as 1925. It is also 
generally agreed that 1926 is not outside the possi- 
bility of pretty dull business, especially in the 
next few months. Whether, therefor, an increase 
in inventory is completely justified, does not 
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depend so much upon past adjustment of inventory 
increases to sales increases, as in future adjust- 
ment of sales to inventory. F 

When it is noted that the 70 companies averaged 
only a 15% increase in inventory that does not 
mean that many of these companies did not show 
large increases. As a matter of fact, increases of 
40% and up were frequently met with in individual 
cases, aS the accompanying table illustrates. 
Hence it is important, now as never, for the in- 
vestor to have a yardstick with which to measure 
the possibilities of danger to any one company in 
undue increases in inventory. If business is to 
have a slump, and competition makes it harder 
and harder to dispose of inventories at a profit, 
this question may well become acute. The investor 
cannot afford to ignore danger signals in inven- 
tories. An increase in inventory, in and of itself, 
is never a danger. If, for example, a corporation 
increases its inventory 50% in one year, and its 
net income from sales rises by 60%, and the in- 








OTE: How this table should be used is 
given in the following illustration: Beech- 

Nut Packing increased its inventory from 

4.7 to 6.5 millions from the end of 1924 to the 
end of 1925. This is an increase of 38.2%. Its 
inventory, which was 75.8% of its working 
capital in 1924 had increased faster than the 
growth of its working capital, and hence at the 


This may appear strange until it is remembered 
that net working capital is the excess of current 
assets over current liabilities, and that inven- 
tories, which ‘are part of current assets, may 





How Two Leading Companies in Each of Ten Important 
Industries Compare 


As to Changes in Inventory from 1924 to 1925 in 
Relation to Working Capital and Net Income 


end of 1925 was 101% of working capital. 


ventory was 28% of working capital in the first 
year, and only 24% of working capital in the 
second year, then the inventory increase was justi- 
fied. It is justified because the company evidently 
is as well fortified against a turn for the worse 
in business, as it ever was, and should the turn 
not take place, it will have added permanently to 
its surplus, by reason of profits made on the 
excellent business done which had occasioned the 
inventory increases. 

But where we find an increase in inventory not 
accompanied by a proportionate gain in net income, 
then it is obvious that the slightly increased profits 
have tempted the company to increase its inven- 
tory to a point where only continued prosperity 
can justify it. In other words, in such a case the 
company is equipped for prosperity but not for 
adversity. 

If, in addition to this increase in inventory out 
of proportion to gains in net income, we find that 
(Please turn to page 1129) 


often be larger than the excess of current assets 
over current liabilities. Beech-Nut Packing’s 
inventory was 2.13 times its net income in 1924, 
and 3.09 times its net earnings in 1925. This is 
expressed in the table as 213% and 309% re- 
spectively. In other words Beech-Nut Packing 
did not show earnings gains to compensate for 
its increases in inventory. The other com- 
panies should be read in the same way, except 
that the conclusions will differ according to the 
different facts. Generally speaking, a large 
increase in inventory is not likely to be helpful 
in 1926. 
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Change Working Capital Befere Dividends 
Name of Company -——Millions———, % 1924 1925 1924 1925 
Besch-INtit Packing: 2 + <.0ice<0cicesc00% 4,7 6.5 + 38.2 75.8 101 213 309 
IN MNR TINE ERKBCINNE 55.6 565:5,6 14 9.45.05 83 5ig 50 oe 7.6 6.6 — 13.1 32.9 27 59.3 48.2 
SURE IEG 5 oo 6550 5 Seis .os 0h b555.008 9.2 8.4 — 8.6 69.9 60 510 381 
American Woolen..............seeeees 50.0 54.2 + 84 468 78.5 Deficit 5700 
Fairbanks, Morse. ..........0.0cccceece 9.0 11.8 + 31.0 54.5 66.6 450 393 
Underwood Typewriter............+++- 7.4 6.4 — 13.5 62.1 52 389 237 
Ue See ae aonerrs 66.0 75.0 + 13.6 82.2 76.1 550 490 
AMNSTICNTA TODBCED 6.6504 056:510,0:05 000000: 73.2 66.9 — 8.46 84.1 76.4 351 301 
Baldwin Locomotive................+> 5.0 8.0 + 60.0 13.2 23.5 379 4080 
PEGRMBN Oe OBE 6 5 a 5905655 ssn cece 7.6 3.0 — 61.0 53.9 20.8 643 319 
CE econo 25.3 27.2 + 75 91.0 69.9 122 110 
Bear MM is oss 8s 10 00.0 se win cise aeissic 35.5 49.7 + 40.0 52.1 20 248 237 
Ee ae re 62.6 80.6 + 28.7 86.0 69.0 754 465 
BB ENON oo 65.5 0's 21a odie sie ts wien 0 os 19.9 41.6 +109.0 49.1 86.1 226 327 
a a eee 16.9 25.9 + 47.2 59.0 67.5 272 272 
General Motors... . 2.2... .ccccccccsoces 97.2 112.1 + 15.3 60.2 61.5 212 104 
Am. Hide & Leather...............+- 7.6 7.7 + 10 104.0 120.0 1450 1540 
Wationnl Siete oss 6 006 6 onion seo 0005 15.4 12.9 — 16.2 89.9 137.2 Deficit (B) 
ee ee. een err 79.8 69.2 — 13.2 58.2 58.1 896 501 
Youngstown Sheet & Tube............ 48.6 47.3 — 2.6 17.2 72.1 639 358 





(B)—Profit $16,000. 
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Another Transportation Revolution! 


The Inland Waterways System and What It Will Mean to 
Our Commerce—Does It Help or Hurt the Railways? 





HUN - 

DRED 

years ago 
inland America 
lived by its 
rivers, canals 
and lakes; they 
were its trans- 
portation. The 
canals are fallen 
in, the rivers 
are vacant. But 
the Great Lakes 
bear such a 
commerce as is the eighth wonder of the 
world, and their méchanism of marine 
transport is the despair of every trans- 
portation agency in the world beyond. 

Are we on the verge of such a re- 
storation of the rivers as will make 
them comparable to the Great Lakes? 
Herbert Hoover and many other 
students of transportation, including 
Bome great railway executives, believe 
that we are. They are inclined to think 
that the river revival will bloom sud- 
denly and spaciously—something the 
way automotive transport has expanded 
from nothing fifteen years ago until it 
now conveys more passengers than the 
steam railways and incredible quanti- 
ties of short-haul freight. These econ- 
omic prophets say that huge utilization 
of our great rivers as carriers impends 
because it is fated—inevitable. 

Mr. Loree says that without the 
rivers we will find our commerce selif- 
choked within twenty-five years; that 
we will not be able to move goods by 
the railways in sufficient quantities to 





feed and clothe and otherwise maintain - 


the 160,000,000 people we will then 
have. Mr. Hoover says that without 
full systematic development of our in- 
land waterways American agriculture 
is doomed to perpetual handicap, in 
competition abroad; and to income dis- 
parity at home. He says, too, that 
nothing but such development can offset 
the commercial distortion of the con- 
tinent by the Panama canal, whereby 
New York is (in terms of freight 
charges) brought closer to San Fran- 


‘ jonny article is one of a series describing the great industrial and economic changes which 

taking place in various parts of the country. The purpose is to keep our subscribers 
and readers in close touch with the progress made so that they may not only keep informed 
but utilize this knowledge effectively in the expansion of their own businesses. During the 
past few months we have published a number of these articles, dealing with developments 
in the South and in Florida; the tremendous Port of Authority Plan for New York harbor 
and its environs; and the industrial development of the Pacific Coast. 
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cisco, and Chicago is moved further 
away from the Pacific and also from 
the Atlantic! Farmers are apt to be 
futile, if noisy, protesters; and great 
masses of people are apt to be inarticu- 
late. But when Mississippi Valley 
cities, aggregating 7,000,000 wide awake 
people, trained in trade and keen for 
profit, find that they are slipping be- 
cause of a water way and can be re- 
stored only by waterways, the chances 
of something happening are so probable 
that it is worth while to examine the 
impending phenomena. 

Chicago, St. Louis, Minneapolis and 
St. Paul, Kansas City and Cincinnati 
are not going to sit back and see their 
factories migrate to the Atlantic sea- 
board whilst their tributary farms are 
pushed back from heap outlets through 
that seaboard. To do so would be to 
lose in a hopeless commercial struggle 
of the middle against both ends—losing 
in their own production and in the lost 
profits of their back country. 

While fate impels, the engineers have 
been at work. Something begins to 
evolve on the yellow Mississippi that 
may rival the marine efficiency of 
Great Lakes transportation. It’s the 
12,000 ton cargo carrier, mechanically 
loaded and unloaded, that has made the 
cost of Great Lakes freighting approxi- 
mate nothing a ton-mile. They put 
13,000 tons on an ore-boat in fifteen 
minutes, and take it off in four hours. 
The “turn-around” terror of salt water 
shipping disappears. Ocean vessels 
pass most of their time at wharfs; lake 
vessels keep moving—as behooves a 
structure whose business is to move. 
Now, take a look over the bluff at Mem- 
phis, say, and you can see ten or twelve 
thousand tons moving against the cur- 
rent of the Great River, all propelled 
by a single engine. They can’t build 
deep-draft vessels for the Mississippi 
but the river is wide and long. They 
can and are building tow-boats of 
enormous power that can hook onto 
“trains” of long, wide barges, each 
with a freight capacity of 2,000 to- 
3,000 tons. 


Those tow-boats and barge-trains 
belong to Uncle Sam, i.e., the (U. S.) 
Inland Waterways Corporation. They 
are part of the self-supporting navi- 
gation kindergarten he has_ estab- 
lished on the Mississippi River. The 
barges are the last word in flatboats— 
divided into compartments, accessible 
from above and from the sides; some 
of them provided with containers that 
hold a carload and that can be lifted 
bodily onto or from a flatcar, reducing 
transfer time to a minimum. Floating 
docks and warehouses adjust the termi- 
nals to any stage of the river. Cranes 
and derricks and patent loading and 
unloading appliances play with heavy 
and bulk freight. Fast express boats 
that are barge and propellor boat in 
one pick up the scattering way freight 
and hustle through from St. Louis to 
New Orleans, 1,100 miles, in eight days. 
Radio messages control—despatch—the 
boats as they move about the big river. 
They can be turned away or into any 
port. They are as mobile as freight 
trains. To save time, barges load and 
unload while the “train” proceeds, and 
are later picked up by another “train.” 

Rates are 20% less than railway 
rates, and moreover the railways are 
compelled to give joint rates. Ship 
anything to St. Louis, from a large 
area, and mark it via the government 
boats, and by them it goes with all 
haste, or Uncle Sam will make a rough 
inquiry. So far as this experimental 
line is concerned the old barricade of 
railway refusal to co-operate is down. 
And so about 11,000,000 tons of freight 
are moving annually on the govern- 
ment’s Mississippi fleet, and some mil- 
lions more on the other branch of the 
service, which operates 500 miles up the 
Warrior River in Alabama, from Mo- 
bile, with a connection to New Orleans. 
In twenty-five years the commerce of 
America will require that 600,000,000 
tons of freight be moved where the rail- 
ways are now moving about 300,000,- 
000. How much of this will the rivers 
move, perhaps have to move? 

The navigation fans and the engi- 
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Key to Map 


Depth Short 
River (Ft.)  Tons* 


AA Ohio River 
Monongahela River .... 


Little Kanawha River. . 

Kanawha River 

Big Sandy River. 

Kentucky River 

Green & Barren Rivers. 

Cumberland River 

Tennessee River, above 
Chattanooga 

Tennessee — below 
Chattanoo; 

Mississippi River 

St. Paul to St. Louls. 
St. Louis to Cairo.... 
Cairo to New Orleans. 

Missouri River 

Mouth to Kansas City. 

Illinois River 

a and Mississippl 
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Black River, Ark 
St. Francis River 
— River, Ark. and 


Waterway, N. Orleans to 
Houston, Tex. 

Mississippi River to 
Mobile Bay 

W Warrior River System. . 
X Tombighee River 

- Alabama River 
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BB Yazoo River, 
*Traffic In thousands carried sis 1924. 
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neers say that with a little 
touching up of channels, pro- 
vision of water terminals, etc., 
nine thousand miles of water- 
ways are ready to do their 
part, exclusive of the Great 
Lakes. In the middle of the 
continent are two great trunk 
lines of water road. From 
Pittsburgh west to Kansas 
City, through the heart of the 
Valley, 3,100 miles by water, 
stretches the Ohio-Missouri 
trunkline. From the Gulf of 
Mexico to Chicago reaches the 
great 1,500-mile, central, north- 
and-south line of the Missis- 
sippi itself. Up to Minneap- 
olis-St. Paul, 1,500 miles from 
St. Louis, the Mississippi al- 
ready has a minimum depth of 
4.5 feet and will soon have six 
feet. Roughly, two or three 
years’ work and $100,000,000 
will complete the vast works, 
that have been creeping for- 
ward all unnoticed by the na- 
tion year by year, and open up 
8,000 miles of water route with 
six feet or more of depth and 
6,000 other miles with less than 
six feet. 


our history. 





Herbert Hoover— 


“If we were to make a survey of all the 
opportunities of possible physical progress in 
our nation that lie before us, the develop- 
ment of our internal waterways would stand 
in the forefront. The war and reconstruction 
necessarily required that projects of this mag- 
nitude should be held in abeyance. We must 
now realize the economic dislocations that 
have come from the war. We have recovered 
economic strength to the highest degree in 
Above all, expenditure on 
works of this type increases the wealth of our 
country manifold their cost, even increases 
the area of tax distribution and becomes in 
the end an actual economy to the govern- 
ment.” 





from Ontario to Erie. If the 
Great Lakes must be ocean 
ports, New York would rather 
have the ships pass by than 
out of sight in Canada. Cost 
only $700,000,000! But back 
in the middle of the Continent 
the folks are strong for the St, 
Lawrence waterway, especially 
as the new 25-foot Welland 
canal on the Canadian side be. 
tween Lakes Ontario and Erie 
will soon be done. However, 
Canada’s front yard is exclu- 
sively her own and if she keeps 
on flirting without accepting 
your Uncle Sam he will have 
to look elsewhere even at the 
$700,000,000 rate. 

But the Mississippi system. 
has no political or engineering 
problems. It’s about four-fifths 
done anyway as a 9,000 mile 
system. Another hundred mil- 
lions will add 9,000 wide and 
4.5 to 9-feet deep miles to the 
nation’s circulatory system. 
That hundred millions out of 
the common purse will put 
about six cents a bushel an- 
nually into Mississippi valley 


MAMMA Mmmm A STA farm pockets for each and every 


bushel of 4,000,000,000 bushels 





Soon there will be 700 miles 
of deep and largely slack 
water on the Tennessee alone, pene- 
trating the very heart of the south 
interior. The Missouri may easily 
be conquered to Omaha and perhaps 
to Yankton. There are the various 
branches of the Ohio; and speaking of 
such branches, did you know that the 
Monongahela already carries more ton- 
nage than the Mississippi or any other 
river in the world? The Chicago canal 
looks to nine feet from the Gulf to 
Lake Michigan; and that means 12,000 
ton barge-train cargoes. And, says 
Hoover, three thousand miles of trunk- 
line and six thousand miles of branches 
won’t suffice for-even a single genera- 
tion. The fight of gravity against mo- 
tion, he says, will double this water 
mileage within another’ generation. 


Water traffic up to the base of the- 


Rockies on the headwaters of the Mis- 
souri, all the western side tributaries 
of the Mississippi developed to the 
limit. The intra-coastal waterways 
from New Orleans to Galveston com- 
pleted. Likewise the one from Florida 
to New York, already available for 
small craft. Canalization, perhaps, of 
all the sizable streams of the southeast- 
ern coastal plain. r 


Which Way? 


And, then, what of the Great Lakes 
and the Atlantic? Are the former to be 
made mere bays of the latter by virtue 
of connecting ship canals? Normally 
there is a twenty to twenty-five foot 
channel throughout the Great Lakes 
and in the principa/ harbors. That’s 
deep enough for about 80% of the 
ocean-going vessels. Duluth, Milwau- 
kee, Chicago, Detroit and other cities 
which already handle more marine ton- 
nage than New York City dream of a 
salt-water future by extension. Now 
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and then a small ocean tramp causes a 
sensation back in the middle of the con- 
tinent and the spectators take it as an 
earnest of the days that are coming 
when great fleets will steam from the 
ocean to Minnesota. 

Whether they will proceed via New 
York or Montreal, via the St. Lawrence 
or the Hudson remains to be seen. The 
two nations are conferring about the 
international St. Lawrence route; and 
the engineers say that for less than 
$300,000,000 they can make a quick and 
easy route from Montreal to Duluth. 
But there are _ political obstacles; 
also community barricades. Montreal 
doesn’t want to be left as an ocean 
way-station, and the profitable labors 
of transshipment and all the incidental 
tolls eliminated. The Province of Que- 
bee says it owns the St. Lawrence and 
that there will be no international 
waterway except over its corpse. Some 
Canadians would prefer the connection 
to be an all-Canadian one via Georgian 
Bay and the Ottawa. 

The imperial city of New York doesn’t 
want a deep canal to the Great Lakes— 
its mind running along about the same 
groove as Montreal’s—but if there is 
bound to-be one it wouldn’t let Montreal 
be troubled with it, if it could help it. 
Oh no! Which causes Governor Smith 
to make a gesture of presenting Uncle 
Sam with the perfectly good but useless 
New York State Barge Canal. The 
Governor is much impressed with the 
thought that the connection between the 
Atlantic ought to be an all-American 
affair, and that the route shouldn’t skip 
Lake Ontario. So, echoing him in Con- 
gress, comes Representative Demp- 
sey with a proposal that the United 
States shall take the New York canal 
from the Hudson to Lake Ontario, 
deepen it and build a new ship canal 


of grain—so the enthusiastic 
figurers figure, counting on freight re- 
ductions. It will move Chicago and St. 
Louis into figurative sight of the ocean 
and will make them as near if not 
nearer than New York to many a na- 
tive and foreign strand. It must be 
done, says Hoover, and in the great 
valley they roar “Amen!” 

It’s that or the doubling of all the 
railway terminals of America within 
the next twenty-five years, with thous- 
ands of miles of additional track, hun- 
dreds of miles of new lines, colossal re- 
building of permanent ways, etc. It’s 
that or leaving the agricultural west 
to roast in the perpetual fires of the 
post-bellum economic readjustment or 
maladjustment; whilst its cities gravi- 
tate toward the coast. A hundred mil- 
lions, even a thousand millions, is a 
cheap way, some think, to put an end 
by economic measures to agricultural 
discontent that else will always clamor 
for a political remedy for all its ills. 
The farmers came out of the war mess 
with railway freight rates permanently 
raised. The railways can’t make them 
lower, but the rivers can. 

Congress temporizes with the task. 
“But,” said the engineer, “the Govern- 
ment’s line is about to be extended 
from St. Louis to Minneapolis. Only 
one train a week, to be sure. Yes, but 
how many automobiles were there in the 
United States in 1905—and how many 
miles of good road? Take it from me, 
we’re going back to our rivers, our 
rivers that conquered the west and re- 
gained the seceding states. And we 
are not going back on the railways. 
We’re going to save them. Remember 
their alleged break-down in the war 
winter? 

It’s nothing to what will hap- 
pen to them if the rivers are not re- 
vived.” 
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Our “Death Taxes” and the New 
Revenue Act 





Has the Storm Cleared Up the Sky? 


E horizon of more than one in- 

vestor has for some time past 

been clouded, in part, by the so- 
called “Death Taxes.” Now there has 
come a big thunderstorm, as it were, in 
the form of a new Revenue Act. The 
heavy Federal Estate Tax cloud—itself 
—has partly broken up. So far—so 
good! But what effect, if any, is the 
partial breaking up of this ominous 
cloud likely to have upon the other dark 
ones still hanging over us in the sky? 
Upon the “Death Taxes” levied by 
either the State in which you live, 
by a State (or States) in which you 
have never even set foot—or even by 
all of them? 

That is an extremely important 
aspect of the storm which is quite likely 
to escape notice by many investors in 
their observation of other and possibly 
more outstanding features of this new 
Revenue Act of 1926. We can, of 
course, only conjecture through turning 
our glasses more carefully upon the 
changed Federal Estate Tax itself. 
Hence, let us now do so for a few 
minutes and see—what we can see. 


Better Exemption 


In the first place we note an increase 
in the flat exemption (that blessed 
word in tax lore!) from $50,000 to 
$100,000 for every one of us who does 
not die while resident outside of the 











By C. F. HAYES, Jr. 


United States. It is allowed, of course, 
entirely apart from all other proper de- 
ductions for funeral expenses, property 
taxed within five years, claims against 
the estate, etc. 


Lower Rates Now 


Then let us scan for a second the new 
rates of taxation for those of us who 
are lucky enough (or unlucky enough— 
which is it?) to die leaving more than 
such a paltry sum as $100,000! Florida 
alone has (or at least is supposed to 
have) created many such pathetic cases 
during the past year. And even the 
state-inheritance-tax-free resident of 
Florida cannot escape this Federal 
Estate Tax. The greatest rate that 
can be charged now, we find, is only 
20% as compared with 40% under the 
1924 Revenue Act and 25% under the 
old 1921 Act. The accompanying table 
illustrates the reduction in rates more 
clearly. 


Gift Tax Gone and Refunds Possible 


Now let us focus our glasses to see 
if we can locate that old duffer—the 
Gift Tax, which has been an especial 
eye-sore to those wishing to create 
Living Trusts. It has been utterly 
abolished, and the wiping out of this 
much questioned tax really goes back 
to the first day of this year. More- 


over, the Federal Estate Tax rates of 
the old 1921 Act (see table again) are 
applied for the period of 1924-25 when 
the higher Gift Tax rates were origi- 
nally in force. But what if a Gift Tax 
has already been paid? Then apply for 
a refund to the extent that the tax 
was in excess of what it would now 
figure. The worst possible rate must 
be 25% instead of 40% on the taxable 
gift given then. 

One more important refund possi« 
bility should be carefully viewed before 
we move our glasses in another direc: 
tion. The old 1921 Federal Estate Tax 
rates (25% maximum again—see table) 
now apply to the estates of people who 
died after June 2, 1924, and before the 
enactment of the new Revenue Act on 
February 26th of this year. 


Gifts Made Within Two Years 


Here is another important change, 
One that is more clear-cut and straight 
from the shoulder with no frills. If 
you now give to a person any property 
worth over $5,000 and are unfortunate 
enough to die within two years, the 
excess in value over the $5,000 will be 
taxed as part of your estate. Such a 
gift is now flatly considered as having 
been made in contemplation of death— 
whether it was or not, not merely pre. 
sumed as formerly with an opportunity 

(Please turn to page 1145) 

























































































































ice eee sauaateieenaiteti 
Comparison of Old and New Rates 
Federal Estate Tax 
Under Old Revenue Acts of 1921 and 1924 Under New Revenue Act 
Blocks of Net Estate 1921 1924 1926 Blocks of Net Estate 

Not Amount Rates Rates Rates Not Amoynt 
Exceeding Exceeding of Block % % % Exceeding Exceeding of Block 
ne $50,000 $50,000 1 1 1 Tae $50,000 $50,000 
$50,000 100,000 50,000 2 2 2 $50,000 100,000 50,000 
100,000 150,000 50,000 2 3 3 100,000 200,000 100,000 
150.000 250,000 100,000 3 4 4 200,000 400,000 200,000 
250,000 450,000 200,000 4 6 5 400,000 600,000 200,000 
450,000 750,000 300,000 6 9 6 600,000 800,000 200,000 
750,000 1,000,000 250.000 8 12 7 800,000 1,000,000 200,000 
1,000,000 1,500,000 500.000 10 15 8 1,000,000 1,500,000 600,000 
1,000,000 2,000,000 500,000 12 18 9 1,500,000 2,000,000 500,000 
2,000,000 3,000,000 1,000,000 14 21 10 2,000,000 + 2,500,000 500,000 
8,000,000 4,000,000 1,000,000 16 24 11 2,500,000 3,000,000 500,000 
4,000,000 5,000,000 1,000,000 18 27 12 3,000,000 3,500,000 500,000 
5.000.000 8.000.000 3,000,000 20 30 13 3,500,000 4,000,000 500,000 
8,000,000 10,000.000 2,600,000 22 35 14 4,000,000 5,000,000 1,000,000 
i ) ac ars 25 40 15 5,000,000 6,000,000 1,000,000 
+ : 16 6,000,000 7,000,000 1,000,000 
thet SO ae ee te ee ee he tae 17 7,000,000 8,000,000 1,000,000 
og, io — — a ee ag ® ps eg ae Fa ype reg me, 18 8,000,000 9,000,000 1,000,000 
the tax eould ‘be $500" on the first’ Dick (1S of $50,000)” ctus’ $306 ~~ oo hd 1,000,000 
on the second block (2% of $15,000) making a total of $800. 20 o> LS Ee cae PF? 












The Gyp Abroad 


Adventures of the American Swindler in England 
—John Bull Proves to Be the Prince of Gulls 











are several small islands 








upon the gyps under the 


Di days have descended — 


Stars and Stripes. 
with a multitude of blue sky 
laws, postal inspectors, reve- 
aue inspectors, vigilance com- 
mittees, investors’ associations, 
warnings by radio, etc., the 
business has become altogether 
too perilous. With America 
just a bit too warm, the gyp 
stock salesman has cast a wist- 
ful eye on foreign parts. Can- 
ada is too near, and too much 
affected by the same influences 
that affect the States. Aus- 
tralia is too distant, and how 
do you ever get away when 
the Crown prosecutor wants 
you? That also is true of South Africa. 

The only part of the British Empire 
that looks good fortunately happens 
to be the richest and most populous— 
old England itself. Of course, France 
and Germany would be lovely. What 
would not the gyp do to spend his time 
in gay Paris or sip his beer leisurely in 
Munich? Anything that is remote from 
work looks good to him. But, alas, 
barriers. of language prevent. Yet 
sales would be easy: does not every 
schoolboy in France and Germany know 
that America.is the golden land, and 
that profits in great profusion arise au- 
tomatically for every enterprise? Why 
invest for a measly 8% in Lyons or 
Cologne when 100% per annum can 
arise in Texas and be remitted abroad? 
But these fair lands remain safe so 
long as the gyp finds it hard to use his 
persuasive tongue in any other lingo 
than the English language. 


John Bull Has Severe Laws 


John Bull has the best Blue Sky laws 
in the world. There is no question that 
the British Companies Act is the model 
national blue sky law, the framework 
of which must be used in any law of 
this type to be enacted elsewhere—if 
it is to be enacted in order to work. 
How come? Why does the American 
gyp flourish in enemy territory? 

The first and most obvious answer is 
that the law has been, if anything, too 
good. Enacted in 1862, pretty much 
as it stands today, three generations of 
Englishmen have not met with a stock 
swindler. Accordingly they have not 
the resistance to such gentry that 
Americans obtain as a result of having 
been bitten once. Buying the blue sky 
is exactly like vaccination—one inocu- 
lation of the virus and you have some 
immunity, two or three and you can 
face infection possibilities with a smile. 
But the English are wide open to con- 
tagion. Their vigilance has been laid at 
rest. They have not learned to be wary. 
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What A MERICA has been known as a paradise for 

stock swindlers and the like but times are 
changing and now our countrymen may well 
chuckle at the difficulties in which our austere 
friends, the British, now find themselves. This 
rattling, good tale is well worth reading. It 
shows that while America is ridding herself of 
stock fakers, they are now descending in force 
on the “tight little isle.” 





Three generations of Englishmen have 
not dared to violate this law. Hence it 
was reserved for American gyps to rush 
in where devils fear to tread. Even- 
tually, they will learn to their sorrow 
not to monkey with the buzz-saw of 
British law. But while the going is 
good, they are on the job. 


Public and Private Companies 


The second and more serious reason 
for American enterprise is the distinc- 
tion drawn between a public and a pri- 
vate company by the British statute. 
Here is a happy hunting ground of eva- 
sion by the gyp. He forms a private 
company, supposed to be a closed joint- 
stock enterprise. He quietly and unos- 
tentatiously sends out fellow gyps to 
sell shares in this private company to 
country gentlemen. They are to be let 
in on the ground floor before it becomes 
a public company. For the moment 
that it becomes a public company, the 
gyp’s game is curtailed. He must regis- 
ter it at Somerset House, and tell a 
hundred and one embarrassing facts, 
none of which look good when printed. 
Now the squire or back-country lord to 
whom this appeal is made takes natu- 
rally to being in on the ground floor. 
The class he belongs to has taken the 
best there was to take since the Nor- 
man Conquest. He willingly accedes, 
and becomes an “Hon. Secretary.” 
Shares are given him in consideration 
of his accepting the “Hon.?” secretary- 
ship. Then the gyp salesman goes into 
the country surrounding, and advises 
that Lord X has become an official. 
Lord X is a magistrate, and head of 
the local hunt. To be on the ground 
floor with him, in a private company, 
before it is made public, is quite an 
honor. Hence sales are easy, and by 
the time the Home Secretary finds out 
the facts the gyps are in France. 


The Helpful Little Island of Jersey 
Off the Northwest coast of France 


known as the Channel Islands. 
Norman French is spoken 
there, but they are subject to 
the King of England. They 
are independent in a sense, for 
unless specifically mentioned 
in Acts of Parliament they are 
not bound by them. The Chan- 
nel Islands are laudably jealous 
of their independence. Jersey 
has been the scene of an inter- 
esting banking experiment dif- 
fering from the English model. 
Its cows have been propagated 
all over the world, but its 
crowning glory was not sus- 
pected until 1922. Since then 
the main street of St. Helier, 
the chief town, looks like Wall Street, 
with offices of hundreds of companies. 
For the Companies Act enacted in 1862 
does not specifically mention Jersey as 
subject to its provisions. It has, ac- 
cordingly, become a gyp oasis. Com- 
panies registered in Jersey need not 
tell any embarrassing facts. What is 
sweeter still, such companies are not 
alien companies in England. Hence a 
clear majority of gyp companies in 
London print in small letters on their 
stationery “registered in Jersey.” This 
inconspicuous legend, while pregnant 
with meaning for a professional stu- 
dent, means little or nothing to the 
ordinary English investor. Whereas 
in the United States the Blue Sky 
license was interpreted by the salesman 
as indicating that his swindle was en- 
dorsed by the state, in England the 
salesman states that the laws of Jersey 
are so severe that it puts a company in 
an altogether superior class to be regis- 
tered there. 


American Investments Popular in 
England 


American rails are regularly quoted 
in London as are our larger industrials. 
Hundreds of American companies are 
very well known to Britons. What is 
more, there are many legitimate in- 
vestment trusts in England, among 
whose holdings American stocks and 
bonds are well represented. It is in 
fact common for them to have names 
indicating that they are primarily com- 
mitted to American investments. Eng- 
lishmen think imperially, and Texas 
land and Arkansas oil are as familiar 
to them (as names) as are the Rand 
mines in South Africa or the tea plan- 
tation companies operating in Ceylon. 
There is no resistance due to unfamil- 
iarity or distrust of the field. 

This was valuable so long as the 
gyps avenged the sins of George the 
Third upon England by selling the 
Britons those American “securities” 
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with which they were formerly famil- 
iar. But long residence in England is 
acclimating them and they now offer 
Burmese tin mines and Sumatra rub- 
bers as freely as Arkansas oil “tracts.” 

England is that country in which the 
greatest possible complexity prevails in 
types of securities issued. Hence Eng- 
lishmen are perfectly familiar with all 
sorts of complex securities of a type 
among which Americans still move cau- 
tiously. This gives the Gyp salesmen 
their opportunity as it is not at all 
strange for a man to call and sell cer- 
tificates of a British concern entitling 
the bearer to royalty shares in wells to 
be drilled by an American company in 
Arkansas. Contingent certificates of 
all types are easily sold, and since they 
are not “securities” but “titles” to 
shares received from operations of alien 
companies, they do not come within the 
scope of the Companies Act. 

Incidentally it may be mentioned that 
the Gyp thrives on divided sovereignty. 
For example, when questions arise as 
to whether a fraud is committed by a 
British investment company or by the 
New York company from which it “re- 
ceives” revenues, there is raised as 
pretty an issue as ever taxed the in- 
genuity of Lord Chancellors. Quick 
advantage has been taken of this 
thorny situation of divided sovereignty 
and responsible jurisdiction, and the 
case against the gyp usually falls be- 
tween two stools. Truly he may cry 
out with the ancient Roman -“Divide 
and Conquer.” 

A member of the London Stock Ex- 
change, whether a dealer or a broker, 
is not permitted to advertise, or to 
solicit by mail customers other than 
those who have appeared on his books. 
A discreet little note is inserted mod- 
estly by the Secretary of the Exchange 
stating that if any one advertises him- 
self as a dealer in securities, he is by 
virtue of that fact proven not to be a 
member of the stock exchange. 











Uncle Sam Cleans Out the Pests— 
for APRIL 10, 1996 


The net result of this ruling is to 
leave the whole field of popular appeal 
free to irresponsible houses. One so- 
called independent investment house, a 
bit off-color, has a mailing list of 200,- 
000! It is impossible to conceive of 
the harm that this high-hat ruling has 
done to the untrained English investor. 

Since dignity keeps the Stock Ex- 
change houses rigid, it infects other por- 
tions of the financial community. All 
the leading British financial publications 
are intended only for the consumption 
of well-educated investors. Popular ap- 
peal is taboo, so that here too the 
pompous attitude of honest men has 
left the field clear to rogues. 


Skimpy Security Analyses 


Not only is the British financial press 
made to order for the highly educated 
and wealthy and for them alone, but the 
leak of statistical data contained in 
them must forever surprise such highly 
organized people as Americans and 
Germans. Their idea of a stock analy- 
sis is a mere skeleton compared to what 
Americans think sketchy. In fact, 
more often than not they consist of one 
“smart” observation and a snap judg- 
ment! The gyp, on the other hand, has 
brought with him the whole American 
apparatus for taking care of inquiries. 
What the honorable brokerage and 
banking house does as a matter of ob- 
ligation here, is in England placed at 
the service exclusively of the recent 
American pirate invaders. When Lon- 
don Stock Exchange houses learn to do 
for their clients one-half of what 
American brokers do for theirs, they 
will have taken this competition by the 
horns. 

That England is an island is not the 
least of its attractions to our gyp exiles. 
Whenever the press has ferreted out the 
activities of these rascals, and they 
feel the cold approaching shadow of 
Scotland Yard, they jump to a Channel 
port and are away in a jiffy. 

It is a pity to relate the defeat of 
Americans, though gyps, but it looks 
as if their day is soon drawing to an 
end there, as it has here. In the first 
place, Somerset House is getting after 
them, and many of them have been 
compelled to uncover their financial 
nakedness. In the second place, the 
financial press is giving warnings 
against specific companies. One of 
them, the Financial Chronicle, issues 
every week its “cautionary notes” 
against the various financial newspap- 
ers which are really touts for various 
crooks. It also annihilates prospectuses 
.and circulars issued by this crowd. “It’s 
dogged as does it,” and John Bull has 
tenacity. Once the British bulldog 
sinks his teeth into the stock swindlers, 
they will love Broadway much more 
than they do Piccadilly. In the mean- 
time here are some of their tricks. 

The “Commerce, Industry and Fi- 
nance Company” (what a grandiose 
name!) has salesmen offering its shares 
in the provinces for 4s 6d a share, and 
assuring subscribers that these shares 
will go up to 6s 6d within a fortnight. 
At the same time the London and Pro- 
vincial Securities Corporation (quite by 


“to obtain justice. 


accident) sends a letter to the gull 
offering to pay him 3d a share for the 
right to take up his shares at 6s within 
90 days. If he takes up their offer, 
they mail him the 8d, thus reducing 
their receipts from 4s 6d to 4s 3d per 
share—all velvet anyhow. If he de- 
clines, he laments his folly later in not 
having accepted, when he finds out that 
there is no market for the shares. 
These two corporations are probably as 
hard to tell apart as Tweedledum and 
T weedledee. 

Better still are Messrs. Morley and 
Morley, whose other name is Samson 
and MeNeill. They appear regularly 
in Cautionary Notes. These gentry 
term themselves “merchants, mortgage 
and insurance brokers” and offer a 
syndicate to lay out preliminary ex- 
penses for promotion of companies in 
rubber, tea and tobacco plantations. 


._Those who subscribe will be in the 


underwriting syndicate whose profits 
are to be considerable, say, for each 
£100, they will receive £200 in cash or 
in fully paid shares in these several 
enterprises. Nothing whatever is re- 
vealed about the promotions themselves. 

It has not yet been customary in the 
States to tell outside investors that they 
can duplicate the functions of houses 
of issue, by entering buying syndicates. 
Blind pools have been our limit. 

The switching game has some new 
angles in England. * For example, when 
a gentleman has unfortunately bought 
one gyp proposition he is at once put on 
the “sucker list” for other concerns op- 
erated by the same crowd. When it is 
at last clear that the securities he 
bought are worthless, a sympathizing 
gentleman calls on hini representing 
the protective committee to take action 
Of course such a 
protective committee requires funds. 
Here too there is an improvement on 
American methods, for we never had 
the victim pay his assassin to play the 
part of undertaker also. 
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Making Long-Range 


Investments Pay 


Special Opportunities in Stocks—W here to Find Them—A List of 
Ten Unusual Securities Each With a Definite Long-Pull Appeal 


HE greatest profits in securities have been 
made by investors who have had the fore- 
sight to buy promising securities when 

they were relatively low and who patiently held 
on until their investment bore fruit. Such in- 
vestors are not bothered by fluctuations in 
price: these are expected as a natural develop- 
ment. However, to guard against a possible 
irretrievable loss, the investor making a long- 
range commitment, one that he may have to 
hold for several years, must be in a position to 
pay cash for his-securities. It is obvious that 
marginal purchases may be dangerous in long 
pull transactions, in view of the wide swings 
which take place at times in security move- 
ments. 

Clearly, special opportunities in stocks are 
not to be found in the so-called popular securi- 
ties, especially those which are passing through 
a stage of great market activity. Rather, they 
must be sought among the less active issues. 
They are not necessarily low-priced stocks; 
they may be of the type of Central of New 
Jersey which is selling at nearly 300, or they 
may resemble Land Company of Florida selling 
in the lower twenties. In any case, they will 
have a very definite appeal based on a very 
specific condition applicable only to the in- 
dividual company. The reason why Central 


of New Jersey is attractive is quite different 
from the one which seems to make Land Com- 
pany of Florida an interesting speculation. One 
stock will have well-defined investment merits; 
another will be almost wholly speculative. But 
this is because the companies are in various 
stages of development. 

Real long-range opportunities occur only 
when, as in the case of Central of New Jersey, 
the actual assets are far greater than the cur- 
rent selling price; when a company is still in 
the development stage but with clearly discern- 
ible prospects, as in the case of the Florida 
company; and, finally, when a company has 
reached full stature but has not yet reached its 
culmination of earning power as in the case of 
Kennecott Copper. 

To make a real stock bargain, however, it 
must be apparent that there is at least 
one overpowering consideration which could 
make the stock sell at considerably more 
than the current price. This consideration 
must be of quite an extraordinary character. 

In the following, we have described ten 
stocks which have appealing long-pull possibili- 
ties. Several are investments; others are more 
speculative. In any case, the investor must be 
prepared to purchase these stocks outright, put 
them away and wait patiently for developments. 





CENTRAL R.R. OF NEW JERSEY 


Unfortunately, the high 
price of this stock pre- 
cludes ownership by small 
investors unless they pur- 
chase a share or two at a 
time. Yet, few issues have a more favorable 
outlook from the viewpoint of ultimate price 
appreciation. Experts on the road have valued 
the stock at anything from $450 a share to 
$600. 

There is no room here for a detailed analysis. 
However, salient features are: (1) the road’s 
extremely strong asset position, both liquid and 
fixed; (2) its normally large earning power; 
and, (3) its strategic position in the event of 
merger proceedings. Control of C.R.R.N.J. 
rests with the Philadelphia & Reading. 

There is the equivalent of about $70 a share 
in marketable securities in the company’s 
treasury. A part of this could be distributed to 
shareholders at any time in the directors’ dis- 
cretion. The regular dividend is $8 per share 
but the company has been paying annual extras 


Price, $250; 
Div., $8 ;* 

Yield, 3.2%. 
*Without extras. 


equivalent to $4 a share. It seems unlikely 
that this $12 rate will be disturbed for the pres- 
ent. Figuring the extras in with the regular 
8 iu at the present price of $250, the yield 
is 4.8%. 

The low yield would indicate that other con- 
siderations than dividends play a part in the 
high price of the stock. One of these is the fact 
that Central of New Jersey owns extremely 
valuable real estate, acquired many years ago. 
This is represented by ownership of about 850 
acres, five and one-half miles of waterfront 
with properties from Jersey City to Bayonne. 
These land holdings have been appraised at 25 
millions, or almost equivalent to the 27 millions 
of capital stock outstanding. Considered on 
the basis even of the Government’s protested 
valuation for the properties, C.R.R.N.J. would 
be worth not far from $600 a share. 

It is not likely, of course, that any such price 
will be seen in the near future but the fact that 
the stock is intrinsically worth probably twice 
its present selling price is suggestive of the 
long-range trend of the stock. Where inves- 
tors are in a position to purchase the stock 
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outright and wait patiently for results, Cen- 
tral Railroad of New Jersey offers an adequate 
opportunity.—E. D. K. 


UNION 


Price, 79; 
Div., $5; 
Yield, 6.3%. 


CARBIDE & CARBON 


Although its stock was but 
recently listed on the New 
York Stock Exchange, the 
foundation of the present Union 
Carbide & Carbon Corp. was laid many years 
ago. A study of this company’s history pre- 
sents an admirable picture of American indus- 
trial enterprise initiative and efficient cor- 
porate management. 

In effect a holding company, having thirty or 
more subsidiaries, this organization is the most 
extensive in the chemical field. Activities 
cover a wide range extending from the supply 
of raw materials used in manufacture to the 
distribution of finished products. Its position 
in the production of acetylene gas, used in 
welding and cutting of metals, and other in- 
dustrial purposes, is supreme. Considerable 
attention is given to scientific research, in con- 
nection with which an imposing array of ex- 
perts are retained, whose efforts are constantly 
productive of results later reflected in earning 
power. ; 

Financial statistics bearing on operations 
during the earlier years of its existence are 
difficult to obtain. However, earnings for the 
nine months ended December 31, 1921, show a 
balance of $4.10 per share on the capital stock 
and have consistently increased each year to 
$6.30 per share in 1924. Expansion in opera- 
tions has been financed mainly out of earnings. 
Expenditures on this account and research for 
the year 1924 absorbed between $3 and $4 per 
share, while depreciation amounted to $2.32 
per share. 

The December 31, 1924, balance sheet dis- 
closes a strong financial condition. Ratio of 
current assets to current liabilities was ap- 
proximately 5.70 to 1, net working capital 
amounting to 66 millions. Operating results 
for 1925 are expected to show a continuation 
of the upward tendency in earnings noted in 
former years. 


Capitalization is represented solely by 
2,659,733 shares of capital stock. While there 
has been some recent discussion of the possi- 
bility of an increased dividend rate or an extra 
payment, in view of conservative policy of 
directors action along these lines is uncertain. 
For one seeking employment of funds in an 
issue of merit yielding a fair income return 
with attractive profit possibilities over a period 
of time, Union Carbide & Carbon Corp. shares 
commend themselves.—J. G. F. 


JEWEL TEA COMPANY 


A survey of the situation sur- 

rounding Jewel Tea over a period 
’ of recent years is interesting to 
say the least. The company came into ex- 
istence under rather auspicious circumstances, 
and in its earlier stages achieved considerable 
success. Its merchandising theory, that of 
selling from house to house, was comparatively 
new among large corporations and, aided by 
prosperous times, it was able to give an excel- 
lent account of itself. However, its prosperity 
was short lived. With the advent of the war, 
and the subsequent deflationary period, it en- 
countered hard sledding, having some difficulty 
in keeping its head above water. Thus, in 1919 
and 1920 substantial deficits were recorded. 

However, in 1921, there occurred a distinct 
change for the better. An operating deficit 
was turned into a modest profit. Its financial 
condition was considerably improved. Since 
that time its record has been along constructive 
lines. Successive annual statements have re- 
vealed its finances in better shape, while earn- 
ings have shown a healthy upward tendency. 
Its progress has been slow and sure rather than 
spectacular. 

An examination of the last balance sheet, that 
of January 2, 1926, shows current assets of ap- 
proximately 4.13 millions, and current liabili- 
ties of 1.38 millions, indicating working capi- 
tal in excess of 2.75 millions. Cash and mar- 
ketable securities totalled over 1.4 millions. The 
item of good-will, once carried on the com- 
pany’ books at 12 millions, has been reduced to 
but one per cent of that amount through chang- 


Price, 31; 
Div., None. 
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ing the par value of the common from $100 to 
no par. 

The company continues to do well from an 
earnings standpoint. Net of $4.86 a share on 
the common in 1925 was considerably above 
that expected and compares favorably with the 
$5 of 1924. Preferred dividend accruals have 
been reduced to 27.50 per cent while the issue 
itself now amounts to but 3.18 millions. At 
the present rate, the entire accruals should be 
disposed of within a four-year period. 

The steady progress in the right direction is 
encouraging. Preliminary reports for 1926 
indicate a still further increase in gross and 
net. Obviously the company is in its ascen- 
dency. While the liquidation of its accruals on 
the preferred is essential before the common 
can be deemed attractive, there is no serious 
bar to the company’s progress, and it is there- 
fore reasonable to assume that it will give as 
good an account of itself in the future. The 
stock offers undeniable promise to one willing 
to hold over a period of years.—L. J. B. 


LAND COMPANY OF FLORIDA 


Price, 26; Land Company of Florida is re- 
Div. None. markable as a stock that has 

almost no friends today, and 
whose speculative possibilities are the object of 
scoffing by the “wise ones.” It rose to $95, 
then gradually sank to a level of about $40, 
and in the bear market has slid off to $21. Not 
only the bear market but a welter of unfavor- 
able news about the Florida boom conspired to 
push it into the cellar. Nevetheless, it is true 
that fundamentals have not changed in the 
situation, and that what was a good long-dis- 
tance speculation at 40 is a still better one at 


Land Company of Florida is the owner of 
160,000 acres of land between Lake Okochobee 


and Palm Beach. It is understood, that prior 
to the building of the railroad through the ter- 
ritory, the Seaboard Air Line subsidiary com- 
pany paid an average of $14 an acre for this 
tract. The land is exceptionally fertile, but 
heavily wooded. A contract has been entered 
into for the felling of the timber which, in the 
course of the next few years, will result in re- 
ceipts of 1.3 millions and will make the land 
available for agricultural settlement. A town 
is to be developed near Indianton, in the center 
of the tract, and shops of the Florida Western 
and Northern Railway are to be located there. 

Obviously, the timber contract and the town 
development will more than take care of the 
2 millions of preferred stock outstanding, so 
that the whole benefit of the development of 
the 160,000 acres will accrue to the common 
stock. There are 140,000 shares of common 
stock outstanding, so there is more than one 
acre attributable to each share. 

It is understood that a very substantial part 
of the common stock is owned by Seaboard Air 
Line, and it is no market secret that a large 
part of the remainder is closely held. In fact, 
liquidation seems to have been scattered, and to 
have originated with frightened smaller stock- 


holders. The net result of the selling has been 
that the common stock is now valued at an 
equivalent of only $20 an acre, or at only $6 an 
acre more than was paid wholesale for the tract 
by Seaboard at a time when the railroad had 
not traversed the area. There is no land in the 
region, even in the present deflation, selling for 
as little, on the average. . 

Land Company of Florida is a slow waiting 
proposition and is no stock for nervous or small 
holders. It should be held as a long-range 
speculation and should be fully paid for. Agri- 
cultural development is a slow business and it 
may take years for the stock to make good. 
As the tract is developed it should see an 
average value of $100 an acre, at the least. This 


. would mean that the intrinsic value of the com- 


mon stock would rise to over $100 per share. 
—W. J. B. 


KENNECOTT COPPER 


Apparently a rather conven- 
tional security, in the sense that 
the shares might be recognized 
readily as an attractive long pull 
speculative investment holding, Kennecott has 
much to commend it that is unique. The low 
cost copper companies have been doing very 
well, of course. So long as prices for the metal 
remain above the 13-cent mark, there is little 
danger that the dividends of such companies as 
Kennecott, Cerro or Chile will be called into 
question. By the same token, a substantial rise 
in the metal markets above current. prices 
would be reflected promptly in the earnings 
of these low-cost producers. 

These considerations are more or less obvious. 
The factors that make Kennecott stand out, 
however, lie deeper. It is one of the largest 
copper producers in existence and has become 
so by virtue of the judicious acquisition of sub- 
sidiary companies. Kennecott owns practically 
all of the outstanding stocks of the Braden 
Copper Company, Copper River & North- 
western Railroad Company, and the Alaska 
Steamship Company. It controls approxi- 
mately 51 per cent of Mother Lode Coalition’s 
stock and about 90 per cent of the capital stock 
of Utah Copper Company, in itself a very large 
and important revenue producer. Utah, how- 
ever, has acquired upwards of a 61 per cent in- 
terest in Nevada Consolidated while the Ken- 
necott-Utah combination is understood to have 
a substantial ownership in Ray Consolidated. 

Thus, Kennecott quite clearly occupies a 
dominant position in the copper industry. The 
company controls an annual _ production 
capacity of approximately 600 million pounds 
of copper. Recently, output has been at the 
annual rate of 460 million pounds. It is evi- 
dent, therefore, that Kennecott could materially 
expand its production in the event of a more 
favorable market for the metal, thus attaining 
large earnings. 

Even under present conditions, Kennecott’s 
profits are quite satisfactory. It is estimated 
that earnings for 1925, before depletion, were 


Price, 50; 
Div., $4; 
Yield, 8.0%. 








in excess of $6 a share. Financial position is 
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1924 totaled 25.28 million dollars against but 
2.73 millions of current liabilities. 

Kennecott, therefore, should prove an attrac- 
tive commitment for the patient investor. At 
prevailing prices, the stock yields a generous 
return, thus affording the holder a substantial 
income during the period which may elapse 
before the stock’s potentialities are fully re- 
alized.—J. S. D. 


ALUMINUM COMPANY OF AMERICA 


Price, 61; 
Div., None. 


The story of this company consti- 
tutes one of the interesting chap- 
.ters in American industrial his- 
tory. Aluminum Company has a remarkable 
record of growth that dates from the very 
beginning of the use of aluminum in industry. 
The metal is widely employed in the manufac- 
ture of steel, automobiles, railroad’ equipment, 
cooking utensils and the like. Growth in the 
production and consumption of aluminum has 
been little short of phenomenal. From a purely 
nominal output some forty years ago, produc- 
tion in the United States increased to 79 million 
pounds in 1914 and, last year, this company 
alone turned out approximately 300 million 
pounds of the metal. 

By virtue of its ownership of extensive 
bauxite deposits in Saline County, Arkansas, 
this organization controls the principal source 
of aluminum in the Western hemisphere. Not 
only is the Aluminum Company the sole pro- 
ducer of this important product in the United 
States, but it is understood to control approx- 
imately 80 per cent of the world’s total produc- 
tion. The company’s plants and affiliations are 
so widely distributed as to defy description in 
the brief space allotted here. 

Its outstanding position, while a source of 
strength, has also made the company a shining 
target for political attacks. The latest of these, 
however, has resulted favorably to the company 
and made it probable that a considerable respite 
will now be granted, inasmuch as the Depart- 
ment of Justice recently decided that the com- 
pany had been conducting its activities fairly 
and with due legality. 

While a study of Aluminum Company’s bal- 
ance sheet is a revelation of financial strength, 
it is doubtful that its reports convey a complete 
picture of the equities back of the common 
stock. During the past several years, substan- 
tial sums have been reinvested in properties. 
Depreciation charges have been liberal, to say 
the least. Moreover, the company owns very 
valuable water power properties which set it 
on a level with the largest hydro-electric en- 
terprises. 

Last year, a capital reorganization was 
effected by virtue of which the old $100 par 
value shares were reduced to $5 par value. 
There are 1.47 millions of these shares out- 
standing, preceded by 147.26 million dollars of 
6 per cent preferred stock. The old stock paid 
dividends at varying rates but no dividend has 
yet been paid on the new shares. 

Earnings have average 9.84 millions in the 





very strong. Current assets at the close of ten years 1915-1924 compared with 13.22 | 


millions, for the first nine months of 1925. It 
is estimated that net for the full year amounted 
to between $9 and $10 a share for the common 
stock. This issue is, essentially, a long-pull 
speculation. It should prove an attractive one, 
however, for the investor who is willing to buy 
into an exceptionally strong company, well 
fortified by natural and trade advantages, 
with the object of eventually deriving a sub- 
stantial income return and price appreciation 
from his commitment.—R. E. S. 


MARACAIBO OIL EXPLORATION 


Price, 21; 
Div., None. 


At a time when public interest is 
more or less centered in the 
South American oilfields, it is 
rather surprising to note so little activity in 
the shares of one of the most favorably sit- 
uated companies. At this writing, Maracaibo 
Oil Exploration stock is quoted around 24, only 
three points above the low for the year. 

Through its subsidiaries, Maracaibo controls 
gas and petroleum rights on over 800,000 acres, 
located mainly in the Maracaibo basin in West- 
ern Venezuela. About 175,000 acres are held 
under a 40-year exploitation contract entailing 
no other obligation than a flat 10 per cent roy- 
alty to the Venezuelan Government. The 
balance is held under an agreement allowing 
the company, within two years, to select one- 
half of each zone for 40 years with 10 per cent 
royalty. It is understood, that when all official 
certificates for exploitation are granted, the 
company will have oil and gas rights on slightly 
in excess of 475,000 acres. 

The policy is to sub-lease acreage to produc- 
ing companies on a royalty basis. Thus, about 
100,000 acres are leased to the South American 
Gulf Oil Company, while about 70,000 acres are 
owned jointly with Standard Oil of New Jersey. 
These are selected areas, distributed over the 
various properties of the company. 

Thus far, the company, apparently, has not 
endeavored to build up a substantial daily pro- 
duction. In the main, its activities have been 
concentrated in proving up its various zones. 
Test wells on the Los Barrosos property have 
clearly indicated an oil content, while develop- 
ments on the Maneta structure promise to be 
productive of good results. Present ad- 
vantageous contracts with South American 
Gulf Oil and Standard Oil of New Jersey assure 
energetic drilling campaigns. 

Capital structure is simple. The company’s 
sole obligation consists of 330,000 no par capi- 
tal shares outstanding out of an authorized 
issue of 400,000. There is no preferred stock 
or funded debt. The last official balance sheet 
shows current assets of $1,274,168, and current 
liabilities in the insignificant amount of $9,141. 
Cash holdings aggregate over $1.2 millions. 
This would indicate that working capital is am- 
ply sufficient for the company’s needs. Little, 
as yet, can be said regarding earnings. Thus 
far profits accruing through the sale of certain 
of its holdings have about covered expenses. 

(Please turn to page 1142) 
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Direct Selling as an Aid to Profit 


A Sales Method Which Is Becoming Increasingly 
Important—What to Know and What to Avoid 


HE sales manager of a company 
manufacturing a certain house- 
hold article complained to the 

president. 

“The jobbers are cancelling orders 
and we shall be left with a large supply 
of our product unsold,” he said. “What 
do you think we ought to do?” 

The president 
knew that his prod- 


By EDWARD GLASSER 


manufacturers adopt the plan of selling 
direct to consumers, and I will name 
these in what I think is the order of 
their importance: 

1. The manufacturer is assured of 
his market. Having a clientele built 
up of regular and satisfied users of his 
article, he does not need to worry about 


President, Noe-Equl Textile Mills, Inc. 


4. Direct selling has also the impor- 
tant advantage of economy, since the 
expenses of middlemen are entirely 
eliminated. This is amply borne out 
by the fact that in smaller communities, 
where the costs of jobbing and retailing 
are high, the manufacturer who sells 
direct is invariably able to undersel] 
the local shopkeepers. 

5. In the large 











uct could be sold if 
it could be got into 
the right hands. It 
was the annoying 
ancertainty of whole- 
sale distribution and 
wholesale price fluc- 
tuations which pre- 
vented jobbers from 
taking their com- 
mitments. Together, 
the president and 
his sales manager 
worked out a plan 
which they thought 
would solve their 
difficulty. 

That was four 
years ago. Today, 
the manufacturer 
has a business which 
is doubling itself 
about every two 
years and is return- 
ing tidy profits to the 
stockholders. How 
was this improve- 
ment brought about? 

The manufacturer adopted a sales 
plan which in the past few years has 
attracted a rapidly growing number of 
successful and profitable companies. 
The plan is that of selling not to the 
jobber or the store, but to the home. 
The householder or the housewife re- 
ceiving the manufacturer’s authorized 
sales representative at home, literally 
shops in an easy chair. The method is 
convenient to both customer and manu- 
facturer. The customer gets what he 
or she wants without going out of the 
front door, and the manufacturer estab- 
lishes a direct and permanent contact 
with the ultimate consumer. 








Advantages of Direct Sales 


Briefly, there are five reasons why 
1096 


HE Business Service Department was launched in 

‘esponse to insistent demand from our sub- 
scribers, whose confidence we appreciate. 
organization is in a unique position to analyze the 
methods of leading companies and their management 
since investigation into the position of securities first 
demands careful study of management methods, finan- 
cing, markets, sales and other important factors on 
which business depends. We are glad to turn this in- 
formation over to our thousands of business-men 
readers for their use in their every-day business affairs. 
Each article of this series has been written by an 
acknowledged authority on the subject. 
careful reading of the Department and shall be glad 
to answer questions on the various subjects discussed. 


We invite a 


cities, moreover, 
traffic conditions 
have become such as 
to handicap serious- 
ly the shopping ac- 
tivities of house- 
wives, and for this 
reason the manufac- 
turer’s representa- 
tive who calls on the 
housewife finds a 
ready welcome. 
The house-to- 
house canvasser, 
who was at first con- 
sidered as nothing 
more than a “ped- 
dler,” is now a high 
class, respected sales- 
man, giving special- 
ized service. The 
following list is only 
a partial one of 
articles which are 
being successfully 
marketed _ through 


This 

















the commitments that wholesalers will 
take. 

2. The factor of price uncertainty is 
minimized. The price to the consumer, 
being based on a single article, as $1.25 
for a pair of silk hosiery, can be kept 
fairly stable, whereas the price to the 
wholesaler is constantly subject to fluc- 
tuation. If the wholesale price of silk 
hosiery is reduced 60 cents a dozen, the 
manufacturer need make no reduction 
to the consumer, since the latter can 
very well afford to pay the small dif- 
ference of 5 cents a pair. 

38. The manufacturer is able to ex- 
pand business rapidly by direct selling, 
having all the advantage of an aggres- 
sive personal contact which the de- 
partment store or mail order house can- 
not have. 


house-to-house solici- 
tation: aluminum 
ware, baking powder, books, brushes, 
coffee, dry goods, hot water bottles, 
magazines, sewing machines, soap, tea, 
underwear, vacuum cleaners, washing 
machines. 

The problems of the manufacturers 
who would undertake direct selling are 
indeed numerous, but experience has 
already established certain general 
principles which may advantageously 
be cited here. It will be noted that the 
foregoing list of articles which are 
marketed by the direct method consists 
altogether of household products, and 
of those which may easily be sold by 
sample or catalogue. The most impor- 
tant question for the manufacturer to 
answer, therefore, must be: “Is my 
product by nature adapted to house-to- 
house selling?” In general, the only 
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articles which should be sold by this 
method are those which the housewife 
can buy “on specification” —without the 
necessity of comparing and weighing 
the relative merits of goods that she 
sees on the shelf. 


Product Must Be of High Quality 


Furthermore, the product which is to 
pe sold successfully from house-to- 
house must be of high quality. Experi- 
ence shows that any successful direct 
slling organization depends largely on 
satisfied customers who give “repeat” 
orders. This would be impossible if the 
product were not of the first grade, 
comparing favorably with grades which 
are sold over the counter. 

Having decided to sell direct, the 
manufacturer’s first step is to build up 
a national system of distribution. A 
system which is adapted for local dis- 
tribution only may soon be outgrown; 
moreover, the most successful dis- 
tributors are usually found to operate 
m the national plan. Like Rome, how- 
ever, an organization of this kind must 
be built gradually and surely. 

The far-sighted entrepeneur will be- 
gin by dividing the map of the United 
States into zones, scientifically ap- 
portioned according to population and 
geographical location. At this point, 
the services of an experienced sales 
counsel may advantageously be called 
in. It should be borne in mind that a 
mwning plan which is suitable for one 
kind of product may be altogether un- 
suited for another product, as for in- 
stance, a zoning plan for vacuum clean- 
ers would be entirely different from a 
plan suitable for marketing hosiery and 
underwear. The former is distinctly 
a home owner’s product, and eoncentra- 
tion of activity should be in those re- 
gions where home owners constitute a 
large share of the population. 

In building up a national organiza- 
tin, a campaign of country-wide ad- 
vertising is desirable. Advertising 
builds up that background by which the 
name of a company becomes known and 
inspires confidence. 
ing, moreover, is a great drawing card 
for enlisting the services of energetic 
salesmen. 


DIVISION MANAGER. 


National advertis-— 


Generally speaking, the manufac- 
turer may organize his sales force in 
one of two ways, according as the sales 
representatives are directly responsible 
to the company or are responsible to a 
selected group of division managers, 
situated in a few central locations. In 
the latter plan, the division managers 
are directly controlled by the company, 
and each manager in turn is responsible 
for the salesmen in his particular ter- 
ritory. Experience would seem to in- 
dicate that in house-to-house work a 
system organized on the division man- 
ager plan is more successful. 

It is essential that the company ac- 
quire capable and high class talent for 
its division managers. These constitute 
the general staff, on whose efforts the 
success of the whole organization most 
depends. 

For the plan which I have outlined, 
it would seem that reasonable financial 
advances may safely and wisely be 
made to the division managers. The 
turnover among division managers is 
small and their responsibility is cor- 
respondingly high. Toward the sales 
representatives who do the actual sell- 
ing, however, the company should main- 
tain a pay-as-you-go policy. The sales- 
men should be allowed to collect their 
commissions strictly if, as and when 
sales are made. In this way the sales 
organization becomes entirely self-sup- 
porting, all sales expenses being cov- 
ered by the commissions. If at any 
time it should be deemed desirable to 
cease selling direct, the company can 
revert to distribution through jobber 
and retailer, with practically not a 
dollar of financial loss. 


Offering Terms 


Above all, it should be borne in mind 
that the success of direct selling de- 
pends on the human equation. The 
salesman must be prepared to sell a 
specialized form of service, which the 
department and retail store cannot give. 
The trained salesman assists the woman 
buyer to select the shade and style of 
hosiery and underwear which best suits 
her, or tells her how many brushes she 
needs for a three-room or a six-room 
apartment, as the case may be. It is 


MANUFACTURER 
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the manufacturer’s part to instruct his 
salesmen thoroughly in such matters 
as: how the article is made, how it 
should be cared for, what its advan- 
tages are over rival products, how the 
price compares with that in retail 
stores. 

The manufacturer must also keep his 
salesmen informed on new develop- 
ments. For instance, last year legisla- 
tion was passed in some localities dis- 
criminating against the traveling sales- 
man. The courts upheld the rights of 
traveling representatives and salesmen 
were immediately assured that their 
activities would not be unfairly re- 
stricted in future. The manufacturer 
can keep in touch with his representa- 
tives through literature and house or- 
gans. The aim in these should be to 
inspire in the representative a feeling 
of pride in being part of a great na- 
tional organization. In a well ordered 
national organization, the central sales - 
manager also makes regular trips from 
coast to coast, holding conferences with 
his divisional organizations. 

The company can aid its representa- 
tives by giving them regularly sug- 
gestions and selling helps. It is well, 
if possible, to get the salesman an in- 
troduction to his prospective customer, 
and this can be accomplished sometimes 
by advertising which brings in in- 
quiries, these inquiries in turn being 
referred to the local representatives. 


Method of Distribution 


Should the manufacturer, having ar- 
ranged for his selling organization, 
plan to distribute by mail, freight, ex- 
press or delivery wagon? He will usu- 
ally avoid distributing by express, this 
method being on the whole too expen- 
sive. If the article is heavy, delivery 
will in many cases be made by freight. 
If the territory in which sales are made 
is highly concentrated, deliveries can 
often be satisfactorily made by motor 
truck or horse-drawn vehicle. Prob- 
ably the most satisfactory method of 
distribution, however, is the mail, as 
being at the same time cheap, rapid and 
sure. Goods can be sent by parcel post 
“cash on delivery,” no collecting agency 

(Please turn to page 1162) 


DIVISION MANAGER. 





___SALE|SMEN 


eat 


CONSUMERS 








for APRIL 10, 1926 


SALE|SMEN 


Annet 


Chart showing close contact of the manufacturer with his customers 
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BONDS 
| HE outstanding factor in the in. 
T vestment market during the past 
two weeks has been the practical 
indifference of the bond market to the 
collapse in security prices on the stock 
exchange. Although the extent of the aa 
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(Bonds listed in order of preference) 
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An Outstanding Opportunity in Rail Shares 


Illinois Central Has Paid Sixty-Five Years of Uninter- 
rupted Dividends—The Story of Its Recent Expansion 


LIKELY, indeed probable, result 
A of the readjustment currently ef- 

fecting stock quotations, will be 
a firming up of investment standards 
ad a reversion to stricter methods of 
praising corporate values. In these 
judgments a good earning record is 
considered of a good deal of importance, 
a requirement to which Illinois Central 
wnforms in distinguished fashion. 
Incorporated in 1851 the company 
pened a small section of 
line in the following year 
ind commenced the payment 
of dividends. With the ex- 
ception of the years 1858 
ad 1859, they have con- 
tinued uninterruptedly down 
to the present time. Since 
1860 not less than 4% has 
ben distributed in any 
year, and since 1878 not 
less than 5%. In the last 
forty-six years there has 
never been a deficit, and in 
but two years have current 
tarnings fallen short of the 
disbursement, by $9,000 in 
1891 when but 4.98% was 


Funded 
Capital 


Surplus 


Development o 
Date 
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Investments 
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earned against a 5% dividend, and in 
1912, when a prolonged shopmen’s 
strike and floods along its southern 
lines reduced earnings to 3.2%. In but 
six years have gross revenues been less 
than in the immediate preceding year, 
and never by as much as 10%. 

Only the Pennsylvania, among the 
larger railroads, has a longer record 
of continuous dividends, although its 
minimum payment has fallen far below 


(MILLIONS) 
Aug. 31,1925 June 30, 1916* 
$219.7 
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$300.6 
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109.4 


$264.2 


8.9 
31.7 
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Stock 


*Includes Yazoo & Mississippi Valley. 


**Decrease—Cash position remedied by stock financing 
in October. 
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f Property and Earnings 


Increase 


Dec. 31,1925 
$178.1 
29.9 
12.3 
17.5 


6.255 


that of the Illinois Central. Like a 
good many other railroad stocks, this 
company’s common sold at its high— 
184%—in 1906. The low of the past 
thirty-five years was 80% in 1920, 
Between 1900 and the beginning of the 
war it had never sold below par. 
Illinois Central’s genesis is to be 
found in the desire of Chicago to effect 
a connection with Cairo and the Missis- 
sippi waterway. To this purpose it 
was chartered in 1851 by 
the state of Illinois, and 
four years later the or- 
iginal charter lines, ex- 
tending south from Chicago 
| 3865 miles to Cairo, IIL, 
and west from Central 
Junction 340 miles to East 
Dubuque, IIl., had been com- 
pleted. In forwarding the 
project the state granted 
the railroad some 2% mil- 
lion acres of land, but im- 
posed a charter tax of 7% 
upon gross earnings of the 
original line. Some 23 mil- 
lion dollars accrued ulti- 


mately to the company from 
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sale of the lands. The tax, however, 
has already exceeded 50 million dollars. 

It is of historical interest that 
about this time George B. McClellan, 
later in command of the Union forces, 
became a vice-president of the road, 
while at the time of his election Lincoln 
held a post as attorney for the com- 
pany. 

The Civil War for some years put a 
stop to any future growth. Subse- 
quently the first expansion followed, 


not the chosen line of development 
along the Mississippi River, but the 
westward tendency, entrance to Sioux 
City being gained in 1870, at which 
time the main line totaled something 
over 1,100 miles. The southward de- 
velopment at first by traffic agreement, 
continued, however, and - about as 
rapidly as steam transportation re- 
placed river navigation. In 1882 by a 
lease for 400 years of the Chicago, St. 
Louis & New Orleans Railroad, Illinois 
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Central stepped into its place as the 
leading north and south line of the 
country, and permanently identified it. 
self with the rich Mississippi Valley, 
In the intervening years the early 
lines have, of course, been greatly con- 
solidated and strengthened at various 


‘points. The company’s credit and 
financial strength, always of a high 
order, enabled it to make valuable ac. 
quisitions, sometimes at panic prices, 
such as in the ’90s the Chesapeake, 
Ohio & Southwestern. In 1924 there 
was finally absorbed the Yazoo @ 
Mississippi Valley, control of which had 
rested with Illinois Central for many 
years. This brought the total number 
of miles operated from 4,840 to 6,218, 
With the Yazoo the parent company has 
a double line all the way from Chicago 
to New Orleans. Other important cen. 
ters served are Omaha, St. Louis, 
Memphis, Indianapolis, Louisville and 
Birmingham. By the lately acquired 
Gulf & Ship Island, 307 miles, connec- 
tion is gained with Mobile. 

The Mississippi Valley has been called 
the industrial empire of the future. 
Probably before many years the center 
of population of the United States will 
be on the Mississippi River. Everything 
points to the same rate of increase in 
Illinois Central’s traffic density in the 
next decade, as has taken place in the 
last ten years during which it doubled. 
Moreover, while the advantages of a 
north and south line have been demon- 
strated throughout the past, this has 
never been more clearly shown than 
since the opening of the Panama Canal. 
That which brought distress to the 
transcontinental roads, has proven of 
great benefit to Illinois Central, through 
the increased commerce of the Gulf 
ports. 

On but one occasion has the road 
diverged greatly from its original ter- 
ritory. In 1909 E. H. Harriman was 
in control of the road and secured 
the Central of Georgia. This upwards 
of 1,900 mile line, controlling smaller 
lines aggregating 200 miles and a steam- 
ship line operating over a 2,000 mile 
route out of Savannah, Ga., is separately 
operated. It is tempting to think that 
the railroad genius foresaw the Florida 
boom. At any rate the Georgia Cen- 
tral is directly on the traffic flow from 
the middle west. 

More recently, by lease of the Ala- 
bama & Vicksburg and the Vicksburg. 
Shreveport & Pacific, altogether 330 
miles, direct connection with the rapidly 
developing southwestern territory has 
been undertaken. This lease is still 
awaiting the approval of the Interstate 
Commerce Commission, but has been 
recommended by the examiner for that 
body. Through the latter, and directly, 
Illinois Central has benefited materially 
from the production of the Smackover 
oil field. So far the company has been 
rather successful in securing the long 
haul from the originating lines. 

On the other hand and of a less 
favorable nature, the volume of traffic 
has undoubtedly suffered recently from 
the closing down of many mines in the 
Illinois coal fields, a consequence of the 

(Please turn to page 1149) 
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Twenty Attractive Railroad Bonds 








Name of Rate 
Bond % 


Coupon 


Ma- 
turity 


7-——1926 Prices—— iIncome Yield 
High Low Recent| % 


Current 


‘Oo 


Fixed Charges 
Number 
of Times 
Earned 
by System 
1924 1925 


Issu 


standi 


Out- 


Amount 


e Junior 
Prior Se- 
ng Liens. curities 


Millions Millions Millions 


REMARKS 





Central 
New England 
First 





Missouri 
Pacific 
General 











St. Louis-San Francisco 
Cumulative 
Adjustment ‘‘A’’ 





Long Island 
irs 
Consolidated 





Western 
Maryland 
First 





Kansas City Southern 
Refunding & 
Improvement 


Baltimore & Ohio 
Refunding and 
General ‘‘C’’ 








Bond guaranteed by the New 
Haven. Read is vital spur for con- 
nections west of New York. About 
right price. 


Bond should sell at 75. Increasing 
strength ef Missouri Pacific now a 
market commonplace, 








A real bargain in bonds. Rapid 
recovery of road is so recent that 
securities do net enjoy standing of 
seasoned sccurities, 





Important subsidiary of Pennsyl- 
vania system. Serves growing ter- 
ritory. Ideal short term commit- 
ment. 








52.5 


Road largely in hands of Rocke- 
fellers. Recent strike seemed to 
have no effect on earnings. Very 
attractive. 





105B 








1074%2B 











Bangor & Aroostook 
First Main Line 











New York, New 
Haven & Hartford 
Debentures 











Buffalo, Rochester 
& Pittsburgh 
Consolidated 





Carolina, Clinchfield & 
Ohio, First 
Consolidated 


Central of Georgia, 
Refunding & 
General ‘‘B’’ 


& 
‘sa 








Georgia Midland 
First 























Gulf, Mobile & 
Northern First ‘‘B’”’ 


New Orleans, Texas 
& Mexico 
First Ly Vd 

New York, Chicago & 

8t. Louis Refunding 
be Nd (New 
Company) 


5% 





5% 








Northern Ohio 
First 


1950 


1074%4B 





1954 


105B 


Increasingly impertant as export 
road to Gulf ports. Connections 
= it strategic importance. Right 
price. 


Tremendous amount of junior divi- 
dend paying securities indicates 
continued strong position of bend. 














1.68G 1.86H 


1,66 1,94 


2.013 2.273D 


7.31 4.387D 


2.56 2.56D 











Greatest shertage In years In po- 
tato crop caused slight recession 
earnings in 1925. High yield for 
so excellent a senior bond. 


Earning power of New Haven 
|steadily recovering from lean years. 
Bond undervalued. 


Relations with Delaware & Hudson 
should strengthen position of road. 
a attractive for increase in 
price. 


Lease of road to Atlantic Coast 
Line & Louisville & Nashville who 
guarantee dividends, makes bond’s 
jpositien strong. 


Strong road on its own account, 
and sponsorship of Illinois Central 
further increases desirability. 




















Interest guaranteed by Southern 
Ry. Co., which owns all the cap- 
ital stock. A good underlying bond 
of a strong system. 








Yield seems way out of line with 
assured earnings. Road’s geograph- 
ical position coveted by large sys- 
tems. 








107% 








Ogdensburg & Lake 
Champlain First 





Peoria & Eastern 
First Consolidated 


2.03 2.12D 








2.99GL 2.90HI 





Subsidiary of Missouri Pacific. 
Adds strength to the system. At- 
tractive principally for income. 





“Nickel Plate’ read whose recent 
merger defeat does not affect this 
|desirable bend. 


Leased to Akron, Canton & Youngs- 
tewn. Capital stock not public. 
Remarkably high yleld in view of 
preferred position. 








187M 1.92M 


Completely absorbed into Rutland 
R. R., for which it is an invalu- 
able western spur. Bond consid- 
erably undervalued. 





2.04N 2.59DN 


Subsidiary of Cleveland, Chicago, 
Cincinnati & St. Louis, who have 
stock contrel. Contreiling company 
bonds are on high eredit basis, 
which should be approached by 
this bond. 








Bt, Louis-Southwestern 
First Consolidated 








93 91 


92 5.40 | N.C. 








1,84 1.85 


20.9 








23.0 42.7 


“Cotton Belt” road. Integral part 
of Loree system. Definite linkage 
with other systems will advance 
the bonds. 











NOTE—Average current 


income, 


5.30%, 


Junior equities are computed by taking funded and floating debt at 


average yield, 5.61%. 


par, and preferred and common stocks at market valuation. 
N. C.—No call price. 





A Earnings New Haven. 


C Interest times earned. 


H 1924 earnings, 





for APRIL 10, 1926 


B Call provisions ee special features. 


D Deductions for excess earnings not made. 
G Average earnings last five years. 


J Earnings Southern Ry. 


L Earnings Akron, Canton and Youngstown. 


M Earnings Rutland R. R. 


N Earnings C. C. C. & St. L. 


Q@ First Preferred 
dividends, 


at par and accumulated 


R 
8 


New Haven in complete control. 
Capital stock owned by Penna, excluded. 


T Completely controlled by Illinois Central. 


U 80 


uthern in complete control, 


V Akron, Canton & Youngstown in complete 


control, 


W Rutland in complete control. 
































Amer. Tel. & Tel. Co. 





America’s Leading Stock Investment 


The Unique Position of the Company—lIts Investments— 
The Rate Problem—What Is the Stock Worth Today? 


MERICAN Telephone & Telegraph 
A cannot be compared with any 

other company in the world. 
is not alone that the magnitude of in- 
vestment in the Bell System, almost 
three billions, surpasses every other 
company in the world. For while it 


holdings enables some of these to offset 
others, still it remains true that state 
regulation is the only disturbing fea- 
ture in the Bell System. Were it not 
for this feature the Bell System could 
be studied like a clock, or any other 
absolute mechanism. 


It 


surpasses United States Steel in this 


respect, yet it does not overshadow it. 


Rate Problem Unique 


Its true pre-eminence consists in its 


having a practical monopoly of an es- 
sential nation-wide service. 

In a certain sense, its economics are 
the economics of government itself. 
Competition in its field is inconsequen- 
Such competition 
must avail itself of the Bell system for 
other than local messages. 
other hand, even U. S. Steel does not 
control more than a half of American 
steel production and has to meet the 
competition of iron and steel companies 
in an international market, from all 


tial and sporadic. 


over the world. 


American Telephone & Telegraph 
Company may then, for all practical 
purposes, be conceived to be co-extensive 
with the telephone industry in the 
In other words, the 
economics of the telephone industry are 
the economics of the Bell System. To 
speak of one is to speak of the other. 
This is not true of any other company 
When we speak of 
the Rayon industry, say, as a whole, 
we must remember that any particular 


United States. 


in any like sense. 


company in that field 
has altogether special 
features, so that in- 
dustrial analysis alone 
will tell us compara- 
tively little about that 
company. 

Even public utilities 
which are monopolies 
in the area in which 
they operate, are de- 
pendent largely upon 
special local situa- 
tions, and above all 
on specific financial 
organization. But in 
the Bell Systen the 
only disturbing factor 
is the attitude of vari- 
ous local Public Serv- 
ice commissions to 
some of the operating, 
associated companies. 
While nation-wide 
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In every industry other than the 
telephone one faces the law of increas- 
ing returns. That is to say, where 
overhead is the larger part of operating 
expense, and where a company can do 
50% more business with only a 10% 
addition to overhead, it is obvious that 
the profits on this added 50% will be 
greater than the profits on the previ- 
ous business. In other words, there are 
two costs in every business. There is 
the cost that is practically fixed, and 
the cost that varies with the quantity 
of business done. 

In most utilities, the fixed costs are 
high because it is necessary for them to 
maintain plants and equipment capable 
of taking care of the greatest possible 
amount of service required, although 
most of the time this equipment is not 
used to anything like capacity. Hence 
any increase in consumption which does 
not call for increased plant investment 
is almost a net gain. Thus gas com- 
panies have been prevented from de- 
veloping house heating in winter, be- 


On the 


Total Capital Obligations in 











cause there would be no adequate de. 
mand in summer for the facilities thus 
created, and so the cost of producing 
house-heating gas would be too high. 
Gas refrigeration permits them to dou- 
ble their business on the basis of the 
same equipment. 

Superficially it would appear as 
though the telephone company was in 
the same boat. Night and day its equip. 
ment serves a varying demand, prob- 
ably one hundred times larger at 2 
P. M. than at 2 A.M. Why then would 
not an increased load permit of greater 
profits, and more subscribers mean both 
more profits and cheaper costs of oper- 
ation per unit of service rendered? 

It is true that for a long time this 
tendency seemed to rule in the telephone 
field also. Thus from 1910 to 1915 the 
number of Bell telephones grew from 
5.8 millions to 9.2 millions while total 
plant cost per telephone declined from 
$157.16 to $148.67. But from 1915 to 
1925 telephones increased from 9.2 mil- 
lions to 16.7. millions and plant cost 
rose from $148.67 to $210.86. The ex- 
planation is simple; in the earlier pe 
riod the rise of wages and commodity 
prices was not sufficient to counterbal- 
ance the cleverness of the company en- 
gineers in reducing operating costs. In 
the latter period, however, wages and 
commodities rose by over 50%, and the 
ingenuity of engineers had reached 4 
point where it could no longer over- 
come a basic tendency 
which grows more 
serious the larger the 
amount of telephone 
service becomes. 

The complexity, and 






















Millions of Dollars 











therefore costs, of the 
plants needed to con- 









At the end of 1925, capital stock rep- 
resented 56.2 per cent, mortgage debt 


nect individual tele- 
phones, grows at 8 









24.7 per cent, and other funded debt 19.1 
per cent of total capital obligations. 






































rate faster than the 
number of telephones 
installed. It then re 
solves itself into 4 
race between engineer- 
ing talent and this 
basic tendency. The 
engineers would have 
won if not for the cy- 
cle of increasing 
wages and commodity 
prices. But the day 
must come when en 
gineering talent, while 
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making gains, will not make them com- 
parable to increasing costs. Should 
commodity prices decline, however, the 
situation would be saved from that fac- 
tor. But should they not decline (and 
there is no clear evidence at hand that 
they will fundamentally decline soon) 
then only rate increases could protect 
the legitimate interests of the telephone 
companies. 


Is the Rate Question Urgent? 


For the Bell System as a whole this 
rate question is not as yet urgent. In 
the first place, the nation-wide interest 
of the American Telephone & Telegraph 
Company is such that the weak situa- 
tins in some associated companies are 
counterbalanced by the extremely strong 
earnings position of others. Hence, 
although in New York and New Eng- 
land there has been an unconscionable 
delay in granting to the associated 
companies needed relief, yet the more 
prosperous subsidiaries as yet take up 
the slack. 

For the Bell system as a whole, elimi- 
nating all intercompany operations and 
payments, about 27% of the net income 
remains available for surplus. But 
this amount is only 5% of gross operat- 
ing revenues. It is this small percent- 
age of gross that is disquieting. While 
the rate question is not urgent for the 
present, a rather thin margin exists to 
offset any increasing costs per unit of 
service rendered, that may appear in 
the future. Even if the enemies of 
the Bell System, who think its deprecia- 
tion policy over-generous, are granted 
their argument, the margin is still not 
over-large. We may therefore conclude 
that the necessity for higher rates as a 
future guarantor of dividends is not 
altogether ruled out. 

But what is true for the Bell System, 
taken as a unit, is not of necessity 
true for that marvelous investment— 
American Telephone & Telegraph. Of 
its total earnings of 180 millions, only 
7% millions consists of dividends re- 
ceived from stocks owned in subsidiary 
companies. Fully 86 millions is paid to 
the company either for long distance 
calls, or from the 44%% rental paid for 
equipment by subsidiaries, and other 
similar revenue. Interest on invest- 
ments, etc., accounts for 18 millions. 
Undoubtedly the bulk of the expenses, 
though, arises in connection with reve- 
ues other than dividends and interest. 
These deductions total 51 millions, 
leaving net earnings 129 millions. As 
dividends and interest on indebtedness 
come to 102.6 millions, this leaves 26.3 


millions as the margin of safety. Now 
it would require a reduction of fully 
one-third in dividends received to im- 
peril the common dividend. Surplus is 
not large, and would not account for 
two years dividends on the capital 
stock. But all of this is largely aca- 
demic. 

In the first place a reduction of net 
earnings by one-third in all the asso- 
ciated companies is well-nigh unthink- 
able. By that time either the courts or 
public service commissions would have 
granted relief. Return on investments 
made by the Bell System is now under 
6% %, and could not be permitted to go 
much lower without present rates being 
declared confiscatory. Again a reduc- 
tion of one-third would not imperil the 
dividend but slow up surplus accumu- 
lation. Lastly the depreciation policy 
may be modified, and a change from a 
5% to a 4% basis would alone add 23 
millions to net income. That so slight 
a change can completely safeguard the 
dividend means that there is no present 
possibility whatsoever of any reduction 
in the prevailing dividend rate of $9 
per share. 

The above considerations, though, 
make dividend increases also unlikely. 
The $9 dividend may therefore be ac- 
cepted as a fixture. 


Assets Position Increasingly Sound 


In 1925 the Bell system expended 365 
millions on new plant. As against this 
additional investment, it issued 188 
millions in additional securities both 
for American Telephone & Telegraph 
and its associated companies. Re- 
placement offset is 107 millions, leav- 
ing a net gain of 68 millions in such 
assets alone over security issuances. 
Total investment in plant and equip- 
ment is now 2.988 billion and in 
1926 should exceed 8 billions. 

Despite economic tendencies in 
favor of higher plant cost per 
telephone in use cited before, it 
is remarkable that American 
Telephone & Telegraph capital 
stock has always had a stability 
of tangible assets value per 
share. In the last four 
years it has revolved around 
$118 per share, and financ- 
ing has been sufficiently con- 
servative to keep this figure 
intact. There is no evidence 
anywhere of any inflation in 
either the assets posi- 
tion of the capital 
stock or in the amount 


Growth of the Bell System 
in Number of Telephones 


On December 31, 1925. 


There was one telephone to each 7 of 


the total population of the 
United States 


for APRIL 10, 1986 


earned per share. As 
a matter of fact, it is 
doubtful whether the 
assets value of the 
capital stock is 
not considerably 
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$118. Such pos- 
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What Ails the Leather Stocks? 


Fundamental Position of Industry Explains Poor Mar- 


ket Action—How the Leading Securities Compare 








OMMON stocks of the 
three leather tanning 
companies listed on the 

New York Stock Exchange are 
down, on an average, 33% from 
last year’s high; at the same 
time three shoe common stocks 
have declined about 20%. 
Evidently something is wrong 
in the prospects for these two 
industries, or else the late bull 
market in their securities was 
overdone. Probably both ex- 
planations come close to a true 
approximation. 

Economic conditions with 
which the leather industries 
have to contend are so com- 
plex and variable that even ex- 
ecutives who are closest to the 
scene of action find it practi- 
cally impossible to plan ahead 
intelligently from one season to 
the next. While the tanning and shoe in- 
dustries are closely interdependent, the 
problems each has to face are so widely 
divergent that it will simplify the dis- 
cussion to take up each group sepa- 
rately. 

The Shoe Industry 


Last year it produced 325 million pairs 
of boots, shoes, slippers and other foot- 
wear, not made of rubber. Only 25% 
of this total was manufactured by the 
three big companies listed on the New 
York Stock Exchange. According to 
the Federal Census, 1,606 establish- 
ments, with 734 proprietors, were turn- 
ing out 351 million pairs of boots, shoes, 
ete., in 1923. The aggregate capacity 
of these establishments is not given; 
but it is generally conceded in the trade 
that, even in boom times, there is far 
from enough business to go around. So 
even under most favorable conditions 
the mills are ever haunted by this 
spectre of competition, threatening to 
cut into profits. Then every three or 
four years comes a slump in the de- 
mand for shoes, with a struggle for 
orders that is too frequently accom- 
panied by secret price cutting. 

Only a few years ago shoe manufac- 
turers conceived the idea of changing 
styles frequently, especially in ladies’ 
shoes, as a means of stimulating sales. 
The plan has been successful beyond all 
expectations, but threatens to come back 
upon the larger manufacturers as a 
boomerang. “Though complicated by 
the necessity for sizes and widths the 


© Quoted in substance from the “Shoe 
Leather Reporter.” 


and 
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HE special analysis of the Railway 

Steel Spring-American Car & Foundry 
merger, scheduled for this issue, has been 
postponed until the next in order to permit 
inclusion of several new developments 
which are now in process. The article will 
be one of the most illuminating ever pub- 
lished on the railway equipment industry 
and should be found exceedingly valuable 
by investors. 


some slackening in the demand 
for shoes, which is attributed 
to a backward Easter season 
resulting from the cold wea- 
ther. Government reports show 
that the January shoe output 
ran about 9% behind Janv- 
ary of the two _ preceding 
years. 


The Tanning Industry 


In spite of uncertainties and 
difficulties, however, profits in 
the shoe industry have for a 
number of years been far more 
stable than in the tanning in- 
dustry. The latter is ground 
helpless between two mill- 
stones: the shoe _ industry 








game is now, under the slogan ‘Shoe 
millinery,’ to have fresh numbers every 
day, and the merchant watches his stock 
as if it were perishable fruit. Fashion 
shifts mean dead stocks. Competition 
leads to shaky credits, with returns of 
unsalable numbers, and bargain coun- 
ter resales below manufacturing cost. 
As the larger manufacturers have been 
accustomed to basing their schedules 
upon quantity production of standard 
patterns, the smaller shoe makers now 
find themselves in a relatively more ad- 
vantageous position to compete for style 
business.”* Of course the great bulk 
of shoe business is still done in standard 
patterns; but the present style mania 
may be reckoned as one of the disturb- 
ing factors in the situation. 

The demand for shoes, which normally 
consumes about 75% of finished leather, 
rises and falls with the state of general 
prosperity throughout the nation, and 
prices obtainable are also better when 
the percentage of general industrial 
employment is high. The costs of raw 
material and labor, however, also tend 
to rise during years of general pros- 
perity, so that profits sometimes begin 
to fall off before any decline in produc- 
tion becomes evident. 

So sensitive, in fact, is the leather 
industry to changes in the general busi- 
ness situation that the common stocks 
of leather companies may usually be 
taken as a barometer of approaching 
changes in the industrial weather. 
Leather stocks are generally among the 
first to show recovery after a bear mar- 
ket, and among the first to turn ~weak 
toward the culmination of a bull market. 


= above, and the packing in- 

dustry below. It has little 
control over either the demand or the 
price for its output, or the supply and 
price of its raw material. It cannot sell 
leather unless people buy shoes, yet it 
must take whatever quantity of hides 
and skins the packing industry hap- 
pens to throw on the market as a by- 
product. Then, as if these were not 
evils enough, it has to contend at all 
times with the keenest of competition, 
and struggles under a crushing burden 
of over capitalization. 

Our domestic leather industry has 
suffered greatly from the phenomenal 
growth in popularity of the automobile. 
The demand for harness leather has 
dropped to relatively small proportions, 
and the growing use of substitutes in 
automobile and furniture upholstery 
has added to the slump in demand for 
sole leather. The fact that we ride 
more and walk less has shifted the de- 
mand in the shoe trade from the heavier 
sole leather to the lighter, but more 
luxurious, upper leathers; and substi- 
tutes are gaining rapidly in favor for 
shoe parts that formerly consumed 
great quantities of leather. We have 
rubber heels and soles, and even metal 
and wooden heels. The uppers of ladies’ 
shoes are now being made more and 
more of satin and other textiles, instead 
of upper leather. Government figures 
show a falling off of over 30% in the 
consumption of sole leather since 1919; 
but an increase of over 30% in the pro- 
duction of upper leather. 

This shift in demand from sole t 
upper leather has exerted a strong in- 
fluence upon the relative prices of the 
various grades of leathers, hides and 
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skins, and goes far to explain the po- 
sition in which the three leading tan- 
ning companies now find themselves 
placed. Since 1913 there has been an 
advance of 70% in the price of chrome 
calf leather, but no change in the price 
of oak sole leather. The prices of raw 
calf skins, on the other hand, are prac- 
tically the same as in pre-war days; 
and hides, the raw material from which 
sole leather is made, average only 14% 
lower than in 1913. 

Before the war, raw material took 
up 75% of the selling price of finished 
leather, and labor absorbed 10.7%. 
With sole leather prices unchanged, 
labor up 115%, and raw hides off only 
14%, the present position of sole leather 
tanners is not an enviable one. On the 
other hand, tanners whose output is 
composed largely of upper leather ought 
to find themselves now in a less pre- 
carious position. That such is the case 
is born out by a study of annual re- 
ports submitted by the leading concerns 
in the field. 

But even the upper leather producers 
find little of cheer on the post war hori- 
wn. During the past few years, most 
of the larger shoe manufacturers have 
been producing their own leather—all 
three of the shoe companies listed on 
the “Big Board” now operate their own 
tanneries, and the two larger ones even 
make their own rubber soles and heels 
—and cannot be sold by independents 
unless the price is below their cost of 
production. Added to this is the fact 
that the two largest producers of upper 
leather have a combined capacity which 
is about equal to the country’s peak de- 
mand, without counting in the capacity 
of numerous smaller plants. 

Looking over the reports of the big 
tanners for a series of years, one is 
driven to the conclusion that this busi- 
ness is more of a gamble than the oil 
industry, and for similar reasons. Ow- 
ing to the nature of the processes in- 
volved, tanners are obliged to carry a 
five to six months’ supply of hides and 
skins, material in process, and finished 
leather. After all that has been pub- 
lished about the drastic reduction in 
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inventories since 1919, the reader will 
perhaps be surprised to learn that in- 
ventories were probably relatively 
greater in quantity during both 1922 
and 1925 than in the year 1919. Only 
the price has been written down. 

Frequent adjustntent of inventory ac- 
counts to conform with violent fluctua- 
tions in the cost of raw material is a 
serious matter in the tanning industry. 
With the margin of profit small, and 
inventories always heavy in quantity, 
it does not take much of a drop in the 
price of hides and skins to convert a 
year’s profit into a deficit. It is a joy- 
ful year in the business when raw 
material prices advance steadily from 
January to December. Unfortunately 
such years do not happen very often. 

For the past five months, hide and 
skin prices have been declining stead- 
ily. In the absence of a marked change 
for the better in the primary markets 
for hides and skins, the outlook is for 
a continued decline in the price of 
leather securities. In former years the 
hide market has frequently displayed a 
tendency to start on the up-grade dur- 
ing the second quarter of the year: if 
it does so this year we may then have 
to revise our judgment as to the specu- 
lative outlook; but would still regard 
the leather tanning common stocks as 
poor investments for income. 

Analyses of the six leading leather 
companies, listed on the Big Board, 
have been published so frequently that 
we shall add here only a few special 
comments to the general conclusions 
reached in the foregoing. 


mi BARNET LEATHER 


This. company’s record, though ex- 
tremely erratic, has been far more sat- 
isfactory since the war than its two 
larger competitors. It handles calf 
skins only, with an: annual capacity 
about equal to that of American Hide 
and Leather. Both concerns are handi- 
capped by their unwieldy size; though 
Barnet Leather, as the smaller brother, 
has the advantage. The hide and skin 
market is at times subject: to consider- 








able manipulation. When a big buyer 
appears, he is likely to be spotted and 
prices may shoot upward. Smaller 
competitors, if shrewd, can frequently 
take advantage of low prices that pre- 
vail in primary markets when big buy- 
ers are holding aloof for the obvious 
purpose of depressing prices. (This is 
the same principle that permits an odd 
lot buyer to make relatively greater 
profits in the stock market than the 
pool operator, granted correct judg- 
ment.) 

Barnet Leather has paid regular divi- 
dends on its 7% cumulative preferred 
stock since the present company was or- 
ganized in 1919, and has at the same 
time reduced the amount outstanding 
from an original 2 millions to the pres- 
ent 1 million, without converting its 
surplus into a deficit. Although the 
dividend was earned during only three 
of the six years, the preferred stock 
may be regarded as a fairly safe busi- 
ness man’s investment for income, espe- 
cially as the stock is being retired grad- 
ually at 115 through operation of a 
sinking fund. The price, however, 
could easily decline below present levels 
during a business depression, as the 
company’s earning capacity is unstable. 
The common stock cannot be regarded, 
at present writing, as an attractive 
issue either for income or profit. 


AMERICAN HIDE AND LEATHER 


This company has never paid a divi- 
dend on the common stock, since its or- 
ganization in 1899. On the preferred 
stock, dividends were paid only during 
the four years, 1917 to 1920. At pres- 
ent writing, arrears amount to 148 1/3% 
—over 19 million dollars—which is more 
money than the company has been able 
to earn during its entire corporate ex- 
istence. 

The company’s plants have a capacity. 
for 5 million calf skins (nearly half of 
the total tanned in the United States 
each year) and 2% million cattle hides. 
The relatively large proportion of its 
upper leather business has probably 

(Please turn to page 1139) 
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Six Stock Exchange Leather Stocks 









































Tanners Shoe Companies 
mp Hide ® Barnet — Central © Grown Bualcott_ International 

Pid Com. Pfd. Com. ‘Com. Com. 
Ratio current assets to current liabilities...... 3.4a 23.4a 19.6a 3.9 2.6 8.0 
Arad QGP SARED, 0988 5 :6\o55.5650.00'0 00's 400-05 4158 $4.10 D D $4.13e $8.05b $12.67 
Earned per eharé, 192560650606 osccsesvaceces 4.00 $2.50x $4.10y $6.78e . $8.22b $13.20d 
LOL Eke Sa aisig sais Sawiea waiies Ua dees 76 73 71 52e 15 200 
POLO EMI soln o inisie a Sc cio ays io oo 0503s arsine 8 30 21 28 13e 56 64 
ROCONE BROBN occ op ssiee sis: Mu sieS:s's olsen s 50 50 49 35 68 160 
PECEEHE TONPEIEO PEED i.ccisa5 se oo5i0s'0 oa siase0: 0 0 0 $2.00 $5.00 $6.00 
POR CERIt SPNOEE 555 cis oisai wis sie Ss Seice opal Ss 0 0 0 Sa 14 3.8 





a—1924, 





for APRIL 10, 1926 


b—After employee bonus. 
D—Deficit. 


d—Adjusted for lower dividend requirements on new Pfd. 


e—Equivalent in terms 


of new no-par Com. x—Estimated. y—Before writing off an amount equivalent to $22.20 per share for extraordinary 
depreciation and depletion. 
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General Electric Corporation 





High Lights of a Market Leader 


What Is General Electric Stock Worth ?—Hidden Equities 
An Important Factor—Is This the Time to Buy? 


By CARLTON A. SHIVELY 





FTER having their breath 
taken away watching their 
stock shoot up from 340 

to 886% and then drop per- 
pendicularly nearly 100 points, 
all within the short space of two 
or three weeks, holders of General 
Electric common are attempting 
to reappraise their shares. 
While the drop in the shares 
only goes to show that the good 
stocks fall with the poor ones in 
a declining market, its severity 
was due in large measure to the 
slicing away of a parasitic 
growth of speculation which was 
concerned not with real values 
but with expectation of an early 
splitup in the shares and higher 
dividends. 

When it became apparent that 
expectations of a splitup in the 1GO 
stock were premature, the same 
speculators who had bought the (u 
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ings per share, and the steady 
building up of assets have amply 
justified the high prices at 
which the stock has sold. Since 
1901 the stock has paid $8 
annually, the cash disbursement 
amounting, on the average to 
about half the per share earn- 
ings—the latter, as is well 
known, going farthest to deter- 
mine the market price of the 
shares. In this period the com- 
pany also has paid over 100% 
in common stock as well as 20% 
in special stock. 

For thirty years the General 
Electric Company was under the 
able leadership of Charles A. 
Coffin. When he took active 
charge of the company, formed 
in 1892 as the successor to the 
two pioneers in the electrical in- 
dustry, the Edison General Elec- 
tric Company and the Thomson- 


1926 








stock heavily around 340 and on 

the way up cashed their profits and 
took a short position. Had that episode 
not occurred the maximum decline of 
General Electric in the recent market 
break would have been only 50 points 
or so, a comparatively small reaction 
for so high priced a stock. 

For those who are not concerned 
with quick market movements, but who 
buy their stocks to hold for the appre- 
ciation which they feel sure will come 
in the course of time, the position of 
the General Electric Company is well 
worth studying. At present the stock, 
which pays an annual cash dividend of 
$8 and a 5% dividend in special stock, 
is selling on an extremely low yield 
basis. 

Since the special stock has a ready 
market value above par, for the pur- 
pose of calculating yield it may be con- 
sidered as cash. Considered as a $13 
cash dividend payer and at a price of 
300 the yield is only 4.33%. This is a 
low yield for an industrial company, 
but General Electric stands apart from 
the common run of industrials in more 
ways than one. 

General Electric has always been one 
of the so-called rich men’s stocks since 
the price of the shares reached high 
altitude. At times it has sold com- 
paratively low, the result of increases 
in the amount of outstanding stock. 
However, the price, unused to low alti- 
tudes, speedly climbed back to a high 
position. In only one year in the past 
twenty-five years could the common 
stock have been bought below 100. That 
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was in 1907, when the high for the year 
was 163 and the low was 89%. As far 
back as 1902 the stock sold as high as 
334. 

Nevertheless, the number of stock- 
holders has steadily increased. When 
the company was started, in 1893, the 
names of only approximately 3,000 
stockholders were on the secretary’s 
books. As of the close of last year the 
number was 36,700 and the average 
holding was 68 shares each. 

Realizing, however, the great value 
of a widespread distribution of stock 
and having in mind certain other ad- 
vantages, such as availability for bank 
collateral, and particularly an oppor- 
tunity to increase the cash dividend 


without sending the price of the shares . 


to undue heights, the directors have 
finally swung round to the view that a 
splitup in the stock would be for the 
best interests of all concerned. 

That a splitup will come sometime 
during the year is reasonably certain. 
The only point yet to be decided, it is 
understood, is the size of the splitup. 
At present a three, four or five for one 
basis is probable. The directors, it is 
believed, feel that the old shares should 
not be split so finely that the new stock 
will sell below 100. The company is in 
a position, both as regards earnings 
and quick assets, to pay a substantial 
dividend on its new stock. Thus it is 
highly unlikely that General Electric 
common ever will be in the really low- 
priced class. 

The cash dividend record, the earn- 


Houston Electric Company, an- 
nual sales were only about 12 millions 
and the outstanding capital stock was 
approximately 385 millions. In_ his 
thirty years of guidance Mr. Coffin 
built up sales to above 300 millions, and 
capital stock increased to approximately 
184 millions. 

General Electric has prospered 
through good years and bad; neverthe- 
less its policies have undergone changes 
along with the change of intelligent 
business management in general. Until 
a few years ago it was considered good 
practice to go after rival companies 
hammer and tongs. We now know that 
to be a short-sighted policy but then 
monopolies or as near an approach to 
monopolies as it was possible to get 
were considered desirable if prices 
were to be maintained and profits in- 
creased. 

For a great many years General 
Electric and Westinghouse Electric 
have been the dominating factors in the 
electrical apparatus and supply manu- 
facturing industry. General Electric 
strove hard to outbest its rival and suc- 
ceeded so well that Westinghouse was 
put into receivership three times and 
once General Electric itself found the 
going none too smooth, owing largely 
to a severe business depression which 
found it in somewhat weakened condi- 
tion. 

Now, however, all that has changed. 
General Electric is much larger and 
stronger than Westinghouse, but it no 
longer attempts to cut its rival’s wires. 
The management realizes that plenty 
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Table I 
Sales Billed Net Working Cash and Ratio Work. Cap. 
Year Net Capital Govt. Sec. to Sales % 
lh, US ees ie eae $221,008 $166,583 $63,751 75.4 
Dee) Biciwa es dae sees 200,194 179,680 85,341 89.7 
a ere 271,309 203,720 91,205 75.1 
ROU) saree ots cw eielaien iss 299,252 226,677 117,714 75.8 
MORDe a aieess snes 290,290 230,442 136,735 79.4 
| gumsereeescenncmmeremensEsmer o eT — 








of business is to be found for both, that 
price cutting is no help to profits and 
that good, healthy competition of the 
right sort is beneficial all round, par- 
ticularly in promoting the uses of elec- 
trical apparatus and_ appliances. 
Moreover, General Electric, not wishing 
to put anybody out of business either 
through high-pressure competition or 
through merger, is unlikely to get into 
Federal Trade Commission entangle- 
ments of a serious nature. ; 

Not only does General Electric lead 
in its own industry, but it is one of 
the largest and strongest of American 
manufacturing enterprises. Value of 
sales billed and net earnings reach high 
figures, and cash holdings 


market appreciation. This is a very 
interesting exhibit. 

Earnings as shown are almost en- 
tirely derived from the company’s own 
operations and include but a compara- 
tively small amount received as divi- 
dends from the many and important 
subsidiaries. The figures representing 
per share earnings are based on the 
number of shares now outstanding, al- 
though the earnings per shares were 
actually larger in former years than 
shown since less stock was outstanding. 

General Electric’s most recent distri- 
bution, a veritable windfall for the 
stockholders, was the stock of the for- 
mer subsidiary, the Electric Bond and 





are exceeded only by those 





of the U. S. Steel Corpora- 
tion, the Ford Motor Com- 
pany and the General Mo- 
tors Corporation. As of 
December 31 last cash in 
bank and government se- 
curity holdings totaled 136.7 
millions, the equivalent of 
virtually $76 a share on the 
outstanding common stock. 
This sum is sufficient to re- 
tire all current liabilities 
and provide for cash divi- 
dends on the common stock 
at current rates for over 
6% years. Small wonder 
that the shares sell on a low dividend 
basis. 

The working capital position is so 
strong as to be impervious from attack 
of any sort. Against current assets, 
conservatively valued one may be sure, 
of 270.2 millions current liabilities total 
only 39.8 millions, a net working capi- 
tal of 230.4 millions and a ratio of cur- 
rent assets to current liabilities of over 
6% to 1. Last year the company added 
19 millions to cash while paying out 
16 millions for retirement of debenture 
bonds. “Table I shows how the company 
has added to its quick assets in the 
past few years (last three figures 
omitted). 

This remarkable record has _ been 
made possible by virtue of large earn- 
ings and the steadfast adherence to a 
policy of keeping the bulk of them in 
the property. Since, as stated above, 
the market price of a stock tends to 
reflect earnings rather than actual divi- 
dends paid out, an examination of net 
earnings per share is necessary to un- 
derstand the remarkable appreciation 
in the price of the shares. In the 
table II a comparison is made of 
net earnings, per share earnings and 
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Table II 
Per 
Share 
$12.01 
14.48 


Net 
Earnings 


19.60 
23.68 . 





Share Corporation. In the table in 
figuring market appreciation the Elec- 
tric Bond and Share Corporation stock 
is computed at $70 a share, approxi- 
mately its present market valuation, 
and the market value is based on the 
highest selling price during each year. 
Net earnings as set out in Table II are 
before deductions for General Reserve 
of 2.4 millions in 1928; of 4.6 in 1924, 
and 2.6 last year (last three figures 
omitted). 

Even taking into consideration the 
exceptionally strong cash position of 
General Electric it is true that the stock 
sells much higher in proportion to its 
earnings than do the shares of many 
other strong companies. Additional 
evidence apparently is needed to com- 


plete the case. Such evidence is not 
very difficult to find, although it often 
escapes the notice of those who do not 
take the trouble to look below the sur- 
face. 

As a starter for the statement that 
the company’s income statements do 
not reveal full earnings, a glance at 
income taxes paid is illuminating. A 
high official of the company and one 
whose word is weighty in banking and 
industrial circles explained the dis- 
parity between reported income and in- 
come as indicated by taxes paid by say- 
img that any eompany which charged 
off no more for depreciation and other 
purposes than was permitted by the 
government would speedily go broke. 
Nevertheless, this straw shows the di- 
rection of the wind. 

Net income as indicated by tax paid 
compares with that actually published 
as in Table III (in millions). 

Although General Electric deducts 
from gross earnings additions to eight 
separate reserve accounts, the actual 
figures for only two of these reserves 
appear in the balance sheet—Pensions 
and General. The others are provided 
for by giving net figures after dedue- 
tion of reserves. 

In the 1921 report the company 
separated depreciation from 
general plant reserve. De- 
preciation amounted to 79.6 
millions and general plant 
reserve to 44.6 millions. 
The two have averaged 
about 20% on net plant 
valuation for years and the 
1925 report shows a net 
book value of only 55.1 mil- 
lions for plants on which, 
since the formation of the 
company, 245.3 millions has 
been spent. 

Last year, 16.3 millions 
worth of plant was added, 
and but 7.7 millions was 
dismantled or disposed of. 
However, the net book value is given as 
$600,000 lower. The company now gets 
the use of its machinery without cost 
and its plants very nearly so. Its com- 
petitive position, therefore, is particu- 
larly good, and furthermore, it is diffi- 
cult to see how depreciation can con- 
tinue at so heavy a rate, to say nothing 
of deduction for general plant reserve. 

The two have averaged about 20% 
on net plant valuation for a number of 
years. Assuming that the general plant 
reserve bears ths same proportion to 
total plant reserve and depreciation 
that it did in 1921, it now amounts to 
68.4 millions. Additions to this reserve 
have taken from 6 to 7 millions from 
earnings annually. As additional evi- 

(Please turn to page 1138) 








Table ITI 


Inc, Tax 
Paid Total 
$44.2 


50.7 


$6.3 





Indic. Net——— 


——Reported Net—— 
Total Per 8h. 


$33.5 $18.4 
39.2 21.1 


Per Share 
$24.54 
28.13 





Introducing the Newest Listings on the 
Stock Exchange 


N the March 138 issue, we described seven of the stocks listed on 


the Stock Exchange since the beginning of the year. 
group includes several of the balance. 


The present 
In subsequent issues, we 


shall continue the policy of acquainting subscribers and readers 
with new stocks as they are listed. 


This holding com- 
pany is one of the 
newer exponents of 
the consolidation idea as applied to the 
ice cream and dairy industries. As its 
title implies, the activities of its sub- 
sidiary companies are indigenous to the 
territory south of the Mason and Dixon 
Line. The controlled companies pro- 
duce and distribute ice cream and dairy 
products in eight southeastern states, 
and in Washington, D. C. A small in- 
vasion of the northeast is represented 
by two plants in Pennsylvania. 

The business of Southern Dairies is 
older than the history of the present 
organization _would indicate. The 
Chapin-Sacks Manufacturing Co., one 
of the important constituent units, dates 
back to 1901 and is regarded as one of 
the earliest of the commercial compa- 
nies. The original company gradually 
expanded and, in 1920, was consolidated 
with a number of others under control 
of the Chapin-Sacks Corporation. Fur- 
thur corporate changes followed, cul- 
minating in the formation of the exist- 
ing company. 

Output of Southern Dairies and its 
subsidiaries has shown consistent 
growth, increasing from 3.09 million 
gallons of ice cream in 1921 to 5.0 mil- 
lions in 1925. Net profits, after interest 
and taxes, have been slightly irregular, 
however. Growth last year was rapid 
and resulted in net profits of $897,936 
compared with a maximum of $352,023 
in 1921 and a minimum of $215,811 in 
1923. 

Translated into terms of present capi- 
talization, earnings for the 110,000 
shares of Class “A” stock averaged 
$2.81 a share in the four years preced- 
ing 1925, rising sharply to $8.16 in the 
ten months ended October 31, last year. 
The Class “A” stock is entitled to non- 


SOUTHERN 
DAIRIES 


Statistical Comparison of Four New Listings 


cumulative dividends at the rate of $4 
a share. After a like amount has been 
paid upon the Class “B” stock, both 
issues participate equally. While earn- 
ings prior to 1925 were insufficient to 
show a balance for the latter, of which 
225,000 no par shares are outstanding, 
net in the first ten months of 1925 was 
equivalent to $2.03 a share. 

While it is possible that sales of the 
company’s Florida properties may be 
affected to some extent by the passing 
of the real estate boom in that section, 
earnings as a whole should continue to 
show good normal growth. At the 
same time, the Class “B” stock is ob- 
viously wunseasoned and its earning 
power not yet definitely determinable. 
The full $4 dividend is being paid on 
the Class “A” stock so that this issue 
at 46 yields 8.7% and is a fairly attrac- 
tive spec-vestment. Payment on the 
“B” shares, however, do not appear in 
early prospect. The latter would seem 
a better long-pull speculation after a 
recession in price from prevailing 
levels. 

PARK-UTAH Following a change 
CONSOLIDATED of name from the 
MINES Park-Utah Mining 
Co., to the present 
style, this company, in August, 1925, 
took over the properties and assets of 
the Park City Mining & Smelting Co. 
in exchange for its own common stock. 
The company acquired the properties 
of five other mining concerns by this 
means and later absorbed a majority 
stock holding in the Ontario Silver 
Mining Co. In addition to these, Park- 
Utah owns approximately 51% of the 
capital stock of the Daly Mining Co. 

The company is a producer of the 
principal non-ferrous metals, copper, 
lead, zinc, silver and gold. Its prop- 


erties cover about 4,500 acres of min- 
ing claims in the state of Utah, some 
30 miles southeast of Salt Lake City. 
Extensive development work has al- 
ready been done and additional work of 
this character is carried on simultane- 
ously with the extraction of ores for 
milling and smelting. 

Ore reserves are officially estimated 
at 2.79 million tons and, the life of the 
mines, based upon a monthly output of 
24,000 tons, is set at 10 years. The 
properties are equipped to handle up- 
wards of 300,000 tons of ore annually. 
In its report to the New York Stock 
Exchange, the company estimated pro- 
duction for 1925 at 310,000 tons of ore, 
including an output of 5 million ounces 
of silver, 38 million pounds of lead, 35 
million pounds of zinc, 1.2 million 
pounds of copper and 11,000 ounces of 
gold. : 

Capital structure is exceedingly sim- 
ple, consisting solely of 2.04 million 
shares of common stock of $1 par value. 
Consolidated balance sheet of Park- 
Utah Consolidated, as of December 31, 
1925, disclosed a strong financial posi- 
tion. The mining properties are valued 
at 5.25 million dollars, while current 
assets totaled 2.87 million dollars com- 
pared with $557,308 of current liabili- 
ties. 

Earnings of 92 cents a share in 1925 
compare with 39 cents and 52 cents re- 
spectively for the consolidated prop- 
erties in the two full years preceding. 
The dividend records of the constituent 
companies have been irregular, as 
might be expected of a mining enter- 
prise of this type. The present com- 
pany made an initial payment of 15 
cents a share last October, which has 
since been continued quarterly. 

Last year’s operations resulted in an 
addition to ore reserves and in a num- 
ber of improvements and additions to 
plant and equipment. The shares are, 
obviously speculative, and suitable only 
to those who are willing to recognize 
the risk attending commitments in such 
an issue. The current yield of 8.6% 
scarcely affords sufficient compensation 














Stock 


————Earned $ per Share ———-— 
3 1924 1 


925 


Rate Recent 
Div. Mkt. Price 





Amerada Corporation 


$2.04 $4.11 


t 26 t 





Omnibus Corporation 


0.15 n0.26 


15 





Park Utah Cons. Mines... .... 


0.39 0.92 


0.60 7 


8.6 





Southern Dairies a Bt om 


2.96 
nil 


p8.16 
p2.03 


4.00 


8.7 


46 
25 





tNo regular rate established. Paid $1 in January, 1926. n Nine months ended Sept. 30. 


p Ten months ended Oct 31. 


nf Figures not available. 
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to justify the assumption of such risks - 


at current prices around 7. 


Under a plan and 
agreement adopt- 
ed in August, 
1924, this holding company gathered 
the Chicago Motor Coach Corp., the 
Fifth Avenue Bus Securities Corp., and 
the New York Transportation Co. un- 
der one corporate entity. The activi- 
ties of these enterprises and their re- 
spective properties were thus brought 
into a consolidation which involved an 
exchange of securities in the operating 
companies for those of the holding con- 
cern. The latter thereby became the 
dominant factor in the bus line busi- 
ness of New York and Chicago. 

The Fifth Avenue Coach Company, 
whose entire capital stock is owned by 
the New York Transportation Corp., 
operates, buses on important streets of 
New York City, the principal portion 
of its route being on Fifth Avenue. 
The Chicago company operates in the 
city of Chicago and in other parts of 
Cook County, Illinois. It also holds a 
minority interest in the St. Louis Motor 
Coach Corp., which, in turn, controls 
the entire capital stock of a corporation 
operating in St. Louis, Missouri. 

The structure of the Omnibus Corp. 
and its operating subsidiaries is rather 
too intricate for satisfactory analysis in 
limited space. It is sufficient to note, 
for the purpose of this discussion, that 
the earnings of the New York and 
Chicago bus line subsidiaries have 
shown an almost uninterrupted growth 
in the past six years. It is probable 
that this tendency toward expansion 
will continue, particularly in the event 
that the various subsidiaries succeed 
in acquiring additional franchise privi- 
leges for which they are striving. 

On the other hand, the capitalization 
of the company, consisting of 8.82 mil- 
lion dollars of 8% cumulative preferred 
and 594,016 shares of no par value 
common stock, appears somewhat gen- 
erous in relation to the earning power 
of the consolidated companies. In 1924, 
net earnings available for distribution 
to the common stock amounted to but 
15 cents a share, and in the first nine 
months of 1925 were equivalent to ap- 
proximately 26 cents. In the event of 
an increase in the dividend rate of 
the subsidiary companies, this showing 
would be improved upon, of course. 

The preferred stock, selling around 

(Please turn to page 1160) 
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During the time that the 
market is in its unsettled con- 
dition, it will be to the best 
advantage of subscribers to 
write to the Inquiry Depart- 
ment before making any com- 
mitments. The services of this 
department are entirely at the 
disposal of subscribers without 
cost and they should avail 


themselves of its facilities. 
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Preferred Stocks 


HE disastrous decline which has 

been registered in the stock mar- 

ket in the past two weeks was 
very little in evidence in the market for 
preferred shares. Here and there there 
were reactions of one or two points, ex- 
tending to three and four in such issues 
as Gimbel Brothers and Famous Play- 
ers Lasky Corp. stock, but, as a rule, 
quotations for preferred shares held 
very well. As has been the case in the 
past, good preferred stocks are selling 
on a basis to return a yield, in many 


instances, entirely out of proportion 
with the market, or with the actual 
values of the securities themselves. 
Good preferred stocks, well secured by 
assets and earning power, returning 7 
and 8% are certainly on the bargain 
counter, and we see no reason to change 
the conviction previously expressed in 
these columns that the preferred stock 
list is well worthy of the consideration 
of the investor who not only desires to 
secure an exceptional income, but who 
is interested in market gains. 





Preferred Stock Guide 


(LISTED IN ORDER OF PREFERENCE) 


These Stocks Are Selected as Offering Best Opportunities in Their Respecti 
Earnings and Financial Condition of the Companies 


Taking Into Consideration Assets, 
Named. 


INDUSTRIALS: 
General Motors Corp...........-sseeeeee 
OCluett-Peabody & Co 
Loose-Wiles Biscuit Co., 
Studebaker Corporation 
Bechulte Retail Stores Corp.........-+.++ 
Gimbel Brothers, I: 


ee eee ener eesesesene 
Peet ereeeeee 


sere esesereseeees 


Baldwin Locomotive Works 
Endicott-Johnson Corp. 
American Smelting & Ref, Co. 
American Steel Foundries 
U. 8. Industrial Alcohol Co 

Associated Dry Goods Co., Ist 

Famous Players-Lasky Corp. ...........- 


PUBLIC UTILITIES: 


North American Co. 
Philadelphia Company ..........-++++-+5 


RAILROADS: 





Chicago & Northwestern ..............- (ce) 


New York, Chicago & 8t. Louis......... 
. Chesapeake & Ohio Conv........sseeeees ( 


Laura ee cued ap e's (e).... 


ive Classes, 


Sr @noom 


NSOHHOS 
Per Swe wm 


2eeaeafesaceo of 
DOD DMD Do 


Fag ng 
eo 
o~ 


120 
96 
6.50 133 


en wo OD CH od 9d 95 Fg at ato I F° 


ah st 
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MIDDLE GRADE INVESTMENTS 


INDUSTRIALS: 
Bush Terminal Buildings Co 
Brown Shoe Co 
Cuban-American Sugar Co... 
Armour & Co. of 
Allis-Chalmers Mfg. Co 
Genl, American Tank Car Co 


PUBLIC UTILITIES: 
Radio Corp. of America A pfd.......... 


) 
Amer. W. Wks. & Elec, Corp. Ist....... 3 


Public Service of N. J 


RAILROADS: 
Baltimcre & Ohi0.......--s.eeeeeeeees 


eee eee er ewer eeeee 


Bangor & Aroostook ......s+sssseeeeees (oe) 


Colorado & Southern Ist pfd........... 





102 


SEMI- SPECULATIVE INVESTMENTS 


INDUSTRIALS: 
Pure Oil Co. conv. pfd 
American Beet Sugar Co 
National Department Stores 
Austin, Nichols & Co 
Worthington Pump & Mfg. ‘‘A’’.... 
Orpheum Circuit 
International Paper Co 
Dodge Bros., 
Consolidated Cigar Corp 
American Cyanamid Oo 
Warren Bros. Co. 2d Pfd 


PUBLIC UTILITIES: 


American & Foreign Power Corp........ 
Hudson & Manhattan Ry........-++++: 





cy OD AE al od Gn ad oS 2 «Zc 
SON SNTOOTOA 
SCOSsnedDmMoEae 


7 
6 72 


23 
oe 


SPECULATIVE INVESTMEN TS 


RAILROADS: 
Chicago, Rock Island & Pac........ 


Gulf, Mobile & Northern......--+++++++> (c) 


Western Pacific ......5+-seeeeeeeeeeeres 


(c) Cumulative. (n-c) Non-Cumulative. 
(w) Average for last two years, 
(x) Average for last three years. 


1 97 1.3 
6 98 6.1 
6 80 7.6 


(*y) 1.66 
1.2 
(x) 1.0 
(y) Average for last four years, 
+ Average number times earned last five 
years. 
* Including 6% Pfd. 











Two Hundred and Fifty Millions 


For Investment 


in this series will be published in the April 24 


s]WO hundred thousand investors, whose in- 

comes are estimated to average $7,000 per 

annum, read THE MAGAZINE OF WALL 

STREET for guidance in the investment of 

their surplus funds. Imagine the tremen- 

J dous sum of this total yearly earned 

wealth—almost one billion and a half dollars. 

Assuming that only 20 per cent of this amount is 

available for saving, insurance protection and in- 

vestment, the responsibility of this publication is 

nothing less than to lend a helping hand in the 

selection of suitable mediums for the investment of 
more than $250,000,000 every year. 

Suppose you were asked how to invest two hun- 
dred and fifty million dollars. How would you go 
about it? Would you not find your way into the 
private offices of the biggest and best informed 
men in the various investment fields and obtain 
their opinion and advice? That is exactly what 
BYFI has done. 

The BYFI Department has opened its columns 
to four experts, who in our opinion, are qualified 
to discuss the following forms of investment; the 
savings bank; insurance; building and loan asso- 
ciation and investment securities. The first article 
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issue. It will cover the savings bank account as the 
first step in a financial career and will be written 
especially for BYFI readers by Mr. George D. 
Sears, President of the Association of Savings 
Banks of the State of New York. Life insurance 
protection will be covered in a second article by 
Mr. George T. Wight, Secretary and Manager of 
the Association of Life Insurance Presidents. In 
the third article, Mr. George E. Palmer, Executive 
Secretary of the New York State League of Sav- 
ings and Loan Associations, will describe building 
and loan shares and the constantly increasing field 
for investment that these shares represent. The 
fourth article in this unique series (authorship to 
be announced in the next issue) will give the in- 
vestment bankers’ side of the story. 

Whether you have only $500 or $100,000 in- 
vested or to be invested you should be sure to read 
every one of these articles. To our knowledge, this 
will be the first opportunity that the American 
investor has ever had of getting an intimate first 
hand picture—of this particular type—of the rela- 
tive merits of the four most important mediums of 
investment. 
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I Expect To Double My Money 
Without Gambling 


The Search for a Maximum Return and a Minimum of Risk Ends 
in the Purchase of Pan-American Convertible 6s on Margin 


By M. A. L. 
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HE value of this article which, incidentally, is not pub- 


lished as a recommendation of the security it discusses, 


is that it shows how profits may be made in bonds as well as 
stocks. We would be glad to publish communications of a 
similar nature from any of our subscribers. 
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EVERAL months ago I put aside 
| the modest sum of $500 for specu- 

lation. When I say speculation I 
do not mean gambling because I hate 
to lose money and I never intended 
from the start to gamble with this 
money. By speculation I mean that I 
wanted to make a profit if possible and 
I can afford to lose the money if the 
worst comes to worst. Not wanting to 
lose my money, however, I found it 
very difficult to find anything that of- 
fered a fair degree of protection as an 
investment and at the same time had 
pretty good prospects of enhancing in 
value. 

Every stock that I thought had some 
chance of an advance in the market 
seemed to me to be too risky for my 
money. Then I turned to the bond list. 
Here I found that the bonds were either 
too high grade to satisfy my require- 
ment of profit possibilities or were so 
weak that I was afraid to place my few 
dollars in them. So my money lay idle 
while I continued to search for the right 
issue. 

In the March 27th issue of THE 
MAGAZINE OF WALL STREET, I was in- 
terested in an article on Pan-American 
Petroleum and Transport and _ the 
recommendation that this article con- 
tained for the 6% convertible bonds of 
this company. Except for the fact 
that the issue is callable at 103, which 
the article pointed out, I was thor- 
oughly satisfied with the investment 
merits of the bond and upon inquiry I 
found that it was only about one chance 
In twenty that my bond would be called 
in the next sinking fund operation. 

What other security could I find with 
an equally favorable “average” and the 
potential loss at that limited to 3 


for APRIL 10, 1926 


points? The prospect for making a 
profit through the conversion privilege 
of the bond also satisfied me. 

Now, this is what I have done with 
your recommendation. After some con- 
sultation with an officer of the bank 
where I have my checking account, 1 
learned that the bank would loan me 
$800 for each $1,000 bond. I bought 
two bonds of $1,000 denomination each, 
which cost me a total of $2,125; having 
borrowed $1,600 from the bank I paid 
the balance of $525 in cash. Although 
this exceeded my fund by $25 I was so 
favorably impressed with the plan in 
mind that I increased it accordingly. 

Why did I buy the bonds on margin, 
you might ask, since this procedure is 
essentially the same thing as a margin 
commitment? Well, here is my reason. 
By borrowing money on the collateral 


value of the bond I now control a con- 
version privilege over 29 shares of the 
“B” stock, whereas if I had bought:a 
$500 bond for cash I would have the 
equivalent of only 7 shares. It is not 
unlikely in my judgment that the “B” 
stock will sell at 85 before the year is 
over, in which case, the conversion val- 
ue of the bond would be $1,214 for a 
$1,000 unit and the actual market 
value of the bond would probably be 
$1,250. Having only around $250 of my 
own money invested in each of the two 
bonds I would practically double my 
money in the eventuality that the 
stock performs in the manner that ] 
anticipate. Should the “B” stock fail 
to move, or even should it decline fur- 
ther, I would still have my money in- 
vested at a higher rate than “savings 
bank” interest. 

My interest on the $1,600 borrowed 
from the bank at 6% is $96 a year. 
The coupons on the two bonds give me 
$120 a year, leaving $24 after paying 
the bank interest. This I consider the 
investment income from my $525. As 
long as there seems to be a reasonable 
chance of making a profit from the 
conversion features of the bond, I will 
be content to have my money tied up 
in this fashion. 

This is how I expect to double my 
money on one of your recommenda- 
tions, and I am sure that no fair-minded 
person can accuse me of gambling. 








BYFI Recommends 
Bonds with a high factor of safety, ready marketability and 
good collateral value: Approx. 
Price Yield 
Ns YY. Teleplione Co; ref, 68/Ser. “A? "42... oi... oes 108 5.2% 
Del; & Hudson: 15-year 5996 °S7.. 0. n.ccc ccc scceeccoess 104 5.2 
Bethlehem Steel Ist guar. 5s "42........... ccc ceeeeeeee 99 5.1 
N. Y. Cent. & Hud. River deb. 4s °34..........ccccceee: 95 4.8 
Bonds with a good factor of safety, fair income, good market- 
ability and collateral value: 
American Sugar Ref. 15-year ref. 6s °37................ 103 5.7 
PMA CONURS COMBOE) MELCOR” SOs 0:65: 6:0.5\0:6,4:9.09 6.0.46 00's a ales 103 5.8 
TESA INAMIEOREL ABUOB Dag 10's 55s oo. s o.eleie-oieis oGi0 opinion eis 93 5.9 
LOPS lt iged ("ahs | a? \ (Aa ean eae 93 5.6 
Preferred stocks with ample security, a liberal income return 
and some possibility of enhancement in value: 
Famous Players Preferred ($8).............20-.00005: 117 6.8 
U. S. Smelting & Refining preferred ($3%4)........... 48 7.3 
Schulte Retail Stores preferred ($8).................. 115 7.0 
Willys-Overland preferred ($7)............cc0cceeeees 95 7.3 
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“In our earlier years, a simple home would have satisfied us.” 


T school, years ago, I studied Po- 
litical Economy. All of the text 
seems to have escaped me except 

one wee bit: “There is magic in the 
possession of property!” The text went 
on, stating that a man might own noth- 
ing but a bare spot on the top of a 
high rock; but if it were his very own, 
little by little, he would lug soil up 
there, bit by bit, he would plant it, till 
that once bare spot bloomed like a rose! 
Now that is a basic truth that nor- 
mal people can’t get away from. It is 
a fixed law, and anything else is funda- 
mentally wrong. We were each meant 
























A Cautionary Note 


N arranging financing for 
the home, the owner fre- 
quently is required to give a 
personal bond for the debt in - 
addition to, or as part of, the 








mortgage. In this event, the 
borrower assumes a_ personal 
When the mort- 


gage is paid off it is extremely 


obligation. 


important to be sure that the 
bond is cancelled. If the home 
is sold with the mortgage on 
it, the seller should arrange 
for a legal transfer of the bond 
together with the mortgage. 
To omit these precautionary 
steps might eventually cause 
an unwarranted loss, as several 
bitter experiences recently de- 


scribed to BYFI indicate. 
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to possess our own little corner of the 
earth, even though we might seem to 
pay for it in toil, care, or cash much 
more than we pay the landlord. A 
home owner has compensations that 
cannot be measured, that can only be 
hinted at. 

All my life, before I was married, I 
had a home, and I loved every corner 
of it. It meant comfort, dreams, fond 
memories, not to mention the feeling of 
satisfaction, of permanence, of strength 
it gave me. It was a background of 
courage, too; a refuge, a sacred place. 

Do I own a home now? I do not. We 
live in a house. My husband does not 
believe in home-owning because he has 
proved many times, by figures, that it 
is cheaper to rent. 

Do I love the house I live in? J do 
not! In my best moments I no more 
than tolerate it. In my worst, I dislike 
it exceedingly. It is full of intrusive 
marks and thoughts of other people 
who once lived in it. I do not love the 
owners of it, for good and sufficient 
reasons. Their personalities, too, seem 
to haunt the place. I am sure it has 
marred my disposition. 

My children have no place they can 
call their own. They never will be able 
to recall fondly a home, or have one to 
return to when grown up. Their mem- 
ories of childhood days will be of a 
series of movings, of losing and finding 
things, and of adjusting themselves to 
new discomforts, new rooms, new ways 
of living and new places for everything. 

We now live in a small town, where 
it should be no trouble to have land. I 
wanted my children to have a yard of 
some size to play in, a garden to plant 
in, a little privacy in which to rough it 
and be at ease, and safe—land where 
they might happily “dig down to China,” 
if so inclined. I wanted them to have 
trees to climb, and a place for a swing 
or a tent, room to throw a ball. 

Do they have these things? No. We 
live in what is called “a very nice 
house,” and we have a yard the size 





«| A Woman's Side of 
the Home Owning 
Proposition 


Bw A Stirring Appeal for Recognition 
of the Housewife’s Point of View 


By MRS. M. 


of a pocket handkerchief at the rear. 
The children dare not play on the grass 
in front as they would ruin the ter- 
races, displeasing both the landlord’s 
lady and their daddy! Consequently, 
they play on the sidewalk most of the 
time, and their express wagon and rol- 
ler skates annoy the neighbors. Balls 
and toys roll into the street, and I am 
in constant dread of the traffic. 


When I was a child we were happy 
inside our own yard all summer long. 
We never thought of being on the 
street, nor were we worried constantly 
about keeping clean and presentable. 
And we lived in a big city, too, but we 
owned the place, and had a large lot. 
I recall how interestedly I studied 
strange growths such as lichens, toad- 
stools, also trees and hoptoads. I ate 
the gum oozing out of peach trees. | 
climbed the trees and ate the fruit. I 
had a pup and a pet duck, both of which 
tagged along after me wherever I went. 
even into the house, if not watched. 
We were never lonely. 

Of course, home owning means work, 
especially with a fair sized piece of 
ground, and men who have rented for 
a long time seem to regard that work 
with horror. I am reminded of a neigh- 
bor who will not mow his own lawn 
because it is too hard work and makes 
him perspire! So he goes into the 
house, in a stuffy room, and takes his 
exercise in “the Daily Dozen,” because 
he must reduce! Can you beat that? 

But work in one’s own home does 
not seem like work in a rented house 
How happily I would do my part of it! 
What satisfaction and rejoicing over 
each improvement, great or small! 
What delight over a new shelf, a new 
wall-paper, new paint, even though ap- 
plied by myself! True, houses and im- 
provements cost money, but no one has 
been able yet to measure ideals and 
happiness in dollars and cents. That 
is an old and trite expression, but it is 
just as true now as it ever was—only 
we frequently lose track of it. 
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Home Owning 








This story gives an intimate picture of the 
sentimental values involved in the home 
owning question—considerations which 
are too important to be overlooked en- 
tirely. Rents, building costs, upkeep, re- 
pairs and other material considerations 
might, perhaps, be viewed as only the 
starting point in deciding for or against 
home ownership—not the final test. 


{ am far from happy in this house 
because I feel so impermanent! Life 
seems merely the living out one day, in 
the hope that the next will be better. 
Sometimes it has been much worse 
than that; there have been many vain 
and hopeless longings—many secret 
tears. 

I have a good kind husband, but in 
this question of home-owning he just 
can’t bring himself to my point of view. 
Were he to read these words, knowing 
that I have written them, he would un- 
doubtedly feel very badly, but he would 
not buy a home, because he “cannot 
afford it just now”—which has been the 
ease for years—simply because it is 
“cheaper to rent.” This has been 
proved to be more a habit of mind than 
a fact, as several pieces of real estate 
we have considered buying have since 
shot up in value. Three times I have 
had him almost (as I thought) keyed 
up to buy a home, and each time he has 
dallied till we lost the place, much—I 
am sure—to his relief! The bitterness 
of those losses has never quite worn off 
with me. It is sort of humorous, too,— 
I thought he really meant it each time! 

I know that if I would insist very 
much—that is to the point of anger— 
I could force him to buy one, but I 
don’t want a home on those terms. 

And so the years drag on in discon- 
tent. My enthusiasms have become 
dulled, and I find myself growing more 
and more indifferent to the kind of 
home I should want, were it possible 
for me to have one. You see, we have 
been spoiled. A simple home once would 
have satisfied us. I doubt if it would 
now. We have lived in better houses 
than we could afford to build. 

We are not alone in this situation. 
In a nearby house lives an old, white 
haired couple, of abundant means. And 
she is still hoping that her husband will 
some day buy a house! She does want 
ahome so badly! He still figures it is 
cheaper and easier to rent. He quite 
frequently considers the idea of buying 
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“I want my children to have a yard to play in.” 


or building, and leads her ever on to 
hope. But I know he will never take 
the final step and buy. Even my hus- 
band admits that this woman is very 
pitiful, and the situation is rather 
tragic, but he can’t see that we are 
adrift in the same boat. 

My advice to every young couple is to 
buy a modest home and to do it soon. 
A bit of honest debt is stimulating. 
Money is likely to drift away if not 
fastened tight, and a home is a pretty 
good anchor. 





Thus, we have the woman’s side of 
the home owning question. The author 
of this story, who by the way, has writ- 
ten for the readers of this department 
before but not under the name of “Mrs. 
M.,” expresses most vividly the views 
of many hundreds of wives on home 
ownership. But it would not be diffi- 
cult for Mrs. M. to take the element of 
tragedy out of this story. It is assumed 
that some investments must be found 
for the surplus funds of the family. 
What can one hope to get out of any 
investment that he cannot get from an 
investment in a home? 

Safety? An investment in a home, 
except under the most drastic deflation 
of land values is certain to pay at least 
as much income as the type of seeuri- 
ties which are usually designated as 
“safe investments.” Income? The 
most desirable investment is one which 
has a nominal fixed return but in 
addition offers a reasonably good op- 
portunity for enhancing the value of 
the principal over a period of time. 
Both of these income features are em- 
bodied in a well selected home invest- 
ment. 

From the investment point of view, 
a home should give all of the important 
factors obtainable in any type of in- 
vestment. In addition, happiness, 
peace of mind, physical comfort, inde- 
pendence and the pride of ownership 
are thrown in extra in the home invest- 
ment. 


Will it cost more to own a home than 
to rent? What difference if it does. If 
a home will give as full measure as any 
other form of investment, if safety, in- 
come return and cash for emergencies 
(as in the average case it will) why not 
compare home owning with other forms 
of investment instead of with rental 
costs? We hope that this will open up 
a new field for thought and discussion 
for prospective home owners like Mr. M. 
and hundreds of other husbands who 
will read these columns.—The Editors. 








A Solution to the Home 
j Owning Problem 


IGH rents and a scarcity of 
homes at a reasonable cost 
in many localities throughout 
the country have _ rendered 
home ownership a problem of 
universal interest. A unique 
plan for the prospective home 
owner will be described in 
a forthcoming issue, which 
makes it possible to build a 
home on a smaller investment; 
to obtain a larger return on the 
investment; to reduce operat- 
ing costs and thus place a home 
within the reach of many who 
I] unwillingly continue to pay 
high rents because of insuffi- 
cient capital to acquire their 
own home. This article will 
appear under the title “A So- 
lution of the Home Owning 
Problem.” 
































Budgeting 





Building Dour Future Income 
Hope Chest Replaces Instalment Plan 


A New Use for Budgeting That 
Solves the Deferred Payment Problem 


OME are born wise and some at- 
ws tain wisdom slowly and painfully. 
I am of the latter class. 

For over twenty years I pursued the 
happy-go-lucky policy of buying every- 
thing I wanted on the spur of the mo- 
ment and having what I couldn’t pay 
cash for charged. I had no cash re- 
serve and my charge and instalment 
accounts kept me just about one jump 
ahead of the sheriff. And then I had a 
rude awakening. 

I went to the credit man of a large 
department store to open another 
charge account and after a few days 
he sent for me. Opening a folded paper 
on his desk, he said, “Was not a judg- 
ment obtained against you at—Amster- 
dam Avenue in 1919 and another at— 
Morningside Avenue in 1920?” And 
he refused the account. Now, although 
I had always paid my bills ultimately 
and, having had no judgments, the data 
of the credit man was erroneous, but 
his refusal was like a dash of cold- 
water to my self-respect. I began to 
think, “I am going from bad to worse. 
What if, through unemployment or 
other cause, I should be unable to make 
that last jump ahead of the sheriff 
and my name should be credited with 
a judgment or two?” 

And then came unemployment—and 
I made my one big partial payment in- 


By R. J. L. 


vestment—in a house at practically 
nothing down and $100 a month. I was 
now about $12,000 in debt, but that 
didn’t worry me as I had always been 
in debt and the amount was only rela- 
tive. But I was a home-owner now 
and a citizen of my adopted town in 
supposedly good standing and a brand- 
new feeling of self-respect began to 
creep over me. And, if the reader will 
pardon the unpleasant allusion, like the 
hives, it has kept on spreading until it 
engrosses my entire attention and keeps 
me scratching. 

I have a hope chest now. That’s 
what I call my budget. And I have 
what seems to me the only feasible de- 
ferred payment plan, i.e.,—to defer 
paying for an article, or buying it, until 
I have the money to buy it outright. 
My only deferred payments now are on 
the house and investments, I have no 
charge accounts, and I have something 
in the bank for a rainy day. 

Here’s my hope chest or budget plan. 
“Once upon a time” as the fairy books 
say, when I wanted a suit of clothes 
or a ukelele or a bushel of potatoes I’d 
go ahead and order it and pay for it 
when I could—later. Now, when I 
want a thing, or think that I want a 
thing, I put it on my hope list and be- 
gin to budget for it,—four cents a 
week for the first twelve weeks, then 






























































eight cents a week for twelve weeks, 
then twelve cents a week for twelve 
weeks, etc. I started with only one ac- 
count and allowed myself to add only 
one new account a week so that at the 
end for forty weeks I have forty ac- 
counts with a waiting list of about 
sixty more. Each account is a separate 
savings card and I use savings stamps 
which I can buy in denominations of 
one, five, ten and twenty-five cents from 
a neighboring savings bank for budget- 
ing, depositing each card when it has 
its quota of forty-eight stamps. I keep 
only one account, however, in the sav- 
ings bank, and I can always tell the 
value of any budget account from a 
simple table I have made up on which 
interest has been computed semi- 
annually. 

But, you object, at the end of the 
first year the largest account will 
amount to only about $6, and you will 
never get anywhere, and anyway it does 
not allow for emergencies. No, the first 
year it will not amount to very much. 
But you'll be surprised to find how many 
items accumulate on your hope list 
that you don’t really need as you wait 
for the money to buy them with; you'll 
be surprised, too, how well the emer- 
gencies take care of themselves. For 
instance, a while ago I decided that I 
should like to learn to play the saxo- 
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Budgeting 








phone and that a few lessons would 
improve my fox-trotting and one-step- 


ping. So these items went into my 
hope list, —No. 86, Musical instruments, 
No. 97 Music lessons, and No. 64 Danc- 
ing lessons. Now, while the loss to the 
world of jazz is irremediable, I am 
sure that when my wind is too far gone 
to tootle and my legs are too feeble to 
footle I shall still have those funds in 
my savings account. 

Let’s look at some of the other items, 
though. I have a trust fund item for 
each of my three children, to mature 
at age twenty-one. By that time, how- 
ever, the money will be withdrawn and 
invested in sound securities at a higher 
rate of interest. I want a garage and 
a car and a grand piano and a radio 
and a fur coat and a wrist watch for 
my wife, and a washing machine, but 
these things will all keep while I ac- 
cumulate a fund for them, and, after 
all, right now I’d rather have the 
money in the bank, although under the 
old system of go-as-you-please rather 
than pay-as-you-go I would have had 
them all—on instalments. I have items 
which will eventually take care of my 
club and society dues, my church sub- 
scription and my pew rent, my insur- 
ance and more insurance, house upkeep 
and grounds upkeep, clothes, groceries 
and many other things. 

Each sixth item is an investment 
item to be withdrawn eventually and 
invested at a higher rate of interest, 
the interest to help carry the increas- 
ing demands cf the hope chest. 

The aeeempanying graph shows a 
few items of the hope list as they will 
be at the end of five years. In that 
time, of course, many of the original 
items will be obsolete, but figuring on 
the 102 items now on my list, the week- 
ly carrying charge will be $72.48. My 
investment items will total $1,441.38 
and the interest at 6% on these items 
will reduce my carrying charge to 


$70.82, most of which can be charged. 


directly either to living cost or invest- 
ment. 
will be eliminated before this time, re- 
ducing net weekly payments to $54.52. 

This plan doesn’t necessarily mean 
that I shall go without food or clothing 
or insurance or that my wife will go 
without a fur coat until the funds 
provide for them, only that the need 
for these things must be absolute and 
not imaginary. And, of course, if in 
time the payments become too burden- 
some I can eliminate the investment 
items, reducing my budget to $42.44 as 
my investment programme is otherwise 
provided for. 

Of course, like the Dawes plan and 
Professor Kemmerer’s plan for the 
financial development of Chile and all 
the great constructive budgets of the 
age, it is open to criticism, but after 
all I find it particularly valuable as a 
fund builder and as an eliminator of 
things I don’t really need. 
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In addition, at least 24 items | 








The Commercial Bank Savings 
Account 
Dear BYFI: 

About six months ago I opened a special 
savings account with a commercial bank 
in my neighborhood because it is more 
convenient than the nearest savings bank. 
I understand that commercial banks are 
compelled to invest funds placed in a 
special savings account in the same man- 
ner as the savings banks, although their 
other resources may be invested in other 
channels. If I am correct in this tn- 
formation, are not my savings just as 
well protected as in the regular savings 
bank?—E. T., New York. 

Your information is not correct. 

- The savings accounts of commer- 
5) cial banks in New York State are 
( not restricted to the same invest- 
ments as savings banks, although 
ey in other states they have equal 
restrictions. We do not mean to 
e) imply that your savings are not 
Fy safe in the institution that you 
have entrusted them with, but you 
D do not have savings bank protec- 
tion in the sense that funds of the 
By latter must be invested exclu- 
ES sively in certain high grade se- 
® aie ° - 
x  curities which are specifically des- 
By ignated by the New York State 
8) Banking Department as “legal for 
5 investment by savings banks.” 
“I 





By Shall I Buy Direct? 
Fy Dear BYFI: 
= A large public utility company in my 


5S state is offering an issue of preferred stock 
= direct to the public. Can I buy these 
D) shares threugh a brokerage house on the 
= same terms of partial payment, or, if not, 
D) what are the disadvantages of buying an 
= issue of securities direct from the corpo- 
a ration which issues them?—T. H. L., Jr., 
5 Jefferson, Mo. 

) If the offering of securities that 
Ki you refer to is a large one, no 
D>) doubt a brokerage house will buy 
Ri them for you as an accommoda- 
5 tion, but whether or not partial 
J payment terms can be arranged 
k} will depend upon the pclicy of the 


e) firm you do business with. Se- 
Fi curities sold directly by a cor- 


e{ poration usually do not have as 
RR good a market after they are sold 
as would be the case if they were 
BY offered by a brokerage house; also 
| an offering by a reputable invest- 


OYeXiYeXIYeX Iai YeXIeviYaXvax 





ment firm implies that the firm 
has investigated the security and 
is satisfied with its merits before 
it offers it to its clients, These 
are the most important considera- 
tions for you in your contemplated 
investment. 





An Aged Couple Has $1,000 


Dear BYFI: 

There is an aged couple living in our 
neighborhood, and the husband frequently 
does odd jobs for us. He has asked me to 
advise him how to invest about $1,000 
that he has accumulated by hard saving. 
As this money represents his entire for- 
tune, I hesitate to accept the responsibility 
of advising him on my own knowledge of 
investments, and would be greatly obliged 
to learn what you would recommend. At 
the present time, this money is in the bank 
drawing 4% interest—H. M., Chicago. 

Our recommendation in this 
case would be to keep the money 
in the savings bank. The small 
difference in the income from this 
amount of money between a sav- 
ings bank account and a high 
grade bond (which would pay, 
say 5%) does not warrant the 
extra attention and risk involved. 
The savings bank is the proper in- 
vestment for an aged couple with 
only $1,000 in the world. 





Liberty 414s or Savings Banks 


Dear BYFI: 

I have a few Liberty 41%4s which are 
now selling around 102 and have been ad- 
vised to sell them and put the money in a 
savings bank. Do you think that Liberties 
will sell off, now that taxes are lower, and 
will it pay me to take 4% in the savings 
bank where my principal will not shrink in 
value? I bought them around par.—T. S., 
Boston. 

It does not appear likely to us 
that Liberties will sell off. Hav- 
ing bought your Liberties at par 
you are getting a 44% return in 
the safest investment you can ob- 
tain and we see no reason why 
you should disturb the investment 
as far as its future market value 
is concerned. Why not retain your 
Liberties and use the savings 
bank you have in mind for the 
accumulation of week to week 
savings? 
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Insurance 


Building Dour Future Income 
When Ready Cash Is Called For 


Insurance Serves a Highly Important 
Purpose in the Settlement of an Estate 


—— 


By FLORENCE PROVOST CLARENDON 





F there is ever a time when : 

the family needs ready 

cash it is when Death un- 
expectedly calls the breadwin- 
ner Home. A well-to-do man 
may leave a large estate run- 
ning up into hundreds of thou- 
sands—perhaps millions; the 
small wage-earner may leave 
some furniture, a savings bank 
account, and a _ mortgaged 
home. In either case the cry- 
ing need at this crucial period 
is for ready money; cash to 
meet the innumerable expenses 
incident to the sickness and 
death of the head of the 
family, and to pay running ex- 
penses until the estate can be 
settled. 
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Death Costs Are Estimated 
At 9 Per Cent 


Not long ago one of the New 
York papers published some 
interesting figures on “death 
costs,” compiled by an As- 
sistant District Attorney, fig- 
ured on an estate of $100,000. 
The immediate cash needed in x 
this case was a trifle less than G 
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MONEY 
By J. B. GARLAND 


All my life ’'ve worked for Money. 
He’s a gruff and surly boss, 

Always taking me from pleasure, 
Grumbling over every loss. 


But I’m tired of his service, 
From his bondage would be free. 
So I think we'll just change places, 
And I'll have him work for me. 


He’s a gruff and surly master, 
But he makes a cheerful slave; 

There is one way I can rule him, 
And that way is simply save. 
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the man who carries a muort- 
gage on his home should pro- 
tect this obligation by invest- 
ing in life insurance of suff- 
cient amount to meet, or 
largely reduce, the indebted. 
ness in event of his death. A 
man thirty-five years of age 
can cover the mortgage on 
his home by an_ annual 
outlay of about two per cent 
of the amount of the mortgage 
by taking an Ordinary Life 
policy on the non-participating 
plan. If death should occur 
when the mortgage has been 
partially cleared, the balance 
remaining unpaid can be met 
by the covering policy, the 
residue of the ‘insurance pro- 
ceeds will go towards the fam. 
ily’s maintenance. 
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Exemption From Inheritance 
Tax Another Advantage 
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Life insurance proceeds in 
the sum of $40,000 when pay- 
able to a named beneficiary are 
now clearly exempt under the 
Federal Inheritance Tax Law, 
and it is anticipated that this 
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$19,000. The expense items 
included bills for funeral, 
cemetery lot, monument, executor’s 
bond, advertising for claims, general 
guardians’ fees, cost of trusteeship, 
state and federal taxes, and numerous 
other items which are seldom remem- 
bered until the time arises when they 
must be paid, and paid promptly. Cash 
is needed for the settlement of these 
“death costs,” and unless it is available 
the need becomes terrifying. 

In the case of a man of modest means 
who dies leaving a young family, their 
plight is particularly pitiful if funds 
are not quickly available to meet the 
wants of this readjustment period. But 
the widow and children of a wealthy 
financier are also often placed in em- 
barrassing circumstances through lack 
of ready cash to carry on prior to the 
settlement of the estate. The estate of 
a well-to-do man rarely includes much 
ready cash; it is vested in real estate, 
in business interests, and in securities 
which would net an appreciable loss if 
liquidated at forced sale. 

Life insurance meets these conditions 
through quick payment of the proceeds 
of policies after receipt and approval of 
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claim papers. The insurance companies 
take a pride in the celerity with which 
death claims are met; proofs of death 
take precedence over other routine of- 
fice work; and checks in settlement are 
forwarded within a few days—usually 
within a few hours—after receipt and 
approval of claim papers. 


Life Insurance Cash Helps Pay the 
Second Mortgage 


Another need for immediate cash is 
to keep the home itself over the family’s 
heads after the breadwinner “Goes 
West.” A large percentage of the 
houses owned by their occupants are 
mortgaged—probably over fifty per 
cent are thus encumbered, and a large 
proportion have even a second mort- 
gage, reducible by instalments. If the 
father dies after but a few payments 
have been made, there is an even chance 
that family troubles will be increased 
by the foreclosure of the mortgage on 
the home. Life insurance is a sure 
stop-gap in such a contingency. Pru- 
dence and common sense suggest that 


will be increased to a much 
larger amount in the near fu- 
ture by the enactment of favorable 
legislation. In the case of a man who 
dies leaving an estate large enough to 
carry the obligation of inheritance tax- 
ation, there is an absolute necessity for 
ready cash to meet tax payments. The 
tax collectors insist on prompt payment 
in no uncertain demands. If the estate 
is large, with scattered holdings in 
various states, taxes mount up with 
surprising rapidity to the uninitiated. 
Life insurance meets this situation with 
immediate funds from policy proceeds. 
Moreover this provision obviates the 
necessity for hurried liquidation of se- 
curities in the estate, and stock sales 
which may mean a definite loss in a 
hasty turnover. 

When the owner of a one-man busi- 
ness suddenly dies in the height of his 
career, there is immediate need for the 
stabilizing factor of ready cash. The 
death of a member of a partnership, 
or of the Master Mind of a big cor- 
poration, strikes a severe blow to the 
interests these men have been building 
up. At such times banks frequently 
are hesitant about the extension of 
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credit lines, and creditors line up on 
the door mat. Business life insurance, 
placed on the important men of the or- 
ganization, yields immediate funds at 
these crucial periods. It stabilizes the 
business of the one-man concern so 
that it can be carried on by his family, 
or disposed of with advantage; it en- 
ables the remaining partner of a firm 
to liquidate the deceased member’s in- 
terest by settlement with his heirs; it 
supplies cash to pay off outstanding 
obligations. 

If children are still in school or at 
college when the parent dies, a life in- 
surance policy carried for educational 
purposes supplies ready money to pro- 
ceed with their courses, and to fit them 
for self-support later on. 

In preparing for the ready cash pay- 
able on claim by life insurance compa- 
nies, it is well to keep in mind that poli- 
cies should be kept not only in a safe 
place, but where they are accessible to 
someone other than the insured. If 
placed in a safe deposit box, it is quite 
possible—indeed altogether probable— 
that a considerable time may elapse 
before the box is accessible to the ex- 
ecutor or administrator of the estate. 
Once the death of the holder of the box 
is intimated, the safe deposit box in his 
name is closed by the “death seal.” 
Days, weeks, often months go by be- 
fore permission is given to break this 
seal and obtain the contents of the box. 
Life insurance policies should be so kept 
that, while safe, they are quickly acces- 
sible when claim is made by death, and 
when there is a definite and imperative 
call for READY CASH. 

Many men prefer to have their in- 
surance paid in stated allotments that 
extend either throughout the life of the 
beneficiary or for a definite length of 
time. This practice relieves the wife 
of the necessity of selecting some suit- 
able medium for investing a large cash 
payment and precludes the possibility 
of totally inexperienced beneficiaries 
making unprofitable investments. Where 
all one’s insurance money is payable in 
this manner, however, it is a good idea 
to take out a small policy to provide 
in addition to the regular income a cash 
payment to absorb the unlooked for 
extra expenses upon the death of the 
policy holder. 





During the time that the 
market is in its unsettled con- 
dition, it will be to the best ad- 
vantage of subscribers to write 
to the Inquiry Department be- 
fore making any commitments. 
The services of this depart- 
ment are entirely at the dis- 
posal of subscribers without 
cost and they should avail 


themselves of its facilities. 
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Building Dour Suture Hncome Investment Club 





A Successful Investment 
Club’s Articles of Agreement 


Turk’s article on Investment Clubs, 

entitled “Helping Each Other To 
Make Money,” in the February 27 is- 
sue, the BYFI Editor has been besieged 
with requests to publish the articles of 
agreement and the by-laws of the 
Cuesta Club, which was described in 
this article. 

Apparently, interest in investment 
societies is now at its height. We are 
informed of numerous clubs being or- 
ganized throughout the country along 
different lines and to serve varied pur- 
poses. Some are the conception of ex- 
perienced investors who are going into 
the co-operative investment plan as a 
business proposition. Others are formed 
by less experienced investors who are 
stressing the educational and social side 
with as much enthusiasm as the club’s 


Stork the publication of Henry W. 


trustees and operate under a trust 
agreement? 

For the purposes of the ‘strictly 
private societies who are as much in- 
terested in getting a practical back- 
ground in investment matters as they 
are in accumulating capital gains, we 
believe that Mr. Turk’s plan of opera- 
tion has much to commend it. The 
modus-operandi is for each member to 
sign papers of agreement, formulate 
their by-laws, pay into the fund their 
initial assessment, and then, the club 
is ready to function. 

Mutual good friendship among the 
members will prove to be a stronger 
tie for this kind of a club than the best 
legal papers that a lawyer could draw 
up. The agreement used by the Cuesta 
Club is reprinted below. Lack of space 
prevents publication of the by-laws, 


which in this instance consist of eight 
separate articles outlining the details 
of, membership, dues, officers, meetings, 
withdrawals, loans, assessments and 
rules for investment. 


intended investment program. 

“What is the best way to get 
started?” our correspondents ask. 
Shall we incorporate and issue shares 
to the members? Shall we appoint 


Cuesta Club — Articles of Agreement 


We, the undersigned, all of the City of ............ . rere i 
do mutually agree to organize the Cuesta Club, for whatever financial, educational 
or social advantages we may derive through the pooling of our savings, time and 
talents, and to employ the assets of this Club in the purchase of high grade stocks 
and bonds, or from time to time assume other investments as opportunities arise, 
under the following conditions: 
1. Membership. The membership shall be limited to nine members, each mem- 
ber owning an equal interest in the assets of the Club. 
2. Duration. This Club is organized to exist for a period of five years, dating 
from January 1st, 1925, at the end of which period its assets shall be liquidated 
equally among its members. 
3. Accumulations. It being the object of this Club to accumulate and rein- 
vest its earnings, there will therefore be no dividends or payments made to its 
members during the period above mentioned. 
4. Bues. Upon signing this agreement each member is to deposit the sum of 
One Hundred Dollars with the Secretary, and to pay as dues the sum of Ten 
Dollars monthly thereafter, said dues payable on or before the tenth day of each 
calendar month. Members delinquent in the payment of their dues will be as- 
sessed twenty-five cents for each delinquency. 
5. Withdrawals. If at any time the holder of this agreement, representing 
his interest in the Club, wishes to withdraw from the Club, he shall present this 
agreement to the Manager for cancellation, and receive from the Manager a non- 
interest bearing note for a sum equal to the amount of money he has actually paid 
in, upon receipt of which he agrees to waive his interest in whatever earnings 
may have accumulated during the period of his membership as a penalty for his 
withdrawal. This note shall cover the period necessary for the accumulation of 
the money needed to pay it. The membership in this Club in case of withdrawal 
terminates upon the cancellation of this agreement. In the event of the death 
of a member before the expiration of the five-year period, there will be paid to 
his beneficiary, as named and recorded with the Secretary, an immediate payment 
of One Hundred Dollars in cash, if requested, and a ninety-day non-interest bear- 
ing note being given for the balance of his interest in the assets and earnings of 
the Club, standing as of the day of his death. The rights of the deceased in this 
Club cease as of the day of his death, but the beneficiary may continue as a 
member at the pleasure of the remaining membership. 
6. By-laws. The holder of this agreement agrees to observe and abide by 
whatever By-laws may be adopted, amended or repealed from time to time, pro- 
vided such changes are made by unanimous vote of the membership. 

, 1925. 


Signed, sealed and dated this dap of 
1117 
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Studebaker Standard Six 
Duplex-Roadster 
$1125 f. 0. b. factory 


ARS for salesmen, until recently, were 
bought by most business houses on 
the basis of lowest first cost. 

By purchasing cheap 4-cylinder cars, 
firms with large fleets appeared to save 
many hundreds of dollars on the original 
investment. 

But a few years’ experience proved that 
savings in first cost were generally more 
than offset by high final cost. Hard usage 
from drivers who frequently were not the 
owners of cars resulted in heavy repair 
expense and rapid depreciation. Cars be- 
came shabby-looking and made the wrong 
impression on clients. In addition, it was 
found that cheap cars not only delayed 
salesmen but impaired their efficiency, due 
to the strain of continuous driving in dis- 
comfort. 

Leading firms, therefore, began to 
change their buying policies. Other cars 
were introduced into fleets. Cost records 
were carefully analyzed. The result has 
been a definite trend to use One-Profit 
Studebakers for salesmen throughout the 
country. 


Costs Less in the Long Run 

The business houses listed at the right 
are typical of many which provide Stude- 
baker equipment for salesmen and _ field 
workers. Some use Studebakers exclusively. 

Reports from several of these houses 
show that the 6-cylinder Studebakers can 
be operated for practically the same cost 
as the average 4-cylinder car which varies 
from 5% to 6 cents per mile. It is signifi- 
cant that Studebaker’s repair parts sales 
in 1925 averaged only $10 per car in opera- 
tion, 

Operators find, too, that the higher first 
cost of Studebakers is counter-balanced 
by superior performance and comfort, en- 


APRIL 10, 1986 





abling the salesman to cover more terri- 
tory at less cost of time and effort. 

In addition, the finer appearance of 
Studebaker equipment creates prestige for 
the firm. And its greater dependability 
with much longer life results in lower de- 
preciation. 


Entirely New-Type Open Car 
The Studebaker Standard Six Duplex- 
Roadster, illustrated above, has many 
practical advantages as a car for salesmen. 
Within its steel-framed top are concealed 
the famous Duplex roller side enclosures 
which banish curtain trouble and give pro- 
tection from rain or storm in 30 seconds. 
It has 18 cubic feet of water-tight, dust 
and dirt-proof storage space under its rear 
deck for samples, advertising matter and 
personal baggage. 

The engine, according to the rating of 
the Society of Automotive Engineers, ‘s 
the most powerful in any roadster of ‘ts 
size and price. 

Other conveniences include a gasoline 
gauge on dash, automatic windshield 
cleaner, rear-view mirror, stop light, spare 
tire lock and a coincidental lock to igni- 
tion and steering wheel. 


A Better Car at a One-Profit Price 
Like every Studebaker, this Standard Six 
Duplex-Roadster is Unit-Built on the One- 
Profit basis. All its vital parts are built 
in Studebaker plants. As a result Stude- 
baker saves the profits of outside parts 
and body makers. These savings enable 
Studebaker to offer a fine, quality car at a 
lower price—a car that is Unit-Built to 
give scores of thousands of miles of excess 
transportation, greater riding comfort, 
lower upkeep, and finally, higher resale 
value. 









Why Many National Concerns are Equipping 
Their Salesmen with One-Profit Studebakers 




















Partial List 
of Concerns Using 
Studebaker Cars 


Westinghouse Electric Company 
Home Insurance Company 
Armour and Company 

Roxana Petroleum Company 
Catalina Island Company 
General Electric Company 
Standard Oil Co. of Indiana 
Penrzoil Company 

Swift and Company 
Schumacker Wall Board Co. 
Ohio Match Company 
Southern California Edison Co. 
Independent Oil Company 
Shell Oil Company 

Baldwin Piano Company 
California National Supply Co. 
Pacific. Clay Products Company 
Associated Oil Company 
American Snuff Company 

Sun Oil Company 

Newport Chemical Company 
Pure Oil Company 

Netional Lamp Works 
Universal Portland Cement Co. 


Graham Brothers, Ine. 
(Long Beach) 


Oil Well Supply Co. 


Long-Bell Lumber Co. 













































STUDEBAKER CARS COST LESS IN THE LONG RUN 





1119 








ITI 





@ 





may be interested. 





The Inquiry Department enables you to 
adapt THE MAGAZINE OF WALL STREET 
to your personal problems. 
subscriber, you are entitled to receive 
FREE OF CHARGE a reasonable num- 
ber of PERSONAL REPLIES BY MAIL 
OR WIRE on any security in which you 
Inquiries cannot be 


received or answered by telephone nor can 
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ANSWERS TO INQUIRIES 


SUBSCRIBERS—ATTENTION 


personal interviews be granted by this 
The inquiries presented in 
each issue are only a few of the thousands 
received—115,346 were replied to in 1925. 
The use of this personal inquiry service in 
conjunction with the Magazine should 
help you to get hundreds or thousands of 
dollars of value from your $7.50 sub- 


department. 
As a yearly 


scription. 
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AMERICAN SUGAR REFINING 

I bought 15 shares of American Sugar in 1924. 
It cost me $43 a share. How is it that the stock 
begins to show an advancing tendency when sugar 
is said to be selling below the cost of production 
and the company operates sugar plantations? 
Have the losses from the 1920 contracts all been 
taken?—P. A. C., Newark, N. J. 

The net income of American Sugar 
for 1925, after tax, depreciation, inter- 
est and preferred dividend reductions 
was equivalent to $3.39 per share on 
the common. This compares with 
$15.93 a share in the preceding year, 
when no allowance was made for de- 
preciation. While this appears to be a 
falling off in earnings one must give 
proper consideration to the fact that 
about 80% of its 1924 earnings con- 
sisted of profits from the sale of invest- 
ments. Actually, in 1925 for the first 
time in three years the company was 
able to show a profit from operations. 
A loss of about 1.1 millions in the late 
year on 1920 contracts was reported 
but this was deducted from sundry re- 
serves. While the margin of profit on 
the producing end is small, neverthe- 
less, the Cuban properties are paying 
their way. Returns from this source 
figured appreciably in Sugar’s 1925 in- 
come account. On the other hand, a 
refining profit accrues regardless of the 
low prices for raw sugar. The im- 
mediate outlook for its business is fa- 
vorable. The progress of American 
Sugar may be slow but it appears in a 
fair way toward the eventual regaining 
of its former prestige and substantial 
earning power. The stock is probably 
selling high enough for the time but 
has good long range possibilities. 


U. S. INDUSTRIAL ALCOHOL 

What is the matter with Industrial Alcohol 
Company's stock? Is the company's business 
falling off f What do you think will happen to 
the stock this year?—D. A. M., Detroit, Mich. 

The stock market movements of U. S. 
Industrial Alcohol shares have been 
confusing, to say the least. The stock 
has a tangible asset value of about 
$170. There was earned on the com- 








Are You Sure of Your Broker? 

We invite correspondence from readers desirous of ascertaining 
the status of brokers with whom they intend to do business. We 
make no charge for this service, as we recognize the importance of 
having our readers deal through reliable firms. 








mon $11.47 a share in 1924, a showing 
which probably was bettered last year. 
Working capital exceeds 7.2 millions, 
ample for the company’s needs. There 
are no bank loans or notes payable. 
Taken all in all, the physical and finan- 
cial condition of the company might be 
deemed good. The usual explanation 
given for the decline in the stock is that 
unusual competition exists or is in pros- 
pect. Union Carbide, Commercial Sol- 
vents, National Distillers Products and 
Eastern Alcohol are all more or less 
energetic in the promotion of alcohol 
products or substitutes. However, by 
virtue of its strong trade and financial 
position the company might be depended 
upon to hold its own. The necessity of 
conserving its funds to safeguard its 
position in the trade may postpone divi- 
dends on the common, but any further 
progress along existing lines should 
give rise to an interesting situation. 
In the meanwhile the stock at present 
levels appears to have discounted the 
unsatisfactory features of the situation 
to a major extent. 


AMERICAN AGRICULTURAL 
CHEMICAL 


_ Do you think American Agricultural Chemical 
ts likely to begin shortly to pay off the accrued 
dividends on the preferred? Did the company 
profit materially from the Florida real estate 
boom? I was advised to sell my preferred stock 
around 90 but neglected to do so. It cost me 
35. What is your advice now?f—G, A. K., St. 
Louis, Mo. 


The situation in regard to American 
Agricultural Chemical is more favor- 
able than appears upon the surface. To 
begin with, it is enjoying what is prob- 
ably one of the best selling seasons it 


has had since the war. Furthermore, 
the greater part of its business is being 
transacted on a cash basis. While an 
estimate of earnings for : 1925-26 is 
rather premature, it is quite probable 
that its last showing of $7.19 a share 
on the preferred will be bettered. Sec- 
ondly, the land boom in Florida has 
worked out to its advantage. It is un- 
derstood that much of the land of the 
Boca Grande Corp. has been disposed 
of on an advantageous basis. Proceeds 
have been applied to the reduction of 
funded debt, which now totals about 
27.7 millions against about 33.7 millions 
a year ago. Third and last, its finances 
have been greatly improved. Current 
assets are now about seventeen times 
current liabilities. Cash exceeds seven 
millions. While there still remains a 
profit and loss deficit of about 17.8 
millions, it is quite likely that this will 
be taken care of in the not distant fu- 
ture. In view of the progress being 
made by the company as well as the 
fact that accruals on the preferred total 
about 30%, we believe the issue to hold 
forth sufficient promise to warrant re- 
taining. 


NATIONAL LEAD 


I have held National Lead for six years mainly 
for the income, but always with the hope that the 
company would increase its dividend as it 
earned an average of more than double the divi- 
dend requirement each year. What do you think 
of the dividend and market oglook for the stock? 
—M. A. P., Chicago, Iilinois. 

National Lead appears to best ad- 
vantage as a long pull proposition. If 
the past record of this company can be 
accepted as a criterion, the future might 


(Please turn to page 1130) 
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New Style Observation- Club Car OO SS 


“North Coast Limited” 


“‘The Travel Triumph’’ 


Perfect comfort in our New Style Observation-Club Cars— deep, easy chairs; 
big, comfortable divans; shaded table lamps; large high windows add- 

ing to the pleasure of mountain sight-seeing; soft, mew color com- 
binations. Library of current magazines. Ladies’ lounge, maid 

and shower bath, manicure. Men’s shower, valet, barber 

—inviting card and smoking rooms and lounge. 
We believe our New Style Observation-Club 
ars are the finest ever built. 


Northern Pacific Railway. 








4 recommend 
the country the 
train and the ser- 

vice Le. me help 

you with tmforma- 

tron tickets o1 reser- 
vations W F Mershon, 
Genera! Agent Passenger 
Department, 280 Broadway, 
New York, Phone Worth 4777. 











Leaves Chicago 
10:35 a m. Daily 
Union Station 

Cc. B. & g. 
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Important Changes in Capitalization of Leading Companies 


Actual Changes, Reviewed Since Our Last Issue 


ALLIANCE REALTY CO. (THE) 
Changed par value of Capital Stk, (Feb. 18) from ad to mo par. 
Increased Auth. Cap. Stk. from 30,000 =~ to 200,000 shs. 
Exchanged (Mar. 11) 4 shs. new Gap, Bek . (no par value) for each sh. 
SUE Ca; DE. CORED DRE) oc 0006.5 0010.005.0.0000000800000000000 ees mae OOD 


AMERICAN CAN CO. 
Exchanged (Mar. 16) 6 shs, new Com. Stk., par $25, (including 50% 
Stk. Div.) for each sh. old Com. Stk., par $100.......... - $61,849,950 


AMERICAN CAR & FOUNDRY CO. 

Purchased for cash (Mar. 18) all Out. Class ‘‘B’’ voting Stk. (35,000 shs.) 
of SHIPPERS’ CAR LINE CORP.; recently organized, with Auth. Cap. 
ef $2,400,000 7% Cum. Pfd. Stk.; 50,000 no-par shs, of non-voting, $2 
ae a and pteptg. Class ‘‘A’’ Stk.; and 60,000 shs, no-par Class 
Bold (Mar. 15), at $1,025, 1,700 Units ‘ad shs. Pfd. plus 2 shs. ‘‘A’’) 
of its recently acquired Subs.. SHIPPERS’ CAR LINE CORP. (Pro- 
ceeds toward acquiring all property and pa of the SHIPPERS’ CAR 
LINE, INC. and all Out, Stk, of the AMERICAN WELDING CO.) 
SHIPPERS’ CAR LINE CORP. thereby enters the field of buying, 
selling and leasing tank cars; merchant and structural steel; manu- 
facturing welded tanks and containers for transporting chemicals and 
other liquids, with plants at Milton and Carbondale, Pa.; and operates 
1,040 steel tank cars. 


4MERICAN LOCOMOTIVE CO. (Subs. of AMERICAN CAR & FOUNDRY 
Consolidation with RAILWAY STEEL SPRING CO. voted by Directors 

of both Cos. on Mar. ao AMERICAN LOCOMOT 
pee nl its own 7% Cum. Pfd., sh. for sh. for all out. 7% Cum. Pfd. 
Stk. of RAILWAY SPRING. ...... «+++. $18,500,000 
and 2/3 sh. AMERICAN Com. for each ‘sh. RAILWAY Com..shs 270,000 


AMERICAN WATER WORKS & ELECTRIC CO., INC. 
Bold a 8) Ist 5s, Series ‘“‘B,’’ due '54 & ’56, of seven Subs. bye 
Works 


 Knabaesase> pan sei PE $n5okesesace su suee cee 


BALTIMORE & OHIO R. R. CO, 
Offered to purchase (Jan. 18), at $24.50 for the Pfd., and $14.50 for the 
ote all Out. Stk. of the CINCINNATI, INDIANAPOLIS & WESTERN 
R. CO.; which operates 308 Mis. of R. R, from Hamilton, Ohio, to 
Springfield, d, Ti. and a branch from West weened to Brazil, Ind. Total 


ne. <ssepssenrusensnanee oeeeee +. $2,086,500 
Redeemed (Mar. 1), at par, “all Out, “6% sec. ‘s. "Notes, *80 (and par- 
ticipating ctfs. therein) .......ccceececccecctecevereeeeesess 1$9,000, 008 


BETHLEHEM STEEL CORP. 
Under modified plan, effective Mar. 4, holders of 8% Cum. cv. Pfd. may 
henceforth exchange each sh. for 1 1/10 sh. 7% Cum. Pfd. On Mar. 
1, all but about $5,000,000 of the 8% Pfd. had been exchanged. This is 
being retired, up to and on July 1, at $115 and accrued Divs. 


CALIFORNIA PACKING CORP. 
Acquired (Jan. 15) Add. plant sites in California; issuing, in part pay- 





Geet; ASE, Com, Bee. 2..cccsercvccess SWN6U 565555 050en econ bes ee 
CHICAGO & ALTON R. R. CO. en: in receivership) 

Adopted plans (Mar. 1) to sup t its ger service by the 

operation of buses, Initial Bo will cover 242 Mis. 


CONSOLIDATED CIGAR CORP. 
Redeemed (Mar. 1), at 101%, all 8-yr. 6% g. , Motes, weer $2,500,000 


FIRST NATIONAL STORES, INC. 
Purchased (Feb. 1) properties and assets of ARTHUR E. DORR & CO., 
INC., wholesale and retail dealers, at Boston, Mass., in meats and 
provisions. Consideration was $75.000 cash, $500,000 in 7% Ist Pfd, 
Btk., 15,000 shs. Com, Stk., and $236,665 in serial Notes, due '26 to '30, 
Arranged to sell privately, for niece mig and to liquidate current 
liabilities, Add. Com. Stk, ............. saabndosSSssaneae ...s8hs, 15,000 


GENERAL CIGAR CO., INC. 
Exchanged (Mar. 11) 2 shs. new Com. (no par value) wd —- sh. old 
Com, Stk, ($100 par) ........... padbAhs cOnbass Soe uenesas 362,080 


GENERAL MOTORS CORP. 
Organized (Mar. 8) a Subs., under French laws, with Auth, Cap. of 
1,000 shs., par value 1,000 francs 


GOODYEAR TIRE & RUBBER CO. 
Sold (Mar. 2) 5-yr. 54% s. f. g. Notes, ’31, of its Subs., GOODYEAR 
TIRE & RUBBER CO. of California. (Proceeds for working Cap., to 
retire $2,146,656 Out. Notes, and to pay off $1,119,398 accumulated Divs. 
ek Rie NE, DE.) ocx ccccesccsccccceces peebheassaena bse wases . -$5,000,000 


INSPIRATION CONSOLIDATED COPPER CO. 
Bold (Mar. 2) 5-yr. 64% g. Notes, 81 ...... 6,000,000 
(Proceeds to complete ore treating plant with “capacity of 60.600 Tbs. 
copper daily.) 


INTERNATIONAL PAPER CO. 
Purchased (Mar, 2) between 300 and 400 sq. mis. of timber lands at 
Ste. Anne des Monts, for addition to the present 2,600 sq. mis, in 
reserves of its Three Rivers mill at Quebec. 
a certain mannan rights in its Maine timber reserves for sPontaee 


Z22ZTZTE 
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KANSAS CITY SOUTHERN RY. OO. (THE) 

Sold (Mar. 12) 1st gtd. 514s, '50, Series ‘‘A,’’ of its Subs, TEXARKANA 
ee CREE MEE MUO) ox 5:05.00'bnosecedescedecereses +++. $10,000,008 
(Proceeds to meet maturing Ist mtg. bonds, “and to reimburse treasury 
for additions and betterments.) 


McCRORY STORES CORP. 
Opened three new stores, between Nov. 11, 1925, and Jan, 27, 1996, 


MISSOURI PACIFIC R. R. CO. 
Contracted (Mar. 10) to purchase Stk. control of the MARION & 
EASTERN R. R. CO., which operates from Marion to Pittsburg and 
Paulton, Ill., and handles the output of several big coal mines. 


NATIONAL CITY BANK. 
Contracted to purchase (Mar. 4), “ — $835, Stk. control of the 
PEOPLES TRUST CO., of Brooklyn, N. 


NEW YORK CANNERS, INC. 
Redeemed (Mar. 1), at 110, all Ist ev. 744s, '37, of its oe the T. A. 
SNIDER PRESERVE CO. ..........+.-- 10,000 
Retired (Mar. 1), at $112.50, all 8% Cum. Pid. ‘stk, ‘of its ‘Subs, the 
T, A. SNIDER PRESERVE OO, ...........+... ers ees. $400,000 


NORTH AMERICAN CO. (THE) 
Paid, to Com. Holders of record Mar. 5, a Div. of 244% in Com, 
$946,990 


PO e meee eee eer eer eeear eres eeeeenses eeeeee 


PACIFICO MAIL STEAMSHIP CoO. 
Paid, to Com. Holders of record Mar. 9, a further liquidating Div. 
ST perk RSs ee Ss $750,000 


PACIFIC OIL CO. 
Owned (Jan. 1) $30,739,888 Cap, Stk. of ASSOCIATED OIL Co. 
Sold (Feb. 4) to ASSOCIATED OIL CO. its interest in lands & Com- 
panies which had been owned in common by the two Cos; receiving ia 


payment Add. Cap. Stk. of ASSOCIATED OIL CO. ..........$4,260,612 
Paid, to Cap. Stockholders of record Jan, 28, a gl of 2/5 sh. in Cap. 
Stk. of ASSOCIATED OIL CO, (Ex-Div, Mar. 8) ........ - $35,000,000 


PHILADELPHIA RAPID TRANSIT CO. 
Created (March 18, 1925) new issue of $3,000,000 in 7% Cum. Pfd. Stk., 
and Reclassified Cap. Stk. as Com. Stk. 


PRESSED STEEL CAR CO. j 
Decreased (Feb, 18) Auth. Com, Stk, from $50,000,000 to $46,300,000, 
Retired old 7% non-Cum, Pfd. through issue in exchange of like amount 
of new 7% Cum. cv. Pfd. Stk. ....... ee | 
Paid, to Com. Holders, a Div. of 20% “in now bed Cum. cv. Pfd 
Re ee re er a ee $2,500,000 
Merged with its wholly owned Subs., ‘WESTERN “STEEL CAR & 
FOUNDRY CO., through issuance to the parent Co. of $3,700,600 of its 
own Com. Stk. in exchange for all Out, Cap. Stk. of the Subs.. (This 
$8,700,000 of Treasury Com. Stk, may be issued later for corporate 
purposes. ) * 

PUBLIC SERVICE CORP. OF NEW JERSEY. 

Purchased (between Oct, 19, 1925 and Mar, 10, 1926), at $10 each, 
1,000,000 shs. Add. Com. Stk. of its Subs., PUBLIC SERVICE ELEC. 
TRIC & GAS CO. and 235.000 shs. Add. Com, Stk. of its Subs., PUBLIC 
SERVICE TRANSPORTATION CO. Total cost was ........ $12,350,000 


SCHULTE RETAIL STORES CORP, 

Sold 45 pieces of real estate and opened 4 new stores, between Oct, 29, 
1925 & Jan. 30, 1926. 

Increased (Jan. 25) Auth, Com. Stk, from 500,000 shs. to 1,250,000 shs 
Paid, ” Com. Holders of record _— 15, a Div. of 2% in Com. 
MEMS SELSSSiGE Shs tee abe GANAS hos chen ane donk sas oh aan obsaneiae shs, 8,250 
Offered, to Com, Holders of record Mar. 2) "right to subscribe, at $1, to 
1% shs. Add, Com. Stk. for each sh, held (Ex, Rts. March 11) shs 631,125 


SEABOARD AIR LINE RY. CO. 
Sold (Nov. 15, 1925) Ist 6s, ’35, Series ‘‘A,’’ of its wholly owned Subs., 
SEABOARD-ALL FLORIDA RY. CO. ............... eee e « «$25,000,000 


TIDEWATER OIL CO. and ASSOCIATED OIL CO, 

Merger plan announced Mar. 6, as follows: TIDEWATER ASSOCIATED 
OIL CO., recently organized under the laws of Delaware, with Auth. 
Cap. of 10,000,000 shs, no-par Com. Stk. and 1,500,000 shs. $100-par 
6% Cum. Pfd. Stk., cv. into 2 shs. Com., offered, until Mar. 20, to 
exchange 1 1/3 shs. Com. of the new Co. for each sh, TIDEWATER 
OIL CO. Com. Stk. For each sh. of ASSOCIATED OIL CO. Cap. Stk. 
the new Co, offered the choice of $58.50 cash, or 1 sh. new Com. plus 
1/3 sh. new Pfd. After sale of a block of new Com. Stk. for casb, 
the new Co. will have Out. (if all Stk. of both Cos. is turned in) 
$76,347,100 Pfd, Stk. and 5,480,738 shs. Com., with 1,526,942 shs. Com. 
reserved for conversion of the Pfd, Stk. 


UNITED CIGAR STORES CO. OF AMERICA. 
Paid, to Com, Holders of record Mar, 10, a Div. of 144% in Com. 
Stk $562,300 


CPE PCE Ceeer Tee eee eee eee eee eee ee eee eee ee eee eee ee ee eee ees 


U. 8S. HOFFMAN MACHINERY CORP. 
Retired (Mar. 1), at $110, all 7% Cum. cv, Pfd. Stk, ......... $177,500 


ge eg POWER & LIGHT CORP. 
Paid, - Class ‘‘A’’ Holders of record Mar. 5, a Div. of 2%4% in Class 
“A” Stk. (or 50 cents cash) ... PT sy) ee ee. shs. 6,998 
Paid, ~y “Class “B’’ Holders of record Mar. 5, * Div. of M4 | in vte. 
for Class ‘‘B’’ Stk. (or 25 cents cash) .............ceceeeeee . 9,125 
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Leaders in Our Highway 


Commerce 


Longer mileage and greater cushioning 
are built into Firestone Truck and Bus 
Pneumatics by Gum-Dipping—the exclu- 
sive Firestone process that insulates and 
impregnates every strand of every cord 
with rubber — minimizing destructive fric- 
tion and heat and keeping these big tires 
cool on long runs. 


To hold these tires on the rims and 
steady the swaying load on the turns, 
Firestone provides a special taper toe bead 
and flap that makes easier driving and 
more comfortable riding at full speed. 


Unusual heat resistance and high ten- 
sile strength are qualities that enable 
Firestone Steam-Welded leak-proof tubes 
to give better service, and longer wear 
at low cost. 


Firestone Truck and Bus Specialists 
are factory trained to study the proper 
tires your truck should run on— weigh 
your loads and see that your tires are prop- 
erly serviced. See the nearest Firestone 
Truck Tire Service Dealer to maintain 
schedules at lowest cost per mile. 


MOST MILES PER DOLLAR 


Firestone 


TRUCK AND BUS PNEUMATICS 





AMERICANS SHOULD PRODUCE THEIR OWN RUBBER 





APRIL 10, 1996 




















Business Wears an Air of Uncertainty 


Manufacturing Activities Still at High Levei But Wholesale 
and Retail Trades Are Growing Cautious—Prices Unsettled 





STEEL 











Spring Demand Hoped For 


draws to a close, it is apparent 

that, as far as the volume of steel 
production and shipments are con- 
cerned, the present period has run con- 
siderably ahead of the corresponding 
period in 1925. There is, however, one 
important exception to any favorable 
comparison that may be drawn and this 
is the general price structure. Last 
year at this time, prices were almost 
$2 a ton higher on the average. It is 
only the tremendous output that en- 
ables the iron and steel companies to 
keep their profits up to about the same 
level as last year. For this reason, much 
depends on whether or not the industry 
will be able to keep its mills running 
at the present rate throughout the year. 
In 1925, around this time, activity 
tapered off much to the distress of the 
producers. Should a similar period of 
dullness materialize this spring (with 
prices at a point where profits can be 
realized only through a large output) 


(Please turn to page 1155) 


. S the first quarter of the year 








COMMODITIES* 


(See Footnote for Grades and 
Unit of es 


ttt t-4-4 $1 
oaen 


a 
RAK 


FFK 


Rubber (12) ... 
Wool (13) 
Tobacco (14) ... 
sees 0,04 
eoee 0.06% 
Paper (17) .... 0.03% 

*March 27. 

(1) Open hearth billets, $ per ton; (2) 
Basic Valley. $ per ton: (3) Electrolytic, 
¢. per pound; (4) Pennsylvania, $ per bar- 
rel; (5) Pittsburgh, mine run, $ per ton; 
(6) Spot, New York, c. per pound; (7) 
No. 2 red, New York, § per bushel; (8) 
Mo. 3 Yellow, Chcago. $ per bushel; (9) 
Light, Chicago, c, per pound: (10) Top, 
Heavies, Chicago, c. per Ib.; (11) Rio, No. 
7, Spot, c. per lb.; (12) First Latex crepe, 
eo. per Ib.; (13) Ohio, Delaine, unwashed, 
ce. per 1b.; (14) Medium Burleigh, Ken- 
tucky, c. per 1b.; (15) Raw Cubas, 96° 
Pull, Duty, c. per Ib.; (16) Refined, c. per 
Ib.; (17) Newsprint per carload roll, c. 
per Ib. {Change from 1924 to 1925 crop. 
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THE TREND IN MAJOR INDUSTRIES 


STEEL—The recent improvement in new business appears to 
have disappeared but production and shipments continue 
at a high rate. The Steel Corporation’s ingot output is 
close to 97% of capacity. 

METALS—Heavier demand for copper and lead put prices 
up but the buying movement died down at the advanced 
price level and could be sustained for a few days only. 
Nothing more than continued irregularity in sight. 

PETROLEUM—Jobbing business for gasoline has been brisk 
in anticipation of larger movement of surplus stocks as 
the Spring motoring season begins. Crude production 
appears to be held down by excessive stocks of refined 
products. 

SUGAR—Sugar, which a week ago was selling at approxi- 
mately a cent a pound lower than a year ago and lower 
than production costs of many Cuban planters, is moving 
into a stronger position on fairly broad foreign demand 
and revision in crop estimates. 

RUBBER—In spite of alleged “‘gentlemen’s agreements’ in 
London to withhold rubber from the market, except at or 
above a “fixed” price, the commodity has fallen off on 
selling that looks like liquidation. 

AUTOMOBILES—Competition is undeniably keener as cars 
continue to accumulate in dealers’ hands. Companies 
which have been able to do as well or better than last year 
are the exception. Production, however, generally con- 
tinues at high rate. 

BUILDING—Although reports of building projects contem- 
plated this Spring are impressive in contrast. with last 
month’s outlook for a severe slump, contracts actually 
awarded show some slowing up of activity. 

RETAIL TRADE—Late Spring continues to handicap retail 
business. Chain store sales are increasing through larger 
numbers of stores rather than on sales per store. Depart- 
ment store trade is slow and Easter wearing apparel 
business disappointing. 

COAL—Coal prices are being cut from 75 cents to $2.50 a 
ton in all grades ranging from anthracite to coke as 
dealers on the Atlantic seaboard -no longer feel the 
scarcity. Production and shipments are increasing. 

LEATHER—The market for packer hides is rather dull and 
showing a tendency to sag off. Shoe manufacturers are 
maintaining production schedules but turn to staple lines, 
the fancy Eastern styles having been disappointing. 

COFFEE—Brazil is still compelled to dispose of its crop in a 
dull world market and the decline in prices continues 
about evenly in all options with lower quotations ruling 
for the more distant months. 

SUMMARY—Retail and wholesale trade is only fair while the 
jobbers, starting to take their cue from retail consump- 
tion, are placing orders very deliberately. Industry in 
some lines enjoys a high rate of production but the pres- 
ent pace is not likely to be upheld throughout the year. 
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advices to you. 


advices to begin at once. 


Everyone knows what “batting average” is in baseball. 
term to the stock market by figuring out the percentage of accuracy in judg- 


follows: 


Batting average 





THE TREND TRADING SERVICE, 
42 Broadway, New York City 


Gentlemen:—Enclosed find my check for $125, covering subscription to the Trend Trading Service for three months, 


Points on closed trades. 


Total number of points on closed trades was ......... 
The percentage of points profit on all trades was therefore 


That was our “batting average” for the period. 


26 C56 © 66 € 6 0 6 8 8 


642 Ge Cee RO BESS CBE HH CDE Ee HE 


COUPON 
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What Is Your “Batting Average” 
in Your Stock Trading? 


We have applied this 


We add the number of points profit and the number of points loss over a given 
period. Then we add the points profit and points loss together in: order to 
ascertain the total number of points on all the trades we have closed during 
that period whether they were closed at a profit or a loss. 


Then we calculate what the percentage of points profit was in Telation to the 
whole number of points indicated in the total. 


For example, during the year ending March 1st, on the Trend Trading Service 
the Points Profit on closed trades to all groups of subscribers totaled. . 
Points Loss on closed trades 


.3557 


You can figure out for yourself what your “batting average” was in that year, using 
this method. If it was less than ours you will have positive proof of the value of our 
By utilizing our Service you would have increased your profits accord- 


ing to the amount that our “batting average” exceeded yours. 


During the week ending March 27th we completed two brief campaigns with the 
following results: 


Total points profit.......... 
po ere 


Why not try us out by sending in the attached coupon accompanied by your check for 
$125 for a three months’ trial. 
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Odd Lots 


100 Share Lots 


Conservative 
Accounts 
Solicited 


Carb Securities Bought or Sold for Cash 


Inquiries Invited 


John Muir & (&. 


Members 
New York Stock Exchange 
New York Cotton Exchange 


Associate Members 
New York Curb Market 


61 Broadway New York 








New York Stock Exchange 


RAILS 


War 
Period 


Atchison 
Do. 
Atlantic Coast Line 


Pre-War 
Period 
——_——__ 
1909-1913 
i Low 


90% 
96 


a 
1914-1918 


High 


111% 
102% 
126 


Low 
70 


75 
19% 


Post-War 
Period 
ee 
1919-1925 
High Low 
91% 
72 
17 


Baltimore ‘6 Ohio 96 8814 
Do. a 


Do. 7% Pf 
te ere 
Delaware & By 9g 


Great Northern Pfd, 

Hudson & Manhattan 

Illinois Central 

Interboro Rap. Transit. . 

Kansas City Southern. 
Do. Pfd. 

Lehigh Valley 

Louisville & Nashville 

Mo., Kansas & Texas 
Do. Pfd. 


27% 
38% 

9% 
31% 











We Offer— 


Brokerage service in all mar- 
kets for both listed and unlisted 
stocks and bonds, either for cash 
or on conservative margin. 


Statistical service and opinion 
on all matters affecting your pres- 
ent or prospective investment and 
speculative holdings. 


Market letter service cover- 
ing, weekly and monthly, all im- 
portant financial developments and 
our interpretation of their effect 
on the securities market. 


Write for weekly letter No. AM 
or monthly letter No. MC. 


GOODBODY & Co. 


Members New York and Philadelphia 
Stock Exchanges, and New York 
Curb Market 
115 Broadway 350 Madison Ave. 
NEW YORK 


BRANCH OFFICE 
1521 Walnut St., Philadelphia, Pa. 


N. Y., Chi. & St. Louis 
N. H. & Hartford 
N. Y., Ontario & W 


Bw. Y., 


Norfolk & Western 
Northern Pacific 
Pennsylvania 
Pero Marquette 
Pittsburgh & W. Va 
Reading 

Do. Ist Pfd. 

Do. 2nd Pfd. 
St. Louis-San Fran. 


8t. Louis Southwestern 


Seaboard Air Line 

Do. Pfd. 
Bouthern Pacific 
Southern Railway 

Do. Pfd. 
Texas & Pacific 
Union Pacific 

Do. Pfd. 
Wabash 

Do. Pfd. A 

Do. Pfd. B 
Western Maryland 

Do. 2nd Pfd 


Adams Express 
Ajax Rubber . 
— — & Dye.. 


Do. Pfd. 

Am. Car & Foundry 
Do. d 

Am. Express 


Am. or 
Am. Saasnhianed 
Am. Linseed Pfd. 


Am. Ship 
Am. Smelt. & Ref 
Do. 


Do. P 

Am. Sugar Refining 
Do. Pfd. 

Am, Sumatra Tobacco 
Do. 


Pfd. 
Am. Tel. & Tel........- 


118% 
*27% 
*61% 
*56 

*8814 


*12% 


INDUSTRIALS 


56% 
98% 
24% 


99% 
110 


158% 101 


1544 
89% 


109 
#445 


123%, 
118% 
95 


126% 
123% 
145% 
103 

134% 


42 
45% 


6 
32% 
47% 
89% 
19 


117% 


113 
116% 


12144 
97% 


109 
113% 


1926 Last Div'd 
——+~ Sale $ Per 
High Low 3/30/26 Shar 


139 122 
94 


96 
262% 181% 
95 


141 % 9 
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Price Range ‘of Active Stocks 


INDUSTRIALS—Continued 


Pre-War 
Period 


a 
1909-1913 
High Low 
Am, Tobacco *530 


Do, Com. B 
Am, Water Wks. & Elec. 


*200 


40% 15 
107% =74 
Anaconda Copper 54% 
Associated Dry Goods ee 
Ist Pfd. 
2nd Pfd. 
Associated Oil 
Atl, Gulf & W. Indies 

Do. Pfd 
Atlantic Refining 
Austin Nichols 

Do, Pfd 
Baldwin Locomotiye 

Do. 

Bethlehem Steel 

Do. 7% Pfd. 

Do. ee 
Brooklyn Edison Electric 134 
Brooklyn Union Gas 164% 
Burns Brothers 45 

Do. 

Butte & Superior 
California Packing 

California Petroleum 

Central Leather 





60% 
107% 
*51% 

80 


Chile Copper 
Chino Copper 
Chrysler Corp. 

Do. Pfd. 

Coca Cola 

Colorado Fuel & Iron 
Columbia Gas & Elec. 
Congoleum-Nairn 
Consolidated Cigar 
Consolidated Gas 
Continental Can ws oe 
Corn Products Refining 1% 
Do. Pfd. 61 
Crucible Steel Ye 6% 
Cuba Cane Sugar i i 
Do, Pfd. 
Cuban-American Sugar 
Cuyamel Fruit 

Davison Chemical 
Dupont de Nemours 
Eastman Kodak 
Electric Storage Battery 
Endicott-Johnson 

Do. Pfd, 

Famous Players-Lasky 
Do. Pfd. 





22% 


*165%4 *114% 


33 





*No Sales 
#641, *49 


Fisk Rubber 
Do. Ist Pfd. 
Fleischmann Co, 
Foundation Co, 
Freeport-Texas 
General Asphalt 
General Cigar 
General Electric 
General Motors 
Do, 7% Pfd. 
General Petroleum ++ 
Goodrich (B. F.) Co 86% 
Do, Pfd. 109% 
Goodyear T. & R. Pfd oe 
Do. prior Pfd. 
Granby "Consolidated 
Great Northern Ore Ctfs 
Gulf States Steel 
Hayes Wheel 
Houston Oil 
Hudson Motor Car 
Hupp Motor Car 
Inland Steel oe 
Inspiration Copper 21% 
Inter. Business Mach a 
Inter, Combustion Eng 
Inter, Harvester 
. Merctl, Marine 


42% 15% 
188% 129% 
*51% #25 





15% 
713% 


78% 26 
88, 25% 


25% 8% 


. 8% P 
Kennecott aces 
Kinney (G, R.) Co 
lima Locomotive 
Loew's, Ine, 
loft, Inc, 
Lorillard (P.) Co. 
Mack — 


Copper 
Mallinson & Co 


Maracaibo a Explor 
Marland O . 
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*215%% #150 


oe 





War 
Period 
——$_———_~ 


1914-1918 


High 
*256 


60% 


14% 


154% 
114 
155% 


110% 
131 

138% 
161% 


105% 
50 
42% 

123 

117% 


55 
39% 
74 


66% 
54% 


*150% 
*127 
50% 
113% 
109% 
16% 


100% - 


*273 


70% 
39% 
187% 
*850 
80% 
116% 
120 
50% 
137 
86 
11% 
74% 
52% 
121 
50% 
1255 


*239% 


Low 


*123 


144% 
*112% 
*387%4 
7 
58% 
12% 
24% 


77% 
*38 


25% 
14% 


118 

*74Y, 
19% 
19% 
58 
221% 
58% 
10 
"2% 
14% 


*144%4 


Post-War 
Period 
Ar-H 
1919-1925 


1926 Last Div'd 


ss, Sale $ Per 
High Low Low 3/30/26 Share 


*314% 82% 111% 111% 
*210 8 111 
*144 *4 45% 
169% 293% 
111% 74% 
411, 
37% 

96 
107% 
44%, 
3334 

40 
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28 
*245 
242 
46 


45 
87% 


PREFERRED 


STOCKS 


of 


Electric Light 
and Power 
Companies 


Dividends free from 
Normal Federal Income Tax 





We have prepared a 
Special List containing 
a number of carefully 
selected issues in this 
group. The yields range 
from 7.00% to 7.50%. 


A copy of this list will 
be furnished investors 
upon request. 


Mc DoNNELL& (CO 





120 BROADWAY 


NEW YORK 
Members N. Y. Stock Exchange 


SAN FRANCISCO 


























BOND RECORD 


—now being distributed 


This booklet gives the fol- 
lowing information on 
bonds listed on the N. Y. 
Stock Exchange, the N. Y. 
Curb, as well as on active 
unlisted issues. 


1925 and 1926 Price range. 
Interest dates—maturity. 
Call price—if any. 

Income at current prices. 


Yield—if held to maturity. 


Write for a copy 


SUTRO & KIMBLEY 


Members New York Stock Exchange 


66 Broadway 
New York 
































McClave &Co. 


Members 


N. Y. Stock Exchange 
N. Y. Cotton Exchange 


67 Exchange Place 
New York 
Telephone Hanover 3542 











Customers’ 
Securities 


Records 


Booklet containing Customers’ Se- 
curities Records and our sugges- 
tions as to trading methods sent on 


request. 
Ask for M.W.S.-62 











UPTOWN OFFICE 


Hotel Ansonia, 73d St. & B’way 


Telephone Endicott 161S 
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C.D. HALSEY & C0. 


Established 1894 








27 WILLIAM STREET 
NEW YORK CITY 


PRIVATE WIRES 


PITTSBURGH, PA. 
223 Fourth Avenue 


HARRISBURG, PA. 
118 Market Street 


LANCASTER, PA. 
Woolworth Bldg. 


FRANKLIN, PA. 
Exchange Hotel Bldg. 


KINGSTON, N. Y. 
260 Fair Street 


MEMBERS OF 
New York Stock Exchange 
New York Curb Exchange 
Pittsburgh Stock Exchange 
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New York Stock Exchange 
Price Range of Active Stocks 

























INDUSTRIALS— Continued 
Pre-War War Post-War 
Period Period Period 
Se —— —— 1926 Last Div'’d 
1909-1913 1914-1918 1919-1925 AF Bale $ Per 
High Low High Low High Low High Low 3/80/26 Share 
May Department Stores. *88 *65 *97% *35 *174% *60 187% 107% 108 6 
Mexican Seaboard Oil. as is aS - 34% 5% 12% 6 ™% 4 
Miami Copper ....... 80% 128% 49% 16% 32% 8 138% i11 1% 1 
Montgomery Ward .. 2° »> * - 82% 13 82 58 58 ; 
National Biscuit ....... *161 96% *189 *19% *270 35% 93% 174 15 $8 
National Dairy Prod.......... “ ae ee oe 81% 30% 80 65 69% 8 
National Enam. & Stamp...... 30% 9 54% 9 89% 18% 4% 27% ‘2% .. 
Mational Lead ......cccscccces 91 42% 74% 44 174% 68% j +174% 142 142 8 
ee eer ere 98 45 136 55% *145% 26% 44% 36% 387% 2 
DE REO, sxnscccewsscees - ay ae 57% 45% 60 55% 58% 4 
Wh) 2p. ae eee 0% 8 27 ‘9% 10% 15% 45% 38% 32% .. 
wa Ee *87% *60 *81 *38% *119% 17% 67 42 43 8 §104 
S| er a is <e 50% 31% 60% 49 49% 93 
ae em 18% 27% 83% 51% 58% 3 
Packard Motor Car .. 6 bg, e 48% 9% 43% 32% 82% 2 
Pan.-Am. Pet. & Trans i. 70% 85 140% 38% 164% 57% 57% 6 
Do. Class B * ss ae a 111% 384% 18% 657 58% 6 
Philadelphia Co. 59% 87 48% 21% 68% 26% 70% 658% 63% 4 
Phila. & Reading ©. & I.. i Pe a us 54% 84% 418% 86% 36% 
Phillips ee WYTTT Treen - *69% 16 49% 44 40% 3 
REASON ss ccewksccssecces - 65 25 99 6% 43% 22 23% =. 
Oy. SS - 3 109 88 111 18% 108% 8% 84% 
Pittsburgh Coal .............. *29% *10 68% 87% 74% 387% 41% 31% 328% 
eee ree af am s - 2 Sy 124% 15% 77 4.40 
Pressed Steel Car............. 56 18% 88% 17% 118% 939 19% 51% 62 
SS eee 112 88% 108% 69 1 67 95% 82 +82 1 
a Ie Boe 0k g snes oe e : os oe 87% 89 92% 72 74 5 
Pullman Company ............ 200 149 177 «106% 178% 87% 174 146% 147 8 
Punta Alegre Sugar .......... ie a3 51 29 =: 120 24% 47 84% 85 “ss 
OO a eee = 148% 81% 61% 16% 31 5% 25% tl, 
Radio Corp. of Am.... + ee cs bs %% 25% 46% 82 : 
Railway Steel Spring. . -.. B4% 22% 78% 19 182 67 68% 58% 628% 4 
eg SS Sere ere 118% 90% 105% 15 122 92% «i1 117% 1115 7 
Ray Consol. Copper 27% % 87 15 21% 9% 12% 10% 11% 
ee eae ee is 98% 7% 15% 9% 9% 
Republic Iron & Steel......... 49% 15% 96 18-145 40% 63% ye 45% 
oy. Saree 111% 64% 112% 172 106% 74 95 91% 91% #=7 
Royal Dutch N. ¥.....-...... Fs se 86 56 128% 40% 57% % 01.34 
oe ea ee ae 119% 39% 108% 8% 102% 5 76 4 
Schulte Retail Stores ........ ne yi ss -- 184% 88 138% 42% 42% .. 
Scars, Roebuck & Co.......... 124% 101 233 120 243 644% 241% 176% 17914 § 
Shell Trans. & Trading....... Ee 5% bs 5% 90%, 29% 485% 42% Lie 0.96% 
SS Baa aeoee Ne si oi 28% 12% 28% 24 1,40 
Simmons Company .........-.. os si os 545% 22 544% 48% ity t2 
Simms Petroleum ...........-- = - i 28% 6% 28% 19% 19% 1 
Sinclair Consol. Oil .... = re 67% 25% 64% 15 24% #19% 20% . 
ee -_ ‘ss ~~ - 35 8% 32% 265 26% 2 
Sloss-Sh. Steel & Iron. 945% 23 98% 19% 148% 32% 136% 105% 106 6 
Standard Oil of Calif. dae oe - oo 6 2S 47% 62% 52% 6538 2 
Standard Oil N. J..... . 448 *322 *800 *355 *%212 BN% 46% 40% 40% 1 
OS SRS ae ae be - ce 119% 100% ##+$£$®|}|118% 116% 118 1 
Stewart-Warner Speed os aa *100% *43 *181 21 92% 70% 71% 6 
Stromberg Carubretor - = 45% 21 118% 22% 71% 65% g5% 6 
Studebaker Compary 49% 15% 195 20 «9351 20% 61% 50% 651% «5 
i, Se eee 98% 64% 119% 70 125 76 121 oO "= 7 
Tennessee Cop. & Chem....... “e - 21 11 17% 6% 16 11% #=11% 1 
GED sac bend odes us 00000 144 74% 243 112 567% «29 54% «= 48 48, 3 
Texas Gulf Su’phur .......... = et a 4 121% 32% 142% 119% 124% 10 
Tex. & Pac. Coal & Oil ™ “5 ~ ae 301% 19% 12% 12% .. 
Tide Water Oil........ 225 165 195 5% 39%, 32 $2 1% 
Timken Roller Bearing. - as, ma sie 59% 28% 64% 44% 4% $8 
Tobacco Products ..... 145 100 82% 25 115 45 110% 95% 98% 7 
Re, em A ose... re ee a a 110% 76% 13 103 104% #7 
Transcontinental Oil .......... ‘ = ae i 625% 1% 4% 3 8 ee 
Union Of] of Calif............, ee x ss sae 43% 33 49% 87% 41% 2 
United Cigar Stores .......... si -. 127% *8% *255 424% 99%, 83% 87% b2 
NE TEE he wSansesceccccee Ss ba 90% 64 175% 46% 167 134 5 8 
i eee - a 54 46 58% 36% 57% 465% 56% 3% 
errr rier 208% 126% 175 105 246 95%, : 6 249% +10 
—" Ry. Investment-....... 49 16 27% 4% 41 6 245 19% 20 “a 
SNS cine a hbase p.0ns sie 0% 77 30 49% 10% 83% 14 81 65 71 : 
v. 14 = ee $2 9% 31% 7% 250 10% 210%, 158% 158% 10 
oS. Serer 84 40 67% 30 118 38 104 100% 101 7 
v. 8. indus. ee 57% 24 171% 15 167 35% 75% 45% 46% . 
U. 8S. Realty & Imp........... 87 49% 63% 8 *184% 17% 71% $j+.49% 50% 4 
EMRE vice au 'sd esses 5:0 59% 2 80% 44 148% 22% 88% 61 61%, 
ie OO ere 123% 98 115% 91 119% 66% 101% 103 8 
U. 8. Smelt., Ref. & Min...... 59 30% 81% 20 78% 18% 49% 40 40 8% 
A Peer err eee 94% 41% 186% 388 189% 70% 188% 117% 118% t5 
Se ree 1 102% 123 102 12654 104 127% 124% 125% 7 
Weak Gepper ...cccccccvecess. 67% 38 130 48% 111 41% 105 96 t92 5 
Vanadium Corp. .........++.-- - a —“ ae 7 19% 82% 29 29 2 
Western Union .........-++++- 86%, 56 105% 538% 144% 16 147% 184% 184% 8 
Westinghouse Air Brake....... 141 182% 143 95 144 76 128%, 107 108% +6 
Westinghouse E. & M......... 45 24% 74% «+32 84 88% 79% 66 661, 4 
White Eagle Oil .........---- a a - ces 24 29% 26 26 2 
White Motors ..........-...+5 x st 60 30 104% 29% 90 60% 60% 4 
Willys-Overland .......-..---- *75 *50 *325 15 40% 4% 34 21 21% : 
re ee - es 100 69 123% 23 99 91% 94% +7 
Wilson & Co. ...... 00000... - a 84% 42 104% 4% 5% 4 +8, 
Woolworth (F. W.) Co. ....-. *177% *16% *151 *811% *345 72% 992 142 748 4 
Worthington Pump ......--.-- we es 23% 117 19% 44% 20% 20: 
Do, BEA. B .nccccvcccccees. 100 85% 98% 65 80 74% «+73! 7 
“eS ee rere 78% 50 81 538% 65 53 53 6 
Youngstown Sh. & Tube....... a8 Se 92% 59% 89% 69% 69% 4 
§ Payable in stock. 


* Old stock. 
a Paid this year. 


+ Bid price given where no sales made. 
b Plus 5% in stock. N.B.—No bid. 


t Not including extras. 


When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 
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Securities and Commodities, Analyzed, Rated and Mentioned 
in This Issue 


BONDS 
Central New England Ist 4s 1961........ 1101 
Missouri Pacific Genl 4s 1975............ 1101 


5 

St. Louis-San Fran. Cum Adj “A” 6s 1955 1101 
Long Island Ist Cons 4s 1931............ 1101 
Western Maryland Ist 4s 1952............ 1101 
Kan. City Southern Ref & Improve 5s 1950. 1101 
Balt. & Ohio Ref and Genl “C” 6s 1995. 1101 
Bang. & Aroostock Ist Main Line 5s 1943. 1101 
NY, NH @. Deb Ge 1940. ....5...... 1101 
Buffalo, Rochester & Pitts Cons 4%s 1957.. 1101 
Caro., Clinch & Ohio 1st & Cons A 6s 1952 1101 
Cen. of Georgia Ref & Genl “B” 5%s 1959. 1101 
Georgia Midland Ist 3s 1946.............. 1101 
Gulf, Mobile & Nerth. Ist “B’” 5%s 1950. 1101 
N, Or., Tex. & Mexico Ist “A” 5%s 1954. 1101 
N. Y., Chi. & St. Louis Ref “A” 5%s 1974. 1101 
Northern Ohio Ist 5s 1945............4.. 1101 
Ogdensburg & Lake Champlain Ist 4s 1948. 1101 
Peoria & Eastern ist Cons 4s 1940 11 

St. Louis-Southwestern 1st Cons 4s 1932... 1101 


MINING 


CSCS RUIN cs cg ows codie <2 Stes ere seuss 6 1118 
American Meta’ “ 

American Smelting & Ref.. 
American Zinc and Lead.. 
Anaconda 









RAILROADS 
NRERN ee Rs GEIR Teo a cisiokids tins cv 8.00 1092 
eS Py PS OR a Se eee 1099 
PEI NTIS Fas sicteia cB lacie elves hieie 6 40% 1142 

PETROLEUM 
META GR CORGDTARIONS 6.o5 0050 0.6.00 05:95:00 050% 1160 
Lago Oil & ontguct | RS Arey oe ae, Sa 1143 
PINNED 51h Gis ic. bcais sceln cvs Scises'e-s saieiciak 1095 
SPUD OUR ONOUIED oo o.0'0 cv 6.0. te 608 50-00% 1133 

PUBLIC UTILITIES 

DOEIIOEN CP Ri oes c cacetcsseescaes 1102 

INDUSTRIALS 
American Hide & Leather............ 1085, 1105 
PS Eee ree 1085 
TR PUI, ois wait j0.0:0,06:05504505.0 1085 
Aluminum Co. of America........cccccece 1095 
American Sugar Refining..............+. 112¢ 
American Agricultural Chemical........... 1120 
RENEE MIR OREV OE 60.6 6.6 40 o 8.0:6.0.0:0 600.08% 1085 
TRE NOE wiiicine 6 o.5-00's 0's seo 0 oe 08a i105 
PR ILS og 54:0'6.0'6'6 id 004.6 oi 6ca 0810 0008" 1085 
Beech Nut Packing Co.. ae «. 1085 
Brown Shoe ....... - 1139 


Central Leather .. 























Butte & Superior...... 1118 Cluett-Peabody .. 1085 
Realeitiet: | PMO ws 0's. sis ca-sieain's miniawisye 1118 Endicott-Johnson - 1146 
Glee er rece BESD BORE ROIEE. 6s osc cctesedssecsee «. 1085 
RE ORS EES Sa ante or rey ee Ce IEEE 6c 5 56-61 osieeicuec'eelees psiaces 1085 
Ne REMIUE fief acts Fa.c)s:6\0:9/s:5.8 bb's 9c epee RRR | AME URINE 65 655s. 0'c.4 oe. sie-aiersiere eine bins 1106 
Federal Mining & Smelting............... REM). er EINE 66.6 5:05 0a sn cstdesiebulcsaacee 1085 
REPS Y A MIMEN LS cia alk idtsieuis 0/4 .6's Sis edible sab TAT EN SOD oiooe cs cerscccesaecess 1146 
Bn MUMMIES. a wis’ so 1010 4s 0s e'e-50e 0505506 1118 CWE BER GO.cc cc cce cc cencs caesar reas ae 1093 
MCMRKE SERUM? 5 4.0-cincosse 60s sec ce bee 1118 re 1094 
Re SEES scicisices oo csisisls boa ane pemieee 1118 MRR te MOEN 6.5.0.5 6.0.:0:0:0:3 9:0 0.016 V0.0 060 1085 
Oe SE Se ee ER ei Te a o 12995 3«=‘Mack Tricks, Inc.........ccccssccee 1085, 1130 
PAPEENAtIORRL TURERED “oi0-0:50b 50's 04s 058 sss 1118 Montgomery-Ward Fie aie ANNA Sree a Riera SOR 1143 
Remnecott COmpET. «0.366 sesees ecvcccs> TOPE, 2008: “PURI NEE kos cos eccccreceeceeucces 1085 
OSS Co erie riders So er err rrr 1085 
SEL ENT CERES Eon ee et ee Renter hc 1118 National Lead ........sscccccesccveccees 112¢ 
TE Oo es reer er 1118 Omnibus Corporation ................000+ 1109 
Nevada Consolidated .............04. LEGG Tae MU NUS aeons 00 'poi0 hie slo scedieccaie ele oars 1132 
eee aay eres Ty BAO. PER ORE Ci is oo 5s vcssceadowcencs 1085 
Riey CONDOR OI 6 5:0:5 655 5:0 0'5:5-0100. 05. 1118, 1132 Sears-Roebuck ...... 1085 
St. Fg JS Een e ori rte 1118 Servel Corporation 1152 
U: S. Smelting & ReRRngs «<5... 65 vccccs 1118 ——. a i Po 
See MRM sli ve nieiegi0 6 8\e0's 6:40 10. 901s ates © 
COMMODITIES URGer WOR TyPEWPter ....5..0sccccoccscas 1085 
EN - i.caib a Kienisieeive hue wk anak watts eae tie SU58 «= Ue Garis B CatmOR, 0 oc ccc cc cicccce 1093 
SUEWA :a/s acres caveleretabce ote aiocatere Gaara er ete arta eis Te 1158 oS; TOSI ICONON, o.cic.c0e vices wei nae 1120 
SS rr ergo pre rare tetas 1155 NR I RE ino cng :0 ois.b 0 0.6 9.8¥00 ee 1130 
ere aCrear arena wena ta TIRE Re oo Ci ossnente cence cineca 1085 
MOORE sccdaxors ess ceenwseweihe eaakNaaes 1178 Youngstown Sheet & Tube Co............. 1085 
HAVE LEADING COMPANIES HANDLED INVENTORY 
SITUATION WISELY? 
(Continued from page 1085) 
PARE EMO 











inventories have risen, say, from 35% 
of working capital to 65% of working 
capital, the danger signal has clearly 
been hoisted. It is evident that for 
such a company one cannot speak of 
its net income as true earnings. These 
earnings have been brought about in 
such a way as to imperil working capi- 
tal position and have added not strength 
but rather weakness to the company. 

A careful analysis of much of the al- 
leged “record earnings” in 1925 income 
statements indicates that frequently 
the earnings were large only at the cost 
of changing the composition of working 
capital so as to injure the company. 
To those who think that they have 
settled the question of a fair value of a 
stock by multiplying its net earnings 
by ten times, the above suggestion is 
respectfully submitted. Net income is 
not net income, where, although fully 
earned, working capital position has 
been weakened by excessive inventories. 


Specific Industries Affected 


In the Tire and Automotive indus- 
tries generally there has been a marked 
upward trend in inventory position, 
with the exception of such great leaders 
as General Motors and United States 
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Rubber. These have increased their in- 
ventory position very conservatively 
despite the overwhelming temptations 
held out by the advancing business of 
1925. U.S. Rubber inventory at the 
end of 1925 was taken on the basis of 
original costs and does not much re- 
flect the orgy of price inflations in the 
rubber market. But many of the mo- 
tors have not been so heedful of the 
possibilities of a reversal of business. 

There is much in the 1926 situation 
to give pause. Ratio of dealers’ sales 
of autos to receipts from factories has 
sunk to 73%, the lowest since the de- 
pression in sales in early 1924. Tire 
stocks, especially in casings, are the 
largest on record. In these two indus- 
tries the investor should maintain a 
proper vigilance. 

In conclusion, there has been no in- 
flation at all in the 1920 sense. Com- 
mercial bank loans have not increased 
much, so that from the credit viewpoint, 
alone, there is little danger in the situa- 
tion. But many individual companies 
have been imprudent and have in- 
creased inventories out of proportion 
to sales, and additionally weakened 
their net current assets. Such compa- 
nies will fare the worst in the event of 
a depression. 
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Sound Bonds 
On A Firm Basis 








DD Straus Bonds to your next list | 
of securities purchased. Under- 
written only on high class properties in 
principal cities, they meet all of the re- i 
quirements of careful investors. i 


expert loan organization which accepts 
only ample equities and adequate earn- f : 


Soundness is assured by a thorough and 
ing power as security. 


Market firmness is maintained bynation- | 
wide holdings of these bonds, aggregating | 
hundreds of millions, in the hands of | | 
ultimate investors. | 


Straus Bonds—yielding 5.75 to 6.25% 
—belong in every well-diversified invest- 
ment account. Call or write for 


BOOKLET D-786 





The Straus Hallmark on a bond stamps it | 
at once as the premier real estate security. 


S. W. STRAUS & CO. 


Established 1852 » Incorporated 











Invest'nent Ponds 


Srraus BurLpinc Srraus BuILtpInc 
565 Fifth Ave. at 46th St. Michigan Ave. at Jackson Blvd. 
New Yor« ' Cuicaco 


Srraus BuILpING 
79 Post Street, SAN FRANCISCO 


44 Years Without Loss to Any Investor 



































71 Broadway 


E extend the facilities of our organization to those 
desiring information or reports on companies with 
which we are identified. 





Electric Bond and Share Company 


(Incorporated in 1905) 
Paid-up Capital and Surplus, $75,000,000 


New York 
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be said to hold forth considerable prom. 
ise. The company earned $15.79 a share 
on the common in 1925, which compares 
with $14.90 in the preceding year and 
an eight year average of $16.81. At 
the close of the year current assets 
were $49,257,221 and current liabilities 
were $8,114,159, indicating working 
capital of $41,143,062. Surplus amounts 
to approximately 7 millions. Earning 
power seems sufficient to warrant an 
increase in the dividend rate, but the 
management is very conservative and it 
is doubtful that such an increase will 
materialize in the near future. The 
stock undoubtedly has good profit possi- 
bilities of an extreme long range char- 
acter but in the meantime will probably 
be available at somewhat lower prices 





MACK TRUCK 


I have a Fe of about 100 per cent in my 
holdings of 20 shares of Mack Truck purchasea 
less than a year ago, and for this reason I can 
well afford to hold on to the stock indefinitely 
if you think it would be worth my while. 1 
am not looking to make profits out of the fluctua- 
tions in the market, but if you think the stock 
is apt to show a decline over the next vear | 
would be inclined to sell it now.—L. A. R., San 
Francisco, Calif. 


In 1925, Mack Trucks earned $13.92 a 
share on 611,515 shares of common 
stock as against $17.95 on 283,109 
shares in 1924. After the payment of 
all dividends a surplus of over 6.2 mil- 
lions resulted, comparing with a like 
surplus of 3.3 millions in the preceding 
year. Total sales were about 69 mil- 
lions, a substantial increase over the 
46.6 millions previously recorded. Cash 
increased from 2.4 millions to 5.5 mil- 
lions. Mack is one of the most import- 
ant producers of heavy duty trucks in 
the country. It is also active in the 
production of high grade buses. Al- 
though indications point to keener com- 
petition in the passenger car branch of 
the automotive industry the outlook 
for truck manufacturers continues good. 
There is no reason why Mack should 
not give a good account of itself for 
sometime to come. The stock has de- 
clined considerably from earlier high 
levels and does not now appear over- 
valued. In view of the fact that you 
are prepared to ignore the speculative 
end we see no urgent need for disposing 
of your stock. 





UNION TANK CAR 


I would be very giad to know your opinion of 
Union Tank Car. I bought 25 shares about two 
years ago and I am fairly well satisfied with 
the dividend yield. The falling off in net income 


in 1925, however, leaves me to wonder if 1 would 
of well to sell my stock now.—W. J. B., Boston, 
Mass. 


As an investment, Union Tank Car 
common appears reasonably safe. While 
it is true that net income showed 4 
falling off of about 15% from that of 
the year preceding, even this lesser 
amount was sufficient to show both com- 
mon and preferred dividend require- 
ments covered about 50% over. How- 

(Please turn to page 1132) 
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Another 
Big Break 


Coming? 


On November 7th, 1925, we warned of the impending collapse ahead, 
to be followed by a broad period of distribution. 

In late November the stock market collapsed, declining about |2 points 
on the average. 

On February 13th, 1926, we warned of the approaching end of the 
distribution period and advised a list of “short sales” to profit from the 
impending decline. 

From February 20th to March 30th, the stock market lost 27 points on 
the average. Naturally, substantial profits have resulted from “‘short 
sales” made. 


WHAT’S AHEAD NOW? 


Has the decline experienced since February been sufficiently drastic and thorough to 
place stocks once more on a sound buying level? Is the prospect for a continued high 
level of activity in business, which will result in new high levels for securities? 


Or, is the liquidation only one-half completed, or less? Is further marked liquida- 
tion ahead? If a broad bear movement is still to be expected, how far should it run? 


This question, and others of similar importance, are discussed and answered in a 
NEW analysis of the stock market outlook just presented. Specific recommendations are 
made to take advantage of the probable developments ahead. 


This analysis should, therefore, be invaluable to all investors at this particular time. 
We have reserved a few copies for distribution, FREE. 


Simply ask for MWAL. 


American Institute of Finance 


141 Milk Street, Boston, Mass. 





a ’ 
' 
: 
; American Institute of Finance a 
: 141 Milk Street, Boston, Mass. : 
1 a 
Return the attached coupon ' Please send me bulletin MWAL, FREE. ; 
and we will gladly mail you, - 
without any obligation on H Pia ee oi eee aia xa ENE n aa, co ablated asi Sao asa rem aeS : 
your part our analysis MWAL. . 8 
Be es SHERRIE Eee se ao Uta a ale ofa calial se tenanereretnieyaie ona vaushe svenckelevererere : 
' 
t ' 
ee Ser reer re ; 
; 1 
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This Table 
Tells You 


[How Much does Your Money Cam? 2% 





TEN SURE ROADS TO WEALTH 























Your Monthly | Amount You {Your Percentage] Your Total Your Yearly 

Investment Invest ain Worth Life Income 
Plan No. 1 $100 | $18,000 85% $33,359 $2,669 
Plan 1A 100 *18,000 271% 66,719 5,338 
Plan 1B 100 *12,000 214% 37,727 3,018 
lan 2 50 | 9,000 85% 16,669 1,334 
Plan 2A | 50 | 6,160 368% 28,851 2,308 
Plan 2B 50 | 9,000 493% 53,343 4,267 
Plan 3 25 4,500 85% 8,322 666 
Plan 3A | 25 3,088 365% 14,372 1,150 
Plan 3B 25 4,500 455% 24,990 1,999 
Plan 4 10 1,800 84% 3,315 265 





*During the latter half of the operating period, Plan No. 1a pays back $22,032 for 
$14,000 invested and the investor is stiil worth $66,719. Plan No. 1B pays back 
$10,492 of $12,000 invested and the investor still has $37,727. These plans have 
been oda by Haskins & Sells, Certified Public Accountants. 


HE TRUST COMPANY of Florida offers you the facilities to 
ee any of these ten plans. You can draw out at 
any time but if you continue you can gain the attractive 
totals shown in the above table, safely and without risk, by 
conservative investment in First Mortgage bonds and 
systematic reinvestment of interest. Details are explained 
in our booklet, “HOW TO GAIN INDEPENDENT MEANS.” 
Mail the Coupon for Free Copy. 


First Mortgage Bonds at 8%. 
$100, $500, and $1000 Bonds. 
Partial Payments Arranged. 


Write a 


TRUST COMPANY or FLORIDA 


Paid-in Capital and Surplus *500,000 
@ MIAMI, FLORIDA 
Aninstitution operating Name... 6 ps eee nena 


under the Banking Laws 
of the state of Florida... 





° reet ~ = conccminbbnasenstteueen Guastetennsecanatuer aunderrenio;necetnsnntee 

An investment house Stre 

with an unbroken safety , 

record...Founded §99°). icy... dees sine 
ES IRE es Se ne oR PR RE | 











waeeneari 


Beis eae eit 
(wi taa2aa 2 


“| MIAMI BEACA. 

Z ; ay FLORIDA 
hi ea 

3 — Directly at the 

: OCEAN EDGE 

2 Occupying the center of social and & 

Sisports activity at Miami Beach:one of thek 

sinewest and most beautifully furnished hotel 

structures. An orderly colorful blending 

| of dreamy Spanish antiquity..:350 rooms for §g 
guests.52 shops to Supply their needs. Three 

=| European plen dining salons with ala carte services 


~) 
O 
S 
S 


‘mWRITE FOR BOOKLETS 
INBTRotvey, Owner. — w.GMemeckit Manager K 
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(Continued from page 1180) 
ever, viewed from a profit standpoint 
the issue does not appear in a particu. 
larly attractive light. Considering yielg 
in relation to selling price it will readily 
be seen that the stock is quoted at about 


its actual worth. Unless you are hold. | 


ing for purely income purposes and are 
not interested in the probable market 
course of this stock we would advise 
disposing of your holdings. 





OTIS ELEVATOR 


Will you advise me regarding my holdings vy 
Otis Elevator purchased several years ago at 13]; 
I remember reading a story to the effect that the 
company’s income last year was much greater than 
in 1924. What ts the outlook for 1926?—4 
S. W., Sacramento, Calif. 

Your understanding is correct. In 
the year ended December 31, 1925, Otis 
Elevator earned $12.81 a share on $17, 
012,850 of common stock compared with 
$11.69 a share on the $16,118,800 out- 
standing in 1924. Better industrial 
conditions and increased building ac- 
tivities throughout the country per- 
mitted this excellent showing. The im- 
mediate outlook is favorable. While 
building operations probably have 
passed their peak, as yet there has been 
no decided let down. Otis probably 
will give a very good account of itself 
in the first half of 1926. However, not- 
withstanding the present prosperity of 
the company, it is difficult to see where 
its shares contain unusual profit possi- 
bilities. Past performances and future 
prospects appear well discounted in the 
present market valuation of the stock. 
Therefore, in view of the unsettled out- 
look for the securities market in general 
we believe you would do well to close 
out your holdings with the expectation 
of replacing to good advantage at a 
later date. 


RAY-NEVADA CONSOLIDATED 

What in your opinion will be the effect on the 
market price of Ray Consolidated and Nevade 
Consolidated, of the dissolution. of the injunction 
against the merger of the two companies? I own 
stock in each comfany, having paid $22 fo 
Nevada and $17 for Ray some years ago.— 
H. A. T., Hackensack, N. J. 

The action of Supreme Court Justice 
Levy in denying an application to con- 
tinue an injunction brought to prevent 
the proposed Ray-Nevada merger can 
be viewed as a constructive develop- 
ment. Stockholders are now free to 
vote on this proposal. While in the 
suit aforementioned it was alleged that 
under the terms of merger Ray share 
holders would be treated unfairly, it 
is difficult to perceive where the basis 
for such contention exists. After all, 
under the laws of Maine, where Ray 
was organized, stockholders dissatisfied 
with the terms of merger may have 
their stock appraised there and re 
deemed by the company. Aside from 
the legalities involved, the merger 
should prove advantageous from a com- 
mercial standpoint. Experience has 
proved that such amalgamations tend 
toward substantial reductions in oper- 
ating costs. Both these companies are 
well situated to operate economically 
under single management. We believé 
that. a constructive attitude is wa" 
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ranted and suggest holding both issues 
with a view to developments. 








SIMMS PETROLEUM 


Please give me you best advice. 
simms Petroleum im 1924 at 13, and I would 
ike to know tf it would be better for me to 
fispose of my stock at current prices.—D. A. B., 
Brooklyn, N. 


I bought 


Simms Petroleum is one of those sec- 
ondary oil stocks which appear to ad- 
vantage during rising oil markets. The 
company has a settled production of 
ground 10,000 barrels daily. Aided by 
fair oil prices it can show substantial 
earnings on its capital stock. Thus, in 
1925, it earned $3.85 a share, compared 
with $2.81 in the preceding year. How- 
wer, it is rather disquieting to note that 
most of its activities appear to be cen- 
tered in the Smackover field, one not 
noted for the sustained productivity of 
its wells. Therefore, its mild prosperity 
may not be continued indefinitely. 
While the immediate oil outlook is more 
favorable than otherwise we cannot see 
where great things lie in store for 
Simms. We believe you would be justi- 
fied in accepting your very satisfactory 
profit. 








GENERAL ELECTRIC CO. 
(Continued from page 1107) 








Bee eer 


dence of careful bookkeeping the com- 
pany carries furniture and appliances 
at $1. Patents and franchises also are 
carried at $1, although they are valu- 
able and their cost is charged to operat- 
ing expense. 

General Electric reports notes and 
accounts receivable of 46.2 millions as 


of December 31 last, but this figure is 


net after reserve. The amount of this 
reserve is not stated. However, West- 
inghouse shows a ratio of receivables 
(after reserves) to gross sales of 
22.5%; General Electric’s ratio is 
slightly less than 16%. Apparently, 
this charge too is highly liberal on the 
part of General Electric. 


The same thing is true of inventories, 
the reserve not being stated. Westing- 
house has an average ratio of balance 
sheet inventory to average gross sales 
of 52%, as compared with around 36% 
for General Electric, thus indicating a 
much higher write-off on the part of 
the latter. Since the product is similar 
and the management of both concerns 
conservative, some excess charge might 
be found here. 
_ Coming down to General Electric’s 
investment holdings a fertile field for 
the discovery of hidden values is pre- 
sented. However, to attempt to give 
definite figures would be somewhat 
hazardous, since the directors them- 
selves probably would have a hard time 
separating the chaff from the wheat. 
Among the companies owned in which 
General Electric’s interest ranges from 
a 100% are the Radio Corporation, 
sae tioned General Electric, Adiron- 
= Power & Light, Canadian General 

ectric, and many others. The value 
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Equitable Service, 


The following are some of 
the major services of The 
Equitable available to local 
banks and business men 
through either the district 
representatives of The Equi- 
table or the home office in 
New York. 
Travelers’ Letters of 
Credit 
Provide for the issuance of 
E.T.C. Letters of Credit, in 
both U. S. dollars and For 
eign currencies. They may 
be issued by and imprinted 
with the names of local 
banks. . 

Export and Import 
Letters of Credit 
Arrange for the issuance of 
commercial letters of credit 
for the importation and ex- 

portation of merchandise. 


Foreign Exchange 
Arrange for the issuance of 
checks and drafts for the 
mail transfer of funds to 
foreign countries. Arrange 
for the purchase and sale of 
drafts, cable transfers, and 
exchange payable at future 
dates, and for the purchase 
of sight and time documen+ 
tary bills on foreign coun- 
tries. 

Acceptances and 
Discounts 
Arrange for the acceptance 
of drafts for customers’ ac- 
counts when commodities 
are sent abroad on consign- 


- ment, and for the acceptance 


of drafts to create dollar ex- 
change abroad. 


Quotations 
Arrange to obtain bond quo- 
tations and execute orders in 
the principal markets of the 
world, 


Credit Information 
Arrange to furnish industrial 
trade and credit information 
on any part of the world. 


Investment Service 
Obtain the advice and guid- 
ance of the investment spe- 
cialists of The Equitable in 
New York, in both the pur- 
chase and the sale of securi- 
ties. 


New York Banking 
Service 
Arrange for the opening of 
New York accounts with 
The Equitable by individu- 
als, firms and corporations, 


Corporate Trust Service 
When a corporation finds it 
advantageous to utilize the 
services of a corporate trust 
transfer agent or registrar in 
New York City, The Equi- 
table is well qualified to per- 
form this service. 








What bonds 
should you buy? 


Local banks who wish to supple- 
ment their own investment services 
will find it advantageous to avail 
themselves of the advice and guid- 
ance of the investment specialists 


of The Equitable. 


Read the column at the left. It 
lists other major services of The 
Equitable available to local banks 
and business men. 


THE EQUITABLE 
TRUST COMPANY 
OF NEW YORK 
37 WALL STREET 


UPTOWN OFFICE: Madison Avenue at 45th Street 
IMPORTERS AND TRADERS OF FICE: 247 Broadway 


LONDON PARIS MEXICO CITY 


Total resources more than $450,000,000 


/ 























FIFTY YEARS OF PROGRESS 


On the New York Stock Exchange 


In commemoration of our fiftieth anniversary as members of the 
New York Stock Exchange, we have issued a pamphlet illustrating 
by means of pictures and statistics, the great progress of Stout 


& Company and the Exchange in this last half century. 


We 


shall be pleased to forward a copy to those addressing us. 


STOUT & COMPANY 


Members New York Stock Exchange since 1876 


25 BROAD STREET 


NEW YORK 
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National Public Service Corporation 


TWELVE MONTHS’ EARNINGS STATEMENT, 
INCLUDING SUBSIDIARIES 


Period Ended December 31, 1925 





SUMMARY FROM AUDIT BY Barrow, WapE, GuTHRIE & CoMPANY 


Gross Earnings, Including Other Income $19,888,904.23 
Operating Expenses, Including Maintenance and Taxes 11,784,718.79 


NET EARNINGS 
Interest and Dividend Charges 


$ 8,104,185.44 
4,082,030.75 


BALANCE $ 4,022,154.69 
LESS, Provision for Depreciation and Retirements 1,055,577.97 


BALANCE $ 2,966,576.72 
LESS, Minority Interest As 27,096.85 


BALANCE Available from Operating Companies after 
all Charges and full Maintenance and Deprecia- 
tion $ 2,939,479.87 


DEDUCT, Annual _ Interest Requirements n 
$12,750,000 614% Gold Bonds 828,750.00 


$ 2,110,729.87 


Annual Dividend Requirements on $7,923,300 7% Pre- 
ferred Stock 554,631.00 


$ 1,556,098.87 
Amortization of Bond Discount and Expense 329,894.61 


$ 1,226,204.26 


Annual Dividend Requirements on 193,374 Shares 
Class “A” Common Stock at $1.60 per share.. 309,398.40 


$ 916,805.86 


National Public Service Corporation Holdings are operated 


by the 


GENERAL ENGINEERING & MANAGEMENT CORP. 


A. E. FITKIN & COMPANY 


165 Broadway, New York 
































Safe 8% Bonds 


We endorse each bond guaranteeing interest and principal, which we 
collect and pay promptly. Bonds are secured by first mortgages on 


placed on them is arrived at, according 
to the General Electric report, by valv. 
ing their assets “according to the meth- 
ods used in determining the value of 
the corresponding assets of your com. 
pany.” 

Most of the subsidiaries pay no diyi- 
dends, although in many cases they 
could do so. These companies and in- 
vestment securities were carried on the 
1925 balance sheet at 68.6 millions. 
The Radio Corporation holdings alone 
probably are worth more than half of 
that amount. Meanwhile, the company’s 
income from investments and holdings 
last year amounted to 10.3 millions, or 
sufficient to cover about three-fourths 
of the common stock cash dividends. 


Although General Electric appears to 
have everything in its favor the best 
of management, vast cash resources, 
assured earning power, an almost un- 
limited field for expansion, and a busi- 
ness which is not of the feast or famine 
variety, absence of funded debt, and a 
comparatively small capitalization— 
unrestrained enthusiasm is, of course, 
unwise with respect to the securities of 
any company. Good stocks have a dis- 
tressing tendency to decline with poor 
ones in @ declining market. From oa 
long-term investment standpoint, never. 
theless, General Electric offers oppor- 
tunities. 





Important Corporation Meetings 
Date of 
Company Specification Meeting 
Advance-Rumely 
Canadian Pacifie 
Electric Refrigeration 
Federal Mining & Smelt, 
Com, Stockholders 
General Cigar Directors 
Jewel Tea Annual & Special 
National Dept. Stores An 
Ahumada Lead 
American Bosch 
American Linseed 


Chicago & Alton 

Chicago & Northwestern 

Columbia Gas & Elec 

Dome Mines 

Electric Storage Battery.. 

Erie Railroad 

Gen. American Tank Car 

CE Sock vasncandeescuses Annual 
ee Sea eee Annual 
Northern Pacific 

Pacific Gas & 

Pennsylvania R. R. 

Remington Typewriter 

Tenn, Copper & Chem 

Union Pacific 

Western Union Telegraph 

Westinghouse Air Brake 

Air Reduction 

Amer. Sugar Refining 

Bayuk Cigars 

Certain-teed Products 

Foundation Co, .........s.ee0. Directors 
Hudson & Manhattan Rwy 

Lehn & Fink 

Macy, R. H. 

N. Y¥. Air Brake 

N. Y. Central R. R 








centrally located office buildings, commercial property, hotels and Pacific Gas & Elec 
Packard Motor 


apartments in Florida worth twice amount of loan. Many insurance ae og He 
and trust companies purchase our securities. Our company, established ee eh inks Sie, el 
seven years ago, specializes in first mortgage loans. Interest payable West, Union Tel Annual & Special 


New York City; titles insured by New York Title and Mortgage jest ~ al MU, seneus beeaen Dividend 
: : fy 

Company. Booklet MW gives full particulars. Fog ew ogg 

American Locomotive 

Cushman’s Sons, Inc, 

International Cement 

International Harvester 

Kinney, G. R. 


Paim Beach Guaranty Company 


Net Assets Over $1,300,000 
U. 8S. Cast Iron Pipe.Annual & Directors 


Guaranty Building, West Palm Beach, Florida Armour & Co Direotor 


Bangor & Aroostook 
Burroughs Adding Mach. 
Annual & Directors 
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NATIONAL UNI 


Who are the Buyers of these 
Guaranteed Mortgage Bonds ¢ 


Po to. and Trust Companies, National, Savings and State Banks, 
Trustees, Universities, Y. M. C. A.’s, Cemeteries, Churches, Endowments for 
Widows and Orphans of Clergyman and the most conservative Investors 
throughout “he country are all represented on the list of Investors who have 
purchased I ational Union Mortgage Bonds. 


Recognition by this class of Investors is the most convincing evidence of the 
Safety of these Securities and the thoroughly satisfactory interest return. 


The Investment Committees of these Companies are composed of men who have 
had long experience in the purchase of Securities and scrutinize most carefully 
each investment made. 


The Individual—whether experienced or inexperienced—can wisely follow the 
judgment of this group and safely invest in these triply-protected Mortgage 


Bonds. 
$500 and $1000 Coupon Bonds 
NATIONAL UNION MORTGAGE COMPANY 
BALTIMORE - - MARYLAND 


Mackubin, Goodrich & Co. 


Fiscal Agents 
Established 1899 Baltimore, Maryland 








National Union Mortgage Bonds are Safe- pooatiens United States Fidelity & Guaranty Co. 
guarded through the insurance of the Prin- - Fidelit gece bags 
cipal and Interest of the under-lying eet iguanas 


: Nyy Baltimore 
mortgages by one of the following Surety The Maryland Casualty Co. 
Companies, which are among the strongest Baltimore 


in the world: N ational ee Co. 
ew or 











MACKUBIN, GOODRICH & CO., 
Write us today for copy of “Why fi Fiscal Agents 





National Uni Safety,” 111 E. Redwood Street - Baltimore, Md. 
ee ee ee Established 1899 

Send Booklet No. 61 
“Why a National Union for Safety’’ . 


describing in detail the unusual 
precautions taken to safeguard 
your principal and interest. 
Name... 


Address 
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Guaranty Trust Company 
of New York 


140 Broadway 























LONDON PARIS BRUSSELS LIVERPOOL HAVRE ANTWERP 

Condensed Statement, March 25, 1926 

RESOURCES 

Cash on Hand, in Federal Reserve Bank and Due from 
CE Cocos 655s os aw sss en's os eee $117,182,397.50 
U. S. Government Bonds and Certificates............. 32,863,339.10 
I na hal a wy So is Wet pine ta a 15,420,278.82 
Other Securities ....... by SE 2 at ee eee BP eye eee 22,077,297.78 
SEROUS ARDERRBOE gc 6 0.0:0. es joie 0.4. 0:0 6 wis 10 aye sie 350,815.732.80 
Real Estate Bonds and Mortgages .................. 1,640,500.00 
Items in Transit with Foreign Branches.......... seus 4,023,023.32 
Credits Granted on Acceptances ......... JERS .+.- 40,208,059.98 
I a ee rae ik kos ce ie. Biche bea eae big Fp 8,099,861.26 
Accrued Interest and Accounts Receivable ... .. 6,484,539.38 
$598,815,029.94 

: LIABILITIES 

OS MER RS ap owas ces $25,000,000.00 
Ee a ee ee ee eT ere 15,000,000.00 
i Ba ce a io ce hs pics ee 7,588,158.15 
$47,588,158.15 
I i cs alo VAsg IS te Deco Le uy ale ae 708,000.00 
Accrued Interest, Reserve for Taxes, etc. ............ 5,176,275.53 
Rc ke ciksba ak oo 2s\s 6 Soe aise. sees o's 40,208,059.98 
Outstanding Treasurer's Checks ............... F 18,135,056.89 
on, . | tadw sae maneawkasad 486,999,479.39 
$598,815,029.94 
































Bonner, Brooks & Go. 


Investment Bonds 


Our Statistical Department will be glad to analyze 
your present holdings or contemplated purchases. 


New York 


London Boston 
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STATEMENT OF THE OWNERSHIP, MAN. 
AGEMENT, CIRCULATION, ETC., RF. 
UIRED BY THE ACT OF CONGREs< 
F AUGUST 24, 1912. . 
Of the Magazine of Wall Street, published ey, 
— week at New York, N. Y., for April 1 
State of New York 
County of Bronx 

Before me, a Notary Public in and for the 
State and county aforesaid, personally appeared 
E. D. King, who, having been duly sworn ae. 
cording to law, deposes and says that he is the 
Managing Editor of the Magazine of Wall Street 
and that the following is, to the best of his knowl. 
edge and belief, a true statement of the owner 
ship, management (and if a daily paper, the cir. 
culation), etce., of the aforesaid publication fo; 
the date shown in the above caption, required 
by the Act of August 24, 1912, embodied ip 
section 411, Postal Laws and Regulations, printed 
on the reverse of this form, to wit: 

1. That the names and addresses of the pub 
lisher, editor, managing editor, and business man 
agers are: 

Publisher, Ticker Publishing Co., 42 Broadway, 
New York City. Editor, Richard D. Wyckoff. 
42 Broadway, New York City. Managing Editor, 
E. D. King, 42 Broadway, New York City. Busi. 
ness Managers, none. 

2. That the owner is: (If owned by a cor 
poration, its name and address must be stated 
and also immediately thereunder the names and 
addresses of stockholders owning or holding one 
per cent or more of total amcunt of stock. If 
not owned by a eorporation, the names and ad 
dresses of the individual owners must be given 
If owned by a firm, company, or other unincor 
porated concern, its name and address, as wel) 
as those of each individual member, must be 
ag Ticker Publishing Co., 42 Broadway, 

‘ew York City. Richard D. Wyckoff, 42 Broad. 
way, New York City. Cecelia G. Wyckoff, 42 
Broadway, New York City. 

3. That the known bondholders, mortgagecs 
and other security holders owning or holding | 
per cent or more of total amount of bonds, mort 
gages, or other securities are: (If there are nove 
so state.) None. 

4. That the two paragraphs next above, giv 
ing the names of the owners, stockholders, and 
security holders, if any, contain not only the list 
of stockholders and security holders as they ap- 
pear upon the books of the company, but also, 
in cases where the :tockholder or security holder 
appears upon the books of the company as trustee 
or in any other fiduciary relation, the name of the 
person or corporation for whom such trustee is 
acting, is given; also that the said two paragraphs 
contain statements embracing affiant’s full know! 
edge and belief as to the circumstances and cn 
ditions under which stockholders and_ security 
holders who do not appear upon the books of the 
company as trustees, hcld stock and_ securities 
in a capacity other than that of a bona fide owner; 
and this affiant has no reason to believe that 
any other person, association, or corporation has 
any interest direct or indirect in the said stock 
— or other securities than as so stated by 
him, 

5. That the average number of copies of each 
issue of this publication sold or distributed, 
through the mails or otherwise, to paid sub 
scribers during the six months preceding the date 
shown above is: (This information is required 
from daily publications only.) 

E. D._Krwa, 
Managing Editor 

Sworn to and subscribed before me this 18th 

day of March, 1926. 
[sEAL] 
















































Joun - Janes, No. 40, 
N. Y. County No. 221 
(My commission expires March 30, 1927.) 




















During the time that the 
market is in its unsettled con- 
dition, it will be to the best 
advantage of subscribers to 
write to the Inquiry Depart- 
ment before making any com- 
mitments. The services of this 













department are entirely at the 
disposal of subscribers without 
cost and they should avail 
themselves of its facilities. 
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New and Improved Form 


of GUARANTEED R 
First Mortgage Dond 
a HE new features now embodied in First National Bonds, and announced for the first 


CHECK THE 8 NEW FEATURES 
Wyckoff time in this advertisement, will be of special interest to Investment Bankers, and to 


: Banks and Trust Companies with Bond Departments. Inquiries in regard to this new and 
inproved form of Guaranteed First Mortgage Bond also are invited from individual investors. 
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be stated e 

sxe a’ I ¥ Maturities 3 Months to 20 Years: / Interest Paid Every 3 Months: 

tock, If This new range of maturities is designed to meet every This new feature is designed to give you a regular quar- 
Rage investment requirement, from the short term funds of terly income instead of a semi-annual income. Hence- 
- unincor banks and corporate sinking funds or reserves, to the funds forth the interest dates on all First National Bonds will be 
» as well of individuals and trustees who want their money invested January Ist, April Ist, July Ist and October Ist. 

Sr hg safely over a long period of years. 

12 Broad V Interest Paid by Check: 


ickoff, 42 


/ Name Your Own Maturity Date: 


This new feature is designed to give you your quarterly 


orteages Within the range of 3 months to 20 years, you may interest promptly on the day it is due, thus relieving you 

rag name the exact date on which your principal is to be re- of the bother and delay usually incident to clipping cou- 

are nove turned to you. This new feature is designed particularly pons. Interest checks are mailed to you a day in advance 
to meet the Christmas Savings Club disbursements of banks, of cutevest dates. 

ove, the sinking funds payments of corporations, and similar 

ders, and cases in which it is desired to keep money invested at 6% e 

p- oa until the exact date on which it is needed. v Each Bond Fully Registered : 

but also, This new feature—registration as to both principal and 

ty holder d Issued in Any Multiple of $100: interest in the name of the purchaser—is designed to pro- 


trust : : ; rl : 
woes sicas tect you against loss or delay in collecting principal or in- 


ne of the This new feature is designed to make a single First Na- “t ‘cad abate ie er 

ale tional Bond available in any amount desired—for example, ptt your bond should be lost, mislaid, stolen or de- 
I know! $100, $200, $700, $3,200, $6,900, $24,600— instead of FOVES: 

and cn the usual $500 or $1,000 denomination. 


security 


ccs [| VNo Accrued Interest Charges: 


le owner; E . ar 
eve. that Inasmuch as every First National Bond is issued to 


ation has your exact order, there are no accrued interest charges. 


nog You simply remit the exact amount that you wish to invest. 


Vv May Be Registered in 2 Names: 


This new feature is designed especially to permit the 
ownership of an investment to pass immediately to another, 
in the event of the purchaser's death, without the expense 
or delay of probate or other court procedure. 





; of each 


a METROPOLITAN CASUALTY INSURANCE COMPANY of NEW YORK 


sub 
ad or Now Unconditionally Guarantees Principal and Interest 
on the First Mortgage Security for First National Bonds 


required 





























Editor os National Bonds are the direct obligation of The TRUST COMPANY TRUSTEE: The guaranteed first mort- 
his 18th First National Company, whose capital and surplus gage security for First National Bonds is deposited with 
constitute a guaranty fund of more than $650,000. In ad- The Baltimore Trust Company, Baltimore, Md., which 

40, dition, payment of principal and interest on the first mort- places its Trustee’s Certificates on each bond. 

1927) gage security is unconditionally guaranteed by The Met- Gal FOR NATIONAL BANKS: First National Bonds 
ropolitan Casualty Insurance Company of New York, whose conform to the requirements established by Federal law 
aa ae constitute a guaranty fund of more Sox Waticesad Gah investments. | 

PS FIRST MORTGAGE SECURITY: First National Bonds are LIBERAL TAX PROVISIONS: First Nationa! Bonds are free 

; 60% at 100% by - merigngee _— for = oes ne exceeding one-half of one per cent. is refunded upon ap- 
on- oe pee ee. oo eee eee plication within 60 days after payment. 
estate experts. ‘Titles are guaranteed by responsible title 

est companies. For further particulars, fill out and mail coupon below. 

to 

rt- 

m THE FIRST NATIONAL co. 

%: T. Garland Tinsley, President 

he CITIZENS NATIONAL BANK BUILDING - BALTIMORE, MARYLAND 

put Please send me further particulars about the new features of 6% First National Bonds. 

ail 

EST 


APRIL 10, 1926 








Shooting in the 
nineties— 


A long sweeping drive off the first tee—a 
deadly approach near the pin—that’s golf. 
Practice, practice and practice—some day it 
will be time for you to retire and devote your 
time to golf. Let the A‘tna provide for the 
finances. 


C4 
ZETNA-IZE 


HENRY H. McBRATNEY COMPANY 
100 William Street New York 
Plan cheerfully presented on request 


Aetna Life Insurance Company 











OIL ‘sRo!) 


ARE oils on verge of a spring rise? 


ARE conditions in oil industry favorable to a bull 
market? 


ARE you interested in keeping abreast of latest 
developments in the affairs of individual com- 
panies, oil fields or industry in general? 


ARE you interested in concise opinions on sea- 
soned oil securities? 


Send for our 


WEEKLY OIL ANNALIST 


Free on Request. Write Dept MW 


HERKINS & COMPANY 


INCORPORATED 
150 Broadway, New York, N. Y. 


Tel. Rector 6260 























re 
AMERICAN TEL. & TEL. 


(Continued from page 1103) 








Earning power is famed for its sta- 
bility per share, despite the constant 
increases in both funded debt and capi- 
tal stock. Such earnings have been 
11.10% in 1921, 11.14% in 1922, 11.35% 
in 1923, 11.81% in 1924 and 11.78% in 
1925. 

Increases in earnings in 1925 over 
1924 were reported in all three revenue 
grand divisions. Dividends received 
from associated companies rose from 
63.5 millions to 75.4 millions, interest 
received from 14.6 millions to 17.9 mil- 
lions, and telephone operating revenues 
of the holding company itself from 75.5 
millions to 86.5 millions. This last 
rapid growth is, of course, consequent 
upon the growing popularity of long 
distance calls. What was once regarded 


‘ as an adventure is now becoming a 


routine feature of modern business. 
Excellently conceived advertising and 
other propaganda has assisted this in- 
crease in use. 


Position of Stock a Semi-Public 
Concern 


American Telephone & Telegraph is 
the great American investment. It 
numbers among its stockholders fully 
862,000 persons, which outranks any 
other company whatsoever. Its em- 
ployees run into the hundreds of thou- 
sands (for the Bell System). Hence 
there is a more genuine legitimate in- 
terest in this stock than in any other. 


It is really not part of the stock mar- 
ket in a certain sense. It is too gigantic 
to be manipulated, pooled or touted. 
Bear attacks against it would be ridicu- 
lous. It therefore sells on its merits, 
and its price range does not show 
marked changes as compared to most 
stocks. In the last three years its low 
has been about 120 and its high 150. 
It sells today for about 141 or on a 
6.38% basis. The only question re- 
maining is simple enough. Since this 
stock is valued independently of most 
market operations, is it selling intrin- 
sically too high? 

The answer must be that its price is 
about right. There is little reason to 
suppose that the market is wrong in 
its considering the narrow margins of 
earnings above dividends as a sufficient 
reason for demanding over 6% on the 
issue. It would seem absurd, however, 
in view of its consistent demonstrated 
strength for it to sell at a price to yield 
as high as 7%. On its merits, it is 
therefore at a reasonable price. 

There are only three possibilities that 
may advance the stock measurably. One 
is a general bull market—but this 
evokes smiles today. The second is 
great gains in rates so as to make the 
return on the Bell System, 8% on total 
investment instead of 6%%. There is 
no present prospect of such great net 
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. The third alternative is a 
gradual decline in money rates, so that 
all investment stocks of proven worth 
would advance. In that case American 
Telephone & Telegraph would advance, 
prhaps to a 5%% basis. But there is 
no prospect that even then it would 
sell on better than a 5% basis, as Steel 
certainly would with its possibilities of 
higher dividends. 

To conclude, it is not for spectacular 
goins but for good yield and stable 
price that this stock is to be held. 
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WHAT AILS THE LEATHER 
STOCKS? 
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been the means of keeping this com- 
pany’s head above water since the war. 
There have been rumors of consolida- 
tins, and the company has mapped 
out a plan of recapitalization, involving 
retirement of part of the preferred 
stock; but all these plans are apparent- 
ly being held up for lack of cash. Until 
conditions in the tanning industry 
change radically for the better, neither 
preferred nor common stocks seem at- 
tractive from an investment viewpoint. 


CENTRAL LEATHER 


The company’s leather output is con- 
fined almost entirely to sole, belting and 
harness leather, which has not been 
profitable since the war. Not only have 
profits per unit declined, but total sales 
have dropped from 8.8 million sides in 
1913 to 5.3 million sides in 1924. 

Timber sales have enabled the com- 
pany to maintain a strong cash position 
tincee the war, but the income from 
this source is declining. Sales of hem- 
lock lumber have shrunk from 165 mil- 
lion feet in 1916 to 82 million feet in 
1924. Sales of hard wood and miscel- 
laneous lumber, however, increased 
tightly from 39 million feet in 1916 to 
{1 million in 1924. Depletion of the 
company’s timber reserves is further 
evidenced by a drop in book value from 
$4 million dollars in 1917 to 13 million 
In 1924, 

Surplus has declined from 30 million 

dollars in 1919 to a profit and loss de- 
fcit of 19 millions last year, and there 
are accumulated dividends of 36% %— 
11.6 million dollars—on the 7% pre- 
ferred stock. The common has paid 
no dividends since 1920. 
_ The company has recently announced 
it intention to reorganize through sale 
of properties and assets to a new com- 
pany. Until the details of this plan are 
made public it would seem prudent for 
mvestors to refrain from purchasing 
sither common or preferred stocks, and 
there are other bonds more attractive, 
at the present time, than Central 
Leather ist Ln. 8.f. 68, °45. 


BROWN SHOE 


Regular dividends have been paid on 
7% cumulative preferred stock siftice 
company was organized in 1913, 
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; Endorsed by 
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3 200 Investment Committees 
; 

3 Be guided by the experienced judgment which selected 

é 

3 these 6% Real Estate Bonds, secured by Guaranteed 

J First Mortgages, for National, State and Savings Banks 

é 

) 

4 

3 

3 HE investment committees of more than 200 National, State and Savings 
2 Banks have investigated and approved the 6% Real Estate Bonds which are 
) § iG app 

3 offered and recommended by Tue Battimore Trust Company. In other 
) words, the bonds have fully satisfied the experienced judgment of men chosen for their 
3 special fitness to select investments for the deposit or trust funds of these institutions. 
3 | 
) It follows, then, that bonds which meet the standards of safety established by the in- 
3 vestment committees of more than 200 banks are ideal investments for the man or woman 
who desires safety above all things, and a 6% return. 

5 . ° oe 

2 The bonds are secured by First Mortgages guaranteed by the United States Fidelity & 
é ¥ gages g , Ss 

, Guaranty Company (resources in excess of $4°,000,000), Maturities 1 year to 10 years. 
3 Denominations $500 and $1,000. Tax refund up to 434 millsin any State. Write to 
) the Main Office cf THe Battimore Trust Company, 25 East Baltimore Street, Balti- 
3 more, Md., for Booklet No. 16. 

> 

3 , ; 

2 Orders may be sent to any of the following tanks or investment houses: 

J 

4 

2 THE BALTIMORE TRUST COMPANY, 25 E. Baltimore St., Baltimore, Md. 

5) THE BALTIMORE COMPANY .......... 52 Cedar St., New York, . 

) RUE, iia ccaeceneveies 10 Weybosset St., Providence, R.I. 

$ OE 8 ON a, a. 6 0 no 23 South St., Baltimore, Md. 

3 FERRIS& HARDGROVE ............... Paulsen Bldg., Spokane, Wash. 

: See REE ss ict Ceceesvescseasincet$s Grand Rapids, Mich. 

9 I iin ng as sun sv'nsv nnn gah ken mes ae Warren, Pa, 

4 HIATT. MAGRAW GCO oo. ciceccese Pioneer Bldg., St. Paul, Minn. 

2 St eee Standard Oil Bldg., Baltimore, Md. 

) PRUDENTIAL COMPANY. 6 0.0.0.5 00%605s800% Conway Bldg., Chicago, IIL 

,) CHARLES D. SAGER........ 924 Fourteenth St., N.W., Washington, D.C. 

3 WARD, STERNE & CO. .......... Brown-Marx Bldg.,Birmingham, Ala. 

3 

Dealer inquiries invited 
lé 
3 
i§ 
3 THE BALTIMORE TRUST COMPANY 
) 

2 The Largest Trust Company in the South Atlantic States 

3 offering complete banking, trust and investment sernces 

é 

3 CAPITAL & SURPLUS _PXERCERN_ = TOTAL RESOURCES 
> $7,000,000 YsTew $65,000,000 

3 
3 70,009 DEPOSITORS 

> 

5) 
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WHITEHOUSE & CO. 


Established 1828 


Stocks and Bonds—Accounts Carried 


111 BROADWAY, NEW YORK 





Members New York Stock Exchange 





BROOKLYN 
186 Remsen Street 


BALTIMORE 
Keyser Building 














¥, 
Plus 
Operating Profits 


You can now participate in large 
scale real estate operations—not 
only as an exceptionally well 
secured investor receiving 6% 
dividends—but also sharing in 
profits above and beyond your 
original investment. 


Never before has the public 
been permitted to participate in 
the erection and ownership of 
income producing buildings and 
obtain such a generous share of 


the profits. 
This is accomplished by 


The 


FRENCH 
PLAN 


If you are considering a real 
estate investment for any funds 
—$100 to $100,000—this cou- 
pon will bring full details show- 
ing the remarkable advantages 
offered by this logical and sound 
type of real estate investment. 


Tear it out—and mail it—now! 


MW-4-1 
SPECIAL COUPON 


The Fred F. French Investing Co., 
350 Madison Ave., New York, N. Y. 


Please send the 64-page book 
“The Real Estate Investment of the 
Future”’ without cost or obligation 
to 


and the dividend has been more than 
earned in all but three of the thirteen 
years. The preferred may be regarded 
as a safe investment for income, but 
would probably decline in sympathy 
with the common stock. 

Cash dividends on the common have 
been paid in eight of the thirteen years. 
In 1920, a 331/3% stock dividend was 
declared, and a 200% stock dividend 
was paid early this year upon changing 
the par value from $100 to no par. In 
view of the present uncertain outlook 
in the shoe industry it is doubtful if 
the present $2 dividend rate will be 
increased in the near future, although 
the company earned nearly $7 last year 
on the new no par common. It seems 
that. the present $2 rate can be main- 
tained unless the company runs into a 
more severe business depression than 
appears imminent at this writing; but 
the common, yielding only 5.7 at the 
recent price of 35, can probably be pur- 
chased cheaper later in the year. 


ENDICOTT-JOHNSON 


Dividends on Endicott-Johnson 7% 
cumulative preferred, which is grad- 
ually being retired through a sinking 
fund, have been earned on an average 
of nearly seven times over, since the 
present company was incorporated in 
1919. Even during 1920, its poorest 
year, the dividend was earned by a 
margin of over 200%. 

Net earnings have shown such re- 
markable stability that both preferred 
and common stocks are entitled to good 
ratings as investments for income. It 
is quite possible, however, that the com- 
mon stock may decline somewhat below 
the recent price of 68, in sympathy with 
other stocks. 


INTERNATIONAL SHOE 


On December 1, last year, all of the 
$17,800,000 8% cumulative preferred 
stock was retired at $115, and $10,000,- 
000 of 6% cumulative preferred issued 
in its place. Last year’s earnings were 
over 21 times dividend requirements on 
this new issue. It would be hard to 
find a more attractive investment for 
income, especially in view of the con- 
venience of receiving monthly dividends, 
which is a rather unusual feature of 
this stock. At the recent price of 95 
over the counter, the yield is about 
6.3%. 

Although the common dividend has 
been increased each year since the com- 
pany was organized in 1921, it seems 
probable that the present $6 rate will 
stand for a year or two at least. Dis- 
bursements on the common have now 
reached the conventional basis of a dol- 
lar for dividends and a dollar to sur- 
plus. Earnings last year were slightly 
less than the year before, and promise 
at this writing to be somewhat lower 
during the current year. 

At the recent price of 160, the com- 
mon yields only 3.8% as a $6 dividend 
payer, and appears to be over valued. 
Last year it sold up as high as 199%. 
‘At 81, the yield would be the same as 
on Endicott-Johnson common at 68. 


For Security 
and 
income 


Mortgage bonds of 
well established pub- 
lic utility companies 
offer an investment 
where your capital 
will be secure, and 
where your income 
will be on a_ stable 
basis. 


We will gladly send 
recommendations 
on request 


Blodget & Co. 


120 Broadway 


New York 
Chicago 








Hartford 
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Bauer, Pond & Vivian 
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STORIES OF COLUMBIA SERVICE — No. 1 INTRODUCTORY 







































































from Columbia System. .Indirectly, through wholesale deliverivs, 
Columbia System also is a factor in the supply of gas for the other 
important districts of the area illustrated above. 







Few large public utility and industrial corporations have been so 
fortunate in having within their scope of service a highly industrial- 
ized territory unsurpassed in the diversity and permanence of its 
manufacturing enterprises and the stability of its population. 
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iyi A homogeneous group of over thirty incorporated cities, including 
- Cincinnati and Dayton, and 241 smaller communities in Ohio, Ken- 
an tucky and West Virginia, united by an unexcelled combination of 
land and water transportation, derives essential public utility services 







Of 257 industries classified by Government statisticians, no less than 
ninety-four are represented in Cincinnati alone. ‘This region is 
served by eight railroads and is a principal gateway not only to the 
South but to the great West. Products of Cincinnati’s industries 
alone are valued at more than $600,000,000 yearly. 








In succeeding advertisements of this series we propose to give you further 
detailed information of the services performed by Columbia System com- 
panies for these communities, their industries and their homes. Invest- 
ment in Columbia System securities is, in a real sense, investment in the 
marvelous Ohio Valley, whose characteristics our stories will describe. 


COLUMBIA GAS & ELECTRIC COMPANY 



















61 BROADWAY 
NEW YORK 


OFFICE of the 
PRESIDENT 
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Founded in 1852 





$17,000,000 tor New Construction 


The vigor of an industry is measured to a large 
extent by the upkeep and enlargement of its plants 
and facilities. 


The electric light and power industry, with a 
physical value estimated at $7,500,000,000, spent dur- 
ing 1925 for additions and extensions approximately 


$600,000,000, or 8.0%. 


The Associated System invested during the same 
year $17,000,000 in new construction and equipment, 
or 10.1% of the physical value of its properties. 
This increase is 26% greater than that for the 
industry as a whole. 


These extensions and improvements were made in 
order to meet the rapidly growing demands for 
service. Among the chief construction activities were 
those in connection with the erection of transmission 
lines in New York State, the hydro-electric develop- 
ment in Pennsylvania and Maryland, and the enlarge- 
ment of the electric generating and distributing 


Associated Gas and Electric 








capacity on Staten Island, New York City. 


The Associated management endeavors at all times 
to furnish adequate service and to keep pace with 
the growing needs of the communities served. 





For information concerning facilities and securities of the 
Associated Gas and Electric Company 


Write to its subsidiary and ask for our booklet, 
“Interesting Facts.” 


ASSOCIATED GAS AND ELECTRIC SECURITIES COMPANY 
incorporated 
61 Broadway 


New York 
























We have published a graphic 
chart showing how the present 
market compares with previous 
markets. 


We are issuing this chart as a 
part of our Service to our clients. 


Copy on request. 


MACKAY & CO. 
BANKERS 
14 Wall Street, New York 
Members New York Stock Exchange 


Orders executed in all markets: 












8% Safety 87% 


We Offer 8%, 
Interest With 
Absolute Safety 


This can be had in our 
Preference Certificates which 


have as security behind them 
Mortgages and Cash in the 
amount of about two times 
their par value. 


Write or call for information 
The North American Mortgage 


and Building Corp. 
299 Broadway NEW YORK 
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MAKING LONG-RANGE INVEST. 
MENTS PAY 


(Continued from page 1095) 








The shares. are purely speculative 
and considerable patience will probably 
be necessary in holding them. One 
must forego returns on his funds dur. 
ing the present development stage, but 
the promise of ultimate reward appears 
to warrant acceptance of this stock as 
an attractive long pull holding— 
D. B. L. 


MISSOURI PACIFIC 


5% Cum. Conv. Pfd. 
Price, 72 
Div., None 


Some investors 
are inclined to 
think of Mis. 
souri Pacific in 
the same terms as in 1923 when the 
road was a jump ahead of the sheriff 
In 1922, it failed to earn its interest 
charges as was also the case in the 
years under Federal Control, but in- 
stead of going into bankruptcy Missouri 
Pacific has since expanded into one of 
the leading systems of the Middle West. 
Earnings on the preferred jumped 
from a few cents a share in 1923 to 
over $9 a share in 1924 and last year 
increased still further to $10.65 a share 
under operating conditions that were 
not ideal. On the basis of the company’s 
equity in the undistributed earnings of 
subsidiaries, it is calculated that the 
actual earning power of Missouri Pa- 
cific Preferred is between $16 and $17 
a share. In spite of unusual expendi- 
tures for equipment, the larger traffic 
that the road is handling still requires 
car rentals. Further operating econo- 
mies are being effected by the very effi- 
cient management with the prospect of 
adding another $7 a share to the pre- 
ferred earnings, through saving in both 
maintenance expense and equipment 
hire. In other words, earning power is 
such that it is time to consider the 
possibilities of wiping off accumulation 
of back dividends and resume payments 
on the preferred stock. ~ 

The heritage which the preferred 
stock now has from the difficulties of 
past years is an accumulation of $37.50 
a share or exactly one-half of the cur- 
rent market price of $75 a share. The 
question of paying off this accumulation 
is more a matter of how and when than 
it is a question of whether or not the 
back dividends will be paid. A logical 
view of an investment in the preferred 
is one where, by tying up less than $40 
of capital for each share purchased, 
an opportuity is open for the purchase 
of a 5% cumulative, convertible pre- 
ferred stock of sound merit at the bar- 
gain price of, say, $38 a share. Look- 
ing ahead to the possibility of having 
the accumulation paid off, a potential 
return of over 18% is indicated. 

As the management has not officially 
committed itself to any form of action, 
it cannot be definitely forecast how or 
when the back dividends will be paid. 

(Please turn to next page) 
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Even in the event that shareholders 
were asked to take payment of back 
dividends in more stock, the $140 or so 
par value of stock then held should be 
worth above $100 at a conservative ap- 
praisal.—F. B. C. 


MONTGOMERY WARD & CO. 


Price, 60 This, the second mail 
Div., None order company in point 

of size and importance 
in its field, is the oldest from the view- 
point of age. The present company is 
not so well known to investors as its 
distinguished rival, however, inasmuch 
as the old company was reorganized in 
1919. At that time, the Whelan inter- 
ests were prominent in the company’s 
affairs and a change in the corporate 
structure was effected. 

Subsequently, Montgomery Ward be- 
came very much involved in the defla- 
tion era. Its experience at that time 
left certain wounds whose scars are 
only now beginning to disappear com- 
pletely. Successive deficits in excess of 
9 million dollars in 1920 and 1921 left 
Montgomery Ward in a weakened finan- 
cial condition, necessitating a rather 
drastic capital readjustment. 

At the close of 1921, the company 
had a profit and loss deficit of 7.68 mil- 
lion dollars on its balance sheet. In 
order to eliminate this undesirable item, 
a number of changes were made in the 
preferred and common stock capital ac- 
counts. Asa result, Montgomery Ward 
now has but 4.25 millions of 7% cumu- 
lative preferred stock and 205,000 no 
par Class “A” shares ahead of the 1.14 
million shares of $10 par value common. 

The new management, which assumed 
guidance of this far flung mail order 
organization in 1921, has piloted the 
company back to. strong financial 
ground and set it upon a profit-making 
basis paralleling that of Sears, Roe- 
buck. Sales have increased steadily 
with the improvement in agrieultural 
conditions and general industrial pros- 
perity. 

Earnings for the common stock have 
recovered from $2.06 a share four years 
ago to $8.05 last year. Meanwhile, 
dividend arrears on the Class “A” stock 
were cleared up late in 1925, leaving 
the way open to inauguration of divi- 
dends for the common shares. While 
it is possible that such a step will be 
delayed, and may be preceded by re- 
tirement of the preferred shares, it is 
apparent that dividends would be justi- 
fied by the company’s strong financial 
status and rehabilitated earning power. 
Market conditions may force the com- 
mon shares to somewhat lower levels, 
but they will bear watching. For the 
Patient buyer, the stock has good possi- 
bilities —J. J. K. 


LAGO OIL & TRANSPORT A 


Price, 19 The Lago Oil & Trans- 
Div., None port Corporation is a sub- 

sidiary of the Pan Ameri- 
can Petroleum Company and owns con- 
céssions granted by the Government of 
Venezuela on 8,128,159 acres in the 
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Florida Mutual Building 
& Loan Association 


INCORPORATED 
AUTHORIZED CAPITAL $10,000,000.00 


ALHAMBRA ARCADE 
COR. 6th ST. and lst AVE. NORTH 


ST. PETERSBURG, FLORIDA 


THE WISE BUSINESS MAN WILL 
NOT SPECULATE WITH 


HIS MONEY 


Experience has taught him that a sound security, 
paying consistent returns, is the only form of 


investment worth while. 


We are offering foundation shares, fully par- 
ticipating, bearing 8% or more, at One Hundred 
and Five Dollars ($105.00), payable in cash, or 
on the monthly payment plan of Five Dollars 
($5.00) down, and Fifty Cents (soc) or more per 


month. 


Dividends declared semi-annually. 


Authorized Capital $10,000,000.00 


FLORIDA MUTUAL BUILDING & 
LOAN ASSOCIATION 


Alhambra Arcade 


St. Petersburg, Fla. 














for your 


8% SAVINGS 


Florida’s Premier Investment 


Secured First Mortgage Issues 
Correspondence Solicited 


Florida Bond & Mortgage Co. 
“Florida’s Safer Bond House” 


Theo. G. Houser, President 
First Trust Bldg. 
Miami, Florida 





FORECASTS 
of the 
STOCK and BOND 
MARKETS for 1926 


We have again prepared a digest of 
forecasts by well-kncewn authorities 
of the course of stovk and bond 
prices and general business condi- 


tions for the coming year. 
A copy spon request 


Newburger, Henderson 


Loeb 
1512 WALNUT STREET 
PHILADELPHIA 


Members New York & Philadelphia 
Stock Exchanges 











& for 20 Years 
without loss 


UR officers, in the course of advising the 
O placing of many millions of dollars in 

Miami, have recommended first mortgages 
yielding 8% for Twenty Years Without Loss 
to this House or its clients. 


Upon the broad knowledge of real estate values, 
painstaking care, rich experience, proven skill, 
and sound judgment, resulting in this record, 
is based the faith in our work making possible 
the following announcement, viz.: 


Hereafter, without cost to the investor, each 
mortgage and bend sold by us will bear our 
absolute guarantee, backed by our entire resources. 
Those investing funds will be quick to recognize 
that while oral assurances of the strongest men 
die with them, their written legal guarantees bind 
their successors; and that they will have this full 
protection in securities offered by this House. 


Write for our New Investment Booklet W.S. 


INCORPORATED 
PROFESSIONAL BLOG., 214 N E. BND AVE 


Oy MIAMI FLORIDA nO 


Buy “Shares in America” 


$80 


(or multiples thereof) 




















will purchase _ participating 
ownership in twenty-four sea- 
soned and dividend-paying — 
railroads, public utilities, in- 
dustrials and Standard Oils, 
including. 
New York Central 
Am. Telephone & Telegraph 
United States Steel 
Standard Oil of New Jersey 


Secured by deposit with Chat- 
ham Phenix National Bank 
and Trust Company, Trustee. 


Average yield over six- 
year period about 8% 


Send for Circulas U.W.S.—10 








THROCKMORTON & Co. 
190 BROADWAY NEW YORK 
Telephone Rector 1060 











Maracaibo basin in Venezuela. The 
major portion of the company’s acre- 
age lies under the shallow waters of 
Lake Maracaibo which is thought to be 
the geological center of the prolific 
Maracaibo basin. 

Contrary to popular belief, drilling 
under the waters of the lake offers no 
unusual technical obstacles. As a mat- 
ter of fact, the transportation facilities 
made possible by light draught tankers 
of special.design is a decided advantage. 
On the Lake concessions, there are 
twelve structures with a formation 
favorable for petroleum content and the 
first two structures which have been 
drilled to date have proven to be rich 
with oil. The company controls about 
95% of these formations. Aside from 
its Lake concessions, Lago controls a 
large tract of land, so far unproven, in 
the eastern part of Venezuela and other 
smaller sections bordering Lake Mara- 
caibo. 


Potentially, it is said by some who 
are in close touch with the company’s 
affairs, that some day Lago may be one 
of the largest oil producers in the world. 
However, the company’s merits do not 
by any means rest with future poten- 
tialities. Its production is.around 45,000 
barrels daily, or at a yearly rate of 
over 13 million barrels. The oil, which 
at present is obtained chiefly from a 
100-acre tract in the La Rosa field 
along the east shores of the Lake, is a 
fairly heavy grade but compares fav- 
orably with the petroleum obtained in 
the southern fields of Mexico. The 
company has two pipe lines of sufficient 
capacity to carry its present output to 
La Salina where it has a small topping 
plant and loading facilities. In about 
a month, when a deep sea terminal on 
the Island of Aruba, now under con- 
struction, is completed, Lago will be 
able to expand its commercial produc- 
tion. 

Pan American, with the second larg- 
est tanker fleet in the world, is con- 
centrating its activities on the Lago 
properties and complete development is 
assured. When all of the Lago Petro- 
leum shares have been exchanged for 
Lago Oil & Transport, the latter com- 
pany will have an outstanding capitali- 
zation of one million shares of Class B 
stock (held by Pan American) and 
three million shares of A stock in the 
hands of the public. Purely as a specu- 
lation, the A shares have long pull pos- 
sibilities —A. M. L. 
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During the time that the 
market is in its unsettled con- 
dition, it will be to the best 
advantage of subscribers to 
write to the Inquiry Depart- 
ment before making any com- 
mitments. The services of this 
department are entirely at the 
disposal of subscribers without 


cost and they should avail 
| themselves of its facilities. | 
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Richardson, 
Hill & Co. 


Established 1870 
Members New York Stock Exchange 
120 Broadway New York 

Telephone Rector 5660 
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ESSENTIAL SERVICE 


IN 19 STATES 


‘MIDDLE ‘WEST 
‘UTILITIES COMPANY 
Notice of Dividend 
on Common Stock 


The Board of Directors of 
Middle West Utilities Com- 
pany has declared a quarterly 
dividend of One Dollar and 
Fifty Cents ($1.50) upon 
each share of the outstanding 
Common Capital Stock, pay- 
able May 15, 1926, to all 
Common stockholders of rec- 
ord on the Company’s books, 
at the close of business at 
5:00 o'clock P. M., April 
30, 1926. 


EUSTACE J. KNIGHT, 
Secretary. 
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[n today already walks tomorrow. 


—COLERIDGE 


What Does the Future Hold 
for Scientifically Correct 


Electrical Refrigeration? 


Do the factors governing the present tremendous 
expansion in this industry rise soundly from bed-rock 
economy? Is the measure of profit unusually liberal. 
and does expansion warrant further participation? 


There were 14,532,930 American homes wired for electricity last year—over a 
100% increase since 1921. Within the 12 months ending December 31st, 1925, 
1,370,556 people for the first time, became customers of central stations. Yet, 
today, barely % of 1% of central station customers are enjoying the ad- 
vantages of electrical refrigeration. 


However, the trend is unmistakable. Needless here to marshal further 
statistics pointing to the formidable increase in family incomes, in savings 
accounts, life insurance, and owned homes. 


Recently at a conference of ice manufacturers, figures were presented to show 
a loss of over $7,000,000 since last June, due to inroads of electrical refrigerat- 
ing units. In many sections, to facilitate the sale of new homes, builders are 
writing the cost of electrical refrigeration into the building loan or first mort- 
gage deed. “Apartment-Hotel” suites are leased rapidly when they contain 
such built-in units as electrical refrigerators, washing machines and _in- 
cinerators. 


* * * * 


By virtue of a quarter century of research and experimentation, much of it in 
the realm of pure science, a single concern in this prosperous industry has now 
attained the heretofore seemingly unreachable goal of scientifically correct 
Electrical Refrigeration. They alone can point to installations in service longer 
than the business life of any competitor. The reins of leadership are in their 
hands. 


Their present position, well-nigh unassailable, betokens both the certainty of 
their retention of supremacy and the high excellence of the opportunity their 
shares present the investor. 


An interesting pamphlet has been compiled, surveying electrical 
refrigeration as an industry, and describing the fortunate position one 
industrial leader enjoys, particularly in respect to the exceptional 
possibilities for profit in the stock. A copy will be sent you on request. 


KANE, BROOKS & CO. 


7 Wall Street New York City 
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Securities Carried on Gonservative Margin 





Weekly Out-of-Town 
Stock Letter Accounts 


—pointing out economic con- A special department of our 
ditions that may have a vital pion. ine gece pate. orp 4 
eae h f equipped to give a prompt and 
oe effective service to out-of-town 


security prices. clients. 


Sent gratis on request for M.W. 8 We invite correspondence 
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You Can Buy Good Securities 


In Small or Large Lots on 


PARTIAL PAYMENTS 


Ask for Booklet MW-6 which explains our plan and terms 


Odd Lots of Stocks bought outright ot 
cash or carried on conservative margin 
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Members New York Stock Exchange 


7 Wall Street New York 
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OUR “DEATH TAXES” AND THE 
NEW REVENUE ACT 


(Continued from page 1089) 








given to prove the contrary. Certainly 
it should mean less quibbling in some 
cases, and hence somewhat easier and 
cheaper settling of those estates. 

As a born optimist, the writer has 
preferred to speak first of more com- 
fortably important aspects of the new 
Revenue Act. There must now neces- 
sarily follow, however, what in his 
opinion, anyway, are at least two most 
uncomfortably important factors still 
in the situation. In other words, two 
parts of the troublesome cloud that the 
storm has failed to satisfactorily clear 
up. 

In the first place, all Life Insurance 
you take payable to your estate and, 
especially, all Life Insurance you make 
payable to any named beneficiaries in 
excess of $40,000, is still to be included 
in your gross taxable estate. Surely 
at least certain kinds of Life Insurance 
are worthy of even slightly more con- 
sideration? Perhaps it is just as well 
to add here, though, that the writer 
is in absolutely no way connected with 
the insurance business. 

And in the second place, we find that 
the new Revenue Act says that the 
Federal Estate Tax— 


“Shall be credited with the amount 
of any estate, inheritance, legacy or 
succession taxes actually paid to any 
State or Territory or the District of 
Columbia, in respect to any property 
included in the gross estate. The 
credit allowed by this subdivision 
shall not exceed 80% of the tax ....” 


In other words, the old 25% credit 
that Uncle Sam formerly allowed you 
on his tax in connection with State 
death taxes has been increased to 80%. 

But why worry about that? 

Simply because some States already 
have indicated a desire to “take up the 
slack,” so to speak; to readjust their 
own inheritance taxes to levels where- 
by they will get the entire benefit of 
this 80%, and thereby allow them to 
reap additional, naturally desired reve- 
nue. 

If the States succeed in any such plan, 
it might have a far reaching effect. 
For, granted that the total amount pay- 
able in inheritance taxes by the estate 
would be the same and that only a com- 
paratively few, very wealthy estates 
would be affected each year, it never- 
theless suggests not only an excellent 
opportunity to attempt other undesir- 
able tampering with a State’s in- 
heritance tax laws but also that once 
such additional taxing got underway in 
a State it would prove like a good many 
other laws—hard to repeal, to say 
nothing of being the cause of much ad- 
ditional litigation. 

But is there not another serious 
aspect to this new Federal 80% credit 
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Have you a copy 
of Bond Salesmanship 


If you haven’t as yet ordered a copy of 
this standard guide for the salesman of in- 
tangibles, bonds, stocks, and other forms of 
investments, send us the coupon below, and 
we will forward a copy for your examination. 

It is a book that every bond salesman 
should have. It is written by a_ practical 
seller of bonds, W. W. Townsend, a man 
whose seventeen years of experience has cul- 
minated in the formation of his own company. 
It is endorsed by and published under the 
direction of The Investment Bankers Asso- 
ciation and recommended to all their members. 

To new salesmen, to experienced bond men, 
both, this book offers help, instructive ‘man 
to man” information. To read it and to fol- 
low its advice, cannot but help but increase 
your sales. 

Everett B. Sweezy, V. P. First National 
Bank cf New York, says “it is just what 
the bond business needed.” A. H. Meyer, 
Dir. Dept. of Commerce Education, United 
- > A. Schools, is “glad to recognize 
the book as a standard text in the training of 
bond salesmen.” 

It is easy to decide the value of this book. 
Just clip the coupon and send it to us. 


(CLIP AND MAIL TODAY) 


SPECIAL APPROVAL OFFER 


Henry Holt and Company 
1 Park Avenue, New York City 

Please send me a copy - Bonp SALESMANSHIP, 
by W. W. Townsend. may keep it for ten 
days and if ec in any way return 
it. Otherwise, I shall send you a remittance of 
$2.50 in full payment. 


PHAGHO wick cise tbong 6005's itso Me.e Wie ornare ee 
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(Orders from Canada must be accompanied by 
cash, which will be refunded if book is returned.) 
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- 1926 Analysis 
General Railway Signal Co. 


Manufactures and installs block signal systems for 
steam and electric railways; also train control 
and train stop apparatus of various descriptions. 


The Company’s customers include some of the 
most important railway systems of the United 
States and foreign countries. 


Net Profits after Federal Taxes for years ended 
December 31 are reported as follows: 
$ 815,607 
1,789.770 
Present business is reported to be the largest in the 
Company’s history. 
Our 1926 analysis of the General Railway Signal 
Company is in course of preparation. 
Copies will be sent to investors and institutions 
upon request, as soon as ready for distribution. 
Send for Circular WS-252 


Merrill, Lynch & Company 
120 Broadway 11 East 43rd St. 
New York 


Chicago Detroit Milwaukee Denver Los Angeles 
Members of the New York, Chicago, Detroit and Cleveland Stock Exchanges 



























































J. S. BACHE & CO. 


Established 1892 


MEMBERS New York Stock Exchange, Chicago Board of Trade, New York 
Cotton Exchange, and other leading exchanges 





STOCKS : BONDS : GRAIN : COTTON 
COFFEE SUGAR COCOA RUBBER 





Branches: Albany Schenectady Troy Syracuse Rochester Watertown 
Utica Buffalo Worcester New Haven Toledo Philadelphia 
Atlantic City Detroit Houston Kansas City Omaha Tulsa 


Correspondents in other principal cities 


New York Office - - 42 Broadway 
Chicago Office, 108 So. La Salle Street 





“THE BACHE REVIEW,” published weekly, sent on application. 

Readers of the Review are invited to avail themselves of our facilities for in- 

formation and advicé on stocks and bonds, and their inquiries will receive our 

careful attention, without obligation to the correspondent. In writing, please 
mention The Bache Review 











provision? It seems to the writer, at 
least, that so long as the total of State 
inheritance taxes is 80% or less of the 
total Federal Estate Tax otherwise due, 
no benefit whatsoever would accrue to 
the estate of a person because he lived 
in a non-taxing rather than a taxing 
State! Let us take a somewhat exag- 
gerated supposition just to make this 
point clear. 

Suppose Hood lives in Massachusetts 
and Whiting in Florida. Hood holds 
property both in Massachusetts and 
other States having inheritance tax 
laws, while Whiting, bearing in mind 
that he lives in a State having no in- 
heritance tax, holds only Florida prop- 
erty—real and personal. Both Hood 
and Whiting die, and from each of their 
estates $100,000 must be paid to Uncle 
Sam as a Federal Estate Tax. So far 
as that tax goes, of course both Hood 
and Whiting might have resided in any 
State of the Union! But now suppose 
that Hood’s Massachusetts and other 
State inheritance taxes amounted to 
$80,008. Then his Federal Estate Tax 
would be $20,000. Whiting pays no 
State inheritance taxes, but $100,000 to 
Uncle Sam as his Federal Tax. 

Does not this suggest that new States 
will be discouraged from joining the 
present “no-inheritance-tax” group of 
Florida, District of Columbia, Nevada 
and Alabama? Perhaps they shouldn’t 
—but that is another matter. Certainly 
more than one State has been leaning 
towards joining the group. At present, 
where State inheritance taxes are found 
quite severe, an estate will not shrink 
nearly so much in total levy but the 
point remains that the action now of 
many State inheritance tax bodies is 
awaited with considerable interest—not 
to say uneasiness, 

There are those who feel bitterly dis- 
appointed that the Federal Estate Tax 
was not wiped off the map like the Gift 
Tax. There are others of equal auv- 
thority who feel that it should remain 
on the books for a few years yet in 
order to permit a readjustment of the 
general taxation burden. The latter 
people have (for the present, at least) 
their wish. Time alone can prove—or 
disprove—the wisdom of their view. 
Time has a knack of proving a rather 
accurate even though sometimes severe 
judge of almost anything! And as a 
newly appointed judge once felt bound 
to observe as he gazed down upon two 
eager divorce lawyers—“There is much 
to be said on both sides of the ques- 
tion”! 

So far as a perpetual Federal Estate 
Tax goes—it seems to have but few 
friends. Your writer is frankly not 
among them. 


RACES a ARMED AREER 








The Magazine of Wall Street has compiled 
a list of books on Speculation, Economics 
and Business subjects published by other 
companies. All of these books have been 
read by our Staff of experts and we 
heartily recommend them to our readers. 
We invite further correspondence «about 
this list. Address your inquiries care of 
Book Department. 
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The Great 
BULL MARKET 
Is it Over? 





For 414 years the stock market was advancing. Stocks on the 
average rose nearly 100 points. 


Suddenly—tthe market has collapsed. 
Is the great bull market over? 


If so, your stocks may not see their recent high prices for another 
five years. Good stocks will go down with the bad. 


The last bear market carried the average level of stocks down 60 
points—and lasted for two years. 


A survey of the situation has just gone all over the country to the 
members of McNeel’s Financial Service. 


Several thousand copies have been reserved 


FREE to investors who are in doubt 


FINANCIAL 
TGuiinh, oieacven 
Pr of Success fil Znvestors” 


'2O BOYLSTON STREET 
BOSTON.MASsS. 





McNeel’s Financial Service 








120 Boylston St. Boston, Mass. 
Send Free Bulletin SMW-4-10 
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Time Tested 
Investments 








Insurance Co. 
Stocks 


Our Analytical 
Comparison 


based on financial reports as 
of Jan. 1st, 1926, contains a 
very comprehensive statement 
of the relative standing of the’ 
principal Fire and Marine 
Companies. 


Copy on request. 
Inquiries Invited. 


Gilbert Eliott & Co. 


Members New York Stock Exchange 
26 Exchange Place Telephone 
New York 


Bowling Green 1212 

















Stocks and Bonds 
listed on the New 
York Stock Exchange 
bought and sold for 
cash or carried on 
conservative margin. 


MOYSE & HOLMES 


Members New York Stock Exchange 
Members New York Cotton Exchange 
Chicago Board of Trade 


Carlton House 
47th St. & Mad. Ave. 





42 Broadway 
Hanover 6723 

















ae rage BRT 


— 
Se ee a Ree Ee ne 
z a ee PN aa ge es 


Bank and Insurance Stowks : 


Quotations as of Recent Date 


NATIONAL BANKS: 

Bid Asked 
American Ex-Pacific (16.50) 385 400 
Chase (20A) (D) 410 
Chatham & Phenix (16) 345 
Chemical (24) 675 
City (20A) 
Commerce (16) 
First (N. Y.) (100A) 
Hanover (27) 
Mechanics & Metals (20) 


(24) 
Public (16) (D) 
Seaboard (16) 


TRUST COMPANIES: 


Bankers (20) 

Bank of N. Y¥. & Trust Co. (22).... 
Brooklyn (30) 
Central Union (33) 
Empire (16) 
Equitable (12) 
Farmers’ L. & T. 
Guaranty (12) 
Irving-Columbia (14) 
Manufacturers (18) 
New York (20) 
United States (60) 


STATE BANKS (NEW YORK): 


America (12) 

Corn Exchange (20) 
Manhattan Co. (8C) .. 
State (16) 

United States (10) 


INSURANCE COMPANIES: 


Aetna Fire (24) 
Aetna Life (12) 

{ *Fidelity-Phenix (6) 
) *Continental (6) 


Glens Falls (1.60) 
Globe & Rutgers (28) 
Great American (16) 
Hanover (5) 
Hartford Fire (20) 

§ *Home (18) 
U*Carolina (1) 
Milwaukee Mech, 
National Fire (20) 
Niagara (10) 
§*North River (4) 
l*United States (4.80).. 
Stuyvesant (6) 
Travelers (20D) 
Westchester (2.50) 


CASUALTY AND INDEMNITY COMPANIES: : 


American Surety (8) 
National Surety (9) 
U. 8. Casualty (10) 
U. 8. Fid. & Guar. (9) 


JOINT STOCK LAND BANKS: 


Bankers of Milwaukee (4E) 
Chicago (10) 
Dallas (10) 
Denver (8) 

Des Moines (4E) 
First Carolina (8) 
Kansas City (10) 
Lincoln (9) 

St. Louis (9) 
Southern Minnesota 
Virginia (.50B) 


(A) Includes dividends from Securities Company. 
(B) Par $5. (C) Par $50. (D) Ex-rights 
(E) Annual rate not definite. Based on Jan. Ist 
payment, * Members same group. 





ANK and insurance stocks, in the 
B last fortnight, broke about as 

badly as stocks in general. In 
the case of insurance stocks it is easy 
to see why a declining stock market 
generally would result in withdrawal 
of public favor. Insurance companies 
are largely investment trusts, and the 
book value of their security holdings 
are reduced,in a bull market. Al- 
though experts in insurance stocks buy 
them only on the basis of their income 
from investments, and not on mark-up 
of security values, nevertheless, it is 
true that reduction in book values of 
securities held cannot be wholly ignored. 
While insurance stocks did not decline 
nearly so much as bank stocks, the rea- 
son is to be sought in the market, rather 
than in intrinsic values. It has been 
known for some time that insurance 
stocks have been cheaper than bank 
stocks, quality for quality. It would 
appear, superficially, as though the 
greater stability that has characterized 
insurance stock quotations was a reflec- 
tion of their comparative cheapness be- 
fore the break. But as a matter of 
fact there is less demand for insurance 
stocks than for bank stocks. Bid and 
ask prices in the case of bank stocks 
represent an active market, and in the 
case of insurance stocks merely the esti- 
mate of a market. Since insurance 
stocks have not as yet met the test 
that bank stocks have met it is too 
early to speak of their intrinsic cheap- 
ness at present price levels. Certainly, 
with the Aetna Life episode still fresh, 


the possibilities of the insurance stocks 
market will not come to the forefront 
for another month or so. 

Bank stocks have shown some star- 
tling declines. First National is now 
selling on a 4.16% basis, and earnings 
per share are 7% of market price. In 
other words, the investing public has 
become skeptical of the principal at- 
traction of bank shares. Their low 
yields have always been accepted on the 
theory that distribution of surplus, and 
undervaluation of assets, in the long 
run made their true yield very high, 
with a remarkable degree of safety. 
But with an investing public not at all 
anxious to believe even in present val- 
ues and earning power, it is obvious 
that valuations based upon future earn- 
ing power and distribution of assets 
meet with scant belief. Yet, if there 
is a case of clear undervaluation, it is 
rather to be sought in the present price 
of such a stock as First National than 
in industrial stocks. 

In many cases, book value is now 
two-thirds or more of market value. 
National Bank of Commerce, for ex- 
ample, shows. book value of $264 and 
bid price of $345, the percentage of 
book value to market price being over 
76%. Here, too, there has been an un- 
warranted skepticism. 

Joint stock land banks have at last 
been made subject to the expected rul- 
ing-that dividends are to be paid seml- 
annually, and not quarterly. In the 
meantime, joint stock land bank shares 
have been selling down to new low 
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levels, only Denver and St. Louis among 
the more conspicuous stocks, managing 
to hold their own. Not only skepticism 
as to management, consequent upon the 
unfortunate Southern Minnesota epi- 
sode, but a general belief that agri- 
cultural distress is widespread has con- 
tributed to the weakness of these stocks. 
As a result Chicago is selling on an 
8% basis, Kansas City on an 8.383% 
basis and even Dallas on a 7.69% basis. 
There has been little public interest. 

Formation of subsidiary, or rather 
related financing companies, to take 
care of situations which the joint stock 
land banks are not permitted to handle, 
although a constructive piece of news, 
has as yet not fortified confidence. 

Those who follow Bancitaly Corpora- 
tion with interest will be pleased to 
know that the par has been reduced 
from $100 to $25 and that 5 shares of 
the new stock are to be given in ex- 
change for one of the old. Present $9 
dividend will be retained, the new 
shares being on a $2.25 basis. This 
really increases the dividend by 25%, 
as the stock dividend amounts to 25%. 
This California corporation is an in- 
teresting example of opportunities out- 
side of New York City banks. We will 
deal with many such opportunities in 
later issues. 








ILLINOIS CENTRAL RAILROAD 
(Continued from page 1100) 








disastrous Jacksonville wage agreement. 
Coal makes up about one-third of IIli- 
nois Central’s tonnage and is the larg- 
est single item of freight. The classi- 
fied distribution in 1924 was: 


Products of Agriculture 

Animals and Products 

Products of Mines 

Products of Forest 

Manufactures, Mise. L. C. L. 21.93% 


100.00 % 


Coal traffic involves a generally short 
haul, the long carriage being in agri- 
cultural products, particularly perish- 
ables from New Orleans. The high 
revenue manufacture and miscellaneous 
traffic has shown a distinct tendency to 
become of greater importance in re- 
cent years. 

Illinois Central was one of the first 
roads, following Federal control, to get 
back on a normal operating basis. In 
1922 it was one of the few lines which 
could have undertaken to offer new 
stock to its owners, which it did suc- 
cessfully, selling 6% convertible pre- 
ferred stock to holders of common on a 
10% subscription basis. This marked 
the first step in a more than $120,000,- 
000 improvement program, the largest 
undertaking by any railroad, and which 
will in all probability not come to final 
completion for another 15 years. This 
program includes construction of a 
$25,000,000 cut-off between Edgewood, 
Ill., and Fulton, Ky. 

By far the most important project, 
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A cross section of an underground coal conveyor 
in a Pennsylvania mine. : 


A wheelbarrow four miles long 


Ten thousand tons of coal a 
day travel underground on 
this 4-mile-long conveyor. 

ye he col 1 . P 
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General Electric 


Company produces runs itself—a thrift example 
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conveyors; it de- for the whole world. 
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loaders, fans, pumps, office, or home, there is a 


hoists, and under- 


cutting machines— task that electricity could do 


all bearing themono- 


gram G-E. better and cheaper. ; 
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Safe securities of Electric Light and 
Power, Gas and Transportation Com- 
panies yielding 7% and more 

Write for list. 
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When Does 


$100 From $100 


Leave $100? 


When you invest $100 
monthly in 544% Guaran- 
teed PRUDENCE-BONDS 
and re-invest the interest 
for 12% years, which in- 
creases your principal to 
$21,700 and gives you a 
monthly income of $100 
equal to your former 
monthly investment of 
$100. 

Mail the Coupon for Booklet 
Offices open Mondays until 9 P.M. 


The PRUDENCE 
COMPANY, Inc. 


yy UnderSupervistonefN. Y. State Banking Dept. 

NEW YORK BROOKLYN 
331MadisonAve. 162RemsenSt. 
conmnmones’T EAR O 


The Prudence Company, Inc. VW 66& 


331 Madison Ave., at43rdSt.,N.¥.C. 
Gentiemen: Without ene on my part 
please send booklet “‘Prudence-Bonds Pro- 
vide the eth woe Hy Prudence Demands."’ 
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“The Science of Fortune Building” 


an highly interesting booklet shows 
matical accuracy, the rapid 
pao gy of funds regularly invested 
and en re — 
Company rant onds, yielding 
6 to 6% per cent. The wide differ- 
ence between the ultimate accumula- 
tion resulting from investment at 6 
per cent as contrasted with the de 
bn age of a savings account is 
clearly shown. It outlines, too, a sys 
tematic investment plan for “os 
who wish to combine guaranteed safety 
with attractive yield. 
Your copy is here for you—free. 
Write for it today to Department 164. 


MPANY* 


Investment Bonds Since 1885 


105 West Monroe Street, Chicago 
100 Bast 42nd Street, New York 











Curb Securities 


We offer out-of-town Banks, Brokers 
and private investors, our unexcelled 


facilities for executing orders in 
age oe and invite correspon 
ect. 


Abrahams, Hoffer &Co. 


Members N. Y. Curb Market 


15 Broad St. New York 


Telephones Hanover §273-4-5-6-7 


Ban Antonio, Texas 
San Diege, 


Trenton, 


All of the bonds listed are legal for savings banks investments in the three states of 
All three have extremely rigorous standards 
with reference to State and Municipal bonds, but it appears that their standards differ, 

and it has been found that the combined requirements of the three states ensure the utmost 
than 25,000 inhabitants has its bonds represented because, 
as a rule, their marketablity is inferior. Every effort has been made to exclude bonds 
subject to local taxation. This list will be revised constantly, on the basis of yield. It is 
felt that the yields obtainable are as high as possible in view of the strict requirements. 
Municipal yields are practically unchanged since last two weeks ago. 


New York, Cennecticut and Massachusets. 


in safety. No tewn with less 


however, is the electrification of lines 
in the Chicago district, in which the 
company holds a position somewhat 
analogous to that of the New York 
Central in New York City. The work 
includes grade separation, improved 
freight yards, and new and enlarged 
passenger stations. Twenty-nine miles 
from Randolph Street south on the 
main line will be electrified; also the 
South Chicago and part of the Blue 
Island branches. The cost of the entire 
development will be about $75,000,000, 
of which approximately one-half has 
been expended. As a result of the con- 
tract with the city the company will 
have a right of way, varying between 
a maximum of 650 feet and a minimum 
of 200 feet. Electrification is being 
put through in four units of which the 
first, suburban service, is expected to 
be put in operation by July 4, seven 
months ahead of the contract time. 
Two freight services and through pas- 
senger service are not scheduled for 
completion until 1930, 1935 and 1940, 
respectively. A great deal of thought 
is being devoted to the development of 
the most efficient and economical elec- 
trical motive units particularly in the 
suburban traffic. 

Some doubt has been expressed as to 
whether this type of investment will 
provide as large a return as have past 


July, 1957 
May, 1941 
July, 1944 
February, 1944 
March, 1936 
January, 1949 
April, 1937 
January, 1950 
October, 1940 
January. 1933 
June, 1957 
Bept., 1949-48 
1936 

1937-9 
March, 1939 
1940-45 


1938-54 
1926-34 
1942-5-51 
July, 
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investments in railway property. Cer- 
tainly a tremendous saving may be ex- 
pected from the new freight yard, 
known as Markham Yard, to be opened 
this spring. The management is ap- 
parently determined that the road’s 
rapidly growing suburban traffic can 
and shall be handled on a really profit- 
able basis. It may be pointed out that 
Illinois Central will be able to utilize 
the air rights along much of its valu- 
able right of way in the same manner 
as the New York Central created a 
paying investment out of its right of 
way along Park Avenue in New York 
City. 

The most important present fact in 
this connection is that Illinois Central's 
earning power has increased rapidly 
enough to keep pace with the growing 
capitalization called for to finance this 
project, although as yet not the slight- 
est return has accrued therefrom. It 
is rather difficult to accurately arrive 
at the percentage earned upon the stock 
in the past four years. In each of 
these years 10% of their original hold- 
ings was offered to stockholders in 
either 6% convertible preferred or new 
common. Except in 1922, however, the 
subscription was made toward the end 
of each year. It is undoubtedly correct, 
therefore, to calculate annual earnings 
on the basis of the amount of stock 
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outstanding during the greater part of 
the year. Figured in this way Illinois 
Central’s per share earnings on the 
preferred were: 
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Per share earnings on the common 
stock were, of course, even greater, but 
the conversion of the preferred should 
be allowed for. 

The principal flaw in Illinois Cen- 
tral’s make-up is the rather top-heavy 
capital structure, funded debt being 
about twice the capital stock. This 
ratio is, however, in process of rectifi- 
cation through the periodic issuance of 
additional stock. The criticism, more- 
over, may be widely directed elsewhere, 
as the percentage of funded debt is 
about the average of all carriers. 

Maturities in the next ten years are 
relatively light, about $25,000,000 fall- 
ing due principally in 1934 and 1936. 
Between 1950 and 1955, however, vari- 
ous bonds totalling about $165,000,000 
or over half the company’s present debt, 
come to their due date. This is ten 
years beyond the time set for comple- 
tion of the present large projects, 
which should be of a rapidly diminish- 
ing character after 1930. In the next 
twenty years ample opportunity will no 
doubt be afforded to refund these is- 
sues, which average less than a 4% 
coupon rate, on a favorable basis. 

Returning to the present, a good deal 
of optimism is warranted in consider- 
ing the company’s earning possibilities. 
The same increase of earning power 
that has taken place since 1921 will un- 
doubtedly feature the future. Shortly 
the first returns from the Chicago de- 
velopment will begin to accrue. Before 

































years have been worth from $1.50 to 
$2. Undoubtedly this privilege will be 
recurring in the future. With the com- 
Pany’s growing earning power an in- 
crease in the cash distribution might be 
looked for at such time as the financing 
Program is concluded. The stock is ob- 
Mtously a sound stock investment and 
can be recommended as such. 
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“i long, a solution of the Jacksonville 
~ wage controversy should be forthcom- 
ing, which would ‘result in the opening 
4 of closed coal mines along the Illinois 
Central’s _ lines. Lastly, investors 
"a should recognize and insist on the point 
4 that when official regulatory bodies 
authorize an investment in railroad 
” property, they become in large measure 
a responsible for rates that will yield an 
adequate return thereon. 
if Immediately following Federal con- 
k trol, Illinois Central stock enjoyed an 
investment rating perhaps superior to 
. other leading railroad shares. Specu- 
5 latively, however, it has not been in 
great favor, it being generally regarded 
y that the present policy precluded an in- 
4 crease in the rate of distribution. At 
« the current price of 117 the 7% divi- 
‘ dend yields 6%, a very good return. Is 
‘ hot something being overlooked in this 
’ Investment rating? The rights to new 
: stock offered in each of the past four 








































































“What do you think of those Kelly-Springfields, Joe?” 


ae) tell you the truth, Ed, I don’t think of them at all. They came on the car and 
they’ve never been off the rims. Tire trouble is one thing I don’t have to worry about.” 








This Diversified Investment 
Yields You About 9% 
In Cash and Stock Dividends 


When you invest in Cities Service Common Stock at its 
present price you get a yield on your money of about 9% in 
cash and stock dividends. And you become a profit-sharing 
partner in the Cities Service organization, which has more 
than 100 public utility and petroleum subsidiaries operating 
in 31 states. 





Such wide diversity adds to the safety of your investment in 
Cities Service Common Stock, which is backed by an organ- 
ization with $553,000,000 in assets. In the last 10 years annual 
earnings available for Common Stock dividends and reserves 
have always amounted to over 13% on the outstanding com- 


mon Stock. 
Send for Circular C-18 
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Over-the-Counter 


IMPORTANT ISSUES 
Quotations as of Recent Date* 


Aeolian Co., pfd. (7) .. 
Acolian Weber 
Aeolian Weber, pfd. (7) . 
Alpha Port. Cement (6) g 
Aluminum Co. of A 

Pfd. 


American Arch (7P) 
American Book Co. (7) 
. ees (new): 


) 
Amer. Meter Co. (5P) 
Amer, Thread Pfd. (%) 
Atlas Port. Cement (4) 
Babcock & Wilcox (7) 
Barnhart Bros. & Spindler: 
. G. 


( G. 
Bliss (E, Ww.) Co. Ctfs. 
lst Pfd. ay 
Cl. B Pfd. (0.60) 
Bohack (H, "o) Co. 
Ist Pfd. (7) 
Borden Co. 
Bucyrus Co. 


Pp 
Celluloid Co. 
Pfd. (8) 


Congoleum Co. 
Continental G. 
Part Pfd. (8) 
Prior Pfd. 
Crocker Wheeler 
Pfd. 
Devoe & Raynolds: 
2nd Pfd. (7) 
Fajardo Sugar (10P) 
Franklin Rwy. Sup. (4) . 
Giant Port. Cement 
Pfd. (3.5B) 
Hercules Powder (6P) 
Pfd. (7) 


Jos. Dixon Crucible (8) 
Johns-Manville, Inc. (3) 


Corp: 

New (70.50 
Manhattan esis (2.5) 
Metropolitan Chain Sts.: 

Ist Pfd. (7) 

2nd Pfd. (7) 
Nat’l Fuel Gas (6P) 
New Jersey Zinc (8P) 
Niles-Bement-Pond 

Pfd. 


Phelps Dodge Corp’n ) 
Pierce, But. & 


Pfd. 


Pfd. 
Safety road H. & L. (8P). 
Savannah Sugar (6) 
d. (7%) 


Sheffield Farms Pfd. (6) 
Singer Mfg. Co. (10P)... 
Singer, Ltd. (4) 
Superheater Co. (6P) 
Technicolor, Inc. 
Wash. Ry. 
Pfd, (5 
White R’k 2nd Pfd. (6P) 
Ist Pfd. (7) 
Woodward Iron 
Pfd. (6) 


*Dividend rates in dollars per share designated 
in parentheses. 

G—Guaranteed as to principal and dividend by 
Amer. Type Founders, 

P—Plus extras, 

B—Also extras on account of arrears. 

x—Ex-dividend. 

+ Initial payment; 
lished. 


regular rate not yet estab. 


_ 





VER-the-counter stocks were un- 

able to withstand the onslaught 

of liquidation which struck other 
markets during the past fortnight. A 
good deal of selling was probably occa- 
sioned by the desire of margin traders 
to realize funds with which to maintain 
commitments in listed securities. Such 
selling is characteristic of a deflation- 
ary movement and frequently results 
in the sacrifice of sound issues in the 
effort to protect the weak. This is not 
to be construed as an inference that 
stocks in the unlisted market are uni- 
formly desirable but is merely advanced 
as a partial explanation of the pre- 
vailing weakness. Other factors have 
also been at work, of course. 

The general uncertainty surrounding 
the security markets has made investors 
cautious. Buying tends to be of the 
bargain seeking variety, but since there 
is, as yet, no assurance that real bar- 
gain prices exist, buyers are not in the 
majority. In other words, there has 
been a preponderance of selling pres- 
sure in unlisted stocks as well as else- 
where. Prices for practically all un- 
listed stocks are lower but the utilities 
were again among the hardest hit. Re- 
cessions in the industrial section were 
also marked in many instances. 

A certain amount of investment de- 
mand was in evidence but it was neither 
of sufficient size or insistence to cause 


an advance in bid prices, even in thé 
strongest issues. Its only effect was t¢ 
prevent the better grade stocks from 
moving downward as widely as the 
more speculative types. 

The Servel Corporation has adopted 
a recapitalization plan under which the 
present Virginia corporation will be re: 
organized in accordance with the laws 
of Delaware and will take over the busi- 
ness and assets of the former. At thé 
same time, the existing Class A and B 
shares are to be exchanged for new 
no par value stock in the ratio of oné 
new share of each share of Class 4 
stock and two new shares for each of 
the B shares. The new common stock ig 
to have voting power, whereas voting 
privileges were confirmed to the B 
stock of the former company. 

The company recently issued 5 mil: 
lion dollars of 6% convertible notes, 
due April 1, 1931, partly to supply ad- 
ditional working capital and partly te 
finance purchase of the preferred shares 
of a subsidiary, the Electro-Lux Co. 

Extreme weakness in Babcock & Wil- 
cox was based upon a disappointing 
earnings statement for 1925. Net prof- 
its of $7.21 a share for the 200,000 
shares of capital stock compare with 
$17.00 a share earned in 1924. It ap- 
pears that the decline in net was caused 
by keener competition rather than by @ 
loss in total volume of business. 
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Important Dividend Announcements 


HE debacle on the stock exchange 
had no effect on the dividend rates 
of various companies listed in this 

column. American Can inaugurated a 
$2 annual rate on the new common by 
declaring a quarterly dividend of $0.50 
per share; this is equal to $12 on the 
the old common, an increase of $7. 
Missouri-Kansas-Texas Railroad raised 
the rate on the preferred from $5 to $6. 
Fisk Rubber paid off part of the arrears 
on the first preferred and also declared 
an initial dividend of $1.75 on the new 
first convertible preferred. 


Note—To obtain a dividend directly 
from the company the stockholder must 
have his stock transferred to his name 
before the date of the closing of the 
company’s books. 


Ann’! Amount Stock Pay- 
Declared Record able 

Allied Chem. cm....$1.00 Q 414 65-1 
Amer, Can new cm.$0.50 4-30 
Amer. Gas. & El. pf.$1.50 4-10 
Amer, 4-14 

~ Amer. 4-14 

% Am. Shipbuild. cm.. 4-14 
7% Am. Shipbuild. pf..1%4%% 4-14 
Anaconda Copper ....$0.'75 4-17 
Assoc. Dry Gds. cm.$0.62 4-10 
Atlas Powder pf....$1.50 4-20 

~% Byers A. M. pf....1%% 4-15 
Chic, Pneu, Tool....$1.25 4-15 
Crucible Steel cm...$1.25 4-15 

% du Pont Deb 4-10 
Elec. Bond & Shr. pf.$1.50 4-12 
Fair (The) 4-20 
Famous Players pf..$2.00 4-15 
Fisk R. Ist pf 4-15 
Fisk R. Ist cv. pf..$1.75 4-15 
Gen. Cigar new 4-20 
Gimbel Bros. pf.... 4-15 
Int’l Shoe new pf...$0.50 4-15 
Loose-Wiles 2d pf..$1.75 4-17 

% Macy, R. H., pf....$1.75 4-17 
McCrory Stores pf...$1.75 4-20 
Mo., Kansas-Tex. pf .$1.50 4-15 

N. Y. Air Brake cm.$0.50 4-8 

Z Oil Well Supp. pf..1%% 4-15 
$2 Packard Motor 4-15 
5% Pere Marq. 4-15 
— Pere Marq. 4-15 
— Pere Marq. 4-15 

% Pere Marg. pr. pf..1%4% 4-15 
Phila. Rap. Tr. cm. 2% 4-15 
Pitis, Utilities pf...8%2% 4-10 

. Utilities pf...24%% 4-10 

Reading Co. 2% 4-15 

St. Louis-S. F. pf..14%% 4-10 
$0.60 Telautograph cm. ..$0.30 4-15 
7% Southern Ry, cm...1%4% 4-10 
71% United Drug Ist pf..13%4% 4-15 
$2.40 Un. Lt. & Pr. cm. A.$0.60 4-15 
$2.40 Un. Lt. & Pr. cm. B.$0.60 4-15 
$7.80 Vivaudou V., pf....$1.95 4-15 
7% Vulcan Detinning pf.1%% 4-15 
— Vulcan Detinning pf. 2% Acc 4-15 
7% Vulcan Detin’g pf A1%% Q 415 
$3 Wrigley, Wm., Jr...$0.25 M 4-20 
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From time to time some of our readers 
ask us to get books for them, on Specula- 
tion, Economics or Business subjects not 
published by us. 


Believing that more of our readers will 
want books on these subjects, we have 
Prepared a list of books that have been 
read thoroughly by our Staff. We heartily 
recommend them to our readers. 


Further information about prices and so 
forth will be sent on request. Address your 
mquiries care of the Book Department. 


Re 
APRIL 10, 1926 











SPECIAL DISCOUNT OFFER 


A Trading and Investing Library at 35% 
Off the List Price 


$23.75 Worth of Books for $15.50 
SAVING YOU. $8.25 








Each Volume is 
—Easily Understood 
—Thoroughly Practical 
—Amazingly Simple 
—Fundamentally Sound 





Studies in Stock Speculation—These chapters cover the subject of trad- 
ing from its most elemental to its most scientific phases. They cite 
instances and give examples to explain all the difficult angles of market 
operation, 


You and Your Broker—This book explains very carefully every relation- 
ship between your broker and yourself. 


How | Trade and Invest in Stocks and Bonds—The 35 years’ experience 
of Mr. Richard D. Wyckoff on Wall Street are lucidly told in this 
valuable book. At a small cost you can learn what it took him many 
years of intensive study and much money to find out. 


Fourteen Methods of Operating in the Stock Market—COPY, DON’T 
ENVY the big successful trader. A complete description of the methods 
used by some of the biggest operators are fully described in this book. 
YOU should know how to adapt their methods to your trades. 


Financial Independence at Fifty—At 50 will you be an object of another’s 
charity? According to insurance statistics 65 people out of every 100 
are dependent upon others before they are 65. This book will show 
you the WAY out of the RUT. 


Studies in Tape Reading—Can you READ the Tape and UNDERSTAND 
market reactions from it? If not you need THIS BOOK if you are TO 
BE a successful trader. 











. 


The authors of these books are all EXPERIENCED TRADERS AND 
INVESTORS. They tell you in plain, straight-from-the-shoulder lan- 
guage of their experiences. They tell you how they succeeded—where 
they failed—and how they corrected their trading and investing faults. 


YOU can profit from their successes and LEARN from their mistakes. 

While we will sell single copies at the price mentioned on the coupon, 
we suggest that you take advantage of our liberal offer by ordering the 
entire set. 


Fill Out and Mail 


THE MAGAZINE OF WALL STREET, 


42 Brodaway, New York City CHECK OFFER 
Gentlemen :— YOU ACCEPT 


(1) Send Entire Set C. O. D. $15.50. 

( Enclosed $15.50. Send the Entire Set. 

[1 Send C. 0. D: $ the vols. checked. 
1 Enclosed $.... Send vols. checked. 


Regular 
Price 


(0 Studies in Stock Speculation... .. $5.00 ( Fi ial Independence at 50........ 
(1 You and Your Broker s (J Studies in Tape Reading 

(0 How I Trade and Invest............ 3.75 ([)A B C of Bond Buying. 

(0 Fourteen Methods of Operating 





(Please Print) 


Address 
Dis. 4-10 


(Please Print) 
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The name LEVERICH has been suc- 
cessfully identified with Brooklyn Real 
Estate operations for over 70 years. 


1 Ist Mortgage 
6: % Real Estate 
Gold Bond Certificates 


A TRUST FUND 
INVESTMENT 


OND Certificates of 

this issue will be 
Legal, in the opinion 
of Counsel, for Trust 
Funds in New York 
upon Completion of 
the Building. 


Your name on the coupon below will 
eal, 4, 


bring you ip infor 








sMORTGA 
soiree 


143 Montague Street 
Brooklyn, New York 


Name. 





Address 















































Timely 
Suggestions 


The Individual Investor 


will find attractive 
opportunities in our 
current list of offer- 
ings. It embraces a 
diversity of issues 
with yields ranging 
from 4.60% to 8.18%. 


Ask for List A. S 


or 


H. D. Williams 
& Co, =. 


New York 


MEMBERS 
NEW YORK 


120 Broadway 

















New York Curb Market 


IMPORTANT ISSUES 


Quotations as of Recent Date* 


1926 Price Range 
—__—_— Recent 


Name and Dividend High Price 
Amer. Gas & Elec, (1) 99 64 69% 
Amer. Super Power A (1.5). 

Amer. Super Power B (1.5). 

Centrif. Pipe (1) 

Cities Service new : 

Cities Service Pfd. (6) 

Continental Baking 

Continental Bak. Pfd. (8)... 

Curtiss Aero 

Curtiss Aero Pfd. (5) 

Devoe & Raynolds S (2.4).. 

Durant Motors 

Elect. Bond & Share (1).... 

Electric Investors 


Ford Motor of Canada (20).. 
General Baking A (5) 
Gen Baki: 


1926 Price Range 
Recent 
Name and Dividend Low Price 


Metro Chain Stores 50 25% 
Mountain Producers 


Nipissing Mining (60c) 
Northern Ohio Power 
Pacific Steel Boiler 
Reo Motor (80c) 
Rickenbacker Motor 


Southeast Pwr. & Lt. new. 
Bo’east Pwr. & Lt. Pfd. (4) 
Stutz Motors 

Trans Lux 

Tobacco Products Export 
Tubize Artif. Silk 

Victor Talking Machine 


STANDARD OIL STOCKS 


Continental Oil (1) 

Humble Oil (1.2) 
International Pet. (50c) 
Ohio Oil (2 

Prairie Oil & Gas 

Standard Oil of Ind. (2.5).. 
Standard Oil of N. Y. (1,4). 
Vacuum Oil (2) 


*Dividends quoted dollars per share, March 3) 





brought many stocks down to a 

new low level for the year. With 
the exception of most of the oil shares 
and a few industrials, the decline in 
market values was evenly distributed 
throughout the entire list. One of the 
characteristic features, however, was 
the orderly manner in which the liquida- 
tion came about. Unlike the bearish 
sessions of a few weeks ago, the selling 
was deliberate and there was little of 
the panicky disposal of shares that 
many Curb traders noted previously. 
With prices coming more nearly in line 
with earning power, there are always 
bids for stock no matter how large a 
volume of selling appears on the trad- 
ing floor. 

The decline ranged from a few points 
in some issues to as much as twenty 
and thirty points in others. The few 
high priced issues on the “little ex- 
change” like Ford Motors of Canada 
and Tubize Artificial Silk, which previ- 
ously had showed strong resistance to 
the selling pressure on the rest of the 
list finally succumbed; the former sell- 
ing off 50 points and the latter 30 
points. Undoubtedly these declines 
were influenced to a large extent by the 
savage attacks on some of the high 
priced securities on the Exchange, al- 
though neither Ford Motors nor Tubize 
had formerly been advanced by specu- 
lative enthusiasm as was the case in a 
number of the high priced issues on 
the big board. 

Land Company of Florida which 
showed unusual resistance during the 
period of liquidation in the rest of the 
list, sold up to 26 in the face of a 


7 teense liquidation on the Curb 


general decline. The move in this issue 
was followed closely by the announce 
ment that a prominent publisher and 
real estate operator had acquired 10, 
000 acres of land from the company at 
$80 an acre. This is interpreted as 
placing a conservative valuation on the 
whole tract of at least $75 an acre and 
the equivalent of the same amount per 
share. 

The Standard Oil section of the Curb 
trading list was notably strong, these 
shares showing an average decline of 
only a few points. Among the inde- 
pendent oils, both of the Lago issues 
showed strong resistance against selling 
pressure and Gulf Oil and Lion Oil & 
Refining also held up well. The oil 
shares, on the whole, represented the 
strongest group among the industrial 
issues and their market performance 
provided a strong contrast with the ac 
tion of most of the public utility stocks. 

Humble Oil and Refining is selling 
ex-rights with the present price equal 
to about $77 a share for the old shares 
before holders of the stock were given 
the privilege of buying two new shares 
for each three held, at a price of $25 a 
share. Humble has recently made a 
deal with Continental Oil Company to 
take over the entire production of the 
latter company in Rattlesnake Dome. 
As soon as pipe lines are completed, 
Humble’s refineries on the Gulf Coast 
will have the advantage of a high grade 
crude to blend with other grades of 
crude and substantially build up the 
gasoline derivative of the refineries. 
The Rattlesnake crude is one of the 
highest grades produced in the country 
and has an 85% gasoline content. 
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TRADE TENDENCIES 
(Continued from page 1124) 


pl 
the steel business would be hit a hard 
blow. 

During the first quarter of the year, 
the industry on the whole has main- 
tained its high speed activities because 
of urgent need for quick shipments 
against contracts previously placed on 
the books, but new business has not 
kept pace with shipments. Conse- 
quently, the unfilled orders have been 
lower at the end of each successive 
month during the present year. With 
new business falling off, nominal price 
inducements have been made and com- 
petition has become keener. March 
provided a flurry of new buying, but 
not enough to keep up with shipments 
and inquiries for new business were 
few as the month drew to an end. It 
is quite likely that the destinies of the 
industry for the present year, at least, 
will be determined during the next 
three or four weeks, depending on 
whether or not a much needed spring 
revival of demand materializes. 





METALS 














Irregularity Continues 


The non-ferrous metals continue to 
see-saw up and down within narrow 
price ranges showing no definite trend 
and giving little incentive for buyers to 
come into the market except for their 
actual immediate requirements. The 
hand-to-mouth buying that has char- 
acterized the market, especially in the 
case of copper, means that surplus 
stocks in the hands of consumers are 
not high. Another indication of the 
scanty supplies on hand is the action of 
prices. On a rather active demand 
during the past week, the red metal 
advanced to a high level of 14% cents 
with a large volume changing hands at 
this price or fractionally lower. Heavy 
trading also developed in lead and 
premiums were paid by some buyers for 
near-by export shipment. 

As soon as the flurry of demand died 
down, prices fell back to their previous 
level. It is believed that the decline in 
stock prices has had a sympathetic ef- 
fect in the metal markets. If the stock 
market holds true to tradition as a 
business barometer, a decided falling 
off in some lines of business would be 
indicated. Using this argument, the 
larger metal consumers, who are in no 
hurry to contract for metals anyhow 
these days, stayed out of the market 
until prices appealed to them. The 
apathy of foreign buyers still stands in 
the way of a price advance and the 
opening up of the lake season, while it 
does not find smelters with large stocks 
on hand this year, certainly offers no 
encouragement for advanced prices in 
the near future. 

(Please turn to page 1157) 
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: The ideal City Home 


AMERICA’S FINEST RESTRICTED HOME COMMUNITY 


2. 
te 








Take a Fifth Avenue Bus 
to Jackson Heights 


—a restricted residential community with its 
various types of apartment groups designed 
after the English, French and Italian archi- 
tecture, set down in beautiful landscaped gar- 
dens and wide parked streets. The children’s 
playgrounds, fine Public and Private schools, 
the various social activities and out-door 
sports, such as Tennis and a Miniature Golf 
Club, all form the basis for an ideal home 
in JACKSON HEIGHTS. 


BUSINESS AND SOCIAL REFERENCES REQUIRED 


3 rooms, one bath, with dining bay from $85 
4 rooms and bath, with dining bay from 95 
4 rooms (two bedrooms) and bath, 

extra large living and dining room 

combined, open fireplace . . . from 105 
Sroomsandbath . . . . . «from 110 
6roomsandonebath . . . «from 135 
6 rooms and two baths, sun-parlor, from 160 
7 rooms and three baths, . . . from 225 


VISIT Jackson Heights TODAY 


THE QUEENSBORO CORPORATION 
Jackson Heights Office: 25th St. & Polk Ave., Havemeyer 2360 


Broadway B.M.T. orInterboro Subway (Queensboro Subway) to Jackson Heights. 
By Motor, 59th St., via Queensboro Bridge, Jackson Ave. (Northern Boulevard.) 


FIFTH AVENUE BUSES 


are now running to Jackson Heights via 5th 
Ave. and 57th St. from 25th St. and Sth Ave. 


SPECIAL EXHIBIT OF PLANS, MODELS, PHOTOS, 
50 EAST 42nd STREET ° ROOM 406 














Specialists 
Chicago, Kansas City, Southern Minnesota, ae 
ni 


Des Moines, California, Shenandoah Valley a 
New York Joint Stock Land Bank Bond issues. 


Guy Huston & Co., Inc 


61 roadway New Yor:; 





8 % COMPOUNDED 
Semi -Annually 


on investments; in monthly payments or 

lump sums; Safety; Real Estate Se- 

curity; Tax Exempt; State Supervision. 
Bend for Details. 


Okmulgee Building & Loan Ass’n 
Okmulgee Oklahoma 











Is this question a familiar one in 
your filing department? Did you 
ever search frantically for an impor- 
tant letter that was buried in a mass 
of correspondence, loosely held in a 
flat folder, the index tabs of which 
had sunk completely out of sight? 


If you have experienced all the an- 
noyances that such an incident can 
cause, you are naturally looking for 
a container that will place your filing 
system on an efficient basis. 


VERTICAL- EXPANDING 


FILE POCKETS 


will modernize and “tone up’? your 
entire files. The index tabs greet you 
fairly and squarely as the cabinet 
drawer is pulled out. Always upright 
in the filing drawer, they make refer- 
ence to the contents quick and easy. 


Vertex Pockets have capacity—they 
expand as papers are added. No 
overcrowded flat folders to contend 
with. “Paperoid,”’ the finest quality 
red rope stock, is used in their manu- 
facture. Vertex Pockets will easily 
outlast twenty manila folders. 


Send the coupon below for a free 
trial Vertex Pocket and prove to 
yourself that there is no _ suct 
word as “Lost” in a modern 
filing department. 


ALVAH BUSHNELL CO., Dept. K 


Durable Filing Containers 


925 Filbert St., Phila., Pa. 





Wall Street. 


MNT CLS ccc ads nun cavensdsueanee 
Ee ee PRE pres 
Name of Person Inquiring .............. 


Letter size or Legal size desired? ...... 
If special size is required, send sample 
of sheet to be filed, and give width and 


height of drawer 
To Alvah Bushnell Co., Dept. K 


925 Filbert St. Philadelphia, Pa. 


———— 











———-——- cUT HERE-—-"—"-"-— 
Please send for examination and trial 
a free sample of BUSHNELL’S “VER- 
TEX” Paperoid File Pocket, as de- 
scribed in April 10th Magazine of 
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MARKET STATISTICS 


N. Y. Times 4 
N.Y.Times Dow, Jones Avgs. ——50 Stocks—— ' 

40 Bonds 20Indus. 20 Rails High Low Sales 
Thursday, Mar. 18. 86.33 146.32 106.78 125.32 122.70 2,122,474 
Friday, Mar. 19.... 86.24 145.11 106.39 124.64 122.03 2,006,329 
Saturday, Mar. 20. 86.27 144.80 106.73 123.31 121.96 899,997 
Monday, Mar. 22... 86.27 146.32 107.83 123.96 122.24 1,385,041 
Tuesday, Mar. 23.. 86.20 143.86 107.67 124.07 121.93 1,260,442 
Wednesday, Mar. 24 86.05 140.31 106.32 121.45 118.02 2,625,925 
Thursday, Mar. 25. 86.09 140.81 106.88 120.13 117.92 2,275,491 
Friday, Mar. 26.... 86.04 141.76 107.24 116.05 114.07 1,648,658 
Saturday, Mar. 27. 86.14 139.02 107.26 115.48 113.84 1,036,476 
Monday, Mar. 29... 85.91 135.49 105.15 113.99 111.383 2,707,896 
Tuesday, Mar. 30.. 85.69 135.20 102.41 113.10 109.63 3,297,901 
Wednesday, Mar. 31 85.75 140.46 105.53 114.13 110.68 2,554,944 
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AVERAGE PRICE oF 40 BonDs 


19.20 21 —1922 —v— 1923 —v— 1924 —~—1925 —1— 
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PETROLEUM 








Larger Consumption in Prospect 

The usual upturn in consumption of 
petroleum products will soon be felt 
and in spite of the large supplies on 
hand, refined products have been quite 
frm in anticipation of this revival. A 
brisk business in wholesale trade is 
being done by the larger refiners on 
contracts both for domestic use and for 
export. Gasoline is the strongest of the 
several major refined products and for- 
ward contracts are being offered spar- 
ingly. Although fuel oils and kerosene 
are not available in as abundant sup- 
ply as gasoline, they do not share the 
same outlook for seasonal increase in 
consumption and, therefore, are not as 
firm as the industry’s principal product. 

It was about this time last year that 
erude oil production took a sharp turn 
upward—the start of a trend that ran 
daily average production up to 2.35 
million barrels within sixty days. In 
contrast with the tendency of produc- 
tion last year, the spring of 1926 starts 
with a daily average output of around 
the low of the year with no sign, as 
yet, of sharp upturn. In practically 
all districts, except some of the eastern 
fields, generous withdrawals are being 
made on storage oils. The activities of 
the drilling division of the industry 
have so far been confined to extension 
of known fields. The increased output 
has done little more than offset the 
normal rate of decline at the older 
fields. 

The existing price structure of the 
petroleum industry offers considerably 
more encouragement for development 
drilling than at any time during the 
past year. On the other hand, the na- 
tion’s present supply of refined products 
is at the highest point in the history of 
the oil business. Until such time as the 
actual consumption appears to be ade- 
quate to move the present visible sup- 
Plies of refined products, it is quite 
likely that the larger companies will 
hesitate to expand their production. 





Commodities 


COTTON Immediate demands for 

May and July delivery 
have occupied the forefront of the mar- 
ket to the marked neglect of December. 
Despite the rather large carryover, 
Perhaps two million bales, it appears 
that the planting for new crop is as 
extensive as ever. Naturally, the cam- 
Paign for a reduction of acreage has 
had the opposite effect to that intended. 
Farmers hearing that a campaign is on 
to reduce acreage assume that there 
Will be a smaller crop, and hence higher 
Prices. Acting on their individual in- 
terest they therefore plant more than 
‘ver so as to obtain these expected 
Breat profits. This planting goes on 
despite the proof that a crop as large 
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+.» alRirms..in. the Equitable Bldg. 
77 New York City, use Globe-Weérnicke 
O Office Equipment; because it gives 
them the efficiency, accuracy 
and speed that they dethand. 


















Spotlight the Zone of Inquiry 


Let us show you 


Today’s records will be your business history in 1927. Every item, 

ccunanttion or memo is yours for instant inspection when Globe- Wernicke pre gly 
Angular Tab Guides classify your correspondence and records. Their made, Write today 
bold, legible, inter-changeable faces, firmly attached to sturdy press- for complete In- 
board, keep valuable records accurate, safe and easy to find. struction ° Sheet. 


The addition of Angular Tab Guides to the 
Globe-Wernicke Rainbow (color) System of selec- 
tion form the ideal solution to filing and finding. 
Whole sections of inquiry light up at a glance, 
each section spotlighted by a Globe-Wernicke 
Angular Tab. 


THE GLOBE-WERNICKE Co. 
CINCINNATI, OHIO 


MAIL THIS COUPON 


[ 

{ The Globe-Wernicke Co., 
Box 36, Cincinnati, O. 

| 
Gentlemen: 


Please send me a copy of your Book- 

| let, “Eliminates Waste,”’ which explains 

how others have used Angular Tabs to 

| their advantage, together with a sample 
Angular Tab Guide. 


| INARI ce canhegecossdevars maeeddubeednens 
PAGE CR 5525 50 cede seosrsvuccsacenenens sons 
| CE oa kdcs dbsec ec nescseboen ee 
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What About 1926 Profits? 








42-44 New Street 








The question comes from all parts of the country: will 1926 


The riddle of the future can be answered through up-to- 
the-minute financial news and keen-edged comment—found 


Recent drastic declines of stock market prices have made 
many people doubt the permanence of current active industry. 


be as profitable for business as 1925, or is reaction in prospect? | 


in abundant measure every day in the columns of America’s 
authoritative daily newspaper of finance and business, 


THE WALL STREET NEWS 


| Published by the New York News Bureau Association | 


New York City 
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The gross operating rev- 
erues of this Company 
in 1925 were 14.68 per 
cent over 1924 and after 
all prior charges were 
met there remained ap- 
plicable to dividends 
$4,146,549—an increase 
of 29.34 per cent over 
the previous year. Con- 
tinued rapid develop- 
ment of the territory 
served makes the securi- 
ties of this Company es- 
pecially attractive. 
Write for latest 


YEAR BOOK with story of 
this Company’s Progress 


PUBLIC SERVICE 


COMPANY 
OF NORTHERN ILLINOIS 
Serving 6,000 square miles— 234 cities. 
and towns—with Gas or Electricity 
General Offices : 
72 West Adams Street 
Chicago, III. 
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SAVE REGULARLY 


Regular{Shares Earn 6% 


Approximate 
Monthly Amount Paid amount accumulated 
Payments in 12 Years with dividend of 6%, 


$5 $1,030.35 
10 2,060.70 
15 . 3,091.05 
25 A 5,151.75 
60 . 10,303.50 
100 20,607.00 
Saving Shares Zarn 5%, providing the 

save-as-you-please plan. 

Write for booklet “M” 


Railroad Building 
& Loan Association 


441 Lexington Avenue, New York 
iEeSsusssaaass aan 
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as last year’s is in excess of export re 
quirements. 

Nevertheless, despite bearish indica~ 
tions on the crop, the outlook is as yet 
so indefinite that after a fortnight of 
slow trading, December is pretty much 
where it began, at about 17.40, and 
October rules at 17.72 cents. The 
heavy frosts of the last week have en- 
gendered some hope that the crop will 
be diminished considerably, but need 
for impending deliveries really governs 
the tempo of the market. With May 
at 18.87 and July at 18.37, the cotton 
futures market has demonstrated its 
independence of the securities market. 
This could not have been said most of 
the fortnight. 
WHEAT With snows and rain giv- 
ing the wheat growing 
area much wanted moisture bearish 
tendencies were accentuated, and prices 
took a sudden tumble. Additionally, 
domestic narrowness of margin be- 
tween supply and demand has widened, 
as shown by the average reduc- 
tions of 3 cents for cash grain. The 
domestic situation has led to wheat be- 
ing underpriced here as against Liver- 
pool, but the anomaly does not seem to 
bother the pit. Naturally, lack of 
pressure in the cash market, bearish 
anticipations on the crop, and a cheer- 
ful disregard of the export situation 
have conjoined to make the market a 
much lower affair than it has a right 
to be on its merits. With July at 1.33 
and September at 1.29, it is obvious 
— undervaluation is the order of the 

ay. 


The recent storms that 
were so beneficial to the 
prospects for a large wheat crop have 
done much to delay corn planting, and 
hence to take the edge off the recent 
large crop estimate of the Department 
of Agriculture. It seems incredible that 
corn planting would reach the 1925 
level, after the disastrous price experi- 
ence, but the price of pork products 
has undoubtedly taken the edge off cau- 
tion. Certainly at 77 cents for July 
and 79 cents for September, the market 
has placed a just valuation on the later 
options. There is little to encourage 
the bull in present news, or even in cash 
gain developments. Commitments 
should be delayed until more detailed 
information is at hand. 


CORN 








During the time that the 
market is in its unsettled con- 
| dition, it will be to the best 
| advantage of subscribers to 
| write to the Inquiry Depart- 
| ment before making any com- 
| mitments. The services of this 
department are entirely at the 
disposal of subscribers without | 
cost and they should avail | 
themselves of its facilities, 














TTT 
WHAT WILL THE NEXT MAR.” 
KET MOVE BE? , 


(Continued from page 1083) 
—————— ss 
probable duration of this rally should 7 
extend over 10 days or two weeks. ~ 

As far as business and economic | 
conditions are concerned, we are on the 
threshold, in my opinon, of a rather 
complete change from 1925, especially 
in the sense of a general slowing down © 
in business activity and the stock mar. | 
ket is reflecting this forthcoming funda. © 
mental change in conditions. 

By way of summary, I believe that | 
the main trend of the market is down © 
and that in spite of technical recoveries, | 
lower prices will be seen before many — 
months have elapsed.—A. J. N. 


Partner of Stock Exchange 
Firm Looks to New 


Market Leaders 


HE stock market averages will not 
T tell the true story, either for the 
next two or three weeks or for 
the next three to six months. I look 
for a nominal advance in the composite 
industrial and railroad averages for the 
short period and a nominal decline for 
the longer period. But out of the chaos, 
in my opinion, will develop new stock 
market leaders which are either not 
represented fully or not at all in the 
stereotyped list of stocks used by all 
authorities in the compilation of aver- 
ages. I think the oils, for instance, | 
will be a little higher in two or three 
weeks and very much higher in three 
to six weeks. I look for several of the 
stocks of good producing oil companies 
to double in value in six months. There 
then will be a number of specialties 
representing the manufacture of modern 
electrical devices, including electric re 
frigerators, washing machines, electric 
manglers, electric ventilating devices, 
etc., which will be sensational market 
features, but whose rise will not be 
reflected in the composite averages. 
Investment rails will be foremost and 
will follow the bond market list. The 
public craze for low grade rails is satis- 
fied. Discrimination will be the watch- 
word. This is no time for pessimism, 
but it is time for discrimination. I am 
particularly bullish on soundly financed 
and well managed companies represent- 
ing utilitarian labor saving devices for 
home and industry. Increased divi- 
dends from now on must come out of 
lowered costs.—A. G. B. 


Security Analyst Forecasts 
Extended Decline in Stocks 


HE fact of a bear market is self- 
evident. Thus far the volume of 
liquidation has prevented a tech- 

nical recovery, but recently the down- 

ward movement has been progressilg 

fast enough to suggest that it probably 
(Please turn to page 1160) 
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‘*Y outh must be served.’’ Likewise ma- 
turity. And here in this big, oversize, 
extra-luxurious Overland Six is where 
both meet on common ground! ... Acar 
of spectacular beauty—with all the snap 
and style and verve, all the pep and 
power so dear to the hearts of the “man 
and woman of Tomorrow’’—and all the 
good taste, and quality, and lasting worth 
demanded by the discriminating man 
and woman of Today! 


And this robust big Six has established a 
newerand altogether more desirable defi- 
nition of comfort, driving or riding. Big- 
ger, wider doors afford natural freedom of 
movement getting in and out. An inside 
area of many more cubic feet provides an 
abundance of leg-room and body-room 
for everybody. And still greater riding 
ease, still greater comfort is insured by a 
longer wheelbase than any other car in its 
price-class. 


A marvelously designed engine, as pow- 


FIRST » VALUE 


erful as a battle cruiser’s—as efficient a 
power plant as ever was built into an auto- 
mobile. 'There’s getaway in traffic here 
that is a delight to experience. In actual 
performance, this magnificent big Over- 
land Six will out-pull, out-run, out- 
accelerate any car of its type you care 
to test against it. 


Genuine Baker Velour upholstery over 
deep, luxuriously-cushioned seats— 
Broader, higher windows, all heavy plate 
glass— Gabriel snubbers on the front for 
superlative riding ease—One-piece wind- 
shield—sun visor—Efficient windshield 
wiper—Fisk full-size balloon tires, at no 
extra cost— Long genuine Chrome Vana- 
dium springs especially built for balloon 
tire equipment .. . 


More than 60,000 supremely satisfied 
owners will tell you thatin this superb big 
automobile is a measure of value far 
and way beyond anything price would 
indicate! 


The New Willys Finance Plan offers easy time-pay- 
ment terms at the lowest credit cost in the industry 


Now in the great WILLYS-OVERLAND LINE—a car for every purse. 


Willys-Overland, Inc., Toledo, Ohio - 


APRIL 10, 1926 


Willys-Overland Sales Co. Ltd., Toronto, Canada 


! 


OVERLAND SIX 
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United in 
— Strength 


O great automobiles 

today stand side by side 

as outstanding examples of 

real six-cylinder quality at 
popular prices. 

One is Chandler,the other 
is Cleveland, both beautiful 
with all the refinement and 
style that go with good taste 
—and both noted for-many 


Both Have 


unusual records in per- 
formance. 


Each is built in its own 
great plant, yet both have 
behind them the combined 
strength of united resources 
—the same policies of sound 
progress—the same elevated 
ideals of modern-day engi- 
neering. 


“One Shot” 


Chassis Lubrication 


Chandler and Cleveland 
both possess the incalculable 
advantage of centralized 
chassis lubrication. You 
simply press your heel on a 
plunger—and “One Shot” 
instantly and automatically 
lubricates the entire chassis. 


This advanced and easy 
method of keeping a car in 
condition relievés the owner 
of all inconvenience and 


CHANDLER: 


worry. Many other cars are 
even now on the eve of in- 
troducing newer models 
equipped with similar sys- 
tems of lubrication. 


Look around. Compare 
Chandler and Cleveland 
with all cars similarly 
priced. You will see at once 
why Chandler and Cleve- 
land are forging ahead so 
successfully. 


CLEVELAND 


MOTORS CORPORATION 


Cleveland, Ohio 
EXPORT DEPARTMENT: 1819 BROADWAY, NEW YORK 
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5-Day or No Pay 
Magic Dot Does It 


Amazing little inven- 
tion actually anchors 
new kind of support. 
It weighs little more 
than acollar buttonand 
is revolutionizing the 
treatment of rupture. 
Sold on free examina- 
tion privilege. Results quick. Clean com- 
fortable. Why wear ox-harness when this 
remarkable new appliance awaits you? 
Write today for the most interesting free 
book you haveeverread. The New Science 
institate, 3323 Clay St., Steubenville, Ohio 
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| To Presidents 
of Corporations 


will for your Company than your 
dividend notices! 


information before the 


the country who read The Mag- 
azine of Wall Street? 





tors informed, anticipating possi- 
| ble future expansion. 
| Place The Magazine of Wall Street 


on your list of publications re- 
ceiving such paid dividend notices. 








There is no better creator of good | 


Why not place this most valuable | 
largest | 
audience of bonafide investors in | 


Even | 
though your stock is closely held, | 
it is good business to keep inves- | 


| 
| 
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(Continued from page 1158) 

will encourage an over-inflation of the 
short interest. Hence, the near term 
prospect is for some kind of a rally. 
The extent of such a rise, however, 
should not be over-estimated. Slightly 
higher prices will be welcomed by many 
holders of stocks as an opportunity 
to sell and by hundreds of bought-in 
bears as an opportunity to put out new 
short lines. It will be only a technical 
recovery in a bear market. 

The decline obviously is doing more 
than to correct unhealthy conditions 
within the market itself. In addition 
to cancelling speculative excesses it is 
discounting the inevitable results of in- 
creased foreign competition, the smaller 
volume of building in prospect for the 
second half year and probably all of 
1927, the reduced purchasing power of 
the farmer, over-production of auto- 
mobiles, uneconomic credits in retail 
distribution through over-working the 
instalment buying scheme, and _ the 
slower pace of retail trade which al- 
ways accompanies a reaction after a 
wave of speculation in stocks, commodi- 
ties, real estate and manufactured 
goods. The business situation may ap- 
pear sound to the naked eye, but the 
fact is that it is filled with uncertain- 
ties. 

Stocks are cheap only in comparison 
with recent inflated quotations, or only 
on the basis of their earning power 
under favorable economic conditions. 
The bear market probably wil! last, 
with technical recoveries, at least six 
months, but it is still too early to make 
anything more than a guess as to its 
actual duration. This is no time to 
accumulate a broad line of stocks for 
the pull.—L. O. H. 








INTRODUCING THE NEWEST 
LISTINGS ON THE STOCK 
EXCHANGE 


(Continued from page 1109) 








92 to yield 8.7%, must be considered 
unseasoned, while the common at 15 
appears to have discounted sufficiently 
the possibility of a modest dividend, 
for the present at least. 


AMERADA 
CORP. 


This company, through 
three subsidiaries, op- 
erates crude oil produc- 
ing properties and manufactures cas- 
inghead gasoline. The Amerada 
Petroleum Corp. owns four plants in 
Oklahoma, having a daily output of 
20,000 gallons of natural gas gasoline. 
Amerada Refining Corp. is engaged in 
the business of buying and selling and 
storing crude oil but its title is some- 
thing of a misnomer since the company 
does no actual refining. Alabama Ex- 
ploration Company, the third subsidi- 
ary, like its sister companies, is with- 
out bonded debt. ; 

Production is obtained from approx! 
mately 300 wells located in various 

(Please turn to page 1162) 
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Discouraged ? Puzzled? 


Consistently Right? 


If you knew that a certain select group of investors had— 


@Been bullish up till Christmas, making handsome profits as stocks advanced— 
@ Then took profits December 28th—within 1 points of the very top—also commence 
to sell short— 
@ Later put out more short sales practically at top prices— 
@ Next on the big smash covered, took profits the morning of March 4 right at the bottom, 
also bought stocks— 
@ Then March 13 sold again, went short at the rally’s very top— 
—you would consider this remarkable, wouldn’t youP No margin 
calls—Profits instead—27 points on American Water Works, 19 


points on Union Bag, 13 on Kresge, 19 on Pressed Steel car, etc. 


That is exactly what clients of the American Securities Service 
have been doing. 


How do they do it? Send for “Making Profits in Securities,” 
a timely booklet. It explains clear-cut, just how these profits are 
being made. This remarkable little book may well prove the turn- 
ing point of your investment career. Copy of latest market advices 
enclosed with it. 


Will you be ready for the market's next move? Clip coupon at right. 


American Securities Service 














Suite 833 tesaeeasiiaabs italia 
Corn Exchange Bank Buildin merican Securities ervice, 
. 4 | Suite 833, Corn Exch. Bank Bldg. 

New York City | 
New York. 
| Send booklet “Making Profits in Securities,” also 
| 
] 
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A Good Name 


You'll find it on a good golf ball 


The name Goodyear stands 
for things which mean much 
to men who achieve. 


Even on so compact and 
specially prized an item of 
your play as golf balls—look 
for the name Goodyear. 


Here Goodyear means the 
supreme and professional 
quality —toughness, respon- 


siveness in play, smart 
appearance, and long flight. 


Goodyear Golf Balls in mesh 
or dimple marking are sold 
everywhere at 85 cents. Glide, 
which is also a Goodyear prod- 
uct, sells for only 60 cents. 


Ask your club professional for 
these better golf balls or write 
The Goodyear Tire & Rubber 
Co., Inc. Akron, Ohio. 


In Golf Balls, too, 
Goodyear Means Good Wear 


GOOD YEAR 


Le 
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Puts - 


Calis - 


Profit possibilities and other important features are de- 
scribed in Circular W. Sent free on request. 
Quotations furnished on all listed securities 


S. H. WILCOX & CO. 


Established 1917 


66 Broadway 


Incorporated 


New York 


Telephone Hanover 8350 - 














Spreads 


Guaranteed by Members of the New York Stock Exchange 
May be utilized as insurance to protect margin accounts; 
to supplement margin; and in place of stop orders. 


(Continued from page 1160) ; 
parts of the Mid-Continental oi! fields | 
from which the corporation derives an © 
average output of about 9,000 barrels | 
of crude a day. Approximately two. 
thirds of this production is high. | 
gravity Oklahoma and Kansas crude © 
and the remainder largely Smackover | 
heavy oil. 

The ‘present company was formed © 
early in the current year to take over a 
controlling interest formerly held ip 
Great Britain by Lord Cowdray and his — 
associates. The latter are understood 
to have a substantial stock ownership 
in the company still. Funds realized | 
from the recent public offering of | 
shares in the new company were, in 
large part, used to expand operations 
generally and permit extension of ac. | 
tivities into Texas. 

It is probable, accordingly, that the 
previous record of growth will continue. 
Crude oil production, the company’s 
priticipal business, increased from 267, 
445 barrels in 1920 to 3.92 millions, and 
casinghead gasoline output jumped 
from 2.56 million gallons in 1928 to 6.15 
millions last year. 

Net profits, after all charges, have 
increased more irregularly than gross, 
being equivalent to $4.24 a share for 
the 588,300 no par value common shares 
outstanding last year, compared with 
$2.04 and $3.11 a share in 1924 and 
1923. Capitalization now consists of 
713,300 shares of common stock, 
company’s only capital obligation. Divi- 
dends of $1.50 a share were paid on the 
old $10 par value stock in each of the past 
four years, excepting 1923 when $1 was 
paid. A payment of $1 was made on 
the new stock last January but no reguv- 
lar rate appears to have been estab 
lished as yet. 

Under favorable conditions within the 
industry, Amerada should make a good 
showing in the view of its capable mat 
agement and sound financial status. 
Because of the existing market situa- 
tion, however, and the unseasoned + 
ture of the shares, they do not appear 
especially attractive at present price 
around 26. 


————————————————EEEE 


DIRECT SELLING AS AN AID TO 
PROFIT — 


(Continued from page 1097) 
TT 


other than Uncle Sam being required. 
Sound business favors the pro 
tion that direct selling should be done 
on a cash basis. To be sure, a portion 
of it now is being done on the instal 
ment plan, but it is a question whether 
the difficulties and uncertainties of 
method offset the advantages of the 
cash method. When goods are sold for 
cash, the customer makes a de 
with the salesman at the time of plat 
ing the order and the balance is eb 
lected on delivery. Good practice ™ 
quires that the salesman be bonded, 
the protection of both the customer 
(Please turn to page 1164) 


When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREBT 
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Six Cylinder Sedan 
S pass. - - $2095 
7 pass. - = $2195 


f. o. b. Detroit— 
tax extra, 








Fine enough for the exceptional few—designed for 
the discriminating—yet priced witin the range 
of all well placed families. 


Drive this car—and you will buy it. 


RICKENBACKER MOTOR COMPANY, DETROIT, MICHIGAN 





3 
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nfermation 


The Canadian Pacific Railway 
through its Bureau of Canadian In- 
formation, will furnish you with the 
latest reliable information on every 
hase of industrial and agricultural 
Sevelopment in Canada. In_ our 
Reference Library maintained at 
Montreal, are complete data on nat- 
ural resources, climate, labor, trans- 
portation, business openings, etc. 
— data are constantly being 
added. 


DEVELOPMENT BRANCH—If you 
are interested in the mining wealth 
and industry of Canada or in the de- 
velopment or supply of industrial 
raw materials available from re- 
sources along the Canadian Pacific 
Railway, you are invited to consult 
this Branch. An expert staff is 
maintained to investigate informa- 
tion relative to these resources and 
examine deposits in the field. Prac- 
tical information is available as to 
special opportunities for develop- 
ment, use of by-products and mar- 
kets, industrial crops, prospecing 
and mining. 


“Ask the Canadian Pacific about Canada” 
is not a mere advertising slogan. It is 
an intimation of service—without charge 
or obligation—that the information its 
available and will be promptly  forth- 
coming to those who desire itt. 


Canadian Pacific Railway Company 
Department Colonization and Development 
J. S. Dennis Windsor Station 

Chief Commissioner Montreal, Can. 











PUTS & CALLS 


If stock market traders under- 
stood the advantage derived from 
the use of PUTS & CALLS, 
they. would familiarize themselves 
with their operation. 


PUTS & CALLS place a 
buyer of them in position to take 
advantage of unforeseen happen- 


ings. 


The risk is limited to the cost 
of the Put or Call. 


Explanatory booklet 14 sent upon 
request, Correspondence invited. 


GEO. W. BUTLER & CO, 


Specialists in 
Puts and Calis 


Guaranteed by Members of 
New York Stock Exchange 


NEW YORK 
{ 3860 


20 BROAD 5ST. 


Phones, Hanover: aes 


3863 





(Continued from page 1162) 
the manufacturer. Several bonding 
companies are now engaged in giving 
surety on advantageous terms for sales 
representatives of direct selling organi- 
zations. 

It is highly important to make ship- 
ments in packages of minimum weight 
and of as neat an appearance as possi- 
sible. A difference of one ounce or 
two in a single package may mean a 
saving of thousands of dollars a year. 
It is advisable, furthermore, to send 
with each package an_ attractively 
printed sheet of directions and a guar- 
antee. 

In all systems of direct selling, the 
manufacturer must avoid conflicts with 
jobbers and retailers. Some manufac- 
turers market their products partly by 
direct distribution and partly through 
jobbers and retailers. In the latter 
event, it is necessary to protect the 
dealer by confining direct selling to 
those localities in which the dealers do 
not operate. It is generally found that 
outlying localities and rural sections 
offer the most attractive opportunities 
for direct distribution and hence if 
dealers are employed at all they are 
employed in the large cities. 

As a rule, however, the companies 
which are most successful in house-to- 
house distribution do not attempt to 
combine the two methods. If a product 
can be marketed successfully through 
house-to-house distribution, the manu- 
facturer should take full advantage of 
the method. 

The general principles which have 
been outlined here do not by any means 
constitute an exhaustive treatment of 
the subject of direct selling. Every 
national system of direct selling must 
be modeled according to the individual 
requirements of the article. These 
principles, however, have been instru- 
mental in promoting the success of vir- 
tually every national system of direct 
selling now in existence. Sales of lead- 
ing companies which have built up 
large organizations through direct sell- 
ing have increased in many cases over 
100% within the last three years. 
Profits of these same companies have 
kept pace with expanding sales. 

It is noteworthy that Secretary 
Hoover and the Chamber of Commerce 
of the United States are giving con- 
siderable attention to direct selling. 
This method of distribution is no longer 
experimental. There is hardly any 
doubt that it will rapidly assume very 
large proportions, as its value becomes 
recognized by manufacturers and con- 
sumers alike, and as further progress is 
made in the solution of problems which 
arise under the method. 





During the time that the market 
is in its unsettled condition, it will 
be to the best advantage of subscrib- 
ers to write to the Inquiry Depart- 
ment before making any commit- 
ments. The services of this depart- 
ment are entirely at the disposal of 
subscribers without cost and they 
should avail themselves of its facili- 
ties. 


1 
One Hundred and 


Fifty Years Ago 


THE DECLARATION OF INDE- 
PENDENCE and the Signature of 
JOHN HANCOCK inscribed on 
that Momentous Day—July 4, 1776 
will live through the ages. 


Any American, or anyone inter- 
ested in America, can get a faith- 
ful facsimile copy of the Declara- 
tion,—which contains the famous 
John Hancock signature and that 
of Fifty-Five other Immortal 
Americans who took their lives in 
their hands and pledged their for- 
tunes to the Independence of the 
Colonies. 


A splendid reminder of early 
struggles, to be framed and placed 
where all may behold it. 


Gi 


= t 
Lire INSURANCE COMPANY 
cr Bostos 


’ Inquiry Bureau 
197 Clarendon St. Boston, Mass. 




















We specialize in 


German 
Austrian 


Hungarian 


Listed Bank and 
Industrial Stocks 


Circular No. 134 Free on Request 


Cc. VON POLENZ 


Specialists Foreign Securities 


115 Broadway, New York 


Rector 5341-4 





























A WONDER 
WORKER 


ForMen 
Past40 


Almost overnight, a new kind of drugless treatment often 
improves the painful and embarrassing conditions so commop 
to men of advancing years. Reduces prostate gland swell- 
ing in many cases without medicine, drugs or the applica- 
tion cf electricity. Stimulates normal activity. Banis 
bladder weakness, constipation and piles in this pleasant 
way. A wholly new application of an old principle—abso- 
lutely safe. Used by 20,000 men. Endorsed by physicians. 
Will you try this amazing new discovery that is rapidly 
gaining in national prominence and winning praise from 
medical men everywhere? Here frequently is glorious re 
lief, freedom, health! Write today for prominent sciet- 
tist’s FREE illustrated and copyrighted book of frank facts 
—‘Why Many Men Are Old At 40.’ No cost, but 
today as the edition is rapidly being exhausted. Address 
W. J. Kirk, 4456 Main Street, Steubenville, Ohio. Westem 
Address Dept. 44-Y, 711 Van Nuys Bldg., Los 
Calif. 


When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 
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Calling the Turns 


The value of dependable security counsel in the new . 
phase upon which the security markets have entered 1s 
demonstrated by the manner in which the Technical 
Position Department of The Investment and Business 
Forecast has been calling the turns for those of our 
subscribers who employ the trading recommendations. 


Profits on the Short Side 


On March 23 by, mail and wire we advised our trading subscribers to sell 12 stocks 
short. By March 31 we had closed the entire list, subscribers making profits of 
30 to 40 points. Among these stocks were such issues as Fleischmann, Fox Film A, 
S. S. Kresge, and North American. 


Our subscribers therefore were ready to take a new trading position (which we 
did on April 3, at the time this is written) and this position may be closed in whole 
or in part by the time you read this. 


Long Pull Investment Position Unchanged 


During March, while we were alternately taking long and short trading positions, 
we held the Bargain Indicator and the investment positions unchanged on the 
long side. This testifies to the conservatism which actuates our selections for sub- 
scribers, who do not take a long position but buy stocks for a moderate pull were 
able to hold their long stocks purchased under our recommendations without 
worry over the highly irregular action of speculative securities. 


This is the service to which you should subscribe whether you take a trading 
or an investment position in the market. Particularly for traders are there 
opportunities at this time for profits on the technical rallies and reactions 
while the market is finding its feet. Thereafter there will be just as many 
opportunities for profits in accordance with the trend as it develops. 


Here is the service we offer you: 





S OBA \| 


hil 


Lisle 


Know what to do in this Service 
market while others are 
debating the situation. om 





Service Report 
1—An 8-page service report issued every Tuesday 
—by air mail if desired. 


, Colorgraphs 
2.—The Richard D. Wyckoff colorgraphs of Business, 
Money, Credit and Securities. 


. Technical Position 
3.—The technical position for traders, showing what 
and when to buy and sell. 


ae _ Bargain Indicator 
4.—Dividend paying preferred and common stocks for 
income and profit. 


Z Unusual Opportunities 

3.—Two recommendations each week of high grade 
securities with possibilities for market profit. 
Genuine bargains, critically analyzed—and we tell 
you when to sell. 


Fill out and mail 
this coupon today. 


Bonds 
6.—Each week tables of standard bonds for income 
only, and also for income and market profit. 


Trend of Leading Industries 
7—A thorough survey of the various fields of industry 
and finance. 
Replies by Mail or Wire 
8.—Prompt replies to inquiries for opinions regarding 
a reasonable number of listed securities (limited 
only to 12 issues in any one communication)—or 
the standing of your broker. 
Summary of Advices by Wire 
9.—Without additional charge, a summary of regular 
and special technical advices sent collect by night 
or day letter or in coded fast wire. 
A Special Wire or Letter 
10.—A special wire or letter when any important 
change is foreseen in the technical position. 


INVESTMENT AND BUSINESS FORECAST 
of The Magazine of Wall Street, 42 Broadway, New York City. 


Weekly I enclose check for $75 to cover my test subscription to The Investment 


Wire 


Wanted? 


0 No. 





April 10 


and Business Forecast for the next six months. 


CL) Wire me collect upon receipt of this, what 
trading position to take, naming ten stocks. 











APRIL 10, 1926 

















Recognition ! 


The following *national advertisers are using The Magazine 


of Wall Street this year :— 


American Tobacco Co. 
American Tel. & Tel. Co. 
Auburn Automobile Co. 
Auto Car Co. 

Alvah Bushnell Co. 
Chandler Motor Co. 
Chevrolet Motor Co. 

Dodge Motor 

Electro Thermal Co. 
Firestone Tire & Rubber Co. 
Fisk Tire Co. 

Furness Bermuda Line 
General Electric Co. 
General Motors Corp. 
Georgia Light & Power 
Glidden Co. 

B. F. Goodrich Co. 

Hooven Automatic Typewriter Co. 
International Postal Supply Co. 
Kardex Institute 

Moon Motor Car Co. 
Pelman Institute 
Pierce-Arrow Motor Car Ce. 
Queensboro Corporation 
Rickenbacker Motor Co. 
Rubberstone Corporation 
Louis Schlesinger, Inc. 
Lucky Strike 

Edward H. Schulze, Inc. 
Southern Pacific Co. 
Studebaker Corporation 


*Non-financial. 


Telefo Desk-Pad Co. 
Underwood Typewriter Co. 
Westinghouse Elec. & Mfg. Co. 
Willys-Overland, Inc. 

Aetna Life Insurance Co. 
Alexander Hamilton Institute 
Herbert Janvrin Browne 
Canadian National Railways Co. 
Canadian Pacific Railway Co. 
City of Atlanta 

Columbia Gas & Electric 
Equitable Life Assurance Co. 
Ford, Bacon & Davis 
Elliot-Fisher 

Fred. F. French 

International Correspondence Schools 
John Hancock Life Insurance Co. 
Mack Trucks, Inc. 

MacMillan Co. 

Northern Pacific 

Geo. Morrison Co. 

Port Newark 

U. S. Tire 

Pall Mall 

R. J. Reynolds Tobacco Co. 

St. Louis Chamber of Commerce 
Swift & Co. 

Waldorf Astoria 

United Hotels Co. 

White Company 

White Rock Mineral Springs Co. 


These firms recognize the fact that it is good business to adver- 
tise to men financially able to buy their products. 


100% BUYING POWER IN 


42 BROADWAY 


NEW YORK 











| Keep Posted 


The books, booklets, circulars and speciat 
letters listed below have been prepared with 
the utmost care by business houses of the 
highest standard. They will be sent free og 
request, direct from the issuing house. Ask 
for them by number. 

We urge our readers to take full advantage 
of this service. Address, Keep Posted De. 
partment, Magazine of Wall Street, 42 Broad. 
way, New York City. 





AN UNUSUAL REFERENCE RECORD FOR 
INVESTORS AND TRADERS 
Illustrated circular and samples of sheets 
used in superior loose-leaf system of eleven 
forms and monthly index, 7%”x5”. (260) 


INVESTMENT FEATURES OF CO- 
OPERATIVE APARTMENT OWNERSHIP 
AT JACKSON HEIGHTS 


A valuable booklet prepared by the Queens- 
boro Corp., which shows the moderate cost 
and advantages to be derived from owning 
your own home in a_ beautiful seetion 9 
short distance from New York City. Ask 
for (336). 


FIFTY-THREE YEARS OF PROVEN 
SAFETY 


Am interesting and handsomely illustrated 
bookiet describing the investment principles 
which have made possible the record of ‘‘No 
Loss to Any Investor in Fifty-Three Years” 
for owners of Smith Bonds. Ask for (326). 


THE PARTIAL PAYMENT 


method of purchasing good securities in odd 
lots and full lots on convenient terms is 
explained in a free booklet issued by an 
old established New York Stoek Exchange 
House. (224) 


LET YOUR MONEY EARN 6% 


If you are a small investor, yeu cannot 
afford to risk your money in speculation. 
Place it in shares of one of the safest build- 
ing and loan associations. Send for their 
booklet No. 293. 


44 YTARS WITHOUT LOSS TO ANY 

INVESTOR 
The well-known firm of investment bankers 
who bring out this booklet have endeavored 
in the 1925 edition to present a comprehen- 
sive story of the business methods which for 
44 years have insnred the safety of all their 
underwritings to the end that no investor 

_ has ever suffered a loss or been compelled to 
wait even a single day for the payment of 
principal and interest upon his securities. 

(317) 


HOW TO GAIN INDEPENDENT MEANS 

AND A LIFE INCOME 
Presents the details of eleven plans whereby 
the investor can acquire financial worth of 
from $3,315 to $66.719 by the systematic 
investment of from $10 to $100 monthly. 
Figures verified by Haskins and Sells, Oer- 
tified Publie Accountants. For a free copy 
of this booklet, ask for 344. 














Dividends 











Associated Gas and Electric 
Company 
61 Broadway, New York 


THE J. G. WHITE MANAGEMENT 
CORPORATION 


Managers 


Dividend—Class A Stock 


The Board of Directors of Associated 
Gas and Electric Company has declared 
the quarterly dividend on its Class A 
Stock payable May 1, 1926, to stockhold- 
ers of record at the close of business 
April 10, 1926, at 24%% of one share of 
Class A Stock, or at the rate of 10% per 
annum. At these rates the stock divi- 
dend is equivalent to a price of $25 per 
share for the Class A Stock as compared 
to the present market price of about $2 
per share for said stock. 

Stockholders may purchase sufficient 
additional scrip to complete a full share 
or sell their scrip at the rate of $1.0 
above or below, respectively, the last 
sale price of Class A Stock on the day 
preceding, ‘ 


M. C. O'KEEFFE, Secretary. 





+ 
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Business Opportunities 


AGENTS 
BUSINESS 


Business Opportunities 








LITHOGRAPHED 
LETTERHEADS 
For $1.25 fousanp 


N 50M lots; 25m $1.50; 12,500 $1.75 en 
our white 20 Ib. Paramount Bond. A 
Beautiful, Strong, Snappy Sheet. No 
smaller quantities. 
ENVELOPES TO MATCH, $1.50 PER M 
Booklet of E vings on 
GEORGE MORRISON CO. 
429 East S3rd St., N. Y. 
TELEPHONES PLAza 1874-1875-1518 
Established 1898 - Incerporated 1905 








Dividends 


hhe Baltimore & Ohio Railroad Co. 


OFFICE OF THE SECRETARY. 
Baltimore, Md., March 31, 1926. 

The Board of Directors this day de- 
cared, for the three months ending March 
i, 1926, from the net profits of the Com- 
pany, a dividend of one (1) per cent on 
the Preferred Stock of the Company. 

The Board also declared from the sur- 
plus profits of the Company, a dividend 
of one and one-quarter (1%) per cent on 
the Common Stock of the Company. 

Both dividends are payable June 1, 1926, 
to stockholders of record at the close of 
business on April 17, 1926. 

The transfer books will not close. 

C. W. WOOLFORD, Secretary. 


WESTINGHOUSE ELECTRIC 
& MANUFACTURING COMPANY 


A Quarterly Dividend of 2% ($1.00 per 
share) on the PREFERRED STOCK of 
this Company will be paid April 15, 1926. 
A Dividend of 2% ($1.00 per share) on 
the COMMON STOCK of this Company 
for the quarter ending March 31, 1926, will 
be paid April 30, 1926. 
Both Dividends are payable ‘to Stock- 
‘lders of record as of March 31, 1926. 

H. F. BAETZ, Treasurer. 


New York, March 22, 1926. 


The Bell Telephone Company 
of Canada 


NOTICE OF DIVIDEND 
A dividend of two per cent (2%) has been 
declared payable on the 15th April, 1926 to 
shareholders of record at the close of busi- 
ness on the 28rd March, 1926. 
W. H. BLACK, Secretary-Treasvrer. 
Montreal, 24th February, 1926. 














CHICAGO PNEUMATIC TOOL CO. 
DIVIDEND NO. 84 
A quarterly dividend of one and one- 
Warter percent has been duly declared on 
the Common Stock of this Company, pay- 
ible April 26, 1926 to stockholders of record 
&t the close of business April 15, 1926. 
J. G. GRIMSHAW, Treasurer. 
New York, March 24, 1926. 


_— 
ALLIED CHEMICAL & DYE COR- 
PORATION 
61 Broadway, New York 
March 30, 1926. 


The Board of Directors has this day de- 
Denn quarterly dividend No. 21 of One 
liar ($1.00) per share on the common 
of this Company, payable May 1, 1926 
Common stockholders of record at the 
dose of business April 14, 1926. 


¥. D. CRISP, Secretary. 
APRIL 10, 1986 





SEAL PRESSES 
1 for all purposes fl 
Wax Seel CORPORATION Hand 
D vecdSeais NOTARY—Lonces = Hom? [i 
Special Designs 
AUGUST BEKKEVOLD 
60-w. ANN ST., NEW YORK, N. Y. Fa 
i} [3] 
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BIG BUSINESS OPPORTUNITY 


$400 MACHINE EARNED $5040 IN ONE YBAR; 
$240 machine $1448; $160 machine $2160. Many 
St. Louis machines earned annually $4000. One 
man placed 300. Responsible company offers ex- 
clusive advertising proposition. Unlimited possibili- 
ties. Protected territory. 000 to $3000 invest- 
ment. Experience unnecessary. NATIONAL KEI- 
LAC COMPANY, 312 N. 19th St., St. Louis, Mo. 





Business, Home, Land and _ Industrial 
Opportunities. Henderson County is one of 
the best located counties in the state of 
Illinois. The Santa Fe, C see Ee. B, 
both double track, connect Chicago with 
the great West; also Illinois Power & Light 
line passes between these two systems. 
Our county is bounded on the west by the 
Mississippi River and is an ideal place for 
summer homes. The soil is adapted to 
growing any of Illinois products. For par- 
ticulars address G. wis, President 
Henderson County Chamber of Commerce, 
Media, Il. 





Charters 





DELAWARE incorporator; charters; fees small; 
a S See, St Geen Wilming- 
ton, 





Dividends 





American TELEPHONE AND TevecRAPH COMPANY 


BELL SYSTEM 
146th Dividend 

The regular quarterly dividend 
of Two Dcllars and Twenty-Five 
Cents ($2.25) per share will be paid 
on April 15, 1926. to stockholders 
of record at the close of business on 
March 15, 1926. 

H. BLAIR-SMITH, Treasurer. 





ANACONDA COPPER MINING CO. 


25 Broadway, 
New York, March 23, 1926. 
DIVIDEND NUMBER 91 
The Board of Directors of the Anaconda 
Copper Mining Company has declared a 
dividend of Seventy-five Cents (75c) per 
share, upon its Capital Stock of the par 
value of $50 per share, payable May 24, 1926 
to holders of such shares of record at the 
close of business at 12 o’clock, Noon, on 


April 17, 1926. 
A. H. MELIN, Secretary. 











Regulation 


Police Whistle 50c 


HIGHEST quality 
LOUDEST sounding and 
most popular police whis- 
tle made; handsomely 
nickeled and polished ; used 
and endorsed by all lead- 
ing police departments. 
With it you can instantly 
attract every police officer 
within hearing distance. 
Valuable in summoning as- 
sistance in case of fire, ac- 
cident, robbery, holdup, 
attack or other emergency. 
All persons who carry 
large sums of money should 
protect themselves with 
one. 














Sent postpaid on receipt 
of 50 cents. 


(Three for $1) 


WILSON, SMITH & CO. 
643 Cotton Exchange Bldg. 
Los Angeles, Calif. 
NOTE: Agents and police depart- 
ments may have these Regulation 
Police Whistles at 30 cents each, pre- 


paid, in quantities of one dozen or 
more. Sent C. O. D., on request. 











Dividends 





THE CUDAHY PACKING COMPANY 


Chicago, Ill., March 22, 1926. 
The Board of Directors has this day de- 
clared a regular Quarterly Dividend of One 
Dollar and Seventy-Five Cents ($1.75) per 
share on the .outstanding Common Stock, 
payable April 15, 1926, to stockholders of 
record at the close of business April 5, 1926, 
aiso a dividend of Three Dollars and Fifty 
Cents ($3.50) per share on the outstandin 
7% Preferred Stock, payable May 1, 1926, 
to stockholders of record April 21, 1926. 





MIAMI COPPER COMPANY 
61 Broadway, New York March 29, 1926. 
Dividend No. 55 

The Board of Directors of Miami Copper 
Company have this day declared a divi- 
dend of twenty-five cents (25c) per share 
for the quarter year ending March 3lst, 
1926, on the capital stock of the company, 
payable May 15 to stockholders of 
record at the close of business on May 1, 
1926. The transfer books of the company 
will not close. 


SAM A. LEWISOHN, . Treasurer. 


INTERNATIONAL PAPER COMPANY 
New York, March 3, 1926. 


The Board of Directors have declared a 
regular quarterly dividend of one and three- 
quarters per cent (1%%) on the Cumula- 
tive 7% Preferred Stock of this Company, 
and a regular quarterly dividend of one and 
one-half per cent (14%) on the Cumulative 
6% Preferred Stock of this Company, for 
the current quarter, payable April 15th, 
1926, to holders of record at the close of 
business April 1st, 1926. Checks will be 
mailed. Transfer books will not close. 


OWEN SHBPHERD, Treasurer. 
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> TIRES 


Full Value 


WV HEN you buy Fisk Balloon 

Cord Tires you are assured 
of getting full value, for these 
tires are made by a Company 
with twenty-seven years of 
tire building experience. 


Fisk Balloon Cords were given 
the severest test before being 
placed on the market. They 
have piled up a splendid record 
for endurance, riding comfort 
and security. 
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When doing business with our advertisers, kindly mention THE MAGAZINE OF WALL STREET 








Dodge Brothers Motor Cars are built 
to protect passengers. 


That is why Dodge Brothers pioneered 
in introducing the all steel body, and 
why they have continued to pioneer 
by recently improving and perfecting it. 


Like the all steel sleeping car—now 
insisted upon by public opinion— 
Dodge Brothers all steel bodies are 
fireproof and as near shock-proof as 
motor car bodies can be built—an arm- 
or of protection in emergencies. 


Electrically welded and staunchly 
braced and reinforced at all points of 
strain, they are noiseless and built to 
endure permanently. 


The new low price of the Sedan 


is $895,f. o.b. Detroit. 


The Spe- 


cial Sedan is $945, f. o. b. Detroit 


They also provide unparalleled vision. 
The menace of thick corner pillars— 
blocking the driver’s vision at street 
intersections—is eliminated. Slim, 
steel pillars take their place. 


One-piece windshields and exceptional 
window areas further increase driving 
vision and safety. 


And while safety cannot be measured 
in dollars, it is gratifying to know that 
these improved steel bodies exact no 
penalty from the purchaser. 


With production vastly increased, 
these and many other vital improve- 
ments were announced coincidently 
with the most attractive schedule of 
low prices in Dodge Brothers history. 


Donose BrotHers INc.DETROIT 


Dooce Brotners (CANADA) LiMiTED 
TORONTO, ONTARIO 


Dops6eE BROTHERS 
MOTOR CARS 
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Foremost 


Ford, Bacon & Vavis 


Sncorporated 
Engineers 
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